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MICHIGAN CLAIMS PLACE 
ON INSURANCE STAGE 





Activity for Various Measures 
Backed by Diverse Interests 
Is Under Way 





AGENTS IN OWN CAMPAIGN 





Want a Qualifications Law and Would 
Bar Brokers—Field Men Fear 
Too Much Law 





Michigan is moving, or is being 
moved, into the limelight on the fire 
insurance stage. There is always one 
state in the west, when there are not 
half a dozen, where fire insurance in- 
terests need careful attention, and now 
that troubles in Kentucky, Missouri, 
Kansas and Ohio have ,been solved, or 
seemingly put on the way to solution, 
Michigan comes forward to take a place 
in the public eye. 

The legislative pot will be put on the 
fire in that state this winter, and what 
will go into the stew, and especially 
what will come out, are as yet uncer- 
tain. The local agents have very well 
defined ideas of what they want and are 
laying their plans systematically and 
energetically to get it. Commissioner 
Winship is known to favor some im- 
portant measures, including an antidis- 
crimination law, but it is not certain 
that all he has under his hat in this 
regard has been made known. 


Situation at Grand Rapids 


There is a still more uncertain factor 
at Grand Rapids, where Editor Van- 
denberg has kept the rate question on 
the back of the stove for some time. 
Mr. Vandenberg does not believe in 
state rating, but he is in favor of rather 
full state authority over rates, and there 
is a rate situation in his town at the 
present moment that might easily cause 
the pot to boil over. Grand Rapids in 
the past two years has spent a quarter 
of a million dollars to get into class 2, 
and now that this has been achieved 
the city officials pretend to be surprised 
that no reductions are to be made in 
dwelling rates. This is a pure affection, 
as one local newspaper recalls that it 
published the fact on the authority of 
the inspection bureau at the time ne- 
gotiations began. The politicians, how- 
ever, are using the situation to cry 

(CONTINUED ON PAGE 16) 





The BIG FIRE in Chicago on October 8, 9, and 10th, 1871, just 43 


years ago, cost the AETNA INSURANCE COMPANY $3, 782, 023.10, 


the AETNA thus contributing more than any other company to the 


rebuilding of Chicago. 


The AETNA paid all claims oifiiite and in full while Chicago 


and Illinois companies were settling at from 5 to 20 cents on the dollar. 


AETNA AGENTS: The AETNA reputation and service is at 


your command here and everywhere. 


THOS. E. GALLAGHER, WM. B. CLARK, 
‘ General 


President. 
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Surplus to Policy-holders, $8,160,915.38 


Total Losses Paid, $76,000,760.74 





Cash Capital, Three Million Dollars 


Reinsurance Reserve « . $5,619,137.31 
Reserve for Outstanding Losses - 578,003.19 
Reserve for all other Claims - - 210,000.00 


NET SURPLUS - = = 6,160,915.38 


Total Assets, $14,568,055.88 














INSTRUCTIONS GIVEN 
ON NEW STAMP ACT 





Fire Companies Tell Their Agents 
How to Follow 
Rules 





ASSURED PAYS THE TAX 





Failure to Collect From the Policy- 
holder Will Be Counted a Rebate 
and Violation , 





Fire companies are sending out this 
week instructions to agents governing 
the stamp or emergency revenue tax. 
Rules have been adopted both by the 
Western Union and Western Insurance 
Bureau, which are made mandatory. 
The joint conference committee has 
appointed a special committee to look 
after this subject, consisting of John 
Marshall, Firemans Fund, chairman; 
C. R. Tuttle, Continental; W. D. Wil- 
liams, Security, Ct., and ‘Gustav Wol- 
laeger, Concordia. 

Last year the fire companies paid 
$8,500,000 in state and local taxes, li- 
censes and fees, and the general cor- 
poration income tax. This did not in- 
clude taxes on real estate. The total 
tax ratio was 5.62 percent of the pre- 
miums less losses incurred, It is im- 
possible in the short period of time. be- 
fore the act goes into effect to read- 
just rates, so the companies will add 
the tax of one-half cent on each $1 of 
premium to the premium account. 
Any deviation from this rule will be 
regarded as a rebate and a violation of 
the agency commission rule. 


General Rules To Be Followed 


The following general rules are pro- 
mulgated: 


The emergency revenue statute which 
becomes effective Dec. 1, 1914, imposes a 
tax of one-half ‘cent on each dollar of 
premium on every policy of insurance 

“upon property of any description (in- 
cluding rents or profits) whether against 
peril by sea or on inland waters, or by 
fire or lightning or other peril including 
tornado insurance.” This will o 
course include endorsements carrying ad- 
ditional premiums. 

Under another section it is provided 
that this tax shall be paid by means of 
adhesive stamps (not postage stamps) 
which will be obtainable from the various 
collectors of internal revenue or such dis- 
tributing agents and postmasters as they 
may designate, and may be purchased in 
quantities of $100 or more at one percent 


(CONTINUED ON PAGE 15) 
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MILLER IS A CANDIDATE 


SURETY MAN PROMINENT 





Number of Insurance Men Are Back of 
the Cleveland Underwriter for 
Ohio Commissioner 





Many insurance men are raising the 
point that an experienced insurance 
man should be appointed insurance 
superintendent of Ohio. Already two 
such are in the field. Last week the 
name of Henry Bohl of Columbus was 
mentioned in connection with the posi- 
tion. 

Insurance friends of Burt A. Miller, 
general agent of the Equitable Surety 
of Cleveland, as’ weil as others, are urg- 
ing his appointment as superintendent 
of insurance under the administration 
of Governor-elect Willis of Ohio. 
While Governor Cox has recently 
made an appointment intended to be 
permanent, there is little doubt in the 
minds of most people that it will fail 
of confirmation by the senate and the 
the new governor will be free to name 
a man for the place. 


Presents Some New Ideas 


It is known that Mr. Miller has his 
own ideas as to how the office should 
be administered. He believes in classi- 
fication and specialization in a state 
office as well as in business. Under 
plans that might be mapped out accord- 
ing to these ideas, each branch of in- 
surance would receive special and ex- 
pert attention, something that has not 
been done in the past. This plan 
would inure to the advantage of both 
the companies and their agents and to 
the public at large. Insurance in all 
its branches and ramifications is such a 
big subject that the proper conduct of 
the department upon any other basis 
would seem well-nigh impossible. 


Myr. Miller’s Career 


Mr. Miller was born in Canton, Ohio, 
forty-three years ago, and spent his 
boyhood days in that city. He is a full 
cousin of the late President William 
McKinley and, with others, shared in 
veneration of the high character and 
lofty ideals of this, one of Ohio’s great 
men. Always an ardent Republican, 
he has been active in the interests of 
the party and has done much for its 
success in various ways. 

In 1895 Mr. Miller graduated from 
the Cincinnati Law School, and in 
April, 1897, was appointed agent and 
attorney of the United States Fidelity 
& Guaranty at Canton. 


Did Good Work in Cuba 


Just two years later he opened the 
first foreign office for the Fidelity & 
Deposit in Havana, covering Cuba and 
Porto Rico. He prepared such modifi- 
cations of the laws of Cuba as would 
allow American companies to operate 
in the island, both in relation to de- 
posit and taxation. These years there 
resulted in a large fund of experience 
that has been invaluable in his active 
insurance career in this country since. 

Mr. Miller has been an active mem- 
ber of the Insurance Federation of 
Ohio since its organization, and is 
affiliated with other business associa- 
tions as well. He is a member of the 
Cleveland Rotary Club and the Cleve- 
land Athletic Club. 





Mutual Secretaries Meet 


Secretaries of the flour mill mutuals 
held their semiannual meeting in Chi- 
cago this week. The new schedule that 
a committee has been working on for 
some time came up for consideration. 
It is still quite a way from meeting the 
ideas of all companies interested, and 
it will probably be a year before it will 
be ready for adoption. Much routine 
business was transacted. 





“An agent is known by the companies he keeps” 


FIDELITY fre) UNDERWRITERS 


Combine the assets of two of the largest companies 
with the highest sense of liberality and fairness 


Combined Assets, $42,586,574 
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Policyholders Surplus, $23,743,555 
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ACTUARIAL COMMITTEE WORK 





Arrangements Being Made to Handle 
and Assimilate the Reports to 
Come From Companies 





The committee having in charge the 
arrangements for beginning the work 
of the new actuarial and statistical bu- 
reau authorized by the National Board 
is very busy with preliminary arrange- 
ments for the work. An important fea- 
ture of the work will be the tabulation 
and sorting of the information that will 
come in, and various systems for ac- 
complishing this are being tested out. 
It is realized that a tremendous amount 
of detail will come in from the compa- 
nies, and the work of digesting it prop- 
erly will be a tremendous task. It is 
planned that the companies shall re- 
port their experience under the uniform 
classifications on bordereaux, from 
which the information will be punched 
on cards. After these have been put 
through the mechanical tabulator they 
will be checked for accuracy and then 
filed. The result to be achieved is the 
experience of the companies, which will 
for the first time in history, thus be 
gathered on a uniform basis from fire 
underwriters. The feasibility of utiliz- 
ing the information for the purpose of 
ratemaking is still a moot question. But 
the information will in time be avail- 
able, and to determine its value will be 
the problem of that time. 





Mutual Committee Meets 


The executive committee of the De- 
partment of Incorporated Mutual Com- 
panies met in Chicago Wednesday 
afternoon. The session was devoted 
largely to outlining a legislative pro- 
gram for the coming winter. 





Features of the Week 

















Liverpool & London & Globe 


Insurance Company, Ltd., of England 


Organized in 1836 Entered the United States in 1848 


It has passed through wars, conflagrations, financial panics and 
other catastrophies without harm. 


Its United States assets are $14,263,846.95. 


All its securities are American investments and subject to 
the strict supervision and control of the superintendent of 
the state insurance department. Of its assets $1,396,392.22 is 
real estate, $3,198,196.00 mortgage loans on real estate and 
$6,248,670.00 stocks and bonds, every dollar representing UNITED 
STATES INVESTMENTS. 


Its net surplus is $4,631,216.90. 


The funds of the company on this side are held 
for the sole benefit of United States policyholders 


New York Office, 80 William St. 
J. M. DE CAMP, General Agent 
Ohio, Indiana, Kentucky, Tennessee, 
West Virginia, at Cincinnati 


Western Department 


1144 Insurance Exchange, CHICAGO 
WILLIAM S. WARREN, Manager 


GEO. H. MOORE, Assistant jg 
HUGH R. LOUDON, Deputy Asst. Mgr. 














25% Flat—All Annual Business 


Why worry about Union-Bureau or mixed agency matters? 
Devote your time to Live Stock Insurance. This field is not 
crowded with competition. 


Agents Wanted Everywhere 
in Ohio, Indiana, Illinois, Michigan, Missouri, Tennessee, 
Maryland and New Jersey. Address 


NATIONAL LIVE STOCK INSURANCE CO. 
Central Union Tel. Building, Indianapolis 
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Kaskaskia Live Stock Insurance Company 


Incorporated Under the Laws of Illinois 


Desires applications for agencies in Ohio and unoccupied territory in Illi- 
nois. Must be men of excellent standing, who can produce results. 
We have a clean, profitable proposition for the right men. 


KASKASKIA LIVE STOCK INSURANCE COMPANY 
Kaskaskia Building, SHELBYVILLE, ILLINOIS 
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ANNUAL MEETING HELD 


KANSANS REELECT OFFICERS 





Renew Pledges for Work and Decide 
to Discontinue Chautauqua Lec- 
tures—Talk By Wilson 





Deacid + fhal 





E FP. Hardy, Hartford. 
Vice-President—Wilber D. Perry, North 
America. ‘ 


National. 
Executive Committee—W. M. Gregory, 
Pennsylvania, chairman; H. E. +4 


Com 
mercial Union; W. B. Gasche, Alliance Co- 
operative; W. L German 

and E. C. Fox, North British & Mercantile. 


Topeka, Kas., Nov. 17.—(Special.)— 
In a meeting that was successful in 
every particular the Kansas State Fire 
Prevention Association in annual meet- 
ing today reelected its old officers, 
listened to the superintendent-elect of 
the insurance department in an address 
that the fire men believe meant kindly 
feelings and cooperation, listened to 
an address by the state fire marshal, 
who invited criticism and assistance, 
and took steps toward another year of 
successful work. President Hardy and 
Secretary Briton were reelected for 
their third terms. 

The recommendations of President 
Charles F. Hardy came up for con- 
siderable comment. The address was 
referred to a committee and resulted 
in definite action by the association. 
The move to secure a fire prevention 
expert another year for the teachers’ 
association was endorsed, and Presi- 
dent Hardy is made a committee of one 
to secure both the speaker and a place 
on the program for such speaker. The 
recommendation that the association 
republish information contained in the 
fire prevention and inspection office in- 
spection books was turned down, the 
members urging that both on account 
of expense and because the information 
already had been printed once, it will 
not be worth while to carry it farther. 


Continue Inspections 


The association also differed from 
the president in ordering further in- 
spections under the auspices of the as- 
sociation, declaring such inspections do 
great good. The members pledged 
themselves anew, on the recommenda- 
tion of the committee, to work to- 
gether and take some of the arduous 
work of the association off the shoul- 
ders of the officers. 

The association decided to discon- 
tinue the Chautauqua work, after lis- 
tening to a report by Colonel Sam F. 
Woolard, chairman of the publicity 
committee, in which a_ discouraging 
view of the experiment in that direc- 
tion tried out last summer, was made. 
Colonel Woolard reported three en- 
gagements at which L. H. Stubbs of 
St. Joseph spoke, and read a report of 
his meetings which was sent to the 


publicity committee of the National 
Board. 


Want Uniform Forms 


E. D. Marr, reporting for a special 
committee appointed on the subject of 
“Standards,” advised placing placards 
in homes and business buildings, and 
submitted copy for both cards. The re- 
Port was referred to the executive 
committee with power to act. L. C. 
Gray reported on the proposed use of 
uniform blanks, and as a result of his 
report the association adopted a reso- 
lution favoring the use of uniform 
forms, directing the officers of the as- 
sociation to so report to the Kansas 
committee and directing each indi- 
vidual member of the association to 
write his company asking for such. 

Carey J. Wilson’s Remarks 

Superintendent-elect Carey J. Wil- 
son declared he is in sympathy with 
the fire prevention movement, and 
Said that he believes a percentage of 
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self-insurance, a sort of margin which 
must be borne by. the individual, would 
be a good thing. He declared that the 
department has many times told the 
public that insurance could not be col- 
lected, no matter how much was car- 
ried, unless a solid value in property 
was destroyed. He said people must 
be educated to the idea that their re- 
sponsibility does not end with the pay- 
ment of their premiums. 

State Fire Marshal Harrison Park- 
man promised to reorganize his de- 
partment after the first of the year, 
dividing it into two sections, one of 
which, the criminal division, he will 
place under charge of a competent de- 
tective. He declared his office has been 
unable to cope with the criminal situ- 
ation because he has only one man on 
that kind of work. He invited the 
field men to comé in and talk to him, 
declaring that where differences oc- 
curred that the best plan was to fight 
it out. 


Wo Action On Federation 


An invitation to join the Insurance 
Federation of Kansas was extended by 
W. W. Webb, local agency man, who 
declared that to perpetuate the busi- 
ness and to cut out the men who write 
crooked business it is necessary to form 
a real organization. Objection was 
made that the organization should be 
of local agents, without salared field 
men as members, and no action was 
taken. Webb declared progress has 
been made in organizing the state, but 
that funds and assistance in other ways 
are needed. 

The association sent a committee to 
inspect four cities during the year, in- 
cluding Wichita, Parsons, Columbus 
and Winfield. Secretary Britton urged 
more cooperation on the part of the 
members in returning inspection slips, 
declaring that the work of his office is 
handicapped without such returns from 
the members. Two members have 
dropped off the association’s member- 
ship during the year, being Jay Daugh- 
erty, who went to another field, and I. 
W. Jones, who left fire insurance to 
take up hail insurance. One new mem- 
ber was added, W. E. Griffith. 





“How can you expect me to put money 
into this new company? I don’t know a 
thing about the business of fire insur- 
ance.” 

“Well, that seems to me a good reason 
for thinking you might subscribe.” 








CHANGES IN THE FIELD 


WALSH MADE STATE AGENT 





Home Announces Promotions Follow- 
ing Retirement of Walter Scott, 
Who Will Direct Subagencies 





Walter Scott, state agent of the 
Home of New York in Missouri, who 
has capably and devotedly served the 
company for 43 years, has indicated his 
desire to be relieved of the active duties 
and responsibilities of his office. The 
company, therefore, in recognition of 
his many years of loyal and efficient 
service, has appointed him general 
agent and he will hereafter direct the 
Missouri subagency operations from 
Kansas City, together with such general 
advisory activities as he may chose to 
exercise. Mr, Scott is one of the vet- 
eran field men of the west who has long 
been a towering tree in the Missouri 
insurance forest. 

John H. Walsh, who for several 
years has been Mr. Scott's first assist- 
ant, is appointed state agent of the 
company in Missouri with full supervi- 
sion of the recording agency business. 
Special Agents Woodsmall and Rea 
will continue as his assistants. Mr. 
Walsh has the confidence of the field 
men of the state and has made a fine 
record in his field work. The farm de- 
partment business in Missouri will, as 
heretofore, report to Secretary H. H. 
Walker at Chicago and be under the 
field supervision of J. K. Lesch. 





H. K. Dickinson 


H. K. Dickinson has been appointed 
assistant to W. S. Abbott, state agent 
in Michigan for the North British & 
Mercantile, and has taken an office with 
Mr. Abbott in the general agency of 
Whittaker, McNaughton & Livingston, 
in the Dime Bank building, Detroit. 


Charles H. Harraden 


Charles H. Harraden of Chicago, who 
recently retired as special agent of the 
Peoples National, has been made Ohio 
state agent of the Columbian of Indian- 
apolis. He has already left for his field. 
Mr. Harradan is an old timer in the 








ranks and a good hard plugger. He is 
well known in Ohio. Managing Under- 
writer L. S. MacEnaney of the com- 
pany was in Columbus last week and 
appointed the J. H. Brock Company 
local agents. 





News About Companies 











General, Paris.—It will develop its 
business in Canada, to which it was ad- 
mitted in 1912. Ferris BE. Shaw will take 
charge of the work as agency superintend- 
ent, making his headquarters in Montreal. 
The. Canadian agents will continue to re- 
port to New York, same as _ heretofore. 
Mr. Shaw has for some time been super- 
intendent of agents at the United States 
head office. 


. 7 * 

East India Marine & Pire, Amsterdam— 
It has been doing a surplus line business 
in the United States, but has cabled in- 
structions for an immediate cancellation 
of all outstanding policies. 

* o * 

Marquette Wational Fire—It now has 
all but 100 stockholders signed up agree- 
ing to a reduction in capital. This num- 
ber will be reduced to the lowest possible 
minimum and a syndicate has been formed 
to buy out those who will not agree to 
the change. The prospects now are that 
the company will be ready to begin busi- 
ness directly after the first of the year. 
The task of getting all the stockholders to 
sign a written agreement to reduce the 
capital stock has been a hard one, but 
the officers have succeeded admirably. 

* 7 . 

Merchants Nati 1 Fire, Chicago—The 
company is reincorporating so that its 
capital stock will be $125,000. It will be 
necessary to get the signatures changed 
from the first stock subscription, which 
provided for a capital of $1,000,000. 

* ee @ 

Columbian Wational Fire, Detroit—Its 
statement as of Oct. 1 shows assets of 
$1,284,642; reinsurance reserve $132,372; 
capital $902,650; net surplus $223,051. The 
gross premiums for the first nine months 
amounted to $276,103. 

7” ” o 

Prussian National—The home office of 
this company has sent over $300,000 to 
the United States branch in order to in- 
crease fts surplus to over $1,000,000. The 
company had increased its United States 
surplus, on Sept. 30, by nearly $100,000 
owing to the favorable year. Its premi- 
um income is holding up well, but the 
home office desired to strengthen the com- 
pany in this country to enable it to still 
further increase its business. 

. . . 

Columbian, Indianapolis—The compan 
will add another $500,000 to its capital, 
the directors having already already voted 
their approval. It has been licensed in 
Ohio and will enter Michigan. Business 
is reported by the company as very satis- 
factory. 
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HOW TO GET HARMONY 


—_— 


COMMITTEE OF NINE REPORTS 





Chicago Board Accepts Suggestions, 
But Defers All Action—Stricter 
Enforcement of Rules 





A chart of the road to harmony was 
presented to the Chicago Board of 
Underwriters at a special meeting 
Wednesday afternoon. It was the re- 
port of the special committee of nine, 
and among the most important features 
was the recommendation that all rules 
be stringently enforced and suggestions 
on how such enforcement could be se- 
cured. It was suggested that the ex- 
ecutive committee be relieved of cer- 
tain duties which it does not perform 
and that these be shouldered by the 
manager. Ways of preventing certain 
offices 2nd companies from having cer- 
tain advantages over competitors are 
also proposed. 

The campaign of the brokers for bet- 
ter qualifications is encouraged, the 
elimination of commission grabbers 
among class 2 agents is upheld and the 
request of the clerks for commissions 
is frowned upon. An increase in the 
limitation of downtown agencies from 
three for each company to four is sug- 
gested with the recommendation that 
agencies of underwriters annexes be 
considered agencies of the parent com- 
pany. Higher commissions for brokers 
are also proposed. The report in full 
follows: 


The committee of nine appointed pur- 
suant to your instructions to the presi- 
dent under date of July the 30th, 1914, re- 
spectfully reports: 

Brokerage Payments—Page 26, lines 34 
to 42, as amended, distinctly provide that 
no commission, brokerage or considera- 
tion of any kind can be paid to other than 
a member of the Chicago Board of Under- 
writers. By this is meant that commis- 
sions and brokerages can be paid only to 
members of classes one, two, three, four 
and five, and that commission can not be 
paid to clerks or other employes of mem- 
bers. 

Discipline—The committee went into 
this matter with great thoroughness, and 
it reached the definite conclusion that the 
present rules if properly enforced provide 
ample punishment for a violation of the 
brokerage, or other rules. While the 
president has the power when appointing 
trial committees to go outside the mem- 
bership of the Board, it has not been the 
practice of late to do so. Your committee 
feels that it is desirable that all trials for 
a violation of the brokerage rules be 
heard by a committe consisting of persons 
not members of the Board. It also ap- 
pears that the defendant only has the 
right of appeal to the executive commit- 
tee and through it to the Board. Your 
committee believes that it is desirable 
that the complainant should have the 
right of appeal as well as the defendant. 

There are no doubt many violations of 
the brokerage and commission rules in 
that excess brokerage is being paid, par- 
ticularly to what might be termed office 
brokers, and the payment of commission 
to persons not members of the Board. 

Inveighing against this in private does 
no good—indeed, it does distinct harm, 
for nc doubt members who would other- 
wise obey the rules, derive the impression 
they are a dead letter. 

If the association is to prove of any 
value the guilty party or parties must be 
brought to account for violations of the 
rules. This has been brought forcibly 
home to the executive committee for it 
recently passed a resolution recommend- 
ing that the Board set aside the sum of 
$19,000.C0 for the purpose of discovering 
violations of the rules, particularly those 
relating to brokerage and commission. 

With this fund in hand the association 
has a right to expect and insist that the 
officers of the association will pursue a 
vigorous policy whereby violations, par- 
ticuarly those in reference to the broker- 
age and commission rules, will be discov- 
ered and the guilty parties brought to 
account. 

Your committee, therefore, recommends 
the following, viz.: 

(a) That the president, when appoint- 

ing committees to hear charges 

for a violation of the brokerage 
rules, select persons not mem- 
bers of the Chicago Board of 

Underwriters. 

That the right of appeal be 
granted to the complainant as 
well as the defendant. 

That the manager may, when 
deemed desirable, grant immun- 
ity in the case at issue to per- 
sons furnishing evidence or as- 


(b) 


(c) 





sisting in the conviction of a 
member charged with a viola- 
tion of the rules. 


Mem Pee—Your committee be- 
lieves that every member of the Board 
should pay a fee, including members of 
class one and class two and it, therefore, 
recommends the following, viz.: 

That members of class number one be 
required to pay an annual fee of $100, as 
at present, but that out of such fee there 
be refunded to each member the sum of 
$5.00 for prompt and continuous attend- 
ance ut each meeting of the board (except 
memorial meetings), but not to exceed in 
all a total sum of $75 in any one year; 
members of class number two to pay, as 
at present, an annual fee of $10 per an- 
num. The fee in both instances to be 
paid in January of each year and the pro- 
ceeds therefrom to go into the general 
revenue account, as at present, thereby 
contributing to and helping to defray the 
expenses of the association. 

In view of the fact that the close of 
the year is near and that due to the ac- 
tion of the executive committee the col- 
lection of the fee from both classes has 
been deferred, that the fees for 1914 be 
waived and those who have paid the 1914 
fee be credited with the amount paid on 
account of 1915. Should any member 
have paid the 1914 fee and subsequently 
have retired from business the money to 
be refunded. 

The enactment of legislation suspend- 
ing a member of either class one or class 
two for failure to pay the fee in January 
of each year. 

Your committee also recomemnds that 
should a company refuse to close the 
agency of a suspended member the man- 
ager must suspend every member repre- 
senting such company and the adoption 
of legislation to that effect. 

Classification—A subcommittee recom- 
mended to the conference committee on 
large cities and it in turn recommended 
to the Union and Bureau, that frame 
buildings occupied on the grade floor for 
stores and above the grade floor for 
dwelling purposes only be placed in the 
preferred column, going on to give the 
reasons therefor and stating that if it 
was not possible to put this class in the 
preferred column, it certainly should go 
into the intermediate. 

Your committee is pleased to report 
that this class of business, together with 
cement or concrete block buildings, not 
les than two stories in height (and on 
dwelling contents only thereof, not other 
contents) occupied on the grade floor for 
stores and above the grade floor exclu- 
sively as dwellings, have been placed in 
the intermediate class. When the com- 
panies send out notification of this change 
your committee recommends similar ac- 
tion by the Board. 

Ov Commission—A subcommit- 
tee recommended to the conference com- 
mittee on large cities the enactment by 
the Union and Western Insurance Bureau 
of legislation permitting companies, mem- 
bers of those organizations, to pay to 
members of class number one, compen- 
sated solely by commission, an overriding 
commission of not less than 5 per cent 
on the business of another member of 
class number one (except preferred busi- 
ness in the suburban city and county dis- 
tricts), compensated solely by commis- 
sion, but no legislation to this effect was 
enacted. 

Overriding Commission on Preferred 
Business in the Suburban City and Coun- 
ty Districts—A subcommittee urged the 
conference committee on large cities to 
recommend to the Union and Bureau that 
the commission to class number one on 
preferred business in the suburban city 
and county districts be increased 5 per 
cent, with the object in view that the 
Chicago Board of Underwriters could 
authorize members of class number one 
to pay to classes three and four (brokers) 
25 per cent commission on preferred bus- 
iness in that territory. A subcommittee 
of your committee communicated with 
every member of the Union and Bureau, 
explaining the reasons for making this 
request, but it was not favorably re- 
ceived. 

Notwithstanding the failure to increase 
commissions to members of class number 
one as above, thereby leaving members 
of class number one with a 10 per cent 
overriding commission on such business, 
your committee feels that in order to place 
brekers of classes three and four on exact 
equality with members of class number 
two on preferred business in the sub- 
urban city and county districts, that the 
same rate of commission should be paid 
in the way of brokerage as is now paid 
by cen panies to class number two agents 
on preferred business. This means a loss 
to class number one on such business, but 
either the temporary loss of 5 per cent 
commission or the permanent loss of a 
large emount of their preferred business 
must be faced. 

Your committee, therefore, recommends 
the enactment of legislation permitting 
the payment of 25 percent commission to 
brokers of classes three and four on pre- 
feired business in the suburban city and 
county districts. 

Non- ted Persons—Your commit- 
tee considered with unusual care this 
question, particularly in connection with 
Clause “L” of the conference agreement, 
which clause distinctly obligated compa- 
nies operating their own offices or having 
a salaried agent to observe the same 





ADDRESS CLEVELAND MEN 
DeWITT AND BLODGETT SPEAK 


Prominent Underwriters Before In- 
surance Society—Patton Reviews 
Current Underwriting Events 


The features of the meeting of the 
Insurance Society of Cleveland Monday 
evening were the addresses of W. A. 
Blodgett, vice-president of the Ameri- 
can Central, and Carroll L. DeWitt, 
vice-president of the Cleveland Na- 
tional and president of the society. 

Charles H. Patton was the first 
speaker, with a discussion of “Cur- 
rent Events.” Mr. Patton announced 
that the extension of the high-pressure 
system into the lumber district of Cleve- 
land had been completed. In addition 
he referred to recent developments in 
the insurance world. 

Speaking on “Legal Requirements,” 
President Carroll L. DeWitt gave a _re- 
view of the troubles the companies en- 
counter in meeting the requirements of 
the various states, all of which have 
their own insurance laws. There is 
much variation in the requirements of 
the different states. National supervis- 
ion or uniformity in laws secured 
through the organization of superinten- 
dents of insurance seem to be the only 
possible relief from this condition. 


Reviews Legal Requirements 


Among other requirements made by 
the states, he mentioned the following. 
The valued policy law is in force in 








brokerage rules as govern the agents com- 
pensated by commission in Chicago. 

Originally Clause “L” read as follows: 

“(L) Companies operating their own 
offices or having a _ salaried 
agent, shall be subject to the 
same brokerage rules as shall 
govern the commission agents 
in Chicago.” 

At the last metings of the Union and 
Bureau this clause was changed to read 
as follows: 

“(L) All agents, as well as companies 
operating their own offices or 
having a salaried agent, shall 
be subject to the same broker- 
age rules as shall govern the 
commission agents in Chicago, 
and all agents as well as com- 
panies operating their own of- 
fices must observe brokerage 
rules of the Chicago Board of 
Underwriters, and companies 
having agents who also repre- 
sent non-affiliated companies, 
shall require of their agents 
observance of the brokerage 
rules, and also rules as to the 
payment of commissions to 
class two agents herein pre- 
scribed, for all companies rep- 
resented by them.” 

From the above it will be observed the 
clause is materially strengthened, in that 
companies become responsible for the 
acts of their agents, as well as their sal- 
aried representatives, and furthermore, 
agents representing non-affiliated compa- 
nies must also observe the brokerage and 
commission rules. Your committee under- 
stands that the Union and Bureau each 
have a rule requiring the observance of 
commission rules, and it understands 
clause “L” to mean that if a salaried 
representative or an agent operating on 
commission should violate the commis- 
sion or brokerage rules of the Chicago 
Board of Underwriters, the company 
through their organizations would be sub- 
ject to discipline in addition to the pen- 
alty incurred by the agent under the rules 
of the Chicago Board of Underwriters. 

The legislation enacted by the Union 
and Bureau as shown by clause “L” is 
very important and it behooves every 
member to keep within the brokerage and 
commission rules of the Board. Other- 
wise, he runs the risk of getting into 
serious trouble. The committee is not 
advised of the method to be pursued by 
the companies in case an agent or an offi- 
cial is found guilty, but such instances 
are to be referred to the conference com- 
mittee on large cities and the first breach 
of this rule will undoubtedly solve that 
question. 

gibility—There being five classes of 
membership in the Board, there are neces- 
sarily different requirements as to eligi- 
bility for membership in the board. Your 
committee, however, had only four to 


deal with, namely, classes one, two, three 
and four. 

As to class number two the executive 
committee has had a thorough investiga- 
tion made and finds there are a large 
number of class number two agents who, 


(CONTINUED ON PAGE 15) 





twenty states. It is a bad law, from the 
fact that it often leads to arson. 

The resident agent law is in force in 
forty-one states. This he said is an ex- 
cellent statute and should be preserved. 

Thirty-nine states have reciprocal laws, 
which for the most part are fair. 

Thirty-one states have fire marshal 
laws and the majority levy a tax on the 
premiums paid for the support of this 
department. 

Twenty-six states have a standard pol- 
icy law and of these eighteen require the 
New York form. In some states standard 
forms of indorsements and riders are re- 
quired. 

Thirtegn states require deposits from 
companies of other states and most of 
the other states have laws requiring that 
companies have deposits some place for 
the protection of policyholders. Some 
require special deposits from companies 
of other countries. 

Eighteen states have anticoinsurance 
laws, although some of them use only a 
modified form of the original idea. 


Many Anticompact Laws 


Twenty-seven states have anticompact 
laws, but in most of them some plan of 
rating is allowed. 

Thirty-two states require the publica- 
tion of annual statements. 

Ten states require that rate schedules 
be filed with them. 

The majority of states follow the New 
York law as to legal reserves, but some 
of the others have very peculiar and 
vague requirements upon this phase of 
the business. 

In the greater number of states a policy 
limit is fixed. This is usually on the basis 
of 10 percent of the capital stock, but 
some of them have other ways of limiting 
the amount a company may write on any 
one risk. 

Home Office Viewpoint 

W. A. Blodgett spoke on “The Home 
Office Viewpoint.” A multiplicity of 
laws and an overabundance of super- 
vision is the cause of unrest in many 
lines of business, he said in the begin- 
ning. So far, it has been impossible to 
convince the legislators that no money 
has been made on fire insurance under- 
writing within the past ten years. They 
simply assume that companies are re- 
ceiving too much and act accordingly. 

Mr. Blodgett compared an insurance 
company to a manufacturing plant and 
its agency force to the selling corps of 
the commercial organization. One of 
the most important things for a manu- 
facturer is to have his product sold. If 
he can not secure a selling organiza- 
tion, then he will not be able to operate 
his factory. It is the same way with an 
insurance company. It must have agents 
or it can not do business, he said. 


Give Agents Everything 


The tendency, he said, is to give 
agents everything possible to grant. 
One of the hardest things for a home 
office official to do is to cancel a policy. 
Only in case a rule is plainly violated 
is this left to any one but an official of 
the company. In order that employes 
of the home office may know what the 
agency work really is, Mr. Blodgett 
said his company encourages the young 
men to go out and try to get business. 
This gets them into the atmosphere of 
the field and they are better able to un- 
derstand the work of the local agent 
when it comes to them. 


Work at Home Office 


“The principal work in the home 
office is to look for something you 
don’t want to find,” said the speaker. 
He then described in detail the course 
of the daily report through the office 
and the manner in which the business 
is recorded. In the same way he 
showed how the agent’s accounts go 
through the office and how they are 
checked. The notice of loss and the 
adjustment were also discussed, and the 
manner of finding the assured’s record 
for fires. It is a curious fact, he said, 
that the majority of losses occur in the 
early period of the policy. Renewals 
are always considered better than new 
policies. 

How the Business is Done 

Mr. Blodgett explained how the 
bookkeeping department keeps its rec- 
ords so that it can always show the ex- 
pense of any department, any specia 
agent’s territory or any district that 
may be desired. The address gave the 
members a good idea of how the busi- 
meas is ‘done at the other end of the 
ine. 
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FEDERATION ACTIVITIES 


SPREADING GOSPEL IN IOWA 





W. S. Diggs on Tour Through State 
Organizing Auxiliaries of Re- 
cently Formed Body 





Only sanguine reports come to Des 
Moines from W. S. Diggs, who is visit- 
ing cities in Iowa and organizing in 
each district an auxiliary to the new 
Insurance Federation of Iowa. W. C. 
Willcox of Des Moines, chairman of 
the membership committee, accom- 
panied Mr. Diggs last week. Other 
insurance men from Des Moines are 
assisting in the organization work. 
Northern and western Iowa were cov- 
ered last week, starting at Cedar 
Rapids where the first auxiliary was 
organized under flattering conditions. 
Auxiliaries were organized also at 
Mason City, Fort Dodge, Sioux City 
and Council Bluffs. 

This week Mr. Diggs observed this 
schedule: Monday at Ottumwa, Tues- 
day at Burlington, Wednesday at 
Davenport. Thursday he was sched- 
uled for Des Moines to address the 
Iowa Mutual Insurance Associations, 
in session in that city. Friday he ex- 
pects to be at Dubuque, and Waterloo 
has asked that he be there Saturday. 

Publicity Committee Named 

Joel Tuttle of Des Moines, chairman 
of the publicity committee, has selected 
three members of his committee, repre- 
senting as many congressional districts. 
They are Paul C. Howe of Sioux City, 
Joe McCormick of Cedar Rapids, A. E. 
Wilder of Fort Dodge. Others will be 
named shortly. 


The Employers Mutual Casualty Asso- 
ciation has withdrawn from the Insurance 
Federation of Iowa and J. A. Gunn, its 
president, has retired from the executive 
committee. The action was taken at a 
meeting of the directors. Some of those 
present expressed themselves as opposed 
to an active campaign against state in- 
surance. It was decided to remain neutral. 
Secretary Wrightman, who has been tour- 
ing the state, will likewise make no cam- 
paign either for or against state insur- 
ance. 

Those in charge of the insurance feder- 
ation do not criticise the mutual for its 
stand. They would have liked its sup- 
port, but say they understand its position. 
They will get the individual support of 
many of its members individually. 





To Hold Pittsburgh Meeting 


Arrangements are being made for a 
dinner to be attended by insurance men 
of Pittsburgh, Pa., in the Fort Pitt ho- 
tel, Dec. 7. An invitation will be sent 
to every fire, casualty and surety man 
in Pittsburgh and also to all western 
Pennsylvania agents who, are members 
of the Insurance Federation of Penn- 
sylvania. The program will include 
speaking, vaudeville and music. The 
object of the‘ dinner is to bring the 
agents together on a social footing for 
the promotion of good fellowship that 
is expected to result from better ac- 
quaintance. N. S. Riviere of the Cas- 
ualty Company of America is general 
chairman of the affair and he will name 
the committee in the near future. 





Want a State Board 


At a meeting of the working com- 
mittee of the Insurance Federation of 
Ohio in Cleveland last week, a decision 
was reached to invite the heads of all 
the insurance organizations of the state 
to meet with the committee in Colum- 
bus at some convenient date for the 
Purpose of establishing a state board, 
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which is to be a part of the federation 
on which every line of insurance will 
be represented. The committee de- 
sires to dispel any idea that the federa- 
tion is seeking to amalgamate the ex- 
isting associations into one organiza- 
tion, but on the other hand wishes to 
secure their cooperation and improve 
the working interest of the insurance 
men in the matters that have been 
taken up in the state. 

The working committee consists of 
Lee Elliott, E. W. Davis and J. M. 
Mackintosh, representatives of three 
branches of insurance, and it is, there- 
fore, in position to take up matters 
that may be presented by the various 
organizations and explain the plans 
that have been worked out for improv- 
ing the business from the standpoint of 
all concerned in it. 





ILLINOIS EXECUTIVE COMMITTEE 


The executive committee of the Illinois 
Insurance Federation met on Monday and 
outlined the work of Secretary Frank H. 
Anderson. After the meeting a subcom- 
mittee had a conference with O. B. Ryon, 
general counsel of the National Board of 
Fire Underwriters. It is understood that 
this organization has regarded the feder- 
ation movement with some suspicion, and 
the committee desired an opportunity to 
discuss with Mr. Ryon its objects and 
plans. He has gone east to a meeting of 
the National Board and will report on the 
subject. 

Secretary Anderson has mapped out IIli- 
nois by senatorial districts and is already 
in communication with prominent agents 
who will assist him in canvassing their 
respective districts for members. Appli- 
cations are continuing to come in, al- 
though there has been delay in getting 
out printed matter which the federation 
intends sending to agents throughout the 
state. Charter membership cards are now 
ee to those who already have 
oine 





GENERAL FEDERATION NOTES 


The industrial health and accident com- 
panies are giving the federation move- 
ment gratifying support. The Continen- 
tal Casualty and the North American Ac- 
cident have been assisting officers of the 
Illinois organization in every way possi- 
ble. The National Casualty, in its Novem- 
ber bulletin, urges its agents to join the 
federations in their respective states or 
help organize them where none exists. 

The Mill Mutuals Secretaries Associa- 
tion, at a meeting in Chicago on Tuesday, 
discussed the federation movement and 
decided to cooperate with the other in- 
surance interests and help it along. The 
members of this organization have much 
influence with millers and elevator own- 
ers, who in turn have much influence with 
legislators in their respective districts. 





The loss on the Kansas City stock yards 
has been adjusted at 30 percent on insur- 
ance of $477,400. 


FORM REINSURANCE COMPANIES 


The incorporation of American Excess 
Casualty Insurance Company and Amer- 
ican Excess Fire & Marine at New York 
is announced. Incorporators are Emile 
Utard, Albert Plaut, Charles J. Bern- 
heimer, Finley J. Shepard (Helen Gould's 
husband), William H. Gibson, Ancell H. 
Ball, F. S. Munger, Charles B. Rogers, 
Frank E. Barbour, D. Dew Smythe, Mer- 
win K. Hart (treasurer Utica Mutual 
Compensation Insurance Company), Julius 
Henry Cohen, Archibald Ewing Steven- 
son. The expectation of the promoters 
is to raise $1,000,000 capital and an equal 
surplus for each company. They believe 
that on account of the European war 
situation the companies will be able to 
get large reinsurances. 














MISCELLANEOUS NOTES 


General Manager H. C. Buchenberger of 
the Hamburg-Bremen has been appointed 
assistant counselor to the German impe- 
rial insurance commission. 


German fire companies are forming an 
association to regulate all trans-Atlantic 
business except United States, so as to be 
entirely independent of the fire office 
committee, foreign, of London. 


New York Fire Insurance Exchange 
war tax resolution provides that where 
policies are canceled without any pre- 
mium having been paid by insured, the 
war stamp tax need not be collected of 
insured, thus putting the stamp tax up 
to companies in exchange territory in 
cases of cancellations for nonpayment of 
rremium or of “not taken” policies. 





The success of the small company is the guarantee of 
the continued existence of the Local Agent 
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UNIVERSAL FIRE INSURANCE CO. 


ORGANIZING 


749-51 INSURANCE EXCHANGE BUILDING, CHICAGO 


AUTHORIZED CAPITAL AND SURPLUS, $2,000,000 


A company being organized by insurance and real estate men and offers an unusual opportunity for 


Agents and good stock salesmen with successful records. WRITE TODAY. 
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WAKEFIELD NOW IN CHARGE 


E. E. Wakefield, formerly at the 
head of the special risk department in 
the western department of the Na- 
tional, who recently went with Fred S. 
James &. Co. in New York as western 
manager of the General and Urbaine, 
is now in charge of the office, follow- 
ing Ferris E. Shaw, being made Cana- 
dian superintendent. Mr. Wakefield 
was in Chicago this week, having com- 
pleted a tour of the west. He was for- 
merly president of the Chicago Fire 
Insurance Club and is a very able man. 
His title is assistant United States man- 
ager. 

* * * 
BLUE GOOSE LUNCHEON 


The Illinois Blue Goose gave a com- 
plimentary luncheon in Chicago Mon- 
day noon to M. F. Driscoll, former 
western manager of the Phoenix of 
London. H. C. Eddy of the Commer- 
cial Union presided. The singing was 
lead by John Marshall of the Fireman’s 
Fund and A. R. Monroe of the Queen. 
At the speaker’s table were Messrs. 
Eddy, Driscoll, Monroe, J. J. Purcell of 
the Hartford, W. H. Merrill of the 
Underwriters Laboratories and L. R. 
Noble of Mattoon, IIl., former special 
agent of the Phoenix of England. On 
behalf’ of the pond Mr. Monroe pre- 
sented Mr. Driscoll with an exquisite 
scarf pin. Appropriate remarks were 
made by John Marshall, J. J. Purcell, 
T. E. Gallagher, and W. R. Townley. 
A letter was read from Assistant Man- 
ager Bell of the National, who was ab- 
sent from the city, and a telegram from 
Vice-President Joseph of the Sterling. 

At the close of the meeting, C. M. 
Cartwright of THe Western UNDER- 
WRITER presented E. E. Wakefield, man- 
ager of the General and Urbaine at the 
head office in New York, on behalf of 
the pond, with a stick pin. Mr. Wake- 
field was formerly superintendent of 
agents for the National in the west. 
Both Mr. Driscoll and Mr. Wakefield 
responded with much feeling. 

Most Loyal Gander Sonnen an- 
nounced the banquet at Peoria Dec. 8 
over which W. R. Townley will pre- 
side and the holiday dinner Dec. 28 at 
6:30 p. m. at the Grand Pacific with 
John Marshall as toastmaster. The 
ladies will be invited to this function. 

* * * 
LITTLE PROTEST HEARD 


There has been little antagonism on 
the part of the different local boards 
as to the decision of the fire insurance 
companies to pass on the stamp tax to 
the assured. The Milwaukee Board is 
the only one that has made a formal 
protest. The companies considered the 
matter very carefully before deciding 
on the action, and most of the local 
organizations have already adopted the 
rule. 

* * * 


SIMONSON’S NEW CONNECTION 


Charles F. Simonson has become at- 
torney-in-fact for the National Lumber- 
men’s Interinsurance Exchange of Chi- 
cago, the newly projected reciprocal 
that has the backing of the National 
Lumber Manufacturers Association. 
The exchange was launched by the as- 
sociation and has the support of the 
various organizations of lumbermen 
making up the association. There are 
now 150 subscribers and the insurance 
applied for exceeds $2,000,000. No poli- 
cies will be issued before the first of 
the year and it is expected that a con- 
siderable business will be secured be- 
tween now and then. The limit of the 
exchange on any one risk will be 





HON. C A. PALMER, President 


S. D. ANDRUS, Vice-President and Managing Underwriter 


THE INTER- STATE FIRE INSURANCE CO., Organized 1913 


Initial Capital and Surplus, $500,000.00 
406-412 DIME BANK BUILDING 


C. O. DAVIS, Vice-Ptesident 
F. H. ALDRICH, Counsel 


W. A. ELDRIDGE, Secretary 
L. K. HENNES, Treasurer 


of DETROIT, MICHIGAN 
Final Capital and Surplus, $2,000,000.00 
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Pllinsis Surety Company 


HOME OFFICE, 134 S. La Salle Street, CHICAGO 


“WE ISSUE SURETY BONDS” 
Local Agents Wanted Everywhere 


INCORPORATED APRIL, 1905 


Liberal Commissions 
Attractive Contracts 
WRITE TODAY 











$50,000, and until the organization gets 
a larger number of subscribers a por- 
tion of all large lines will be reinsured. 
Rates used by present exchanges op- 
erating among manufacturing lumber- 
men will be taken as a basis for pre- 
miums. There will be no commissions 
paid to anyone and ultimately the or- 
ganizers expect to get the expense ra- 
tio down quite a bit below the present 
fixed expense rates of most exchanges. 

Mr. Simonson organized and man- 
aged the Improved Risk Association 
until it disbanded recently. This was 
an organization of stock companies and 
operated along virtually the same lines 
as the Western Factory Association 
and Western Sprinklered Risk Associa- 
tion. Prior to that Mr. Simonson was 
superintendent of surveys for the West- 
ern Union and before that improved 
risk inspector for the Hartford Fire. 

*x* * * 
FRENCH BUSINESS NOW GOOD 


French fire companies expect the lat- 
ter part of this year to show a good 
profit on home business. It seems to 
be a rule in France that when war is 
raging fires cease. In 1871 practically 
all of the companies made records on 
underwriting profit. The premium in- 
come is, of course, reduced by the war, 
but the margin of profit is so enlarged 
that the total profit promises to be 
good. As most French business is writ- 
ten under ten-year policies with annual 
premiums the premium income does not 
suffer as heavily as it might where the 
bulk of the business is on an annual 
basis. 

* * * 
TWO GOOD MONTHS 


The fire insurance companies in the 
west find that September and October 
were two of the best months of the 
year so far as losses were concerned. 
The year will not end with very much 
profit, and owing to the stock market 
conditions it is not likely that gains in 
surplus will be a feature of financial 
statements. Fire insurance companies 
have needed a few good months to 
make up for the unfavorable ones -ear- 
lier in the year. 

But few companies will show any 





C. W. PIERCE 


Independent Inspector and 
Fire Prevention Counselor 


1568 INSURANCE EXCHANGE, CHICAGO 
Telephone Wabarh 3033 


Fifteen years’ experience in Cook county inspection. Prompt personal attention given to all commitments 





NORD-DEUTSCHE 


INSURANCE COMPANY 


Established 1857 Hamburg, Germany 
UNITED STATES BRANCH: 123 William St., New York 
J. H. LENEHAN, United States Manager 


Assets $1,439,399.53 Surplus $859,768.41 Liabilities $579,631.12 


The above funds are held exclusively for 
the protection of American policyholders. 
keeping, Faulty 
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UNDERWRITING REPORTS FOR COMPANIES 
SPECIAL INSPECTION FOR AGENTS AND BROKERS 
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JOSEPH G. HUBBELL, Manager 108 S. La Salle St., CHICAGO 








The Yorkshire Insurance Co.1«. 


of YORK, England ESTABLISHED 1824 


The “Yorkshire” is the Oldest and Strongest of the English Fire 
Companies not heretofore represented in the United States. 


FRANK & DuBOIS ERNEST B. BOYD 
U. S. Managers 


Underwriting Manager 
O. E. LANE, Assistant Manager 
No. 80 Maiden Lane, New York 


NEW YORK LIFE INSURANCE & TRUST CO., United States Trustee, 52 Wall St. 
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OF SPRINGFIELD, ILLINOIS 
Chicago Office, 1560-1564 Insurance Exchange 


Resources E-xceed $4,000,000 Dram-Shop Indemnity 
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premium increase: As a general rule 
a company congratulates itself if it is 
breaking even. Companies that have 
been pushing other side lines, such as 
automobile, hail, farm or floater busi- 
ness, are able to show a nice increase. 
These are in the nature of life savers 
during these days. As a matter of fact, 
since the opening of the war there has 
been a general shutting down in busi- 
ness, stocks are low, building opera- 
tions have been curtailed, and commer- 
cial life has been more or less de- 
pressed. However, during the last two 
weeks there is a much better feeling 
throughout the country, and there are 
many evidences of confidence being re- 
stored. 





CHICAGO AND SUBURBAN 


COMMITTEE IS NAMED 


President Naghten of the Chicago 
Board has appointed a committee to 
take up, with the classification commit- 
tee, the minimum tariff rates in Cook 
county. The whole subject will now 
be discussed by the two committees 
and it is likely that some plan will be 
worked out whereby a general policy 
will be followed in the revision of pre- 
ferred rates. The committee consists 
of John Shepherd, Citizens, chairman; 
A. I. Wolff, J. J. Coffey & Co.; J. I. 
Loeb, Wile, Loeb & Gutman; C. S. 
Pellet, Critchell, Miller, Whitney & 
Barbour; L. O. Kohtz, Aetna; H. M. 
Gardiner, Parker; Aleshire & Gardiner, 
and C. R. Street, Fidelity-Phenix. 

This does not mean that the commit- 
tee is to take up primarily the reduction 
of dwelling rates. The minimum tariffs 
of the citv are obsolete and need re- 
vision. The committee will only con- 
sider dwelling rates in connection with 
the general subject of minimum tariffs. 

*x* * * 
POSITION OF CLASS 2 MEN 


The class 2 members of the Chicago 
Board are still holding out for official 
representation in the business delibera- 
tions and on the executive committee 
of the organization. The membership 
fee for a class 2 member is $10, but it 
will not be put into effect this year. 
The class 2 men claim that if they are 
charged a membership fee they are en- 
titled to representation in the legisla- 
tive proceedings. The class 1 agents 
say they have no direct relations with 
class 2, and that the company man- 
agers can be counted as representing 
class 2 in the Board. 

* * * 
REJECT COUGHLIN’S APPLICATION 


The executive committee of the Chi- 
cago Board has rejected the applica- 
tion of Alderman John J. Coughlin of 
the first ward for membership in class 
1. He represents the Columbian of In- 
dianapolis. No reason is assigned for 
the action. It is understood that Al- 
derman Coughlin will not allow the ac- 
tion to end. 

_ Some of the executive committee de- 
sired to pass the application up to the 
entire membership and let the Board 
vote on it. The main objection seems 
to be that it would be a dangerous prec- 
edent to elect a city official as a Board 
member in that he would have many 
advantages that others do not possess. 

he application has caused consider- 
able embarrassment and has been hang- 
ing fire since early in October. It was 


a hot tomato in-the hands of the com- 
mittee. 











* * * 
GREELEY TO OPEN OFFICE 


Otto E. Greeley, former secretary of 
the Calumet, and for many years state 
agent and adjuster of the Phenix in 
the northwest, will open an office Mon- 
day in 466 Insurance Exchange, Chi- 
cago, for independent adjusting. Mr. 
Greeley is an able man in this line of 
work. Associated with him will be Ben 
C. Cooper of Ottawa, Ill, formerly in 
the western department of the Phenix, 
and now a local agent and adjuster, 
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Held for Exclusive Protection of United States Policyholders 


Investments in the highest grade of American Securities and held in trust for sole pro- 
tection of American Policy Holders by United States Insurance Departments and United 
States Trustees who “have not the right or power to reduce the aggregate of the deposit 
so in trust with them, without the previous consent in each case of the Superintendent 
of the Insurance Department.” 


The Royal owns and occupies its own magnificent Office Buildings in the Cities of 
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United States $12,599,303.00 


(Quotation from Deed of Trust.) 
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and C. G. Beadell, a former well-known 
Minnesota field man. Mr. Cooper will 
make his headquarters in Ottawa. 
x * x 
JOSEPH FISH’S TRIAL 


Joseph Fish, the well known public 
adjuster, will be placed on trial in Chi- 
cago Nov. 24 before Judge O’Connor on 
charge of arson to defraud. Mr. Fish 
was indicted last July under five counts. 
At that time he was already under 12 
indictments on charge of arson to de- 
fraud. David Korshak, the fire bug, 
has made a confession implicating Mr. 
Fish, according to the state attorney’s 
office. 


eee 
OVER HUNDRED BEGIN STUDIES 


Over a hundred young men enrolled 
as students in the fire insurance course 
that will be given in Chicago this win- 
ter under the auspices of the Fire In- 
surance Club of Chicago. The opening 
class was held in the Chicago Board 
rooms Tuesday evening and classes will 
be held every Tuesday evening up to 
the middle of April. 

* * * 
STAMP TAX RULE 


The executive committee of the Chi- 
cago Board of Underwriters at its meet- 
ing last week considered the matter of 
handling the federal revenue tax on fire 
insurance policies, which goes into effect 
Dec. 1. The following resolution was 
adopted as binding upon the members: 
“Resolved, That the federal reserve tax 
is payable by the policy-holder, and that 
it is incumbent upon members to collect 
that tax in addition to the premium, and 
that it show on the policy, and that it 
will be considered as a rebate if not paid 
by the assured.” 


” * * 

Assistant Manager J. C. Corbet of the 
western office of the Northern of London 
is on a Pacific Coast trip. 

ees 

The amalgamation of two of the largest 
real estate and insurance firms in the 
Argyle Park district along the north 
shore is announced this week. The name 
of the new firm will be Paisley & Walker 
and they will take over the business for- 
merly conducted by W. H. Paisley & Sons 
as well as that of Schubert & Walker. 
W. W. Paisley and Charles H. Walker are 
the partners in the new firm, which will 
have its main office at 1125 Bryn Mawr 
avenue. 

As both of the firms taken over rep- 
resent a large number of insurance com- 
panies, the consolidation will result in an 
agency of considerable size with large 
underwriting capacity. The insurance in- 
terests of the firm will be in charge of 
Charles J. Pohl, who has had charge of 
this branch of the business in the office 
of W. H. Paisley & Sons for some time 
past. 

* ee @# 

Elof Peterson, manager of the western 
farm department of the Fidelity-Phenix, 
has returned from a several weeks’ so- 
journ on the coast. 





The business men of Salina, Kan., have 
entered a protest against the recent restor- 
ation of rates, following the litigation in 
that state. 


W. Dix Webster 


Sixty Years of 
Splendid Service 


The old Girard has been in continuous ex: 
istence since 1853. It has seen many com: 
panies come and go but it stands in a mort 
impregnable position than ever. 






ymE Rollo &,,, 
CHICAGO, 
2021 Insurance Exchange 


FIRE—TORNADO 
AGENTS WANTED Cone aiohaldere Surniee S08 76L20° 
CHARTERED A. D. 1794. 


=lhsunauee Covpame 
STATE OF PENNS ANNI 


308-310 WALNUT ST., PHILADELPHIA, PA. 


The Girard is seeking agency connectiont 
where the rights of the agent are respectec¢ 
and protected. 





GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN, Vice-Pres. 
H. W. STEPHENSON, Vice-Pres. 


JOHN J. P. RODGERS, Secy. & Treas. 
SAM'L P. RODGERS, Aast. Secy. 





CASH CAPITAL $1,000,000 
TOTAL ASSETS, SURPLUS TO POLICYHOLDERS, 
$ 4,006,653.09 $1,347,774.40 
FIRE—TORNADO—AUTOMOBILE—LIGHTNING—RENT—RENTAL VALUE—PERPETUAL INSURANCE 
AGENTS WANTED WHERE NOT REPRESENTED 


su ‘ 6ist ANNUAL STATEMENT 





Capital - = = = = = = § 800,000.00 

Assets (to protect policy holders) - = &,802,768.37 

Swmrance Compawy —Net Surplus to policy holders - += —2, 250,696.90 
of WatartowncT.B! Net Surplus to stockholders - = = 41,750,636.90 


STUART MORGAN, State Agent, Michigan, Howell 
CASHMAN & EVANS, Gen'l Agents, Colorado, Denver 
N. T. JULIAN, State Agent, Ohio and Virginia, Columbus 
F. G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 
P. P. WIPPELL, State Agent, Illinois and Wisconsin, P. O. Box 225, Chicago 
H. F. WATERMAN State Agt., Missouri Kansas and Oklahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 


D. H. DUNHAM, President 





CHARLES COLYER, Vice-President 
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FIREMEN’S company or NEWARK, N. J. 


ORGANIZED 1855 
ASSETS $6,839,209.99 CAPITAL $1,000,000.00 NET SURPLUS $2,720,038.31 
SURPLUS TO POLICY HOLDERS...................... $3,720,038.31 
137 S. La Salle Street 


A. H. HASSINGER, Secretary 


Western Department - ° o o 
NEAL BASSETT, Manager 
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OHIO AND WEST VIRGINIA 


DISPLEASED WITH NEW SCALE 











National of Hartford Sends Circular On 
Commissions to Its West: Virginia 
Agents 





The National of Hartford has sent 
out a circular to its West Virginia 
agents stating that it is not in sympathy 
with the commission schedule of 15, 20 
and 25 percent, which will go into effect 
in that state Jan. 1, it having been 
passed upon by the various legislative 
bodies. The schedule is a combination 
of the Western Union and Eastern 
Union.scales. The National states that 
it is not in accord with this schedule of 
commissions and hints that it will re- 
tire from the West Virginia Fire Un- 
derwriters Association rather than put 
it into effect. The company declares 
that it is in flavor of a 20 percent flat 
commission and a contingent arrange- 
ment. 





ISSUE IS UP TO KLAPPERT 
Interesting Contest At Cincinnati Over 
the English-American Underwrit- 
ers Appointment of Schmidt 





It is understood that the Cincinnati 
Fire Underwriters Club has filed notice 
on William Klappert & Co., agents of 
the London & Lancashire at Cincin- 
nati, that he will be obliged to give up 
the agency or retire from the organiza- 
tion unless the English American Un- 
derwriters takes up its agency with F. 
A. Schmidt & Co., who are held in- 
eligible to board membership. The 
London & Lancashire objects to the 
statement that Mr. Klappert was not 
informed of its appointment of the 
Schmidt office. The company states 
that no advantage was taken of Mr. 
Klappert’s absence from his office on 
account of the illness and death of his 
wife. 

While an appeal has been made to 
the companies to use their influence to 
get the London & Lancashire in line, 
the feeling is that the appointment is 
one that raises the issue of eligibility, 
and therefore is a local board matter. 
The London & Lancashire is sitting 
tight on the lid and the future develop- 
ments are awaited with interest. 

Mr. Klappert is sole agent of the 
Orient as well as the London & Lan- 
cashire and is Hamilton county man- 
ager of the National of Hartford. He 
is also sole agent of the General. 





Ask for Amendment 


The Ohio department will ask the 
state legislature, when it meets this 
winter, to change the one-half percent 
fire marshal tax from “gross” premiums 








H. M BARFIELD, Pres. 








The Buckeye National Fire Insurance Co. 


LICENSED IN OHIO and doing a general Fire and Tornado business. 
Agents Wanted. 


H. S. BASSETT, Secy. S. A. BARCLAY, Managing Underwriter 
CASH CAPITAL $100,000 


TOLEDO, OHIO 


Home Office No. 337 Spitzer Bldg. 














to “net,” the same as the ordinary pre- 
mium tax. In view of this it is believed 
that the law will not be contested. It 
is believed by some able lawyers that 
the fire marshal tax could be knocked 
out and that it would carry with it the 
premium tax. It would, of course, be 
reenacted immediately. 


Salvage Corps Men Hurt 


The big automobile of the No. 1 sta- 
tion of the Cincinnati Salvage Corps 
locked wheels with a small automobjle 
on the steep Broadway hill, between 
Third and Fourth streets last Friday, 
resulting in a smash-up which killed 
Herman Schroeder, broke the leg of 
Harry Barlage, and bruised Captain 
William Holland, the driver, Edward 
J. Duncan, Emil Stagnaro, Emil Fettig 
and Edward G. Stites, all of the salvage 
corps. The owner of the automobile 
was also injured, but not seriously. 

he men of the corps are insured 
under the state workmen’s compensa- 
tion fund. 


OHIO NOTES 


Purpus & Laut succeed Purpus & Wise- 
man at New Bremen, Ohio. 


Frank J, Blain, the well-known Cin- 
cinnati local agent, has gone to Florida 
for a few weeks’ rest. 


The J. H. Brock Company is appointed 
local agent at Columbus, O., for the Co- 
lumbian of Indianapolis. 


The James & Manchester Company, 
Cleveland, has moved from the fifth to the 
eighth floor of the Leader-News building. 


The monthly luncheon of the Cincinnati 
Fire Underwriters Club will be held Fri- 
day noon at the Gibson hotel, with T. R. 
Weddell, of the publicity bureau of the 
Western Union, as the guest of honor and 
speaker. 


Figures showing the number of li- 
censes issued to agents of fire companies 
in Ohio for the years 1909-1913 have been 
compiled by license clerk Cotter as fol- 
lows: 1909, 20,340; 1910, 23,612; 1911, 
24,086; 1912, 24,290; 1913, 25,575. 

Gustav Falk, a druggist at the corner 
of Poplar street and Western avenue, 
Cincinnati, was arrested last week on 
the charge of setting fire to his store for 
the insurance. He carried $2,000 in the 
Retail Druggists Mutual, and is said 


to have confessed while in Captain Con- | 


way’s automobile on the way to the office 
of the deputy state fire marshal in the 
Provident Bank building. Falk said he 
became desperate and needed the money 
to meet obligations. 





Some insurance suggestions do not de- 
serve a trial—they ought to be lynched, 
or carried out—and buried. 





General Agency Service 
WILMER D. LEWIS & CO., Dayton, Ohio, 


are general agents for a number of companies in Southwestern Ohio. 


Full 


writing capacity, direct field service and its entire equipment are at the 
command of the agents. Farm department conducted. Agents Desired. 





F. R. Ormsby, President Joseph Winum, Secy. 


Industrial Fire Insurance Co. 
AKRON, OHIO 


Authorized Capital $200,000 Cash Capital $100,000 


An Ohio company writing business through Ohio agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 


Richland Mutual Insurance Company 
MANSFIELD, OHIO 
Incorporated 1850 

TOTAL ASSETS - - - - = - 
ct. CUMMINS, President 


I. S. Myers, Treas. 











$2,446,497.63 


BUSINESS CONFINED TO OHIO R. SMITH, Secretary 


The Gentral Manufacturers’ Mutual Insurance Company 


VAN WERT, OHIO ORGANIZED 1876 
Cash Assets— $607,866.93 Cash Surplus $364,117.46 


H. V. OLNEY, President C. A. L. PURMORT, Secretary 

















Business Ee) In Seventy 
confined Il det at years of 
‘ - business 

to the this Com- 
State of Kt pany has 
never con- 

Ohio tested a loss 


Dayton, O. 
Dayton Mutual Fire| Columbiana County 
Insurance Co., °Sie™| Mutual Fire Ins. Co. 


B. C, COLEMAN, Secy. Lien, O. 
1837 
Wm. M. Hostetter, Sec. and Treas. 


Ohio's oldest company doing a genera} 
business. 





Assets Jan. 1, 1913, $134,429.77 


Conservative and Careful Management 


AGENTS WANTED 
Our contracts have been good for three: 


Address Home Office. fourths of a century and are still good. 


HOTEL HARTMAN ais 


Manager 
COLUMBUS, OHIO 
THE OFFICIAL INSURANCE MEN’S HOTEL 


COMFORT ANDLUXURY 


European Plan, $1.50 and Upward 











ORGANIZED 1876 


The Ohio Mutual 


Fire Insurance Company 
SALEM, OHIO 


._ Assets - =- = $786,544.28 
Net Cash Assets 159,234.04 
].R. VERNON, Pres. J. AMBLER, Sec’y 


its entire the Co has tins 
During ed ere —ae Be con 
to 
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Ohio Business Only Through Local Agenci 











The Ohio Commonwealth Fire 


Insurance Company 
Engineers Building, CLEVELAND, OHIO 


General Agents Wanted in States of 
Indiana, Illinois, Ohio, Kentucky 
and Pennsylvania 


Authorized Capital 
and Surplus $500,000 
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MICHIGAN AND INDIANA 


COMPANIES WIN IN TAX CASE 











Court Decides for Continental in Test 
Suit Involving Indiana Clai:n 
for $1,000,000 





A complete victory in the Indiana 
back-tax suits, on the questions both 
of law and of fact, has been won by 
the Continental in the test suit brought 


by the state in the attempt to collect | 





from companies operating in Indiana | 


a sum said to aggregate $1,000,000. It 
was contended by the state that the 
companies were liable to a 3 percent 
tax on gross premiums written, less 
losses paid, but without deduction for 


return premiums, or for premiums on | 


policies not taken, which had been 
charged on the books, but for which 


no money had ever been received. In | 


addition, it was contended that com- 
panies of New York State were liable 


cent fire department tax, with no de- 
duction for losses, because that is the 
tax imposed on Indiana companies in 
New York. 

The court held that return premiums 
and premiums on policies not taken 
were properly deducted by the com- 
panies in making their tax returns, and 
further held that in the case of the 
Continental, at least, there is nothing 
due under the retaliatory law, because 


fire protection towns, and the amount 


law exceeds the amount properly 

chargeable under the retaliatory law. 
The state’s claim went back to 1884 

and covered the period down to 1911. 


Schedule of Assets and Liabilities 


The Detroit Underwriters Company, 
which went into receivership last Sep- 


_ . 
the fire department tax applies only to | TS aa ee 


tember, in a bad tangle, finally has filed 
its schedule of assets and liabilities. 
The former are given as $27,349 and 
the latter as $28,948, leaving the cred- 
itors, mostly insurance companies, 
$1,599 short of sufficient to balance. 
The action to take the concern into the 
federal court for an investigation is 
still undecided. 





BAD LOSS AT OMER, MICH. 


A fifty-mile gale cost a good many fire 
insurance companies nice little sums at 
Omer, a village of 400 population north- 
west of Bay City, last week. The fire 
started in the office of the flour mill, on 
the bank of a river, at about 2 o’clock in 
the morning. The west side of the main 
street was swept clear. The companies 
lost from $1,800 up to $25,000, some hav- 
ing written big lines there. Fortunately 
for the stock companies, the mill was only 
one-third covered by them, the remainder 
being in a mutual. 

The village was supposed to be a safe 
one, of its class, and probably the loss 
would have been confined to the mill but 
for the gale. 





RATE ADVANCE WITHDEAWN 
Jasonville, Ind., where a serious con- 


. | flagration occurred a few months ago, and 
under the retaliatory law for a 2 per- | 


where the fire fighting facilities have been 
very bad for a number of months, is in a 
little better order with the companies 
owing to a more favorable report just 
made by the Indiana Inspection Bureau. 
Report says that, inasmuch as water sup- 
plies have been provided and pumps have 
been repaired, advances in estimates rec- 
ommended in July, 1913, are now with- 
drawn. 





Indiana Agency Appointments 


Home, N. Y.—R. Hirst, Angola. i 

Westchester—Tripp Ins. Agency, North Ver- 
ne., Terre Haute. 
Glens Falls—R. J. Jackson & Son, Hymera. 
Caledonian—Talbot & Roland, French Lick; 


already under the straight premium tax | \-4- Youngblood, Booneville. 


Coml. Union, Eng.—Hall & Clendenin, Inc., 
Gary; C. B. Bevis, West Harrison; Walsh & 


| Co., Ft. Wayne. 





Reliance—Mrs. A. E. Webster, Butler. 
Newark—W. A. Wilson, Jasper. 
N. B.*& M., N. Y¥.—F. M. Boone, South 
Bend; G. C. Carpenter, New Carlisle. 
Urbaine—J. H. Starost, Ft. ——_. 
General—C. P. Squires, Ft. ayne. 
London Eng.—Hall & Clendenin, 
Gary. 
Ger. Amer., N. 


Assur., 


Y.—F. Gardner, Scottsburg; 




















NOW READY FOR DELIVERY 
TWENTY-FIRST ANNUAL EDITION | 


Underwniters Hand Book of 


Ohio | 





SPECIAL LINES. 


credit allowed. 


in the state 





Send in your order NOW. 


Send orders to 403-4 Lincoln Court 
CINCINNATI 








and FIRE PROTECTION HANDY GUIDE and DIRECTORY 


Showing complete information regarding insurance com- 

panies and agencies in Ohio. @ Every agency in the state, with full 
names of partners, and street addresses, and complete list of com- 
panies represented. @ Every company doing business in the state, 
with financial statement and full information regarding each.  Al- 
phabetical list of field men; what companies write certain casualty 


lines, and WHAT FIRE COMPANIES WRITE THE VARIOUS 


Five years’ record of Ohio business of life, fire and casualty com- 
__ Panies, and an Entirely New Department, giving 


A clear, concise description of each kindof fire protective and pre- 
ventive material and device, with an indication of the insurance 


A list of manufacturers of fire protective and preventive materi- | 
als and devices, showing officers, home office, products, sales agents | 
| 


And a list of cities and towns, showing agencies, salesmen and 
manufacturers, and the products handled by each, 


THE WESTERN UNDERWRITER CO. 
PUBLISHERS 


Other State Books Now in Press: 
Michigan, Minnesota, North and South Dakota 








Price, $3.00. 
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Fox, Phister & Wise, Terre Haute; Ridenour- 
Emison Agency Co., Vincennes. 

N. W. Natl.—G. M. Booth, Arcadia. 

New Hamp,—G. C. Boland, Kokomo. 

North River—F. V. Westhafer, Wabash. 

Nor.-Union—R. G. Jackson Son, Hymera. 

Home—M. P. Cooper, Carthage. 

Royal—T. B. Campbell, Jasonville. 

State of Pa.—J. F Schmid, Indianapolis. 

Continental—W. H, Wiatt, Brown’s Valley. 

Cleveland Natl.—Doak-Riddle-Hamilton Co., 
Terre Haute. 

Columbia—H, G. Watson, Rising Sun. 

- & L. & G., Eng.—W. Swogger, Kendall- 
ville, 

Niagara—A. H. Williamson, Redkey. 

Phoenix, Ct.—C. Stout, West College Corner. 

Northern, N. Y.—C. B. Thompson, New 
Castle. 

Natl. Union—Pray Agency, Inc., Indianapolis. 

Columb. Natl.—D. C. Wilson, Kendallville. 

First Natl.—D. C, Hughes, Greencastle. 

Newark—T. Whipple, Portland; Stewart & 
Son, Wabash. 

Westchester—C, P. Dennison, Auburn; Roush 
& Strong, Frankfort; F. S. Armantrout, Geneva; 
M. S. Liechty, Monroe. ; 

Hartford—Cooper & Co., Darlington; Shackel- 
ford Bros., doga; Union Loan & Trust Co., 
Sheridan; Garrett Savings, Loan & Trust Co., 
Garrett. 

L. & L. & G., Eng.—Farmers Trust Co., Van 
Buren. , 

Reliance—A. E. Colpaert, Mishawaka. 

Hartford—Union Trust Co., Indianapolis; C. 
V. Brooks, Mohawk. 

American—O. T. Guber, \. W. 
Phelps, Remington. : 

Security, Ct.—E. L. Mandlin, New Castle; C. 
B. Steward Agency, Syracuse. A 

Amer. Cent.—S. D. Symmes, Crawfordsville; 
W. A. Wilson, Jasper; Watson Ins. Agency, 
Lafayette; American Trust Co., South Bend. 

First Natl—K. S. Searles, Frankfort. 


Ligonier; 





MICHIGAN NOTES 


The board of education of Battle 
Creek, Mich., has appointed a special com- 
mittee to investigate insurance rates. It 
is claimed that rates on buildings have 
been advanced unduly in some instances. 


Saginaw’s fire loss during the year end- 
ing June 30, 1914, was less than $200,000, 
according to a report just made public by 
Fire Chief Wallis. Saginaw has a popula- 
tion of about 60,000. There were 352 fires. 


The Michigan, Inspection Bureau has is- 
sued special haZard reports upon the fol- 
lowing risks. American Cash Register 
Co., Saginaw; Baker-Vawter Co., Benton 
Harbor; Booth and Boyd Lumber Co., 
Saginaw; Boyne City Chemical Co., Boyne 
City; Colwell Lead Co., Detroit; Covel 
Mfg. Co., Benton Harbor; A. T. Ferrell & 
Co., Saginaw; E. B. Mueller & Co., Capac; 
National Can Co., Detroit; Novo Engine 
Co., Lansing; Sommers Brothers Match 
Co., Saginaw; O. & W. Thum Co., Grand 
Rapids; Welch Mfg. Co., Sparta. 





INDIANA NOTES 


The Indiana Inspection Bureau, report- 
ing on the plant of the Franklin Coil 
Hoop Co., at Franklin, Ind., an unsprin- 
klered risk, states that the risk as a whole 
is hardly fair for its class. 

Charles B. Thompson, local agent at 
Newcastle, Ind., has purchased the agency 
of David A. Tracy and combined it with 
his own. he Thompson agency was 
Union and the Tracy agency mixed. 

Report has been made on the equipped 
wagon factory of the Keller Mfg. Co., 
Inc., at Corydon, Ind. The Grinnell dry 
pipe system is pronounced superior to 
excellent, or with 95 percent protection 
credit. Insurance, $133,000. 

The store of Dade Long, a merchant at 
Swayzee, Ind., was destroyed by fire and 
Long has now brought suit against James 
H. McConnell, a local agent at Marion, 
Ind., on the ground that McConnell failed 
to tell him that his insurance had expired. 


An original report has been made on 
the sprinklered plant of the August Barth 
Leather Company, W. S. of East Tenth 
street, New Albany, Ind. The Globe A. 
1914 dry pipe sprinkler system grades 
good to fair, or worth 75 percent pro- 
tection credit. Line of insurance $120,000. 

Criticism is made of the form of policy 
issued by Marion, Ind., agents to the Bal- 
lard Packing Company. The plant con- 
sists of several buildings, with separate 
boiler house and ice plant, and has for- 
merly been written with a consequential 
damage clause. A new form, recently sub- 
stituted, omits the consequential damage 
feature and companies are asking for its 
reinstatement. 





INCORPORATED 1849 


WESTERN 


Insurance Company 
of Pittsburgh 


FIRE AND TORNADO 


JUNE 30, 1914 


Capital - - - - - - = $300,000.00 
Surplus to Policy Holders- - 425,205.06 
Assets - - - - - - = = 671,896.76 
Losses Paid to Date - - - 6,055,453.25 





ORGANIZED 1851 
63rd Annual Statement 


Pittsburgh Fire 
INSURANCE COMPANY 
Pittsburgh, Pa. 


Capital ~ - - - $200,000.00 
Assets, January 1, 1914 - - 515,556.89 
Net Surplus - ~ - 119,090.06 
Surplus to Policyholders 7 - 319,090.06 


Licensed to do busines in Pennsylvania, Illinois, Michigan, 
Ohio, Wisconsin, New York, New Jersey, Mass. and Colorado, 
Good Agents Wanted in Protected Towns. 
R. J. Witson, President 
D. C. Suaw, Vice President W.J.R. Maori, Asst. Sec. 
Wu. 8. Jounston, Supt. of Agencies 


GERMANIA 


FIRE INSURANCE COMPANY 
NEW YORK 


ORGANIZED 18659. 
Statement, January 1, 1914 





Cash Capital - - - $1,000,000.00 
Assets - - - + =  7,260,197.27 
Net Surplus - - - 2,596,266.99 


Surplus for Policy Holders 3,596 ,266.98 
HEAD OFFICE: 
Corner William and Cedar Streets 


Hotel Wisconsin 


MILWAUKEE 


ARTHUR M. GRANT 


President and General Manager 
(Formerly Manager of the Brevoort, Chicago) 





Insurance men will find the Wiscon- 
sin has superior facilities and will 
have special regard for their comfort. 





STRICTLY FIREPROOF 


NEW HOTEL 


BREVOORT 


Chicago, Ulinois 
On Madison St., near La Salla 
One minute from the 
Insurance District..... 


The Patronage of tn- 
surance Men Is 
Solicited 


JOHN C. O'NEILL Manager 











GEO. M. COBB ¢& CO. 


Hume-Mansur Bldg., Indianapolis 


Organized, 1895 


Insurance Specialists 





Retailers Indemnity Company 
GRAND RAPIDS, MICH. 











DRUG AND LIQUOR INDEMNITY 








10 





THE WESTERN UNDERWRITER. November 19, 1914 








IN ILLINOIS AND WISCONSIN 


OFFICIAL VOTE IS GIVEN 











Insurance Amendments in Wisconsin 
Are Lost by Over 100,000 
Majority 





It is gratifying to insurance men to 
know that the state insurance amend- 
ments in Wisconsin were defeated. 
They were not only defeated, but 
snowed under, so that there is no ques- 
tion as to how the people stand. There 
was a larger negative vote against the 
two amendments than against any 
other of the ten submitted. Every one 
was lost, but the negative vote polled 
against the insurance proposition was 
amazing. Taking out Milwaukee county 
where the socialistic vote is heavy and 
all went for the amendments, the re- 
turns, are still more gratifying. The 
official vote by counties is: 


No. 3 No. 9. 
Counties aan mentee 
Yes No Yes No 

Adams .... 174 380 174 363 
Ashland ... 549 1,064 578 1,029 
Barron .... 566 959 577 949 
Bayfield ... 653 446 538 400 
Brown .... 1,036 3,931 969 3,953 
Buffalo .... 267 836 232 849 
Burnett ... 367 490 235 478 
Calumet ... 223 1,958 196 2,103 
Chippewa. oe 454 2,617 456 2,580 
Clark ..... 563 1,661 492 1,676 
Columbia .. 648 2,577 636 2,486 
Crawford .. 504 1,266 457 1,257 
Oe eee 3,019 7,003 3,012 6,793 
Dodge 7 4,660 4,615 
es 252 1,093 253 1,072 
Douglas 1,463 2,510 1,420 2,365 
DUNN cece 494 893 
Eau Claire. 780 1,844 807 1,781 
Florence .. 85 260 103 256 
Fond du Lac 1,032 4,600 1,021 4,490 
Forest : 198 510 200 478 
Grant ..... 665 3,383 616 3,341 
Green ..... 429 1,683 498 1,695 
Green Lake 315 1,390 204 1, 
BOWS ccccce 361 2,368 363 2,343 
BPOM ccvece 186 297 178 28 
Jackson . 497 638 627 439 
Jefferson .. 638 3,143 585 3,077 
Juneau .... 466 1,531 462 1,502 
Kenosha .. 951 2,869 935 2,773 
Kawaunee . 305 1,470 445 1,431 
La Crosse... 1,210 3,092 1,177 3,041 
Lafayette . 434 1,710 397 1,653 
Langlade . 390 1,392 367 1,394 
Lincoln ... 381 1,580 396 1,557 
Manitowoc. 77 5,148 755 4,218 
Marathon . 818 6,741 292 6,761 
Marinette . 664 1,956 673 1,882 
Marquette . 144 1,176 139 1,171 
Milwaukee . 16,104 20,997 15,742 20,320 
Monroe .,.. 456 1,832 454 1,812 
Oconto .... 415 1,699 407 1,680 
Oneida .... 864 787 370 746 
Outagamie. 881 4,499 824 4,412 
Ozaukee ... 264 1,860 280 1,820 
BORER cccce 104 534 113 522 
Pierce ..... 398 743 380 746 
)) Se 460 509 454 
Portage 384 2,708 385 2,656 
PTIOO ics 443 697 439 661 
Racine .... 1,241 3,700 1,263 3,478 
Richland 423 1,531 438 1,516 
PE se0ie< 1,138 4,317 1,107 4,199 
ERROR, 40080 421 4 
St. Croix 746 1,792 736 1,745 
SS 60i04-2 604 2,273 591 2,227 
Sawyer 193 213 176 1 
Shawano 455 1,872 406 1,827 
Sheboygan. 1,470 5,175 1,434 5,150 
Taylor ... 445 793 453 760 
Trempealeau 449 981 420 972 
Vernon .. 412 1,923 386 1,891 
2.606% 175 206 156 202 
Walworth . 451 2,252 427 2,517 
Washburn . 224 695 213 705 
Washington 422 2,488 389 2,480 
Waukesha . 892 3,591 884 3,482 
Waupaca .. 597 2,566 609 2,501 
Waushara . 297 1,086 284 1,051 
Winnebago. 1,558 5,685 1,453 5,603 
WOE. sscce 668 2,449 642 2,368 





Totals .. 56,990 163,992 65,230 161,055 





Reintroduce Regulation Bills 


_ Now that the insurance amendments 
in Wisconsin have been defeated it is 
said that there is considerable talk re- 
garding the introduction at the coming 
session of the Wisconsin legislature of 
the insurance regulation measures de- 
feated at the last session, but it is cer- 
tain that the strong opposition offered 





MinneapolisFireandMarine cash /\ _ ner 


CAPITAL SURPLUS 
Insurance Company 










1902 
CONDITION DEC. * 1913 ‘a 
kee se sceces nesses «+++ $200,000.00 1908 
NET SURPLUS OVER ALL LIABILITY ............... wee _ 228,203.11 $200,000} 1910 - 
SURPLUS TO POLICY HOLDERS.............. ceseeeeees $428,208.11 $200,900 | 1911 


WRITE US ABOUT AGENCY FOR YOUR TOWN 


$200,008) 1912 |$200,570 


























Rearing mane inpatient 
OHIO FARMERS INSURAN CE COMPANY 


LE ROY, OHIO 


_No Annexes. No Overhead Writing 
An Agents’ Company 


Fire, Lightning, Tornado 
Windstorm and Auto- 
mobile Insurance 


Net Surplus - - $1,112,608 


Western Department 
Insurance Exchange CHICAGO, ILL. 
Cc. L. HECOX, Manager 




















these rate regulating bills at the last 
session will again develop. EDGAR J. HAYNES, President THOMAS L. FARQUHAR, Secretary JAMES G. MACONACHY, Agency Superintendent 


NEWARK FIRE 


INSURANCE COMPANY 


NEWARK, N. J. 


Assets - . + = + + + «+ $2,009,892.77 
ts Shi ele, te oe oe 500,000.00 
Surplus to Policyholders - - - - 1,108,003.56 





Cotton Oil Loss at Cairo 


The Roberts Cotton Oil Company of 
Cairo, Ill, sustained a loss the other 
day. The loss under items 1 and 2 of 
the general form is total and the loss 
under items 3, 4, 7, 8 and 9 is consider- 
able. The insurance under general 


form is: 
Amer. Cent. .. 7,500 Merce. F. & M. 350 

















Nor. Union.::10,000 Pelican ...... 1,500 WESTERN STATE AGENTS 

Phoenix, Eng.. 7,000 London ...... 2,500 W. E. COLLINS, oy ge Ohio - - Union Trust Building, Detroit 
Pennsylvania. 3,000 Queen ....... 900 Responsible Agencies A. 8. or Illinois, Indiana and Wisconsin 2119 Insurance Exchange, Chicago 
Phoenix, Ct... 5,000 Northern, Eng. 500 Solicite LOUIS R. DALE, lowa, Minnesota and Missouri - - - = Omaha, Neb. 
BOOMRO: cccccse 1,750 Roch. Ger. ... 500 

Germania .... 2,500 

On Stock Loss Total Clev. Nat. ... 1,000 

Pennsylvania. 2,000 Queen ....... 1,500 GERMAN FIRE Ci ¢i ati dj d rw it 
Peop. Nat. ... 500 Westchester . 500 i) nn nt ¢ r ers 


121 East 3rd St., CINCINNATI, O. 
On Warehouse No.1 Amer. Cent. .. 3.800 | [STIR ANCE COMPANY 








Fid.-Phen. ... 3,000 Queen ....... 1,200 Eureka F. & M. Ins. Co. Security Ins. Co. 
Pennsylvania. 2/500 Seated: 2°000 OF WHEELING, W. VA. Organised 1864 _ Organised 1881 
On Warehouse No. 2 Northern, Eng. 2,000 Organized in 1867 
Amer, Cent. .. 3,700 Clev. Nat. .... 1,000 Cash Capital $200,000. Net Surplus $156,431.83 COMBINED STATEMENT 
Peoria Committee Busy WM. F. STIFEL, President ‘| Capital - : . - $250,000 
The committee of Peoria members F. RIESTER, Secretary Assets - . - + 713,171 


of the Illinois pond of the Blue Goose S.W.RICE, Supt. of Agencies 


Surplus to Policy Holders - - 455,360 
is working hard on arrangements for 











the dinner to be given at Peoria in con- ; E. A. KEELER ’ 

nection with the state board and field | 714 Hippodrome Bldg.. Cleveland, Ohio | F. A. ROTHIER, Prest. | ADAM BENUS, Secy. 
club quarterly meeting there Dec. 8. Special Agent for Ohio and Indiana F.C.BARTON, Asst. Secy. R.B.HEATON, State Agt 
The committee has arranged with the 

best singer in the city to provide vocal PITTSBURG UNDERWRITERS 

numbers and is preparing other enter- | GEO. R. DAVIES, Manager Commonwealth Bldg., Pittsburg, Pa. 
tainment that will be a surprise. The iiteenealititees tities (UNDERWRITTEN BY, al Ritesh ‘ ma 

dinner will be served at the Jefferson Seilenal-dtun Deana taswedee Cts nis He Peon Oo 
hotel, George W. Stuck is chairman all of Pittsburg, Pa. 


of the committee and the other mem- | Capital, $1, e7O0,900, Aasete. $7,732,467,27, Surplus ta Fohevbelders $3,449,769.69 
bers are Ganders Painter, PerLee, .P. ¥ Ganees. Peoria Il "Denees Agent for Illi Illinois 
Caldwell, Tobias and Ockenga. New Agents Solicited ish & Schulkamp, Madison, Wis., General Agents for Wisconsin 











Consider Agency Rule 


ocdog amopenty geting of the sven! Commercial Fire Insurance Company 


be something of a jollification gather- 


: ° Full Paid-Capital - - - $466,338 
ing, as a result of the overwhelming P . 
defeat of the insurance amendments to Surplus to Policyholders 3 575,227 
the Wisconsin constitution, snowed (Saas ‘ 

under at the recent election. Address applications for agencies to the Company 


The rule of the board, passed last 
spring, which limits the agency repre- SOUTHERN BUILDING, WASHINGTON, D. C. 
sentation to four agents per company, 
was discussed somewhat, and President 
Zillmer was authorized to appoint a 


penne Re vd Rn rye gre Granite Live Stock Insurance Company 

















C. A. LAFFERTY, Pres. BLOOMINGTON, ILLINOIS JOHN B. RICE, Secy- 





S t OC k Sale smen Wa nN t S d The Best in the West. Our Special Policy 


Men who can qualify will be assigned choice territory. Insures the Mare and unborn Colt 


Michigan Live Stock Insurance Company 





Ask about our New Policy against Fire, Lightning and Tornado. Agents 





H. J. WELLS, Manager. Office, Munger Blk., Charlotte, Mich. wanted in Illinois. 
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this rule. A feeling has been develop- 
ing of late that the limitation rule is 
being evaded by some of the large 
agencies and that it is failing in its 
object and that it might just as well be 
repealed. 





Much Relief Recommended 


The executive committee of the IIli- 
nois State Board and the Illinois Field 
Club held a joint session Monday 
morning on relief matters. Much relief 
was approved, but will not be granted 
until adopted by the executive commit- 
tee of the bureau and governing com- 
mittee of the Union. Most of the relief 
was against the specializing of mutual 
companies that are becoming very 
active in the Illinois field. 





Illinois Agency Appointments 


Ger. Amer., N. Y.—Earl Trunk, Chatsworth; 
W. S. Newton, Toulon; J. M. Earhart, Wyo- 
ming. 

North _Amer.—Charles Hutchcraft, Belle 
Prairie; Harper & Harper, Eureka; J. G. Reed 
and Fred Henning, Mendota; W. C. Westcott, 
Mt. Vernon; H. G. Wright, Rollo. 

L&L &G, oie. 5 E. Hall, Meredosia. 

L.& L. & G., N. ¥.—P. L. Dickhut, anew. 

Mill Owners Mut., Ia.—G. A. cKinney, 
Alton. 

Northern, Eng.—T. L. Cherry, Urbana. 

Orient—T. L. Cherry, Champaign. 

Palatine—L. R. Osterhaus, Belleville. 

Prov. Wash.—W. N. Luttrell, Franklin. 

Pa. Fire—J. W. Bettendorf, Sublette; J. E. 
McCreight, Viola. 

Royal—W. H. Steinke, Elmhurst. 

ei sree ‘ fy =e | Collinsville. 

win City—Miss Josephine Taft, Freeport; 
G. F. Colby, ne ae . “2 

Wmsburgh. City—O. E. Newell, Keithsburg. 

American—Dunlap & Shepherd, Jacksonville; 
Prestin & Cohen, Urbana 

Boston—G. B. Harsch, Paxton. 

Coml. Union, Eng.—W. H. Gardner & Son, 
Bloomington. 

Equitable—J. A. Parrish, Pontiac. 

Forest City—J. B. Hayes, Rochelle; Sam Mc- 
Dowell, Rockford; Benjamin Bramlet, Eldorado; 

Suess, Wakefield; Mrs. Minerva Meneley, 
Champaign; W. A. Goodpasture, Petersburg. 

Fire Assn.—Frank Lindsey, Versailles. 

Glens Falls—Frank Hancock, Barry; Edward 
Loscheider, Plainfield. ; 


Germania—J. A. Eyman, Argenta; A. Borders, 
Sparta. 





ILLINOIS NOTES 


R. W. Sikking of East St. Louis has 
purchased the local agency of the J. B. 
Sikking ane with which he was for- 
merly connected. 

O. J. Nelson, local agent at Morris, is 
seriously ill and it is doubtful if he will 
recover. Mr. Nelson has the largest 
agency in Morris. 

Frank BE. George, local agent at Batavia, 
died last week and his agency has been 
transferred to W. L. Grimes. Mr. George 
was one of the oldest agents in Batavia 
and in addition to his insurance business 
was, for eighteen years, county recorder. 

Monmouth, Ill., agents are charged with 
having written plants 2 and 4 of the 
Western Stoneware Co., at Macomb, IIL, 
and given permission to cease operations 
for such periods in excess of ten con- 
secutive days as the exigencies of the 
business may require. Too liberal a privi- 
lege and the companies want a certain 
time limit substituted. 





The recently issued report of Clem P. 
Host, Wisconsin state fire marshal, shows 
that there were 243 fires in Wisconsin dur- 
ing October, causing a loss of $361,000, as 
compared with 216 fires and a loss of 
$275,575 during the corresponding period 
@ year ago. reget: caused 27 fires, en- 
tailing a loss of $46,720. 





Always located by Long Distance or Telegraph 


LEB ww. BORT 
ADJUSTER — 
BELOIT, :: WISCONSIN 


Office 37 
Phones poe nll 133 





IN THE GREAT NORTHWEST 


IOWA, NEBRASKA, MINNESOTA, 
NORTH AND SOUTH DAKOTA 








REPORTS ON DULUTH RISKS 





Summary of Information Given as to 
. Plants In the City Equipped 
With Sprinklers 





The following reports have been 
made on equipped risks at Duluth, 
Minn.: 

Marine Iron & Shipbuilding Works, 
at foot of South Eleventh avenue, 
equipped with Lapham 1914 dry pipe 
sprinkler system, pronounced good to 
fair or worth 75 percent protection 
credit; insurance, $25,000. 

Indian Lumber Company, sash, door 
and blind factory, east side of Four- 
teenth avenue East; Lapham 1914 dry 
pipe system, good to fair, or worth 75 
percent protection credit. 

The National Store, department, 29- 
31 Superior street, Niagara; Hibbard 
1906 dry pipe system; pronounced ex- 
cellent, or worth 90 percent protection 
credit; insurance, $30,000 building and 
$35,000 stock and fixtures. 





COMPLAIN OF THE CONTRACT 


Criticism has been made of the contract 
furnished the Berwind Fuel Company by 
agents at Duluth, Minn., and pm pee 
Wis. Policies originally covered soft coal 
on coal docks, with 60 percent coinsur- 
ance clause and a stipulation that no claim 
for loss should be made unless the amount 
exceeds $5,000. A later endorsement has 
been attached making policies cover, “in 
case of fire the cost of handling,” and this 
latter feature has been objected to on the 
ground that no allowance should be made 
for the expense of fire fighting, except for 
actual labor and expense of handling and 
removing property to a place of safety, 
each company to contribute on such basis 
as the total insurance bears to the total 
value of all property involved. It is 
thought that, if the above objectionable 
provision is allowed to stand, the com- 
panies will be called upon to pay, in case 
of loss, many charges not contemplated 
in the original contract and an effort will 

made to eliminate the expense charge. 





IOWA NOTES 


R. L. Miller, of Miller & Groenau, Inc., 
dealers in clothing at Davenport, Ia., is 
entering the local business. 

Damage of $20,000 was done to the busi- 
ness section of Hills, Iowa, by fire which 
started in a hardware store and spread 
quickly. Gunpowder which exploded 
added to the damage. The origin is_un- 
— Hills is situated near Cedar Rap- 

s. 

Edwin C. Peters, well known local agent 
at Sioux City, Iowa, celebrated his fiftieth 
wedding anniversary Tuesday of this 
-week. Mr. Peters is one of the agency of 
Peters, Guiney, McNeil & Powell and has 
been in insurance work in Iowa many 
years. 


Hiram Chesley, aged father of O. G. 
Chesley of the well-known fire insurance 
agency of Hazard & Chesley of Des 
Moines, was struck by an automobile and 
killed in Des Moines while enroute home 
from the Billy Sunday revival meetings. 
He was 81 years old and lived at Blue 
Earth, Minn. 

The seaming house of Grover Smith at 
Sioux City, Iowa, was damaged $1,000 
worth by flames which firemen who 
reached the scene declare to have been 


-of incendiary origin. The firemen report- 


ed to the state fire marshal that they 
found two five-gallon cans of wood alcoho? 
upstairs in the house and that alcohol 
had been sprinkled through the house. 





H. M. Penn has opened a local agency 
at Madison, S. Dak. 








DETROIT, MICH. 





THE MICHIGAN 


Fire and Marine Insurance Company 


HAS BEEN FURNISHING HONORABLE FIRE _IN- 
SURANCE INDEMNITY FOR THIRTY-THREE YEARS 


lt has paid $7,241,000 in losses 


Raltets ft Os ety $1,549,823.67 Gapital. oo. cccsccces .. --$400,000.06 
IT 1S ONE OF THE STAUNCH AND RELIABLE COMPANIES IN THE WEST 
D. M. FERRY, JR. E. J. BOOTH H. E. EVERETT E. P. WEBB 
President Vice-President Seeretary Ass t Secretary 











Incorporated 1849 


|NGEIELD FRsé INS.G 


SPRINGFIELD, MASS. 


SP ‘WESTERN DEPT. CHICAGO. AF. DEAN Mcr, 


Insures against loss from fire, lightning, windstorm, 
tornado, rent, use and occupancy, and sprinkler leakage. 


Has transacted business successfully for two-thirds 
of a century. 


Carefully guards liabilities in city conflagration dis- 
tricts, because large assets mean nothing when offset by 
larger liabilities subject to one fire. 


Pursues a broadly progressive policy, free from 
vacillation, because it is governed by sound underwriting 
practice and not by the faculty of imitation. 


Has no annex and its agents escape the humiliating 
necessity of competing with other agents in the same 
town, representing it under other names. 














Arizona Fire Insurance Company 


PHOENIX, ARIZONA 


Capital - - - $200,000 
ARTHUR J. DAVIS, - - - - Special Agent 
2033 Insurance Exchange, - CHICAGO 


ILLINOIS INDIANA OHIO PENNSYLVANIA 
MICHIGAN WISCONSIN MISSOURI 
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MAY BE ISSUED BY OFFICERS 





Execution of Policy at Home Office 
Not Violation of Arkansas Resident 
Agent Law 





Attorney-General W. L. Moose of 
Arkansas has given a ruling on the 
right of an insurance company of an- 
other state or country, under the resi- 
dent agent law of the state, to execute 
a policy at the home office, through its 
executive officers, on property in the 
state. He holds that while no such pol- 
icy may be executed by a nonresident 
agent, there is nothing in the law to 
prevent its execution by officers of the 
company for delivery in the state. 

The attorney-general rules that it is 
not the intent of the act that the offi- 
cers of a company may not, at the 
home office, issue policies for the ac- 
count of a nonresident agent, for di- 
rect delivery in the state, or that such 
nonresident agent should be prevented 
from delivery of his own business, 
through a resident Arkansas agent and 
payment of a portion of the commis- 
sion to some agent in Arkansas. “The 
act, however,” says the attorney-gen- 
eral, “does prohibit a resident agent 
from paying any commission, broker- 
age or other valuable consideration on 
account of any policy or policies cov- 
ering on property or persons in the 
state of Arkansas to any person, agent 
or firm, who is a nonresident of the 
state, or to anyone not duly authorized 
and licensed as an agent in the state.” 





LEWIS WILL MAKE NO ORDER 





Rate Situation in Kansas to Be Left 
for Solution to New 
Superintendent 





Superintendent Ike S. Lewis does not 
expect to make any order interfering 
with the advance in rates in Kansas 
which becomes effective Dec. 1. Lewis 
turns his office over to his successor 
on Jan. 11. His time is too short for 
him to do more than make an order, 
even if he finds one should be made, 
and he declares he does not feel like 
adding the handicap of an action to 
Carey J. Wilson, his successor. 

Lewis is gathering information rela- 
tive to the losses and premiums in 
Kansas from a number of companies. 
He is gathering such information as 
he believes may be useful to his suc- 
cessor in handling the rate situation. 
But he will leave the actual making of 
any Orders in the case to Wilson, he 
says. 





Parkman’s Views Misconstrued 


Harrison Parkman, Kansas state fire 
marshal, will have nothing to say to the 
next Kansas legislature with reference 
to rates, he declares. Something that 
he said has been miscontrued, he de- 
clares, into a statement that he will 
favor a city-based rate law. He has 
nothing to do with rates, knows noth- 
ing about rates, and wants to know 
nothing about rates, he says. 

Parkman will have some recommen- 
dations for the legislature. He declines 
to make them public, but they will re- 
fer strictly to handling firebugs, and to 
preventive measures against fires, and 
not to rates. He says he will not men- 
tion rates, either publicly or privately, 
and does not care to hear them men- 
tioned. 





Meeting at Columbia 


The fire prevention meeting and in- 
spection of the congested district of 
olumbia, Mo., held this week, was 
very successful. Members of the Re- 





tail Merchants Association and the 
Commercial Club were active in assist- 
ing to make the meeting a decided suc- 
cess. In addition to this influence, 
members of the County Farm Mutual 
Insurance Associations were in attend- 
ance. Stephen E. Cate of the North 
British & Mercantile was chairman of 
the meeting. 





Dawson on Supreme Bench 


John S. Dawson, attorney-general 
of Kansas, who has been the author of 
several suits against fire companies 
with reference to rates, will be a mem- 
ber of the Kansas supreme bench for 
the next six years. Dawson was one 
of the three successful candidates for 
the vacancies on the bench. Only one 
member of the court was reelected. He 
is Henry F. Mason. The third suc- 
cessful candidate is John Marshall, for 
several years attorney for the old 
Kansas railroad commission and later 
attorney for the public utilities com- 
mission on the creation of that body. 


IGNORES IRON SAFE CLAUSE 


A $1,000 judgment was awarded Pat 
O’Connor, general merchant of Geary, 
Okla., against the North River Insurance 
Company of New York, despite O’Con- 
nor’s admission that he had violated the 
“book waranty and fireproof safe” clause 
of his policy. The merchant’s books were 
destroyed in the fire which destroyed 
O’Connor’s stock of goods, which he valued 
at $3,000. The plaintiff contended that 
he slept in the store and watched the 
records, believing that by doing so, he 
was complying with the intent of the 
policy’s “safe” clause. 





SUES DEPUTY FIRE MARSHAL 


For the second time a deputy of State 
Fire Marshal Harrison Parkman of Kan- 
sas has been sued in connection with the 
arrest of a person accused of arson. The 
last case was brought a few days ago 
against Deputy George M. Fowler by 
Wallace Rankin, hardware merchant at 
Chanute. Fowler accused Rankin of 
firing his store, and at the preliminary 
Rankin was discharged. Now he is ask- 
ing for $10,000 damages against the dep- 
uty. The matter has been checked up to 
the attorney-general, and he has signified 
a , meenton to defend the deputy mar- 
shal. 

The former suit was for the same 
amount against Deputy Brumgart, but was 
dismissed soon after it was brought. 





NEW FORM OF FARM MUTUAL 


A new scheme in the way of farm mu- 
tuals is being promoted at Rogers, Ark., 
and as it sought to escape the operations 
of the blue sky law there is evidently 
something in it for the promoters. It is 
called the Citizens Cooperative Circle and 
has been granted a charter. The plan is 
to form cooperative fire insurance “circles” 
in rural communities. Farmers and others 
are to be solicited to take insurance up to 
$1,000 until an aggregate of $125,000 is 
reached. Then an assessment of 1 per- 
cent is to be levied, which will give the 
treasury a fund of $1,250. If there is a 





loss of $1,000 another assessment is to 
be levied. The “fat” seems to be in the 
extra $250. 


MISSOURI BROKERS LICENSED 


The following brokers have been li- | 
censed by the Missouri department: Louis | 
H. Jones, Geo. F. Hefferman, L. P., Bait- 
inger, J. H. Sills, Nicholas Martin, ¥. W. 
Mott, J. A. Mayhew, H. J. Barton, Albert 
Kuehne, Gustav Dammert, M. R. Arnold, 
B. Watson, Oscar R. Witte, Wallace 
Butler, Jr., A. C. Einstein, Henry Siemer 
J. H. Feckter, St. Louis; J. J. Van 
W. D. Crow, Jr., C. H. Smith, W. E. 
Lyon, W. S. Fowler and B. J. Fradenburg, 
Kansas City; Levi Samuels, New York; 
W. W. Allen, Philadelphia, Pa. 


TEXAS NOTES 


The new large W. C. Stripling depart- 
ment store in Ft. Worth, Tex., will be 
sprinklered. 


The Texas department has licensed the 
New York State Fire Insurance Associa- 
tion, a reciprocal of Dallas, Tex. J. E. 
Blevins is the licensee. 


Lightning last week set fire to two tanks 
of gasolene in the plant of the Gulf Re- 
fining Company at Fort Worth, Tex., caus- 
ing $25,000 damage. 

The General Fire Extinguisher Company 
of Texas has secured a contract to sprin- 
kle the large printing establishment of 
Clarke & Courts in Galveston. 


“Slim” Halliday, indicted in Fort Worth, 
for arson, has been captured in Waco and 
returned for trial. His case is set for 
trial in the district court for Dec. 2. 


The Merchants & Planters Compress 
plant at Galveston contemplates installing 
a thirty-two box watch service. The for- 
mer disastrous fires in Galveston com- 
presses prompt precautions. 


Because of the danger from fire and the 
blocking of the sidewalks, city officials of 
Fort Worth, Tex., have ordered the re- 
moval of all of the cotton bales which 
have been bought by merchants under the 
“buy-a-bale” plan and kept by them i 
front of their places of business. Most o 
them have complied with the order with- 
out objection. 








MISSOURI NOTES 


J. S. Pierce & Co. has bought the in- 
seemes agency of F. R. Allen at Butler, 

0. 

R. W. Sikking of East St. Louis has 
purchased the old Sikking real estate and 
insurance agency of that city with which 
he formerly was associated. 


A lecture on conflagrations in St. Louis 
by John P. Egan, a truck-man in the St. 
Louis fire department, will be given this 
week at Notre Dame hall. It will be il- 
lustrated with lantern slides. 


David T. Breck, of the agency of Carroll, 
Powell & Breck at St. Louis, Mo., died 
recently. He had been in the business 
over twenty years, recently being at the 
head of the Breck & Riepenhaus agency. 

The Kaufman-Wise Insurance Agency 
has been given an independent line of the 
Liverpool & London & Globe at St. Louis. 

S. H. Woodson takes the companies for- 
merly represented by Rider, Walter & Co., 
at Independence, Mo. 

The next meeting of the luncheon club 
of the St. Louis fire insurance men, who 
are planning to form a permanent organ- 
ization, will be held Nov. 23 at a luncheon. 
The meeting place has not been announced. 
J. C. Barrows will be the chairman. 





Capital $300,000 


The Humboldt Fire Ins. Co. 


PITTSBURGH 
1871 
A. H. TRIMBLE, President 


Our reinsurance facilities enable us to write 
good sized lines for good agents 


A Bureau Company. Is Extending Its Agency Plan 
EDWARD HEER, Secretary 


Surplus $576,984.26 





Absolutely Fireproof 


Martin Hotel 


SIOUX CITY, IOWA 
Sixteen Years of Service 





1898 1914 


Security Mutual 


Fire Insurance Company 
Chatfield, Minnesota 
An unsurpassed record for prompt 


adiustments and satisfactory pay- 
ments of all honest losses. 


Admitted in the States of Minne- 

sota, North Dakota and South Da- 

kota and accepts business on good 

risksdirect inany State in the Union. 

¥. L. TESCA CHAS. L. THURBER 
President Secretary 


Hotel Dyckman 
MINNEAPOLIS, MINN. 
THE COMPLETE HOTEL 
Each of its 300 rooms is outside and has bath 











Appointments 
combine dig- 
nity with a fa- 
miliar home- 
likeness rarely 
found in 
Metropolitan 
hotels. Two 








gentlemen, 
soaClub Grill 


Exclusively European Plan—$1.50 and upward 


WM. H. JONES, Manager 
formerly Kitchi-Gamma Club 











The 
Spaldin 


GEO. W. REYNOLDS 
Proprietor 


EUROPEAN PLAN 


Duluth - Minn. 

















Is it among yours ? 


Western Dept. 








Do not overlook Courtesy and Service among the assets of the Companies you represent. 
A strong financial statement and the qualities which attach the agent to the company are among ours. 
Courtesy and Service found where the NORTH RIVER sign hangs. 


North River Insurance Company 


Incorporated 1822 


FREEPORT, ILL. 


F. M. GUND, Mgr. 
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KENTUCKY AND THE SOUTH 


ORGANIZE ON HAIL BUSINESS 








Companies Writing Tobacco in Ken- 
tucky Get Together in Effort to 
Improve Conditions 





The Kentucky Tobacco Hail Under- 
writers Association has been organized 
for the purpose of improving practices 
in connection with the writing of to- 
bacco hail insurance, which has become 
an important phase of the business in 
the state. Organization was effected 
in Lexington last week at a conference 
held primarily to discuss increasing 
rates, which have proved thus far to be 
insufficient to pay losses and leave any- 
thing like a fair margin. It was de- 
cided to take this matter up later with 
the state insurance board. Rates being 
charged at present are $1.50, $2 and $3 
an acre for $50, $75 and $100 values, 
respectively. It has been suggested 
that an increase of 50 cents all around 
would be about right. The new asso- 
ciation will pay special attention to ad- 
justments, and the adjustment bureau 
at Lexington, in charge of 
Brock, which will be continued. Each 
loss, however, will be handled on its 
merits, depending on the stand and 
quality of the tobacco, rather than on 
general crop conditions. Colonel W. 
H. Wheeler, general agent of the 
Home of New York in Kentucky and 
Tennessee, was elected president of 
the new association, and C. R. Boyn- 
ton, of the Hartford, secretary. Other 
companies represented in the organ- 
ization are the Springfield, National 
Union, Henry Clay and Great Southern. 





Decides on Agency Relations 


An important decision defining the 
relations between fire insurance agents 
has been handed down by the Ken- 
tucky court of appeals in the case of 
H. M. Abele of H. M. Abele & Co. of 
Covington. He was accused of con- 
verting to his own use $310.25 belong- 
ing to Ed Walker & Co., insurance 
agents of Covington. A demurrer to 
the indictment was sustained in the 
lower court, and the court of appeals 
has affirmed the decision. 

When Abele’s companies withdrew 
early this year he arranged with 
Walker & Co. to furnish insurance to 
his customers, they not appearing in 
the transaction, but Abele & Co. pay- 
ing the premiums and collecting from 
their customers. Walker & Co. 
claimed that Abele had collected pre- 
miums to the amount of $310.25 which 
he had not accounted for. The court 
held that, between the two agencies 
the relation of debtor and creditor ex- 
isted, and that Abele was not collecting 
for Walker & Co. 





Tobacco Situation Bad 


A suggestive letter on the subject of 
the tobacco situation in Kentucky has 
been written by George C. Edwards, 
president of the National Deposit Bank 
of Russellville, to H. C. Rodes, presi- 
dent of the Louisville Clearing House 
Association, in which he says: 


The tobacco situation through Ken- 
tucky is very much more acute than the 
cotton situation in the south. The terri- 
tory covered is not so large, but the needs 
of the farmer and its tenant class are 
much greater. The reason of this is that 
we have had locally three bad crop years, 
ending with an almost total failure of 
all kinds of crops, caused by an unpre- 
cedented drouth. 

Not a pound of tobacco can be sold at 
any price. Not only this, but the farmers 
Still have on hand a large part of last 
year’s crop, upon which the banks 








CAPITAL, $850,000.00 
Poor & Van Ness 


Managers— Baltimore 
For State of Maryland 


Albert G. Hancock 


General Agent— Baltimore, 
North Carolina, Virginia 
District of Columbia 





115 N. Pennsylvania Street, INDIANAPOLIS. 
JAMES F. JOSEPH, Vice-Pres and Underwriting Mgr. 


SURPLUS TO POLICYHOLDERS, $1,241,292.04 


The Wm.H. Kenzel Co. 
TERING ooce.. 


— Firs — —_ 
INSURANCE @MPANy The Commonwealth 
HOME INCE ® Security Co. 


Gen’! Agent—San Francisco 
Pacific Department 








throughout the state have advanced them 
all that they can afford+to loan on it. 
This leaves them not a dollar to advance 
on the present crop, notwithstanding the 
dire needs of the farmers and laboring 
men. 





CONFERENCE WITH STATE BOAED 


At a conference between the Kentucky 
state rating board and the Kentucky com- 
mittee of the Western Union at Louis- 
ville last Friday the question of charg- 
ing the stamp tax to the assured came 
up. The board is of the opinion that this 
matter is not within its jurisdiction, but 
is wholly within the jurisdiction of the 
federal government. 

Press reports of the conference said a 
new method of filing the rates was dis- 
cussed, but Manager Clem HE. Wheeler of 
the Kentucky Actuarial Bureau states he 
knows of no new plan for filing the rates. 





INCLUDES ADJUSTMENT CLAUSE 


Much attention has been attracted in 
Kentucky by the inclusion of a stock ad- 
justment clause in all of its fire insurance 
policies by the Guthrie Company, which 
operates a large retail store at Paducah, 
Ky. Such clauses are frequently used in 
connection with policies placed in un- 
authorized companies, but this is the first 
time that the stock companies doing busi- 
ness in the state have been asked to make 
that arrangement. There has been a good 
deal of correspondence to determine the 
exact form of the clause, the following 
being the wording as finally adopted by 
a number of companies: 

“It is understood and agreed to be a 
part of the conditions of this contract 
that this company will, in the event of 
loss pay on the basis of the adjustment 
which may be agreed upon between the 
assured and the insurers having together 
the majority in amount of insurance car- 
ried on such property at the time of fire.” 


STAMPERS IN TWO CITIES 


Stamping officers have been established 
at Paducah and Ashland, Ky., and ap- 
proved by the Kentucky committee. The 
Paducah office is in charge of Miss Inez 
Trent and Miss Mayme Haller has been 
installed at Ashland. The following 
towns are to report through Ashland: 
Ashlan4@, Cattlettsburg, Russell, Greenup, 
Fullerton, Louisa, Paintsville, Van Lear, 
Pikeville, Prestonburg, Grayson, Olive 
Hills, Morehead, Bethel, Orangeville, 
Sharpsburg and Salt Lick. 





OBJECT TO THE CLAUSE 


There is some objection to a loss pay- 
able clause on cotton policies at Memphis, 
Tenn., which, it is said, some of the prom- 
inent companies are accepting. The clause 
read as follows. 

“Loss Payable for Collateral Purposes 
—Any loss that may be ascertained and 
proven to be due the assured under this 
policy, shall be held due.and payable to 
any bank and (or) trust company, or any 
trustee or holders of this policy for col- 
lateral purposes and (or) who may have 
made advances on cotton covered by this 
policy, balance, if any, payable to the as- 
sured, subject nevertheless to the terms 
and conditions of this policy.” 





LOOKING FOR FIRE COMPANY 


Richardson & Carter, general agents 
for North Carolina for the Illinois Surety 
and Massachusetts Bonding, and local 
agents at Raleigh for a number of fire 
companies, are looking for a general 
agency for their state of some fire com- 
pany. The members of the firm are young 
men and hope to build up a strong gen- 
eral agency for both fire and casualty 
business. 





WANTS RECEIVER APPOINTED 


Commissioner Clay of Kentucky has 
filed suit in the Franklin circuit court at 
Frankfort to enjoin the People’s Fire of 





KENTUCKY 


FIRE INSURANCE CO. OF COVINGTON, KY. 


WM. C. SMITH, President 


WALTER C. FARRAR, Secretary 


A Home Institution Under Clean and Conservative Management 
FARM DEPARTMENT 








CARL FISCHER 
Mgr. Treasurer 


NORTHERN FIRE & 
MARINE INS. CO. 


GRAND FORKS, NORTH DAKOTA 


SURPLUS TO POLICY HOLDERS 
OVER TWO HUNDRED AND FIFTY THOUSAND DOLLARS 


SHC UR ITY 


Fire Insurance Company of Davenport, Ia. 


Ss. F. GILMAN, Pres’t M. C. HINSCH, Seo’»y 
CASH CAPITAL $200,000 


This Company has had 31 years of successful business experience, and is now doing 
business in Iowa, Illinois, Wisconsin, Ohio and Indiana. It is a good company for the 
agent, because in addition to writing a general business, it accepts practically all classes 
of farm risks. We want agents in the above states, and would appreciate 
hearing from agents desiring to represent us. Address the Secretary. 


ALEXANDER MITCHEL H. H. HAN 
Vice-President Secretary and Genl. 




















The Equity Mutual Fire Insurance Association 


SIOUX CITY, - IOWA 
ORGANIZED 1898 


A Full Reserve Mutual Organized Under the 
Strict Laws of Iowa 


Merchants National Fire Insurance Co. 


IN PROCESS OF ORGANIZATION 
29 South La Salle Street, Chicago 














Authorized Capital and Surplus, $2,500,000 





Plan Unique and secures for the General and Local Agent Co-operation. 
from our large number of stockholders and banks in every state. 


Good Stock Salesmen Wanted 


One Hundred Thousand Dol- 


lars deposited to secure 
policy holders. 


GOOD AGENTS WANTED IN NORTH DAKOTA, 
SOUTH DAKOTA AND IOWA 


Northwestern Live Stock 
Insurance Company 


A stock company, incorporated under the laws of Iowa. 
It insures only Horses and Registered Cattle, its policy 
covering against Death from Disease or Accident. 


For Agencies HOME OFFICE, Des Moines, lowa 

















OF SIOUX FALLS, SOUTH DAKOT» 











GEO. A. MOWRY, President W. A. GORDON, Secreta | WILLIAM WALSH, Asst. Sec'y 


Twin City Fire Insurance fty Fire and Middlewe 


Twin City Fire and Middlewest * 
MIDDLEWEST FIRE ena — 
Company UNDERWRITERS AGENCY 


Local Representatives 
MINNEAPOLIS, MINN. 


ri ec a Montana. 
CASH CAPITAL - - $500,000.00 do~Hailt-INSURANCE 


do—Hail—INSURANCE 
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Louisville from doing business, and ask- 

& that a receiver be appointed. The 
petition alleges that a report made by 
an examiner of the department, “is con- 
vincing that the company is insolvent 
insofar as it is possible for such a com- 
pesy to be insolvent; that there are un- 
paid claims and judgments against the 
Same, and that it has failed to comply 
with the law by failing to make assess- 
ments and to collect money to pay the 
claims.” The People’s Fire has been do- 
ing an assessment industrial business, 
writing household goods chiefly. 





The activities of the “possum hunters” 
of wes-.ern Kentucky, a clan similar to the 
night riders of a few years ago, have 
been brought forcefully to the attention 
of insurance underwriters because they 
have at least begun to burn property. 
The coal tipple of Shelby Girsch, a coal 
operator of Central City, Ky., at Island, 

y., was burned last Saturday night, the 
loss on the property being $35,000, as it 
was entirely destroyed. This is the first 
fire loss that has been recorded in con- 


nection with the operations of the possum: 


hunters, and insurance men fear that it 
is just the beginning. The trouble seems 
to be chiefly between the miners and the 
coal operators. 





KENTUCKY NOTES 


B. Hayden Freeman has sold his local 
agency at Fulton, Ky., to Dick Wade, as- 
sistant cashier of the First National Bank. 

Claude F, Snyder, manager of the Henry 
Clay Fire of Lexington, Ky., has been 
elected a director of the new Chamber of 
Commerce at Lexington, which was 
formed by the consolidation of two ex- 
isting business organizations. 


An unusual fire resulted in the destruc- 
tion of a small frame store in Bowling 
Green, Ky., Nov. 14. The fire was due 
to the explosion of a popcorn machine, 
which was burned along with the building 
in which it was located. The machine 
was owned by Joseph Spugnardi. Jr. Two 
adjoining buildings were slightly dam- 
aged. 

Complaint is made that agents at Paris, 
Ky., have written for C. 8S. Brent, the 
warehouse buildings of the old White dis- 
tillery, now used for storage of grass, 
seed and tobacco hogsheads, at two an- 
nual rates for three years. As the risk 
is eligible for term insurance only on 
the basis of two and one-half premiums 
for three years, agents have been asked 
to secure the advance or substitute an- 
nual contracts. 





GENERAL SOUTHERN NOTES 
The agency at Magnolia, Miss., o 
Edwin 
gett. 

Quinn & Alford of McComb City, Miss., 
have sold their agency to the Central In- 
surance & Realty company. 

O. M. Sadler, Jr., has resigned as special 
agent of the Springfield in Mississippi to 
become connected with the Frank 
Clarke general agency at New Orleans. 

J. F. Chambers, special agent of the W. 
L. Nelson & Co. general agency of Mem- 
= Tennessee and Mississippi, has re- 
signed. 


f L. 
ill has been sold to A. T. Leg- 





The Pioneer German Fire Insurance Company in America 





ire 


TOTAL LOSSES PAID IN THE 
UNITED STATES $27,000,000 





Hamburg-BAremen 
Sire Insurance Company 


HAMBURG, GERMANY 
Organized in 1854 


Entered United States in 1858 








United States Branch: 123 William Street, New York 
H. N. KELSEY, Manager 


a 


Pacific Coast Department: 340 California St., San Francisco, Cal. 
McDONALD & MILES, Manager 








AGENTS WANTED IN UNREPRESENTED POINTS 

















THE COMPANY WITH THE PYRAMID 





" 44 Cegee> OF © 





NEW HAMPSHIRE~ 


303, 375. 24 





972,327.26 



















































. 887.20 
526.89 


1,700,761 60 
1.703,433.67 \ 


TOTAL LIABILITIES $2.797,093.22 
POLICY HOLDERS SURPLUS $3,453,433.67 


























WESTERN SPECIAL AGENTS—M. S. 
Moore, ‘Serre Haute, Ind.; F. S. Chase, Bloom- 
ington, Iil.; George March, Hillsdale, Mich.; 
D. C. ‘Zercher, Kansas City, Mo.; C. W. Krue 

r, Denver, Colo.; B. E. Hoffmaster, Omaha, 

eb.; A. Ww. rh, ee Ohio; A. D. 
Yeaton, Osiikosbh, W' 








NEWS FROM THE EAST 


IMPROVEMENT IS NOW SEEN 











Establishment of a Local Organization 
in Washington, D. C., Will Mean 
Better Conditions in the District 





The establishment of the Underwrit- 
ers Association of the District of Co- 
lumbia is expected to bring about a de- 
cided improvement in conditions in 
Washington. For seven years or more 
the companies have been writing at 
whatever rates were obtainable, and 
when improvements in construction 
were asked for the reply was that since 
no further concessions were to be ex- 
pected from the insurance companies 
there was no use spending the money. 
“Fireproof” buildings exist in Washing- 
ton with steel frames, tile partitions 
and floors of wood joists and wood 
floorboards, with wire lath to support 
the ceilings! 


Coincident with the establishment of 
the association, which combines the work 
of a board and a rating bureau, Monday 
afternoon lectures are being given by E. 
R. Hardy, the first two of which were 
attended. by large numbers. Mr. Hardy 
will dwell especially on the inspection 
and schedule rating system which is being 
installed. A remarkable test of the water 
supply system was conducted last week, 
when 23 hydrants, corresponding to hy- 
drants which would have been called upon 
in the event of a general alarm fire in 
the congested value district, were opened 
and the data of water flow and pressure 
were recorded by special instruments. 
This information will be used in compil- 
ing a chart of the efficiency of the water 
supply. 

Mr. Hardy will remain in Washington 
until the end of the year, when the ex- 
change will be put in the hands of its 
permanent manager, who is yet to be se- 
lected. It is not expected that any gen- 
eral increase in rates will be made, as too 
much money was being collected in some 
of the classes. There will be increases 
in some cases, however, subject to revi- 


sion whenever specified improvements are | 


made. 





Want to Limit Agencies 


The Philadelphia Board is endeavor- 
ing to get signatures to the proposed 
Philadelphia agreement, on which there 
are now 47 signatures out of 138. 
special committee has been appointed 
to act in conjunction with the execu- 
tive committee in obtaining signatures. 
The Philadelphia agents are attempting 
to restrict policy writing agents to two, 
including underwriters’ agencies. Nearly 
every company has two agencies in the 
city, and about all the underwriters’ 
agencies are represented in addition. 





Forming Reinsurance Company 


It is stated that a group of men are 
interesting themselves in New York 
City in organizing a reinsurance com- 


A | 


moves the former apparent favoritism 
shown mercantile risks and has produced 
good effects already. The new sprinklered 
risk schedule, which has been in operation 
several weeks, is being rapidly applied and 
some rough spots have developed, especial- 
ly among risks of substandard equipment. 
A case was discovered one day last week 
in which the rate would have been lower 
had the sprinklers shut off entirely. Fire 
underwriters realize that a poor sprinkler 
equipment is better than none at all, 
and an investigation is being made to 
locate the reason for the discrepancy. In 
the main, however, the schedule is work- 
ing satisfactorily. 





NEW YORE STATE MEN ELECT 


The Underwriters’ Association of New 
York state held its annual election at Sy- 
racuse, resulting in the election of the 
following officers: 

President—William C. Roach, Aetna. 

First Vice-President—J. H. Vreeland, 
Liverpool & London & Globe. 


Second Vice-President—E. H. Horn- 
bostet, Germania. 
Chairman of executive committee— 


= R. Folsom, Springfield Fire & Ma- 
rine. 

Members of executive committee—J. B. 
Dacey, Boston; P. . Jarvis, Security 
of Connecticut; G. S. Tompkins, Commer- 
cial Union and C. A. Rich, National. 

In addition to the above the following 
are also members of the executive commit- 


tee: Clark, North America; A. J 
Bates, New York Underwriters; W. 4 
Somerville, London & Lancashire; J. A. 


Jorden, Continental, and Percy Ling, 
North British & Mercantile. 





SPLIT-UP IN DUDLEY OFFICE 


. There has been a split-up in the John L. 

Dudley, Jr., Co. of New York. Vice-Presi- 
dent John E. King and Vice-President 
George E. Wood have resigned and have 
left the office of the Dudley Company. 
Mr. King, who is general agent of the 
Arlington of Washington, D. C., and the 
Arizona Fire, has taken those two com- 
panies and their records with him and 
Mr. Wood has taken the records of the 
suburban general agencies of the Atlas 
Underwriters, Western of Toronto, County 
of Philadelphia and Sun Underwriters. 





COBBAN RETURNS TO PITTSBURGH 


Walter H. Cobban, the well known ad- 
| juster, has returned to Pittsburgh and 
will reopen his office. He left that city 
over fifteen months ago owing to his 
health and has spent considerable of the 
time in the wilds of the northwest, living 
out of doors. Last winter he was in 
Florida, but returned to his camp in the 
spring. Mr. Cobban is one of the well 
| known adjusters in whom the companies 
have confidence. 








EASTERN NOTES 


| The Columbian National Fire of Detroit 
| has been admitted to Massachusetts. 
| Joseph S. Blume has resigned the secre- 
taryship of Abraham Arndt & Bros., New 
York, and withdraws from that company 
| to enter the insurance brokerage field as 
Joseph S. Blume & Co. 
The German Fire of Peoria, [1l., which 
| has been writing outside business through 


TEUTONIA 


Fire Insurance Co. 





pany. The promotion agency is known | 


as the American Underwriting Com- 
pany. 
motion expense to 10 percent. 


The Fire Insurance Exthange of New 
York, as a result of the antidiscrimination 
laws of New York, has put an exposure 
charge on all buildings in Exchange ter- 
= except dwellings and specifically 
rate 


forms part of the specific rate. This re- 


It is proposed to limit the pro- | 


buildings in which the exposure | 


of Dayton, Ohio 
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W. H. Lockwood, of New York City, has 
discontinued it. The German has taken 
up the agency heretofore with H. R. 
Schneider & Co., of Brooklyn. 


Special Agent R. T. Butler, who has for 
Some years been associated with General 
Agent Midlicott in the New England and 
New York field, has made his headquar- 
ters at Syracuse to develop the business 
of the company in the state of New York. 

William A. Cooke, president of the New 
Orleans Adjustment Company, one of the 
best known and most highly respected ad- 
justers in the country, has consented to 
deliver an address in the course of lectures 
on “Loss Adjustments” of the Insurance 
Society of New York on “Adjustment of 
Cotton Losses and Handling of Cotton 
Salvage,” the date to be arranged later. 





News from the Coast 











To Appoint Coast Manager 


Vice-President and Western Man- 
ager Neal Bassett of the Firemens and 
Vice-President J. L. Truscott of the 
Camden have gone to San Francisco 
to appoint a Pacific Coast manager to 
succeed the late C. H. Ward. The 
Eastern Underwriters of the Camden 
is represented by the Ward general 
agency. 





Agreement on Reinsurance 


Realizing the necessity of a rein- 
surance agreement on the coast, sixty 
members of the Pacific Board met at 


San Francisco Nov. 13 and it was 
agreed: 2 
1. That it was desirable that the 


adoption of such an agreement should 
be practically unanimous. i 

2. That while some sixty companies 
had already signed the agreement, an- 
other attempt should be made to se- 
cure the signatures of those members 
who had not signed. 

3. That pending such an attempt the 
agreement be considered as not having 
gone into effect. 

4. That all companies be requested 
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to file with the ‘committee within ten 
days from date their objections in writ- 
ing to any of the specific provisions of 
the agreement as submitted. 
NEW COMMITTEE MEMBERS 
At the re semi-annual meeting of 
the Pacific Board, held last week, the fol- 


lowing new members were elected to the |. 


executive committee. W. H. Breeding, 
Aetna; W. O. Wayman, Sun; F. M. Avery, 
Fire Association; E. T. Niebling, Commer- 
cial Union; J. F. D. Curtis, Providence 
Washington, and G. H. Lermit, Northern 
Assurance. The old members holding over 
are R. V. Watt, William Macdonald, R. P. 
Fabj, C. C. Kinney, A. W. Thornton, Geo. 
H. Tyson and W. S. Berdan. 


R. W. Douglas, president of the Van- 
couver Island Fire Underwriters’ Associa- 
tion, and representing that organization in 
the national council of the World’s In- 
surance Congress, was entertained at an 
informal luncheon when he was in San 
Francisco recently by some of the World’s 
Insurance Congress committeemen. 


HOW TO GET HARMONY 


(CONTINUED FROM PAGE 4) 
while perhaps eligible at the time they 
were admitted to membership, have since 
become ineligible and should be removed. 
This, your committee understands from 
the manager, is now receiving attention. 

Your committee also feels that the 
rules as to eligibility to membership in 
class number two should be tightened 
considerably, and that that feature should 
be referred to the executive committee 
for consideration and very early report to 


the Board. 
Bro ualifications— 





kers and Brokers’ 
The brokers association asked for an in- 
terview with this committee which was, 
of course, granted. The brokers associ- 
ation was ably represented by a com- 
mitee of three who asked for an increase 
in commissions and also for more restric- 
tions as to qualifications for membership. 
The committee stated that the insurance 
brokers were entirely satisfied to con- 
tinue the payment of an annual fee of 
$10. As regards the question of more 
restriction as to qualification, your com- 
mittee begs to suggest that stricter rules 
sheuld be adopted and that that question 
also be referred to the executive commit- 
tee for consideration and conference with 
the brokers association and report back to 
the Board at an early date. 
hips—By action of the Board 
taken on December 30, 1913, the execu- 
tive committee was instructed and em- 
powered to determine forthwith the eligi- 
bility of every person now enjoying the 
privileges of membership in class number 
one. That committee will in due time 
make its report. 

This cummittee has had the opportunity 
ef becoming informed as to the investiga- 
tions so far made by the executive com- 
mittee and it recommends that the Board 
adopt legislation amending the rules de- 
fining what constitutes a na fide mem- 
a a firm by adding the following, 

(a) Should any change in the rela- 
tionship existing between mem- 
bers of a firm as specified in 
items numbers 1, 2 and 3 of the 
executive committee minutes of 
November 28, 19:13, whereby 
such relationship is in contra- 
vention thereof, all and the 
exact facts must be submitted 
to the executive committee for 
its aproval within ten days 
from the date of the changed 
relations taking effect. 

(b) That every firm must submit all 
partnership agrements for ex- 
amination in January of each 
year, to a person selected by the 
executive committee, which per- 
son, however, shall not be a 
member of the Board. 

(c) The person so appointed by the 
executive committee to report 
to the manager the results of 
his investigation not later than 
the twenty-fifth of February in 
each year. The report to em- 
brace (1) the names of all firms, 
members of class one (2) the 
names of all iirms, members of 
class one whose partnership 
agreements are not in accord- 
ance with the rules. 

(d) The manager to notify by the first 
of March each year all members 
whose partnership agreements 
are reported not to be in accord- 
ance with the rules and notify 
by the same date those who 
may have refused to exhibit 
their partnership agreements to 
show cause by the fifteenth day 
of March why they should not 
be suspended from membership. 
Members not giving written rea- 
sons to the manager why they 
should not be suspended by the 
fifteenth day of March to be sus- 
pended by the manager within 


DWELLING HOUSE INVENTORIES 
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48 hours thereafter. The writ- 
ten replies from members giving 
reasons why they should not be 
suspended to be submitted to a 
special meteing of the Board, to 
be 1 not later than the 
twentieth of March, the meeting 
to pass solely upon the question 
as to whether the reason given 
is a valid one or not. This 
question shall be determined by 
a 60 percent vote of all the 
members present at the meeting. 
If the question is decided ad- 
versely to the member, the man- 
ager must suspend said member 
within forty-eight hours after 
the adjournment of the meeting. 

Down-Town f all the 
numerous questions cons..ered, this one 
required more study and thought than 
perhaps any of the rest. An opinion was 
obtained from counsel of the board which 
states that whatever disciplinary meas- 
ures are taken must be based on the 
member's eligibility to membership, as 
per article V of the constitution which 
provides for dropping a member from 
membership in the Board. 

Your committee finds that this evil has 
been allowed to grow until it is practic- 
ally impossible to form an executive com- 
mittee, many of the members of which 
are not themselves in violation of this 
rile and hence naturally are embarrassed 
whenever the question of enforcing it 
alises. It cannot be denied that if such 
an important provision of the constitu- 
tion and by-laws is to be ignored it tends 
to weaken the entire structure and gives 
members an excuse for violating other 
important provisions of our constitution 
acd by-laws. Ethically, a member who 
violates the agency limitation rule is not 
@ whit different from a member who vio- 
lates other rules. All gre serious viola- 
ticns an¢ all should be stopped. 

After most deliberate consideration 
your committee decided that the power to 
suspend a member for a violation of this 
rule should be placed in the hands of one 
man and the best and proper man to se- 
lect is the manager. If this recommenda- 
tion is accepted by the Board which your 
committee urges be done, then an amend- 
ment will be offered whereby the man- 
ager will have no discretion, but must 
suspend on January 2nd, 1915, and there- 
after every member who is in violation 
of the agency limitation rule. 

t is rdiiculous to expect members to 
observe other rules of the. association, 
whilst many members absolutely disre- 
gard the agency limitation rule. This 
rule should be enforced as regards both 
companies and members in order to avoid 
food an excuse for disregarding other 
rules. 

As to the number of down-town agen- 
cies, that is, whether the number pro- 
vided ty present rules shall be changed, 
is a question which the whole member- 
ship of the Board should decide, but your 
committee is firmly of the opinion that 
whatever number shall be decided upon, 
that numbe: should include so-called un- 
eerwriters agencies. 

Your committee, therefore, asks that a 
vote be taken at the meeting at which 
this report is presented—the question to 
be: “Shall the present limitation of agen- 
cies, as provided by the rules of the 
Board, be retained?” 

Clerks—We recommend that the pend- 
ing amendment be not passed and that no 
commission be allowed to clerks, as com- 
pensating them by both salary and cum- 
mission invites and makes possible an 
conv method of violating the brokerage 
rules. 

uents—Your committee desires 
to call attention to the machinery main- 
tained by the clearing house for the de- 
tection of owners of property who order 
insurance without ever intending to pay 
for it. Thousands of dollars per annum 
are lost to companies and a tremendous 
amount of unnecessary work and expense 
is imposed upon agents and companies 
by such despicable practices. Your com- 
mitee reccmmends that every member is- 
suing a policy which is cancelled for non- 
payment advise the clearing house. Spe- 
cial cards can be secured from the clear- 
ing house for that purpose. Then post 
your maps from lists furnished by the 
clearing house. 

Credit—-Your committee also recom- 
mends the appointment of a special com- 
mittee to consider the question of ex- 
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pediting collections whereby the present 
abuses may be removed. he committee 
to report not later than the April quar- 
terly meeting. 

. Bassett—Mr. Bassett gave valuable 
assistance to the comimttee in its early 
sessions, but due to many unavoidable 
absences from the city was unable to at- 
tend later sittings. He tendered his resig- 
nation, which, however, has not been ac- 
cepted. 

Conclusion—Whatever amendments to 
the constitution and by-laws necessary to 
carry out the wishes of the members will 
b> prepared and offered as quickly as pos- 
siple following your action upon this re- 


port. 

Respectfully submitted, W. H. Sage, 
James I. Naghten, Louis O. Kohtz, Harry 
Fox, George W. Blossom, C. E. Rollins, 
Lyman M. Drake, A. F. Shaw, committee. 


INSTRUCTIONS GIVEN 
ON NEW STAMP ACT 


(CONTINUED FROM PAGE 1) 


discount, and the stamps shall be affixed 
to the policies and canceled in manner 
prescribed. 


Collected From the Assured 


It will be necessary for you to procure 
at your own expense a supply of stamps 
of suitable denomination for the needs of 
your business and see that every policy 
you issue after the date named above is 
properly stamped and the stamps care- 
fully canceled as required by the law. 
The cost of the stamps must be collected 
from the assured in all cases and shown 
only on the outside or filing face of the 
policy, thus. 

Premium OB . ccecses 
Federal Tax Be Sedeaew 
Tota Bs ewaeses 

Do not enter the tax item on the daily 
report nor include it in your account with 
this office. 


No Provision for Rebate 


In the law as enacted there is no pro- 
vision for a rebate of a proportionate 
amount of the stamp tax in cases of can- 
cellation of policies. Furthermore there is 
no provision for refunding the amount of 
the tax in case of policies “not taken,” 

et every licy must be stamped when 
ssued. Obviously it is necessary to 
know before issuing any policy that the 
risk is acceptable to the company and 
that the assured will accept and pay for 
it and for the stamps. 

We quote Sections 5, 6 and 8 prescrib- 
ing the method to be followed in cancel- 
ing the stamps and the penalty for omit- 
ting to attach them, and would impress 
upon you the importance of special care 
in guarding against oversight or neglect, 
in this important matter. 


Ruling by the Commissioner 


In view of the divergence of opinion 
with reference to the issuance of policies 
prior to Dec. 1, 1914, on renewals of busi- 
ness expiring after Dec. 1, 1914, we quote 
a ruling from the commissioner of in- 
ternal revenue, under date of Nov. 6, as 
follows: ‘ 

“You desire a ruling on policies made, 
signed, and issued by brokers and agents 
prior to Dec. 1, 1914, on renewals of busi- 
ness expiring after Dec. 1, 1914. A policy 
does not require a stamp until it is is- 
sued. If the policy is issued in due course 
of business, delivered, and accepted in 
such a way as to be legally binding upon 
the parties before December ist, 1914, it 








would not be subject to the tax imposed 
by the recent act.” 


Non-Policy Writing Agents 


Form of instruction to non-policy writ- 
ing including farm departments.—The 
emergency revenue act in force on and 
after the Ist day of December, 1914, im- 
poses a tax of one-half cent on each dol- 
lar of premium; this tax to be collected 
of the applicant in cash when accepting 
his application, in addition to the pre- 
mium. It must not be included as a part 
of the premium, whether cash or note, 
and must be collected from the assured. 

When policies are issued at this office 
the revenue stamps will be affixed, show- 
ing that the tax has been paid. You will 
readily understand that the amount to be 
collected from the applicant on a ten- 
dollar premium will be five cents; on a 
twenty-dollar premium, ten cents; on a 
fifty-dollar premium, twenty-five cents. 
and so on, regardless of whether the pre- 
mium be for cash or note settlement. 
At the close of the month, when makin 
up your account, you will be charge 
therein for this tax at the above rate 
that is, one-half cent for each dollar of 
remium, and the amount will be paid 
by you to this office when remitting for 
balance shown to be due by the statement. 


Stamp Tax on Notes 


If the premium consideration is a note, 
revenue stamps are, in addition to that 
provided for the premium charge, to be 
affixed to the note at the rate of two 
cents for each one hundred dollars or frac- 
tion thereof; that is to say, if the note 
which includes the total amount of pre- 
mium in all installments is for one hun- 
dred dollars or less, it must bear a reve- 
nue stamp of the denomination of two 
cents. If the note is more than one hun- 
dred dollars but not exceeding two hun- 
dred dollars, there must be revenue 
stamps affixed for four cents, and so on. 
The stamps to be affixed to notes are to 
be canceled by the maker of the note by 
writing his initials across the same and 
placing the date underneath the initials. 

The law says: “Promissory notes, ex- 
cept bank notes, issued for circulation, 
and for each renewal of the same, for a 
sum not exceeding $100.00, two cents; 
and for each additional $100.00 or frac- 
tional part thereof in excess of $100.06, 
two cents.” 

It will therefore be necessary for you 
to supply yourself with two-cent revenue 
stamps to sell to applicants, as of course 
the applicants would not otherwise have 
them at hand for use. 

In the event of an application being 
declined at this office, please refund to 
the applicant the amount of revenue 
stamps you collected of him, in addition 
to the stamps on notes which may have 
been canceled by him, and in settlement 
at the close of the month, you will be re- 
imbursed by a credit in your account for 
the canceled stamps on note. 

As the law provides a severe penalt 
for its non-observance, compliance wit 
its requirements must be made.  Appli- 
cations received by us not in conformity 
with the law as above directed, necessarily 
will be returned for completion. 


Extracts From Revenue Law 


The following are extracts from the 
revenue law referred to in the instruc- 
tions: 


Schedule A—Insurance: Each policy of 
insurance or other instrument, by what- 
ever name the same shall be called, by 
which insurance shall be made or renewed 
upon property of any description (includ- 
ing rents or profits), whether against 
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peril by sea or on inland waters, or by 
fire or lightning, or other peril, made 
by any person, association, or corpora- 
tion, upon the amount of premium charged, 
one-half of 1 cent on each dollar or frac- 
tional part thereof. 

Section 5. That on and after Dec. 1 
1914, there shall be levied, collected, and 
paver for and in respect of the several 

onds, debentures, or certificates of stock 
and of indebtedness, and other documents, 
instruments, matters, and things men- 
tioned and described in Schedule A of this 
act, or for or in respect of the vellum, 

archment, or paper upon which such 
nstruments, matters, or things, or any 
of them, shall be written or printed by 
any person or persons, or party who shall 
make, sign, or issue the same, or for 
whose use or benefit the same shall be 
made, signed, or issued, the several taxes 
or sums of money set down in figures 
against the same, respectively, or other- 
wise specified or set forth in the said 


schedule. 
Penalty Is Provided 


Section 6. That if any person or per- 
sons shall make, sign, or issue, or cause 
to be made, signed, or issued, any instru- 
ment, document, or paper of any kind or 
description whatsoever, without the same 
Far | duly stamped for denoting the tax 
hereby imposed thereon, or without having 
thereupon an adhesive stamp to denote 
said tax, such person or persons shall be 
deemed guilty of a misdemeanor, and 
a conviction thereof shall pay a fine 
of not more than $100, at the discretion 
of the court. 

Section 8. That in any and all cases 
where an adhesive stamp shall be used for 
denoting any tax imposed by this act, 
except as hereinafter provided, the person 
using or affixing the same shall write or 
stamp thereupon the initials of his name 
and the date upon which the same shall 
be attached or used, so that the same may 
not again be used. And if any person 
shall fraudulently make use of an adhe- 
sive stamp to denote any tax imposed by 
this act without so effectually canceling 
and obliterating such stamp, except as 
before mentioned, he, she, or they shall be 
deemed guilty of a misdemeanor, and upon 
conviction thereof shall pay a fine of not 
exceeding $500, or be imprisoned not 
more than six months, or both, at the dis- 
cretion of the court. 


MICHIGAN TAKES PLACE 
ON INSURANCE STAGE 


(CONTINUED FROM PAGE 1) 
“trust” and “monopoly” and if they can 
make anything out of it, it will, of 
course be worked to the limit. 


Raises Cry of Monopoly 


Even Editor Vandenberg, who has 
been hailed for his fairness, raises the 
same cry, notwithstanding the public 
record in another newspaper of what 
was promised. In an editorial, “played 
up” in double column and headed “In 
the Grip of Monopoly,” he says: 

City officials who have handled this 
matter with the representatives of the 
insurance bureau insist that the lower 
rating was promised for the entire munic- 
ipality. The insurance men say it was 
not so promised and was not so intended. 
Here is a direct issue framed. The city— 
in other words the insured of Grand Rap- 
ids—believe one thing. The insurance men 
believe another. Who settles the dispute? 
Who decides the issue? Why, the insur- 
ance men do, of course! 

The insurance companies are judge and 
jury in a case wherein they are also de- 
fendants. A more absurd situation could 
not be imagined. 


One of the Giant Monopolies 


Insurance rate making is one of the 
giant monopolies of this country. It af- 








fects the home-makers of America—all of 
them—a great deal nearer than does any 
other monopoly in existence. Yet this 
monopoly is utterly and absolutely above 
and beyond the law. Its limitations are 
merely the limitations of its own appetite. 
It can charge what it pleases for such 
service as it cares to render and then it 
can enforce its own ukase by duress, be- 
cause fire insurance is an absolute neces- 
sity of life. 

The city of Grand Rapids has had a 
very unsatisfactory experience with the 
czars who control insurance rates. 

It is just as helpless as any individual 
insured would be to guarantee itself a 
square deal. 

The state of Michigan should compel 
this monopoly—a “combination in re- 
straint of justice’—to give Michigan prop- 
erty owners exact fair play. 


CONFER ON NEW LAWS 


Lansing, Nov. 17.—(Special.)—It is 
probable that the agents’ qualifications 
bill which will be put before the Michi- 
gan legislature in January will be in the 
form of a proposed new law governing 
the licensing of agents. The two mat- 
ters are related. The question of non- 
resident brokers also is related to them, 
and may be completely disposed of by 
a certain specification in the qualifica- 
tions of an agent. 

Such, in substance, was the result of 
the conference last Thursday at Lan- 
sing, between Commissioner John T. 
Winship and the legislative committee 
of the Michigan Association of Insur- 
ance Agents. The commissioner had 
drafts of several laws prepared, and 
desired to get the opinions and sug- 
gestions of the agents regarding them. 
The conference was very satisfactory 
to all concerned. 


Make Agent Answer Questions 


The commissioner regarded the ex- 
isting agents’ license law as lacking in 
definiteness and in scope. It is the plan 
to incorporate in the new licensing 
law, a form of application for license, 
embodying certain questions the would- 
be agent will be required to answer. 
These direct questions are designed to 
give the insurance department thor- 
ough information regarding the appli- 
cant. A provision also is made for the 
asking of any special information the 
commissioner may think should be re- 
quired in individual cases. 


Winship’s Own Measures 


The other proposed laws, particularly 
the antidiscrimination law, were dis- 
cussed, but are not yet in definite form. 
They are departmental measures. It is 
understood that there may be slight al- 
terations in the drafts, due to sugges- 
tions that may be made at the confer- 
ence of the legislative committee of 
the Insurance Commissioners Conven- 
tion in December. 

Another conference between the com- 
missioner and the legislative commit- 
tee of the Michigan Association of In- 
surance Agents will be held in the near 
future, at which the drafts of the laws 
will be completed, and provision made 
for sending printed copies to the mem- 
bers of the association throughout the 
state, in order that they may call upon 





the legislators-elect of their districts 
and present the matters to them from 
the viewpoint of the insurance agents. 
It is expected that by this course, 
nearly all the members of the legisla- 
ture will be made familiar with the 
desired legislation before that body 
meets, and also will have a very good 
idea of the actual effect of the bills 
should they become laws. 


FEAR KENTUCKY EXPERIENCE 


Detroit, Nov. 17.—(Special.)—The 
special agents of Michigan, presumably 
reflecting the sentiment of their com- 
panies, would like to arrange some sort 
of a conference with local agents, for 
the purpose of settling the questions 
of agents’ qualifications, nonresident 
brokers’ operations, antidiscrimination 
in rates and one or two other things, 
without going. to the state legislature 
for arbitration. The special agents 
fear that Michigan will have an expe- 
rience similar to that of Kentucky or 
Missouri if the legislature gets to tin- 
kering with the laws. They would like 
to have an antidiscriminatory law 
passed, if it would mean simply an 
abolition of the anticompact law, but 
they are afraid the legislature will go 
too far. 

Gives Arbitrary Power 


The basis of their fear is No. 6 of 
a tentative code of bills adopted by the 
National Convention of Insurance 
Commissioners, at its recent meeting, 
in which an insurance commissioner is 
given arbitrary power to fix rates. The 
text of the bill does not put it that way, 
but that is what an analysis of the 
text shows. 


“If the anticompact law were repealed, 
there would be no need of an agents’ qual- 
ifications law” said the special agent of 
one of the big companies. “The companies 
and the agents could come to an agree- 
ment as to what qualifications were neces- 
sary to put the business on a higher 
plane, and the companies could enforce 
the rules. But with this anticompact law, 
the companies dare not agree to anything. 
We know there are too many agents in 
Detroit, for instance, and that this is the 
cause of the companies losing money 
here, and, as is charged in Illinois, mak- 
ing it up in that state, where there is no 
anticompact law. Over there they intend 
to jump on the companies for that. 


Sees Failure for Agents’ Move 


“The companies have controlled the sit- 
uation in other large cities, and they 
could here, if they were given the oppor- 
tunity. But to go to the legislature for 
relief is jumping out of the frying pan 
into the fire.. In the first place, the local 
agents’ association will not get what it 
wants, particularly in the way of sup- 
pressing the nonresident brokers, because 
the brokers will appear at the hearings 
with some of their wealthy clients, rail- 
roads or other big corporations, and beat 
them. The corporation representatives 
will testify that they have received ade- 
quate service from the brokers, and the 
brokers will represent that they have ren- 
dered that service at a lower rate than 
local agents would have done, and there- 
by saved money for the consumer. Then 
the legislators will get the idea that if a 
nonresident broker can give service at a 
lower rate than prevails in Michigan 
among local agents, then the local agents 
are committing robbery, usury, or some 
other crime, and give the state insurance 
department power to reduce rates at will.” 





NEWS OF FIRE PREVENTION 


Timely Comments on Hazards, 
Protective Devices and 


Kindred Topics 


FTER two years work in improv- 
A ing the fire protection of Grand 
Rapids, Mich., during which time 
the city has expended nearly $195,000 


-upon the fire department and water- 


works system, the Michigan Inspection 
Bureau, after checking over the im- 
provements made, has promised the 
city that, upon receipt of written 
assurance that a few remaining recom- 
mendations will be complied with, 
which assurance has already been given 
verbally, it will be placed under second 
class. 

Since the improvements were prom- 
ised by the city the work of rerating 
has been conducted steadily by _the 
Michigan Inspection Bureau, the work 
of inspecting being nearly completed, 
all sections excepting part of the west 
side having been covered. 


Conference Was Held 


At the conference between the board 
of police and fire commissioners and 
Inspector D. D. West and W. E. 
Flickinger of the Michigan Inspection 
Bureau and J. H. Howland of the Na- 
tional Board, held last week for the 
purpose of making final settlements re- 
garding the placing of the city in sec- 
ond grade, several lively discussions 
took place, during which President 
William B. Weston, of the fire board, 
declared that the “whole thing was a 
joke”; that the city should not have 
taken the step to secure the lower 
rating at this time, and that the city 
did not need the improvements, the 
fire department formerly being “more 
than able to cope with the situation, 
and everybody knew it.” 


Dwellings Not Affected 


Much dissatisfaction was manifested by 
the members of the’ board because of the 
fact that dwellings will not be affected 
by the new classification, excepting in 
cases in which they are exposed by mer- 
cantile buildings, although it was thought 
by the inspection bureau representatives 
that this matter had been made clear at 
the time the improvements were promised. 
Some of the members of the board seemed 
to have gained the idea that only the busi- 
ness and manufacturing sections of the 
city would benefit, which complicated the 
matter still more and led to a display of 
some feeling by those members. 


Improvements Still to be Made 


The remaining improvements’ which 
must be made are the installation of a 
steamer at engine house No. 12 to protect 
the Godfrey avenue factory district; the 
addition of a motor drawn supply wagon 
to carry two and one-half tons of coal; 
more efficient drilling of laddermen and 
pipemen, and the addition of a number 
of fire alarm boxes. Although a recom- 
mendation was made at the former meet- 
ing that an ordinance prohibiting shingle 
roofs in all parts of the city be made 
effective, the city council failed to pass 
the measure when it was presented. In- 
asmuch as shingle roofs are prohibited in 
certain sections of the city, the better 
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classification will be allowed without this 
provision being fulfilled. 

Following the announcement that “only 
the mercantile and manufacturing dis- 
tricts would benefit from the new classi- 
fication,” the Grand Rapids “Herald” 
flayed the insurance interests editorially, 
declaring that “The city of Grand Rapids 
has had a very unsatisfactory experience 
with the Czars who control insurance 
rates.” 


GAVE TALK ON ELECTRICITY 





Interesting Observations by R. W. For- 
syth of the New York Board At 
Round Table 





New York, N. Y., Nov. 17.—(Spe- 
cial.)—At the opening meeting of the 
Round Table order at the Insurance 
Library this afternoon, R. W. Forsyth, 
of the electrical department of the New 
York Board of Underwriters, spoke on 
the electrical hazard. It is extremely 
difficult to lay down any rules to meet 
all conditions. Electricity under cer- 
tain conditions causes fires. The prob- 
lem is to so manage electrical lighting 
as to prevent fires. Soon after the in- 
troduction of the incandescent light its 
dangers became known. It has cost in- 
surance companies more than any other 
form of lighting. 

Mr. Forsyth said further: 


We have progressed since 1890 but new 
problems are constantly arising. Wireless 
installations in buildings are not yet avail- 
able, although this is not impossible soon. 
Conductors are the principal source of 
fires. All insulation factories are now 
under the direction of the Underwriters’ 
Laboratories. Paper, cambric and jute 
are not yet found capable enough to re- 
place rubber as insulation. We have been 
apt to lay too much stress on material 
and too little on character of workman- 
ship in installing. 

Among the devices for electrical pro- 
tection are transformers, or devices for 
reducing current pressures to a safe de- 
gree for introduction into buildings, the 
limit for which in buildings is about 340 
volts. Occasionally coils in transformer 
break down, permitting a high potential 
to escape through the transformer into 
the building. To prevent this, a connec- 
tion is made from a neutral point to the 
ground to carry off the current in event 
of emergency. Other electrical protective 
devices include rheostats of various ca- 
pacities, some being able to reduce the 
current suitable for door-bell and tele- 
phone circuits. The most important elec- 
trical protection device is the fuse, in 
various forms, all being satisfactory if 
properly installed and calibrated. Troubles 
arise mostly from fuse abuses. 

If it were possible to control all fusing 
the cost of electrical equipment could be 
much reduced. In England construction 
cost runs about seven-five cents as com- 
pared with $4 or $5 here, since people 
abroad are trained to let equipment alone. 
Perfect fuse protection is obtained through 
noninterchangeable types for various ca- 
pacities of fuses. Building switches to 
cut off all current in a building at night 
would be highly desirable, but we are 
no nearer to that today than twenty years 
ago. The National Electrical Code has 
been adopted widely, but questions of life 
hazard are now come up and this will 
require the code to be broadened to cover 
this hazard. The committee is now being 
asked to abolish insulated joints and to 
ground every fixture positively. A serious 
question about the fire hazard is attend- 
ant on this demand, which matter will be 
taken up by the committee next month. 
The new idea of protection against hazard 
to life is being forced upon the commit- 
tee in order that the handbook may con- 
tinue to be the text-book of every elec- 
trician. 

Numerous questions following the ad- 
dress were answered. Fires in insulation 
may be caused by overloaded wires, pro- 
tection against this being proper fuses. 

The present code may have gone so far 
as to result in preventing many installa- 
tions that would, if less expensive, replace 
other lighting systems. It brings up the 
question of how far we should seek to 
control electrical equipment while per- 
mitting other lighting systems to continue. 
Cheaper forms of protection than metal 
conduits might possibly be permitted. A 
tabulation of the principal causes of elec- 
trical fires show groundings at the top of 
the list. Wires become impaired through 
electrification of metal conduits by sewer 
work in streets, etc., no precautions being 
taken to prevent the escape of the current 
from the enclosed conduits to metal re- 
inforcing in concrete construction. A re- 
cent fire in the World building was caused 

y the escape of a current from Brooklyn 
bridge. Extreme care against current 
escape regardless of expense has made 
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New York almost entirely free from such 
trouble. 


Mayor of Spotless Town 


Mayor Fred G. Rapp of Columbia, 
Ill., is active again along fire preven- 
tion lines. He called on all residents 
of the city to clean up their premises 
and put all rubbish in allies and streets 
on Nov. 11, 12 and 13. The city picked 
up all of this accumulation and dis- 
posed of it without cost to the citizens. 
Mayor Rapp is an insurance man and 
is doing his part to prevent fire and 
make Columbia a real spotless town. 


NEW MOVE MADE BY BENNETT 


Illinois State Fire Marshal Inspects 
Freeport With a Large Force 
of Deputies 


Illinois State Fire Marshal Walter 
H. Bennett made a new move in the 
war on fire waste last Wednesday 
when with twelve deputies he marched 
on Freeport, Ill., and made an inspec- 
tion of the town. Heretofore most 
town inspections have been made by 
fire insurance field men, with two or 
three deputy fire marshals taken along, 
like 42 centimeter guns, to reduce the 
otherwise impregnable citadels of the 
fire fiend. Large numbers of deputies 
have taken part in clean-up campaigns 
which were participated in by field 
men, firemen, police and volunteers, 
but it is believed that this is the first 
time that a state fire marshal has un- 
dertaken the inspection of a city the 
size of Freeport with his own forces. 

Conditions in the city were found to 
be such as usually exist in cities of 
that size, the main criticisms being in 
regard to the moving picture shows. 
Not one of these theaters had a stand- 
ard booth, and several of them were 
found not to have proper exits. The 
total defects reported amounted to 90, 
of which 10 were in heating plants, 17 
in chimneys, 18 in electrical wiring and 
30 were rubbish in basements around 
premises. Nine buildings were found 
to be in need of repair. The inspec- 
tion of the public and parochial school 
buildings showed that as a rule they 
are in very fine condition. 

The fire marshal’s force was assisted 
in the inspection by a number of local 
firemen and also by William S. Boyd, 
electrical inspector from the Western 
Union. Two deputy state fire marshals 
were left in Freeport for a day or two 
following the inspection to look after 
some of the worst cases, and the re- 
maining ones will be checked up within 
ten days and necessary orders will be 
issued. In the afternoon State Fire 
Marshal Bennett held a meeting at the 
high school at which he addressed 550 
students. It was counted a very profit- 
able gathering. 

In the evening a public meeting of 
citizens was held at which President 
Calkins of the chamber of commerce 
presided and the fire marshal, the 
mayor, Inspector Boyd, R. B. Rosen- 
stiel, a local agent of Freeport, and 
others spoke. The mayor expressed 
himself as in favor of having the local 
firemen make block inspections and 
told the fire marshal that if he would 
send him a copy of the ordinance he 
has prepared on that line, he had no 
doubt that it would be adopted in Free- 
port. 


VILLAGE BUYS CHEMICAL 


The arrival of a chemical engine in 
Hamtramck, a northeastern suburb of 
Detroit, Saturday, was all that prevented 
most of the companies from pulling out 
of the village. There have been a large 
number of costly fires there within the 
last year. The village is supposed to 


have fire protection. It depends upon two 


Detroit fire companies to answer its S. O. 
S. calls. It is a long run for the crews, 
and the result has en that as a rule 
the fire was j= her control by the time 
the engines arrived, especially when one 
or both happened to get held up at a 
railroad crossing. The companies notified 
the village authorities some time ago that 
unless they dug up some additional pro- 
tection, all risks would be canceled. The 
chemical engine is the answer. It is 
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hoped that this machine will hold fires in 
check until the city apparatus arrives. 





WANTS NEW ENGINE HOUSE 


Ed Tierney, of the leading local agency 
of Burckley & Tierney, of Louisville, is 
chairman of the board of public safety of 
Louisville, and is in charge of the opera- 
tions of the fire department. He has just 
announced plans for a new fire engine 
house at Bardstown road and Maryland 
avenue, in the Highlands, the most popu- 
lous residence suburb, and is endeavoring 
to have the city build this at a cost of 
$25,000 during the coming year. 


WATER PRESSURE WAS LOW 


A recent fire destroyed the repair shop, 
store room and sack room of the Newaygo 
Portland Cement Company at Newaygo, 
Mich., with loss placed at $25,000. The 
flames started either from a crossed wire 
or an electric heater. The water pressure 
was low, but the remainder of the plant 
and the village were saved because of 
the direction of the wind and the efforts 
of citizens. Plans for an organized fire 
department are now being discussed. 


The Texas insurance commission has re- 
ceived word of the following changes in 
fire protection in Texas towns: Leonard 
and Rosenberg, new waterworks and fire 
departments; Whitewright, improvements 
in waterworks and fire protection; Bolton, 
new auto for chief, business streets 
paved; Orange, new fire alarm system; 
Lufkin, improvements in water mains; 
Victoria, old hydrants replaced with new 
ones for both steamer and direct pressure 
connections; Snyder, volunteer department 
abolished. 


ACETYLENE GAS EXPLOSION 


J. S. Stewart lies in a hospital in Des 
Moines with his face badly cut and one 
arm broken in two places as the result 
of an explosion in his acetylene gas plant 
at his home near Carbondale, Iowa. The 
cause of the explosion is not known, but 








it wrecked the house in addition to injur- 
ing Mr. Stewart. He will recover. 


FIRE PROTECTION NOTES 


At Nisland, S. D., an issue of water- 
works bonds has been sold. 


At Judd, N. D., an issue of $1,200 fire 
department bonds has been authorized. 

At Bloomington, Wis., an issue of $10,- 
000 waterworks bonds has been authorized. 

A fire company of 10 men, headed by 
B. L. Johnson as chief, has been a) inted 
by the village council of Perry, Mich. 

The new building code which has been 
before the board of commissioners at 
Lexington, Ky., has been adopted. It was 
prepared by the Kentucky Actuarial Bu- 
reau and endorsed by the Lexington 
board. It extends the fire limits mate- 
rially. 


The Des Moines city council has voted 
to expend $22,000 in improving its fire 
stations, thereby securing better service. 
The changes were recommended by local 
underwriters some months ago and com- 
plete the work which was started at that 
time. 


The mayor of Rogers, Ark., has appoint- 
ed an aldermanic committee consisting 
of George M. Love, J. W. Heins, and Arch 
Owens to make arrangements for the pur- 
chase of new fire apparatus, consisting of 
a combination auto truck, hose, chemical, 
and small hook and ladder. 


The pumping capacity of the Madison 
municipal waterworks, Madison, Wis., has 
been increased nearly 100 percent by the 
completion of new air lift devices. The 
maximum output has been increased from 
2,500,000 gallons to 4,500,000 gallons daily. 
The new system gives the city a 50-per- 
cent safety factor. In case of fire the 
pressure is always increased about 100 
percent by special equipment at the pump- 
ing station. 





She: “John, get up and start a fire.” 

He: “Maria, why will you keep up your 
every morning incendiary suggestions and 
insinuations? Between you and our over- 
insurance the Lord only ‘knows what may 
happen.”—Now & Then. 
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A FIRE CHIEF FOR POSITION 


Fire chiefs are waking up to the part 
they must play in the broader fields of 
fire protection and prevention. D. K. 
Moser, fire chief of Warren, Ohio, and 
secretary of the Ouro FirEMEN’s Asso- 
CIATION, is out hot foot after the posi- 
tion of state fire marshal of Ohio, to be 
filled by the incoming governor. Why 
not? The fire chiefs of the state prob- 
ably have more to do with the office of 
state fire marshal than any other set 
of fire protectionists; upon them de- 
pends in large measure the success of 
the fire marshal’s department, since 
much of the information and statistics 
comes from them; a knowledge of the 
fire departments of the state and the 
personal acquaintance with the chiefs 
which Mr. Moser enjoys would be a 
distinct asset to anyone conducting the 
department. KBurthermore, who knows 
more about fires and the best way to 
prevent them than an up-to-date fire 
chief? The appointment of a fire chief 
to the post of state fire marshal would 
be a compliment and recognition to the 
fire chiefs which would be appreciated 
and which would encourage them to 
take up and study questions outside 
those simply of fire fighting. The in- 
surance men of Ohio and the compa- 
nies which support the fire marshal de- 
partment could do worse than to throw 
the weight of their influence in favor 
of Mr. Moser. 





THE BUSINESS OUTLOOK 


Reports reach THE WESTERN UNDER- 
WRITER from New York and other east- 
ern points that business conditions are 
much brighter. The closing down of 
the stock exchanges, the hoarding of 
money, the contraction of loans, the 
curtailment of many business activities, 
and the general paralysis following the 
European war, all served to give the 
financial world a gloomy outlook. 
Seemingly we are regaining confidence, 
the federal reserve banks will release 
many millions for business purposes, 
the speculative market is not in opera- 
tion, and while people have cut down 
on some of their extravagances, there 
has been a readjustment to new con- 
ditions, and a much better feeling pre- 
vails, 

New York was doubtless hit the 
hardest by the blow. That it is recov- 
ering and “coming back” is a hopeful 
sign. The United States will be one 


of the greatest market pla@es on which 
the old world will draw, and this should 
mean prosperity. 
that 


It is to be hoped 
the government will not bear 











down so hard on the railroads and 
give them a chance to get back in 
the earning class. This will assist in 
brightening the financial skies. 





KANSAS RATES 


Once in a while the insurance men 
see a rift in the clouds. They so fre- 
quently have state authorities and 
courts decide against them that when 
they do win a victory on the strict 
merits of the case, they are refreshed 
and believe after all that justice rules. 

In Kansas a few years ago the then 
commissioner of insurance without a 
hearing decreased rates on mercantile 
business and dwellings. The under- 
writers saw the injustice of the order 
but the commissioner was immovable. 
Statistics were produced showing that 
the companies were losing money on 
these classes in the state. In fact the 
experience of Kansas insurance-wise 
for years had been unfavorable. The 
matter was finally taken to the court 
and a decree was entered instructing 
the commissioner to restore the rates. 

The outcome is most encouraging. 
From a public standpoint the decision 
is unpopular. The court, however, had 
honesty of purpose and based its de- 
cisions on the experience shown in the 
official returns. 

We hope that Kansas will swing into 
the line of more profitable states. It 
has taken up the cause of fire preven- 
tion in a serious way. Ohio was once 
a sink hole but fire prevention has 
brought it into a desirable insurance 
state and rates have been reduced 
there. 





MISLEADING INFORMATION 


Tue Pointers department of THE 
WESTERN UNDERWRITER recently received 
an inquiry regarding the apportion- 
ment of loss between two sets of poli- 
cies, one of which covered only excess 
losses. The inquirer did not submit 
the forms, but gave only his interpre- 
tation of them. The letter was submit- 
ted to an adjuster for answer. 

This adjuster received through an- 
other source an inquiry from the same 
city on what was apparently the same 
sets of policies. The inquirer in that 
case gave his interpretation of the 
forms instead of the exact language. 

As a result the answers were dia- 
metrically opposed. One of the in- 
quirers had, no doubt, misinterpreted 
forms. This shows the necessity of 
submitting complete and exact infor- 
mation. 

Where questions are put incorrectly 
the inquirer receives information that 
is really valueless to him or that may 
even mislead him. 

In making inquiries state your case 
fully, and on questions of coverage 
submit exact wording of forms and 
clauses. 





It 1s high praise indeed to receive a 
word of commendation from so dis- 
criminating an observer as Frep G, Rapp 
of Columbia, Ill, prominent local agent 
and mayor of his town. Mr. Rapp says 
in a letter, “THe WESTERN UNDERWRITER 
is certainly a welcome visitor to my 
office every week as I.drop all other 
papers when it comes té”™my desk. I 
would not want to be without it.” 


Personal Side of the 
Insurance Business 


Henry J. Zechlin of Milwaukee, state 
agent of the Niagara Fire in Wiscon- 
sin, was called into a Dutch lunch the 
other day at which were present the 
Milwaukee local agents. Mr. Zechlin 
had been the field captain of the fire in- 
surance forces during the recent cam- 





paign against the state insurance 
amendments. He had done excellent 
work. His leadership in the con- 


troversy was superior and effective. As 
a token of appreciation of his efforts 
President Theodore Zillmer of the Mil- 
waukee Board, on behalf of the local 
agents of the city, presented Mr. Zech- 
lin with an exquisite gold watch, chain 
and charm. The watch is fittingly en- 
graved. 


Friends of Harry L. Davis, who gave 
Mayor Newton D. Baker such a close 
call at the last election for mayor of 
Cleveland, Ohio, are urging him to 
make the race a second time.. Mr. 
Davis has been connected with the in- 
surance business in Cleveland for some 
time, and at present is chairman of the 
board of directors of the Insurance 
Federation of Ohio. 

Cards are out announcing the ap- 
proaching marriage of Carr P. Collins 
and Miss Elza Ruth Woodall, the wed- 
ding to occur at Hallsville, Tex., on 
Saturday evening, Nov. 21. Mr. Collins 
is secretary of the Texas Employers In- 
surance Association and was formerly 
secretary to the Texas industrial accident 
board. He is’ well known in Texas 
compensation circles. Mr. and Mrs. 
Collins will be at home in Dallas. 


S. D. Cook, general manager of the 
Dakota Live Stock & Casualty, has 
written a very excellent article, which 
has been sent to the farmers and busi- 
ness men of the country dealing with 
business conditions. He calls atten- 
tion to the heavy purchases of horses 
for war use on the other side as well 
as different kind of materials. He 
shows the advance in prices of horses 
and calls attention to the desirability 
of farmers and stock raisers increasing 
the supply. Owing to the increase in 
prices of horses, there will be a, greater 
demand for live stock insurance. 


John Bauer, Illinois special agent of 
the Fidelity-Phenix, was bereaved of 
his mother last week. Mr. Bauer re- 
ceived word of her sudden death while 
at Paxton, Ill., and hastened home. 


J. W. Newman, commissioner of 
agriculture of Kentucky and president 
of the Kentucky Life Stock of Louis- 
ville, is a candidate for the Democratic 
nomination for governor, and is ex- 
pected to make formal announcement 
in a short while. Mr. Newman has 
been prominent in Kentucky politics 
for several years, and has made one of 
the most efficient commissioners of 
agriculture the state has ever had. He 
is personally popular with the public, 
and has been closely in touch with the 
farmers, first as secretary of the Ken- 
tucky state fair and then as commis- 
sioner. He has had much to do also 
with the development of the Kentucky 
Live Stock, which has come to the 
front rapidly during his administration. 
Mr. Newman has some stiff opposition 
for the nomination, as Henry M. Bos- 
worth, state auditor, who controls the 
insurance department by appointment, 
has also let it be known that he is in 
the ring. The primaries will be held 
next summer. 


H. G. Hoffman, the well-known in- 
surance man of Mt. Sterling, Ky., is 
one of the inventors of a device that 
has been taken up by the W. J. Burns 
International Detective Agency. It is 
one that has long been sought by man- 
ufacturers of trunks, handbags and suit 





cases. It has for its object the protec- 








tion of the owner against burglars and 
thieves at depots, hotels or other 
public places, and is so constructed 
that when a trunk or bag ‘is lifted or 
tampered with after it has been “set” 
by the owner, an alarm bell will ring, 
giving notice of the attempt to open 
it or carry it away. A patent has been 
granted, the patent office stating that 
there is no invention on record that 
touches it in any manner. The device 
will be marketed under the name of 
the “Burns Bull Dog.” 


Friends of Frank L. Travis of Iola, 
Kan., feel that his election as a mem- 
ber of the Kansas house of representa- 
tives is very fortunate for the insur- 
ance business in that state. Several 
years ago Mr. Travis served two terms 
as a member of the state senate. When 
Ike S. Lewis, who is retiring as insur- 
ance superintendent of Kansas, was a 
candidate for that office his strongest 
opponent was Senator Travis. His 
friends, however, prevailed upon him 
to retire from the race. 

In 1908 Mr. Travis became agent of 
the Consolidated Casualty of Chicago 
at Iola. W. L. Taylor appointed him 
and the two have since been close 
friends. When Mr. Taylor organized 
the Missouri Fidelity & Casualty, Mr. 
Travis became its state manager for 
Kansas and upon its merger into the 
Southern Surety, he took a similar posi- 
tion with that company. 

Since retiring from the senate Mr. 
Travis has looked after legislative mat- 
ters in the interests of the casualty 
companies. To him is largely due 
credit for the fact that Kansas did not 
adopt a state fund plan when its com- 
pensation law was enacted. This year 
some of his friends got after him to 
run for the lower house. Now they be- 
lieve that he will be elected speaker. 
He has made a fine record as a pro- 
ducer of profitable casualty business. 
With his knowledge of the needs of 
casualty insurance and his experience 
in legislative matters, he should prove 
a powerful advocate of sane legisla- 
tion when the workmen’s compensa- 
tion act comes up for revision and 
when other important measures affect- 
ing insurance are before the house. 


A. F. Culling, United States man- 
ager for the monthly department of the 
Pacific Mutual, is back in Chicago after 
an extensive trip through the south. 
In commenting on the cotton situation 


che relates having encountered strong 


opposition to the “buy-a-bale” move- 
ment on the part of many prominent 
business men. They say thai it has 
put an artificial bottom to prices that 
has played havoc with the economic 
balance of business and prevented a 
natural solution of the question. This 
is true, it is stated, because of the dif- 
ference in price between “buy-a-bale” 
cotton and that placed directly on the 
market—the former selling for ten 
cents and the latter for six. There be- 
ing a scarcity of money, business men 
have been compelled to accept cotton 
at “buy-a-bale” prices on the notes and 
other securities which they hold and 
then have either had to store this cot- 
ton for lack of a market or to let it go 
at the market price, thus leading to 
heavy losses. Florida, he reports, as 
in about normal condition with the 
other southern states badly hit. 


H. A. Converse, secretary of the 
Inter-Ocean Casualty, doesn’t pretend 
to know much about accident an 
health insurance, not having entered 
the business until a very few weeks 
ago. However, he isn’t the sort 0 
man to pay much attention to handi- 
caps and soon he'll be up among the 
leaders. A graduate of the law de- 
partment of the University of Michi- 
gan with the class of 1900, Mr. Con- 
verse has had wide legal experience, 
including eleven years spent with the 
Illinois state attorney’s department, 
and so is finely equipped for his new 
vocation. 
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VIEWS OF GOVERNOR COX 

SPEAKING editorially in his paper, 
Governor Cox of Ohio, in ascribing the 
various reasons for the change in the 
election results from a plurality for 
him of 160,000 two years ago to an ad- 
verse plurality of 30,000 this year, gave 
as two of the six causes the opposition 
of traveling men and salesmen, includ- 
ing insurance agents, and the hostility 
of the liability insurance companies. 
He said: . 

“When the workmen’s compensation 
law was passed, it put an end to any 
individual or corporation making 
money out of injured or killed work- 
men. The interests brought to Colum- 
bus $250,000 in an effort to beat the bill 
at the time, but they were not success- 
ful. There is no question but what 
their success this fall was procured by 
Republicans on the promise that the 
law would be so amended as to enable 
the liability insurance companies to 
come back into the business on the 
plea that there should be competition 
between the state and these compa- 
nies.” 

Continuing, Governor Cox said: “If 
that is done, the hazardous business, of 
course, will be thrown to the state, and 
the less hazardous given to the liability 
companies. As a result the whole sys- 
tem would cave in.” 

Governor Cox’s charge that $250,000 
was brought to Columbus to defeat the 
bill is in line with some of his other 
extravagant statements. It is ex- 
tremely improbable that any large sum 
was expended. His statement that to 
change the law so as to permit the com- 
panies to operate in competition with 
the state would result in the good busi- 
ness going to the companies and the 
poor business to the state is interesting. 
It only shows the complications which 
are certain to ensue when attempts are 
made to change the fundamental basis 
of an economic system. There seems 
to be a good deal of reason in Gover- 
nor Cox’s contention. It simply means 
that the state employs unskilled labor 
and that the liability companies employ 
skilled labor, which is to say that the 
liability insurance companies know how 
to conduct the workmen’s compensa- 
tion business better than does the state. 
This is the contention that insurance 


men have made all along that private’ 


initiative and enterprise are superior to 
state conducted enterprises. What 
Gov. Cox means by good and bad busi- 
ness is that good business is that which 
is rated high enough, and bad. business 
is that which is not. The insurance 
companies, knowing more about the 
business, are able to pick out the good 
risks ‘and, although they may have a 
higher ratio of expense, will be able to 
write them in competition with the 
state, 

Extreme competition is as undesir- 
able as is state insurance and both 
forms breed evil. There is no doubt 
that extreme competition impairs serv- 
ice. But should Governor Cox’s plan 





of state workmen’s compensation be 
eallowed to continue for a_ sufficient 
length of time, the evils which arise 
from the injection of politics and the 
making of political appointments in the 
administration of the funds, the en- 
couragement of malingering and fraud 
through the loose supervision which is 
given any system when it is to no one’s 
interest to look after it, would more 
than offset the disadvantages of an ex- 
tremely competitive system. There is 
no doubt that adequate workmen’s 
compensation at a minimum of cost is 
wholly desirable and if the insurance 
companies cannot furnish this service 
they should be eliminated; the insur- 
ance companies, however, have not yet 
shown what they can do in Ohio and 
Governor Cox will no doubt be pleas- 
antly surprised when he finds that the 
casualty companies are able to give the 
proper service under the old fashioned 
American plan, 


MUST BE ABOVE SUSPICION 


TuHat a dishonést person or a dishon- 
est corporation is not to be trusted, 
goes without saying. President Wm- 
LIAM B. Joyce of the NATIONAL SURETY 
in that company’s paper contends that 
the surety company which subscribes 
to the Towner rates and then cuts them 
is dishonest; also that the surety com- 
pany that rebates on premiums in vio- 
lation of the law is dishonest. The 
question asked by Mr. Joyce, “Would 
you pay a dishonest company a pre- 
mium to guarantee the honesty of your 
employes?” is therefore a very pointed 
one. 

The foundation of fidelity and surety 
underwriting is honesty. The com- 
pany guarantees the honesty of some 
person, firm or corporation, sometimes 
it makes a guarantee in addition to this, 
but that is the essential and usually the 
main feature. This fact makes it in- 
cumbent upon surety companies to con- 
duct their business upon a plane higher 
than that required in ordinary com- 
mercial transactions. If they would 
live up to the character of their busi- 
ness, they must be absolutely above 
suspicion. If suspicion attaches to the 
guarantor, the guarantee it gives is cer- 
tainly not of a very high character. 


IT HAS BEEN NEEDED 


Tue Casuatty AcruarraL & StTaA- 
TISTICAL Society, which recently has 
been organized, is something that the 
business has needed for a long time. 
Probably conditions were not ripe for 
its formation at an earlier date, how- 
ever. Entirely too much has been done 
in the casualty business on a hit and 
miss plan. Some of the older compa- 
nies have statistics that-have been well 
tabulated and are of great value, but 
some others have been working with- 
out sufficient statistical information. It 
is probable that all of these statistics 
can be made much more serviceable 
when actuaries have discovered just 
what they mean. It is one proposition 
for the financial or underwriting offi- 











cer of a company to know in a general 
way what the statistics of the compa- 
nies tell, but it is quite another to have 
drawn from them the valuable general 
principles which can be deduced only 
by one trained in actuarial and statis- 
tical science. 

If the members of the new organiza- 
tion are as generous in giving each 
other the information they get in their 
own offices, which would be of value 
to the entire business, there is no rea- 
son why this society should not be as 
valuable to the casualty business as the 
ACTUARIAL Society oF AMERICA has been 
to that of life insurance. 


WHY THE LAW IS GOOD 


At the conference of governors held 
at Madison, Wis., last week, Governor 
Epwarp F. Dunne of Illinois is reported 
to have said that the Massachusetts 
compensation act, since it was amended 
so as to increase benefits, is the best 
compensation law in the United States. 
There are probably many that will 
agree with Governor DuNNE on this 
point. The Massachusetts law origin- 
ally provided for rather low benefits, 
but it was found by experience that 
the amount of compensation paid to 
the employes and to the dependents of 
those that were killed was not sufficient 
to prevent their pauperization and 
hence the legislature amended the act, 
changing the basis of compensation 
from 50 percent of wages to 66% per- 
cent and increasing the minimum and 
maximum for death benefits and the 
period for which weekly indemnity may 
be paid. 

There are points, however, which 
Governor DUNNE may not have had in 
mind which are very important in go- 
ing to make the compensation law in 
Massachusetts so good. All companies 
writing workmen’s compensation insur- 
ance in Massachusetts are under thor- 
ough supervision. Both stock and mu- 
tual companies have to charge adequate 
rates and put up reserves on an ade- 
quate basis. The result is that they 
furnish protection that is just as cer- 
tain as insurance protection can be 
made. Most of the other states exercise 
no authority over rates and are very 
weak in reserve requirements, espe- 
cially as regards mutuals. Unlike sev- 
eral other states, Massachusetts does 
not permit the insurance of workmen’s 
compensation by interinsurance or re- 
ciprocal concerns, the insurance com- 
missioner holding that this system of 
insurance is not adapted to workmen’s 
compensation with its deferred losses. 
The Massachusetts law has two prime 
essentials of a good law—a fair scale of 
compensation and a guarantee that the 
injured workman will get the compen- 
sation to which he is entitled by law. 








With success comes obligation. The 
more successful a man is, the more he 
owes to his fellows, and the more suc- 
cessful city is the more it owes to its 
citizens.—Anon. 





Who, then, is free? The wise man 
who can govern himself.—Horace. 





WAREHOUSE BUND RATES 





OUTSIDERS NOT IN THE GAME 





Texas Companies Charge $2.50 Per 
$1,000 Against $20 Per $1,000 By 
Foreign Companies 





According to the statement of a well 
known surety manager in Texas the 
outside companies are not having much 
luck in writing the bonds of the numer- 
ous warehouse managers now being ap- 
pointed under the new emergency ware- 
house act in that state. And it also 
appears that the outside companies and 
the Texas companies are wholly dis- 
agreed as to the extent of the liability 
involved, judging from the rates quoted. 
The Texas companies ask but $2.50 per 
$1,000, while the outside companies de- 
mand $20 per $1,000. 


Why Outsiders Charge More 


Explaining the situation, the Texas 
manager of one of the largest outside 
companies said: 


“The company we represent has placed 
a rate of $20 per $1,000 on the manager's 
bond, which rate is due to the fact that 
the emergency act guarantees to the hold- 
er of the receipt the weights and grades 
of the cotton specified in the receipt and 
the bond guarantees the faithful and com- 
petent performance of the duties of the 
manager, which means that the bond not 
only guarantees the honesty and inte rity 
of the manager, but guarantees that he is 
competent of classifying. You know that 
it is quite a different proposition guaran- 
teeing the integrity of a man and guaran- 
teeing his competency. The Texas com- 


panies apparently have n 
feature of the bond.” ee 


WAREHOUSEMAN ARRESTED 


At the instance of the Equitable Suret 
Harry A. Nelon, president of the ‘Avis 
Cider & Vinegar Company of St. Louis, 
has been arrested on the charge of issu- 
ing a false warehouse receipt. The Equi- 
table Surety is surety on his bond for 
$25,000 as a warehouseman. Employes of 
the vinegar establishment testified that no 
vinegar was in storage in the warehouse 
since June 10 last, but that the vats had 
been filled with water and that a gauger 
had measured them to learn the amount in 
storage. It is charged that Nelon issued 
warehouse receipts for 2,200 barrels of 
vinegar and borrowed $7,000 on it. A 
number of other warehouse receipis are 
also said to be out covering varying 
amounts of vinegar which is said not to 
have been on hand. These are said to 
aggregate about $30,000. 


AETNA INDEMNITY CASE 


A question involving bonds on a ware- 
house came up a few days ago before 
Judge Gager in the superior court at Hart- 
ford, Conn., in connection with the re- 
ceivership of the Aetna Indemnity. Three 
Buffalo banks have made claims against 
the defunct concern in various amounts 
which they hold is due them on account of 
failure of certain debtors to meet notes 
when due. These various debtors stored 
goods of different kinds in a warehouse 
and the warehouse receipts were used as 
collateral on their notes. The Aetna In- 
demnity gave a bond to the bank, bond- 
ing the merchandise in possession of the 
warehouse company against fraud and 
negligence on the part of the warehouse 
company. The concerns that originally 
owned the merchandise became financially 


embarrassed and the banks alleged that ° 


the Aetna Indemnity is liable under its 
bonds. The attorney for the receiver dis- 
putes this claim, holding that the com- 
pany did not guarantee the notes but only 
protection of the property against fraud 
and negligence on the part of the ware- 
house company. 





“Repair your producing apparatus. 
Oil up with enthusiasm, and get on the 
road of real endeavor. First, last and 
always, produce. Your reward is cer- 
tain.” 





Be so keen to your opportunities 
that those with whom you do business 
will be glad to introduce you to their 
friends as the “live insurance man.”— 
Standard Bulletin. 
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WORK FOR UNIFORMITY 


ooo 


INJUSTICE OF DIVERSE LAWS 





Governors to Appoint Commissioners 
to Confer on Compensation Acts 
and Safety Legislation 








The Conference’ of Governors held 
at Madison, Wis., last week developed 
that in workmen’s compensation states 
diversity of legislation is a bar to en- 
tire success of such laws. A strong ap- 
peal for uniformity made by Governor 
A. O. Eberhart of Minnesota resulted 
in the appointment of a committee con- 
sisting of Governors David I. Walsh, 
Massachusetts; Edward F. Dunne, IIli- 
nois, and A. O. Eberhart, Minnesota, to 
call a convention of all states to frame 
a plan for uniform legislation. It is 
proposed to limit representation to 
about three men from each of the 
states, including experts in workmen’s 
compensation and employers’ liability 
insurance, and that capital and labor 
shali be represented. 





Governor Dunne’s Views 


This action was decided upon immedi- 
ately following the close of the discus- 
sion of Governor Edward F. Dunne’s paper 
on “Uniformity of Safety and Sanitation 
Laws,” in which the Illinois executive 
pointed out the tendency of manufacturers 
to locate their plants.in those states hav- 
ing the least stringent regulation, thus 
making it impossible for manufacturers of 
states having stringent regulation to com- 
pete with those having less or practically 


none. 

Legislatures have been slow to enact 
adequate legislation protecting the la- 
borer, he said, because the law makers 
generally stood in fear of driving capital 
away from their states. Uniform legisla- 
tion among the states, he said, surely 
would help the legislatures to get rid of 
the dreadful drive-business-away bogy. 


Eberhart for Regulation 


“In my state,” said Governor Eberhart, 
“if we fail effectively to regulate liability 
insurance companies and their rates, there 
is only one alternative—the state must 
enter the insurance business. This is not 
to be desired, in my opinion. But it must 
be either complete regulation or ultimate 
State ownership of the business.” 

Governor Eberhart said that where the 
laws of one state impose a burden of 6 
percent upon the employer while in an- 
other the burden is only 3 percent, there 
arises a barrier against the one and in 
favor of another, he said, that is, indus- 
trially speaking, insurmountable. 


Give State Last Word 


In declaring his opposition to the state 
going into the insurance business, even 
in the interest. of the administration of a 
compensation law, he said he would per- 
mit the insurance companies to make their 
own rates but would reserve to the state 
the right to say if rates were too high or 
too low when necessary in a given situa- 
tion. This question was of such impor- 
tance fhat he urged that a conference of 
representatives of labor, of capital and of 
insurance interests be called to consider 
carefully the whole question in order to 
arrive at a basis for uniformity among the 
states. Without uniformity the alterna- 


tive, he declared, must be regulation by 
congress. 


Favors Powerful Commission 


Governor McGovern of Wisconsin 
pleaded for the application of a single 
legislative principle to the laws of all 
States—a fundamental rule binding upon 
all and its enforcement given to a liberal 
state commission. In Wisconsin, he 
noted, under workmen's compensation thus 
administered there has been a tenfold in- 
crease in indemnity to injured workmen 
and reduction of expense to the taxpayer, 
and industries have been induced to pre- 
vent accidents by installing safety de- 
vices. The result, he said, has been a 
50 percent reduction in accidents. He 
urged that if the states would adopt the 


Wisconsin plan, absolute unif 
be accomplished. eee: ae 


Calls Massachusetts Law Best 


Governor Walsh described the Massa- 
chusetts workmen's compensation act, 
which he called the best in the country 
Pe les gh 3 omcndments which he 

ve ncor » 
amendments, he oxplaine Pate hive ten 


» now giv ' 
injured man two-thirds of his Saeki wane 
instead of one-half, the payment peri 


ods 





are increased from 300 to 500 weeks, the 
maximum award is $4,000 instead of 
$3,000. He added that a workmen’s com- 
pensation law cannot be successful ex- 
cept by rigid state regulation of em- 
ployers’ liability companies. Governor 
ane said he agreed with this conclu- 
sion. 

Governor-elect J. B. Kendrick of Wyom- 
ing asked questions in anticipation of ap- 
plying the best experience to the framing 
of a proposed compensation law for his 
state. Governors Ammons of Colorado 
and Spry of Utah also showed interest in 
the question by their inquiries. Gover- 
nor Dunne remarked that the recent 
changes in the Massachusetts act had 
made it the best in the country. 


REFORMS DISCUSSED BY HOEY 








New York Second Deputy Says Insur- 
ance Business Has Been Revamped 
In Past Ten Years 





New York, N. Y., Nov. 17.—(Spe- 
cial.)—James J. Hoey, second deputy 
in the New York insurance department, 
addressed the Casualty & Surety Club 
at the Underwriters Club at the Tues- 
day luncheon. Referring to some 
things accomplished along the line of 
insurance reforms, he said that during 
the last ten years almost all old meth- 
ods had been abandoned and new 
standards had been adopted. Stock 
salesmen, agents, brokers and adjusters 
are all required to be licensed. The 
complaint bureau has been put in op- 
eration for listening to grievances of 
the insured. Antidiscrimination laws 
assure like treatment for all risks of 
equal hazard regardless of outside in- 
fluences. The new standard fire policy 
has been adopted, removing ambigui- 
ties. The loss reserve law has been 
adopted improving the stability of the 
casualty companies. All kinds of pol- 
icy forms have been simplified and 
standardized and provisions have been 
made for permitting new kinds of in- 
surance as demand for them arose. 
Rate-making associations have been 
brought under supervision and acquisi- 
tion costs regulated. And yet many 
things remain to be done. As to the 
plate glass business, he said: “Some- 
times I think we never will be able to 
solve that problem. Many evils in the 
industrial accident and health business 
need correction. There are defects in 
other lines, but as a whole, the public 
gets full returns for its money. The 
business is conducted honestly and 
wisely.” 





Chidester Is Special Agent 


B. H. Chidester of D. F. Chidester & 
Son, Bushnell, Ill, has been appointed 
special agent of the Standard Accident 
for all lines in northern Illinois, re- 
porting to the new branch office in Chi- 





American Fidelity 





Company 
Fidelity and Surety Bonds 


Accident, Health and Burglary Insurance in New and Attractive Policies 
Liberal Agency Contracts to Agents in Small Towns 


Apply to Nearest General Agency or to Home Office 
GENERAL AGENTS 


JOHN PAUI DING MEADE & CO...........eeecenceecees +++++-99 Milk Street, Boston 

HELAN, Resident Manager..........+esseseeseeees 80 Maiden Lane, New York 
HUTCHINSON, RIVINUS & CO........eceeeeeceeeece 3 S. William Street, New York 
CHARLES: WHARTON, JR... .ccccccccccscvcsccccce 212 Bakewell Building, Pittsburgh 
7 &  ( Bi Ter re 416-20 Walnut Street, Philadelphia 
FP. A. BUCHANAN, JR. .ccccccccccccccccccscceccces 312 Johnston Building, Cincinnati 
DE... TRO Be BOON no vic cccaperescccccccssvctcus Second and Main Streets, Dayton 


EE EN oo ie.k. vu nies beep 6 6 ebis ccd céodeenscocces 237 S. Fifth Street, Louisville 
WAYLAND C. BALLARD AGENCY ......--+eeeeeceecccees Meek Building, Des Moines 
SNIDER, HYNES & WATTS..........e-cccecceeccesscvece Putnam Building, Davenport 
CHARLES B. ERRINGER.......... atdklads pieckl > over Aap ord Building, Detroit 
SCHAYER BROTHERS......scccsccccee Ee Century Building, Denver 
HYMAN, HUTCHINSON & THACKERY......... 1915-17 Insurance Exchange, Chicago 
CLYDE W. DREW COMPANY........-+e-+eeeees City National Bank Building, Omaha 
CHRIS SCHROEDER & SON COMPANY..........---- 83 Michigan Street, Milwaukee 
SOUTH SIDE STATE BANK INSURANCE AGENCY........--++e++es+- Minneapolis 
BUFFALO FIRE OFFICE.........cccccccccccvccesces Main and Seneca Streets, Buffalo 
@ &-  . . RAOOA rrr Albany County Bank Building, Albany 
J. R. HARKINS AGENCY COMPANY..........+-- 1042-47 Pierce Building, St. Louis 


Grand Avenue, Kansas City 


HOME OFFICE MONTPELIER, VERMONT 











SALESMEN WANTED 


Good Agency Openings In Central States 
$5,000 Policy $9.00 A Year 


With $25 Weekly for 200 Weeks 
Health Policy $10.00 A Year 
Pays $25 Weekly Indemnity 
Address ERNEST W. BROWN, Secy-Treas. 


Interstate Business Men’s Accident Association 


DES MOINES, a 2 IOWA 








cago. Mr. Chidester has represented 
the Standard for a number of years 
through Moore, Case, Lyman & Hub- 
bard, formerly general agents of the 
company at Chicago. 


The Sign of Good Casualty Insurance 


LIABILITY BURGLARY 
ACCIDENT ° CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD'S 
TEAMS ELEVATOR 
COMPENSATION GEN’L LIABILITY 





ESTABLISHED 


London Guarantee & Accident Company, Ltd. 


OF LONDON, ENGLAND 
Head Office, Chicago 
F. W. LAWSON, General Manager 


CONKLING, PRICE & WEBB - _ Gen. Agts. Illinois. Mo., Ind., 1423 Insurance Exc’ e, Chicag 
FRED L. GRAY COMPANY - Northwestern Managers, $28-336 Security Bank Bidg., Minneapoli: 
RAYMOND & RAYMOND <= - ~ General Agents, Southern Michigan, carnal Bidg., Detroit 
ALFRED PAULL & SON - - eral Agents, West Virginia, Board of 


R. H. CLARK - : 
DIGGS-FERRIS INS. AGENCY, - 
KING OMcCUNE & McKENZIE  - 
THE ME 


- Gen rade Bidg. eeli 
General Agent, Northeastern Ohio, 337 rior Avenue, N. W "Cleveland 
en. 


. Su 





- - Res. Agents, N. 
RRILL, DODGE & JACKSON CO., Gen. Agts., 











BOSTON, MASS. 








SATISFIED CLIENTS 
A SUCCESSFUL COMPANY 
PROSPEROUS AGENTS 

THAT IS THE SECRET OF THE SUCCESS, OF THE 


MASSACHUSETTS BONDING AND INSURANCE COMPANY 
HEALTH, BURGLARY and PLATE GLASS INSURANCE 


INSURANCE THAT MEANS CERTAINTY 


IS WHAT MAKES 





T. J. FALVEY, President 








Policies comply with Standard Provisions Law 





Agts., Southern Ohio, 1310 1st National Bank Bidg., Cincinnati 
W. Ohio, 309 Cincinnati Bidg., Lima 
ucas Co., Produce Exch. Bldg., Toledo O 
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HOLD BIG ANNUAL EVENT 


ae 


CLEVELAND SURETY BANQUET 





Notables From Several States Give 
Talks and Good Fellowship 
Has Full Sway 





Cooperation and good practices in 
business, honesty and fairness in deal- 
ing with the public, chivalry and broth- 
erhood in social connections—these are 
the things that mark the man of af- 
fairs, that broaden the business horizon, 
that brighten the pathway of life and 
make it worth living. Never was this 
more thoroughly demonstrated than 
when the surety men of Cleveland and 
their guests from several cities and 
towns in Ohio and adjacent states sat 
down to their seventh annual banquet 
at the Roadside Club last Saturday eve- 
ning. With the feeling that they were 
members of one big body struggling 
for a mutual end, they met at the 
common board with all thought of riv- 
alry banished and with the universal 
wish to incorporate in their business af- 
fairs, good will to all men, company 
official, fellow worker in the field and 
client alike. 


c. T. Gray Is Toastmaster 


President Charles R. Laurenson read 
letters and telegrams of regret from 
Governor Warfield, R. H. Towner and 
others who were unable to be present. 
This was followed by a resolution, 
unanimously adopted at the last meet- 
ing of the organization, endorsing the 
candidacy of Burt A. Miller for super- 
intendent of insurance under the com- 
ing administration of Governor Willis. 
Then President Laurenson introduced 
C. T. Gray, manager of the surety de- 
partment of the Republic Casualty, as 
toastmaster. 

Anticipating that his friends would 
expect something a little out of the 
ordinary, Mr. Gray did not disappoint 
them. The waiters having carried in 
an object covered with a black cloth, 
he announced that he would secure his 
inspiration from the casket of mystery 
or Pandora’s box, and straightway pro- 
duced a large chart on which was por- 
trayed a great ship upon a dangerous 
sea and near the rockbound coast was 
a lighthouse, indicative of the National 
Association of Casualty & Surety 
Agents. Some of the hidden dangers 
were marked “cut rates,” “bad prac- 
tices,” etc. 


Gilbert Talks on “Organization” 


Mr. Gray, however, observed that the 
lighthouse had no keeper, and he then in- 
troduced George A. Gilbert, president of 
the National association, as the man who 
now occupies that post. Mr. Gilbert said 
he had been informed that he was to talk 
on “Organization.” To secure the greatest 
benefit from organization, he said, there 
must be complete harmony, not for a few 
hours or a few weeks, but at all times. 
The three great lines of business in this 
country, he said, are banking, railways 
and insurance. Insurance has grown from 
a fixed seventh place ten years ago to a 
fixed third place at present and within 
another year it may occupy first place in 
the list of businesses in this country. 

Organization, Mr. Gilbert said, brings 
all the men engaged in the business into 
closer touch with each other, company 
Officials, stockholders and agents. All 
these men must grow and advance to- 
gether, and it is a poor practice to en- 
deavor to build up one class at the ex- 
pense of others. There is no room in the 
business for one class to be especially 
distinguished from another, but all must 
go together. After all, he said, the busi- 
ness depends upon the agents in the field. 
Mr. Gilbert talked of the work of the Chi- 
cago association and the very satisfactory 





progress that has been made for several 
years. 
Harder of Pittsburgh Speaks 


Having taken the great seal of the Mas- 
sachusetts Bonding from the mystery box, 
Toastmaster Gray announced that its 
president, T. J. Falvey, had found it im- 
possible to be present and that his place 
would be taken by Henry J. Harder, resi- 
dent vice-president at Pittsburgh. He 
made a short talk and closed with a story 
that conveyed the fact that he was a 
“last moment” victim and would not as- 
sume further liability on this occasion. 


Should Give All Facts 


The insignia of the National Surety 
next came from Pandora’s box, the globe 
and great eagle surmounting it fixed upon 
a standard about two feet high. The 
toastmaster introduced Leonard Dam- 
mann, vice-president and general manager 
of the company, who discussed the rela- 
tionship of agents and the home office. 
Agents in a city, in handling a big line, 
get together and discuss the matter, with 
the result that they become thoroughly 
acquainted with the risk. It is this kind 
of relationship that should exist between 
the agent and the company, he said. Fully 
60 percent of the business declined is the 
result of lack of knowledge of the risk 
at the home office, Mr. Dammann said. 

Agents should take the trouble to send 
to the home office all the information that 
comes into his hands, he said. Some of 
it may not seem important, but even that 
kind of information aids to a decision 
upon the risks offered. That kind of 
work on the part of the agent will save 
many a risk and will result in larger re- 
wards to the agents as well as greater 
profits to the companies. Mr. Dammann 
commended the work of the associations 
and said they do an immense amount of 
good in bringing agents together and 
teaching them the advantages of mutual 


effort. 
Supplee Lauds the Agent 


Toastmaster Gray, referring to the 
original chart, said that in the boat 
shown there is no pilot, but that the pilot 
is present in the person of Colonel J. 
Frank Supplee, vice-president of the 
United States Fidelity & Guaranty. He 
congratulated the Cleveland board and 
said that he was reminded of the old 
theory of the “survival of the fittest,” 
when he realized that this was its sev- 
enth annual banquet. No other organiza- 
tion, so far as he could recall, had existed 
seven years. He, therefore, concluded that 
there must be some vital force behind 
ihe board that had given it such a long 

e. 

Colonel Supplee said he wanted to sing 
the praises of the producers. They are 
the men before, behind and all around 
the gun. Referring to his own company, 
he said that the president appreciates 
and rewards the efforts of the men in the 
field, because its success is so largely due 
to their work. The agents are the men 
who are building up the companies, he 
said. He also paid a very high compli- 
ment to the Towner Rating Bureau, as the 
beacon which has kept the business from 
destruction. 


Goulder Sees Better Times 


To prove that “A prophet is not without 
honor save in his own country,” Toast- 
master Gray introduced Harvey D. 
Goulder, former president of the Bankers’ 
Surety and well-known attorney and 
proctor in admiralty. But before he was 
given the floor the mystery box gave up 
a fully rigged miniature ship, whose home 
was designated by the word “Fairport” 
across the stern. This refers to a joke 
that is often told of the location of the 
shipping companies outside of Cleveland 
because of the heavy tax levies made upon 
them there. 

After telling a number of good stries, 
Mr. Goulder said that he believes in com- 
petition, but is not in sympathy with the 
antitrust agitation which has overspread 
the country. However, the spirit of the 
times is in thorough, honest work. He 
expressed his belief in cooperation and 
said there is no reason why the surety 
business should be destroyed by cutting 
rates. Those engaged in it have some- 
thing of value to offer and there is no 
need of selling it at less than the cost 
of production. 

any iron ore orders, he said, have been 
delayed through existing conditions this 
year, but all persons interested in this 
business are firm in the faith that it will 
resume its normal state the coming year. 





PLATT GOES TO DENVER 


The Travelers announces the assignment 
of Myron N. Platt, special agent, liability 
department, to its Denver, Colo., branch 
office, succeeding H. A. Hunsaker, general 
agent, resigned. 
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Uniformly Fair and Prompt 
in settlement of policy claims, is what the Illinois Insurance Depart- 

ment says of the Bankers Accident of East St. Louis, Illinois. 
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Bankers Accident Insurance Co. - East St. Louis, Illinois 
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The Indiana and Ohio Live Stock Insurance 
Company has built up, year after year, its remarkable 
reputation for the prompt and business-like manner 
in which its loss claims were adjusted. 


We want active and reliable agents who solicit in 
the rural districts of their county, as the farmer 
is one of our best prospects. 


Our method of advertising is helpful to the agent. 
Write Home Office today. 
Indiana & Ohio Live Stock Ins. Go. 
CRAWFORDSVILLE, IND. 
$200,000.00 paid up capital 
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NEWS OF COMPENSATION 


——_-— 


STAND AGAINST COMPANIES 





American Federation of Labor’s Posi- 
tion—Missouri Bill Revised—Ne- 
braska Law Effective Dec. 1 





The American Federation of Labor 
in session at Philadelphia this week 
went on record as favoring a minimum 
of 66%4 percent wages as the basis on 
which workmen’s compensation is to 
be computed. It would also have com- 
pensation paid to the widow during her 
widowhood and to children under 18 
years of age. It would have workmen’s 
compensation laws administered. by 
state commissions and eliminate em- 
ployer’s liability companies from work- 
men’s compensation altogether. The 
federation would take from employers 
the choice of the carriers by which they 
will insure workmen’s compensation 
with the end in view of putting a stop 
to physical examinations of workmen 
except to determine whether they are 
fitted for certain hazardous employ- 
ment. 


MISSOURI BILL REVISED 


The Missouri workmen’s compensation 
commission met Monday and Tuesday in 
St. Louis to prepare the final drafts of 
the bills which it will submit to the legis- 
lature. The bills providing for the Mis- 
souri industrial commission and the tax 
for the support of the commission, were 
not changed. 

The bill providing for the formation of 
mutual companies was redrafted and the 
stock feature was eliminated. It was put 
- the adequate and advanced premium 
plan. 

Twenty-eight amendments were made to 
the compensation bill, the most important 
of which were: The limit on medical aid 
was eliminated; claims in cases of death 
of one who leaves no dependents, reduced 
from $2,000 to $1,000; to make compensa- 
tion a lien on the property of employer, 
only in case of insolvency; permitting 
physical examinations only by permis- 
sion of the industrial commission. 


NEBRASKA LAW EFFECTIVE DEC. 1 


Announcement that the workmen’s com- 
pensation law will be put in effect in 
Nebraska Dec. 1 by a proclamation of 
Governor Morehead has been made by the 
governor. The official canvass will be 
made Nov. 23 and the law requires that 
the proclamation be made within ten days 
of that time. 

The act was indorsed in the referendum 
vote by a majority of 6,700. The total 
vote cast for it was 92,411. Correction of 
the count in Douglas county (Omaha), 
where the damage suit lawyers made their 
principal fight, turned a majority against 
the law into a small margin for it. 

From Nebraska it is reported that at 
least two mutuals will be organized to 
write workmen’s compensation, one to be 
fathered by the Nebraska Manufacturers 
Association. 


ASKS LISTS OF ASSURED 


The industrial board of Illinois has 
adopted a new plan for checking up to 
learn whether employers in the state had 
insured their workmen’s compensation. 
Heretofore the board has been accustomed 
to secure lists of employers and send out 
inquiries to them asking them whether 
they were insured and in what way. A 
few days ago the board sent a request to 
all casualty companies doing business in 
the state to furnish the names of all as- 
sured the company has inthe state under 
workmen’s compensation policies together 
with certain other information. his ap- 
plies to all business now on the com- 
panies’ books and henceforth the com- 
panies are to report new risks as they 
are written. They already are reporting 
cancellations as they are made. 


CLARESON TO LEAD FIGHT 


State Senator John T. Clarkson is to 
lead the fight for a state fund monopoly 
of workmen’s compensation insurance in 
Iowa at the next legislative session. Sen- 
ator Clarkson was in conference with 
Industrial Commissioner Garst last week 
and plans were made for the campaign. 
Senator Clarkson stated afterwards that 
he is in harmony with the views of Mr. 
Garst, who has assailed the present plan 
in Iowa. Mr. Clarkson was the chairman 
of the legislative committee which drafted 
the Iowa bill and he leaned strongly to- 
wards a state fund at that time. The 
bill he presented was much changed before 
passage. 


Sampson Gives Best Opinion 


In view of the campaign which Indus- 
trial Commissioner Warren 8S. Garst of 
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Iowa is making in favor of the state fund 
monopoly plan of insurance of workmen's 
compensation, the views of Henry E. 
Sampson, special counsel in the attorney 
general’s office in that state, are of inter- 
est. Mr. Sampson was especially detailed 
as legal adviser for Commissioner Garst 
before the Iowa compensation law be- 
came effective. In October he read a care- 
fully prepared paper on workmen’s com- 
pensation laws before the National Asso- 
ciation of Attorneys General in session at 
Washington. On the subject of insurance, 
he said in part: “In most of the states 
wherein insurance is compulsory, the em- 
ployer has the option of securing his com- 
pensation risk in a stock company, a 
mutual association, a form of group in- 
surance or contribute state fund or a 
mutual fund under state supervision or 
carry his own insurance with the consent 
of the administrative board. While each 
‘form of insurance has its supporters, it 
is generally thought that several forms 
should be authorized, leaving to the dis- 
cretion of the employer to select the one 
best suited to his needs and most consist- 
ent with his views.” 


NOTES FROM OHIO 


The supreme court of Ohio has _ sus- 
tained the industrial commission in hold- 
‘ing that the municipalities and other po- 
litical divisions must come into the state 
fund. This provision of the law was at- 
tacked in four cases from Hamilton coun- 


Two Cleveland cases bring out a pe- 
culiar feature in the Ohio compensation 
law, namely, that recovery of damages 
from a third party apparently does not 
prevent an employe from collecting com- 
pensation from his employer also. One 
employe who in the course of his employ- 
ment was struck by a street car and lost 
a leg in consequence, is seeking compen- 
sation before the industrial commission, 
although the street railway company paid 
him $3,000. Another employe who ac- 
cepted compensation is now suing a third 
party, said to be responsible for the in- 
jury, for damages. It looks as if both 
might get what they are seeking. 


BALTIMORE MERCHANTS PROTEST 


A number of Baltimore department 
store owners met with the industrial acci- 
dent commission last week for the purpose 
of complaining about the workmen’s com- 
pensation rate charged them by the stock 
liability companies. They stated that 
the companies charged a flat rate of 48 
cents, while they charged clothing manu- 
facturers 26 cents with chance to get a 
40 percent reduction where certain im- 
provements were made in the risk. It 
was pointed out that in New York the 
rate on clothing manufacturers is 36 cents, 
while the department stores pay only 30 
cents. The accident commissioners inti- 
mated that they thought the rates were 
unfair and suggested that the proprietors 
of the department stores go into the state 
fund or organize a mutual company of 
their own. Neither of these suggestions 
seemed to meet with much favor. 


NEW YORE NOTES 


In addition to giving a dividend of 15 
percent on six months’ policy expiring Dec. 
31, New York state fund has decided to 
reduce the rates 11% percent. The state 
fund rates had already been reduced to 
8% percent below those in the manual ap- 
the insurance department. Hence 
the total reduction will amount to 20 per- 
cent. Experienced liability underwriters 





believe that the state fund has been hasty 





in making these reductions on less than 
five months’ experience. 

The constitutionality of the New York 
workmen’s compensation law will not be 
passed upon by the courts before the 
January term. Last week all cases, with 
one exception, which had been appealed 
from the workmen’s compensation com- 
mission to the appellate division of the 
supreme court were postponed, as it was 
impossible to bring them before the court 
at_the November term. 

Liability companies have been com- 
pelled to complain to the New York com- 
pensation commission that somebody con- 


_nected with the state fund had been writ- 


ing letters to certain of their policyhold- 
ers urging them on expiration of their 
policies to place their insurance in the 
state fund. The letter showed, in some 
cases, an unusually accurate knowledge 
of the date of expirations. The commis- 
sion gave assurances that if anybody con- 


nected with its office was using the in- 


formation on file in this way the practi 
would be stopped. “ ad 


COMPENSATION NOTES 


The Missouri senate compensation com- 
mission will meet soon to consider 
changes which have been suggested in the 
tentative workmen’s compensation bill 
which the commission issued some time 
ago. While it is generally looked upon 
with favor, some changes have been sug- 
gested which the commission thinks 
might be made to advantage. 

Homer R. Mitchell, general manager of 
the Texas Employers Insurance Associa- 
tion, asserts that the undivided profits 
of the organization for the first six 
months, after paying all claims and ex- 
penses and after setting aside funds to 
cover liabilities for unearned premiums 
and unpaid losses, were $13,824 and the 
loss ratio was 35.88 to earned premiums. 

The Pennsylvania industrial accident 
commision expects soon to have ready its 
recommendations for a workmen’s com- 
pensation bill for that state. It is said 
that it will be along the lines of the 
Massachusetts and Michigan laws. 

Governor Hatfield of West Virginia is 
going east to study workmen’s compen- 
sation. It is said that the West Virginia 
law is now admitted to be a failure. The 
state insurance fund has been badly de- 
pleted if not rendered insolvent by ex- 
cess of accidents and low rates. West 
Virginia has a state fund monopoly plan. 

The National Civic Federation will hold 
its annual meeting in New York Dec. 3-5. 
Social insurance and workmen’s compensa- 
tion will receive considerable attention. 
The workmen’s compensation department 
of the federation will report provisions 
requisite to workmen’s compensation 
laws, considering the best features of the 
laws already in action. The importance of 
organizing a central statistical bureau in 
which the experience in all the states can 
be tabulated and studied will also be 
brought to the attention of the federation. 


MUTUALS’ PROGRAM OUT 


CONSIDER IMPORTANT TOPICS 





Representatives to Have Two Days of 
Round Table Discussions in New 
York Next Month 





The Employers Mutual Casualty 
-Federation of America has issued the 
program for its annual meeting to be 
held at the Hotel Astor, New York, on 
Dec. 7-8. J. C. Adderly of the Millers 
Mutual Casualty and the Ben Franklin 
Mutual Casualty of Chicago is presi- 
dent of the organization and most of 
the other officers and members of the 
executive committee are also Chicago 
men. It is the desire of the federation 
to get in the mutual casualty com- 
panies of all parts of the United States, 
however. The program for the meet- 
ing is as follows: 


MONDAY, DEC. 7 
Morning Session 

Call to order, 9:30 a. m. 

“The Purpose and Scope of Mutual Cas- 
ualty Insurance,” John A. Eddy, secretary 
Employers Mutual Casualty of Iowa. 

“Actuarial vs. Statistical Problems,” 
Elmer H. Dearth, secretary Michigan 
Workmen’s Compensation Mutual. 

“Excess and Re-Insurance,” Lee J. 
Wolfe, secretary Mutual Corporations Re- 
insurance Fund. 

“Merit Rating and Inspections,” James 
S. Kemper, manager Lumbermen’s Mutual 


Casualty. 
Afternoon Session 

Call to order, 2 p. m. 

“Uniform Mutual Casualty Bill,” J. C. 
Aare, secretary Millers Mutual Cas- 
ualty. 

“Legislative Program, including Federal 
and State Legislation,” Chas. E. Hodges, 
president American Mutual Compensation 
and treasurer American Mutual Liability. 

“Competitive Problems,” . J. Hagge, 
secretary Employers Mutual Liability. 


MONDAY NIGHT 


Dinner and theater en masse. 
Details to be announced at morning ses- 


sion. 
TUESDAY, DEC. 8 
Morning Session 

Call to order, 9:30 a. m. 

Joint meeting with the committee on 
laws and legislation of the National As- 
sociation of Insurance Commissioners for 
consideration of the uniform casualty bill. 

Aft Sessi 

Call to order, 2 p. m. 

The federation and the enlargement of 
the scope of its activities and usefulness 
to members. 

Miscellaneous business. 

Changes in by-laws. 

Election of officers. 

Adjournment. 

Note—No formal papers will be read, 
All sessions will be conducted on the 
“Round Table” plan. Each subject will 
first be presented by the leader indicated, 
after which the subject will be open for 
general discussion and final action, if any, 
by the convention. 








MANY STORE BURGLARIES 


So many burglaries have been commit- 
ted in certain sections of the business dis- 
trict of Louisville, notably West Market 
street, that burglary insurance men, it is 
stated, are refusing to issue policies to 
retailers in that part of town. Some of 
the West Market’ street merchants, 
alarmed at the numerous robberies and the 
attitude of the insurance agents, are plan- 
ning a protective league, and will employ 
watchmen. 





COMPROMISES HERNIA CLAIM 


A suit growing out of the question of 
whether hernia resulting in an operation 
and death was affected by a fall resulted 
in a compromise at Louisville, Ky., where 
Mrs. Elizabeth Ross Shanks was suing 
the Fidelity & Casualty for $7,500 on @ 
policy carried by her husband. After all 
the testimony in the case was in, the in- 
surance company compromised with Mrs. 
ieee by a payment said to have been 

1,000. 
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WANT THE RULE CHANGED 


THINK COURTS ASK TOO MUCH 
Chicago Surety Men Object to Filing 
Lists of Bonds Executed In 
Cook County Court 





Chicago surety men have been con- 
siderably stirred up over a rule issued 
by the judges of the circuit courts in 
Cook county regarding qualifications of 
surety companies to execute bonds in 
their courts. A committee of the Sure- 
ty Underwriters Association of Chi- 
cago has drafted an amended rule 
which it will present to the committee 
on rules of the Chicago Bar Associa- 
tion and ask it to request the circuit 
courts to adopt it in place of the orig- 
inal rule. 

The original rule was promulgated at 
the request of the bar association, 
which had concluded that certain of the 
surety companies needed to be brought 
to time. It was charged that after they 
had executed appeal bonds and the 
original judgments had been affirmed, 
instead of paying the judgment as they 
were required to do under the terms 
of the bond, they compelled the obligee 
to sue and then at times they sought 
to get compromises instead of paying 
the judgments in full. 


Lists of Bonds To Be Filed 


The rule promulgated by the circuit 
court judges states that it is the duty 
of every surety company, when an ob- 
ligation becomes absolute, to pay and 
not to make obligees go to the expense 
of suit and stated that the court will 
disqualify a company from acting as 
surety in the event it violates this rule. 
The rule then provides that between 
Feb. 1 and March 1 each year surety 
companies must file with the court veri- 
fied petitions to be qualified as sureties, 
setting forth compliance with the stat- 
utes of the state, attached to which 
shall be “the verified schedule of all 
bonds executed by said company in the 
courts of Cook county and of all actions 
brought or pending against said com- 
pany upon any bonds executed by said 
company in said courts during the pre- 
ceding calendar year,” together with 
the nature and amount of penalties. 

Hearing Before Qualification 


The rule also provides that the chief 
justice shall set a day for the hearing 
of the petition of each company and 
that the company shall publish notice 
once each week for two weeks before 
such hearing, setting out the nature and 
date of the hearing, and any interested 
party may appear and show that the 
company has violated the rule of meet- 
ing its obligation when due. If the 
court decides that the company has not 
Properly qualified in the state or has 
failed to comply to this rule, then the 
court shall refuse to qualify it to exe 
cute bonds in that court. The rule also 
provides for summary disqualification 
of surety companies to do business in 


a court on proof of violation of this 
Tule, 


Think Lists of Bonds Unnecessary 

The part of the rule to which the 
surety men particularly object is the 
compiling of a list of all bonds executed 
WANTED—Three Special Agents, 
experienced in Surety and Casualty 
lines, for work in the middle West 
and South for a large multiple line 
Company. Address 65-T, care The 
Western Underwriter. 








by the company in the courts of Cook 
county during the preceding year. Not 
only is this very burdensome and ex- 
pensive, but they feel that it would ex- 
pose the list of their business to their 
competitors. 

The proposed amended rule, drafted 
by Charles H. Burras, A. C. Arnold and 
Henry M. Marshall, changes the orig- 
inal rule chiefly in omitting the require- 
ment for filing a list of all bonds and in 
providing that the clerk of the court 
shall advertise all the hearings on peti- 
tions collectively. The provision for 
filing lists of suits on bonds is not 
changed. 

While this is a local matter, Chicago 
surety men feel that if the original re- 
quirements stand, others will be de- 
manded by other courts and administra- 
tive bodies and soon the surety compa- 
nies, before they can do business, will 
be burdened by furnishing a mass of 
information and meeting many require- 
ments which in no wise make them bet- 
ter sureties. 





LOOK FOR BETTER BUSINESS 





Chicago Surety Men See Revival in 
Contract Bonding and Improve- 
ment in Other Lines Coming 





Chicago surety men feel more hope- 
ful for the future than they have been 
for some time. The year now drawing 
to its close has been for some a season 
of drouth. The offices having a large 
business in miscellaneous bonds have 
held their own and some of the 
younger offices have made fair prog- 
ress, but the general slowness in the 
contract business in Chicago has had 
serious effects on those offices which 
depend largely upon that class. 

The fact that the number of building 
permits being issued in the city has 
shown a rapid increase of late is taken 
as a sign that building will shortly 
show a real revival. These permits 
largely are for buildings in the con- 
struction of which no bonds are re- 
quired, but the fact that so many of 
them are to be erected is taken as 
ground for the belief that as soon as 
money is a little easier larger contracts 
will be undertaken. 

The opinion seems to be pretty gen- 
erally held that financial conditions are 
about to grow better. The opening of 
the federal reserve banks throughout 
the country is taken as one ground for 
this, together with the large purchases 
of American goods by foreign govern- 
ments. It is also believed by some that 
the government is changing its attitude 
toward the railroads and showing more 
willingness to let them make a fair 
profit, in which event a revival in rail- 
roading and the steel trade would be 
looked for. 

There is a considerable amount of 
work to be done in various parts of the 
country on which contract bonds will 
be required, but this has been held up 
because it was in most cases impossible 
for the states, counties or municipali- 
ties to market bonds with which to 
finance these operations. 





Southwestern Changes 


Following the resignation of Charles 
I. Brooks as vice-president and general 
manager of the Southwestern Surety of 
Denison, the directors have elected J. 
Ss. Armstrong as general secretary and 
J. T. Suggs as active vice-president. 
Mr. Armstrong, for a number of years, 
has been assistant secretary in charge 
of the fidelity and surety department. 
Mr. Suggs has been general counsel of 
the company and will continue to act in 
that capacity. 





ANTED—An Insurance Man 
from a small town to come 

to Detroit to sell all the casualty 
lines and surety bonds. Address 
60-0 care The Western Underwriter. 





Experienced surety underwriter 
and claim adjuster, especially 
qualified for handling contract 
and fidelity business, wants home 
office position. Address 67-V, care 
The Western Underwriter. 
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CALIFORNIANS AROUSED 


—_—- 


SEND DELEGATES TO BUREAU 





Tourist Compensation Rates Must Be 
Reduced to Meet State Funds 15 
Percent Dividend 





Following the arrival in San Fran- 
cisco of A. W. Whitney, general m4n- 
ager of the Workmen’s Compensation 
Service Bureau, several conferences 
were held with the Casualty Underwrit- 
ers Association of California in an en- 
deavor to clarify the situation in that 
state as the result of the state fund’s 
promise of a 15 percent dividend to pol- 
icyholders on 1914 business. Meet- 
ings were held daily and on Friday 
Harris Weinstock, president of the in- 
dustrial accident board and Manager C. 
W. Fellows of the state fund were 
called into the conference. 


Whitney Gives Little Encouragement 


Casualty managers hoped that the 
presence of Mr. Whitney would aid in 
working out the problem of competi- 
tion that they must meet at once, but 
the many conferences ended in no set- 
tlement of the complex situation. 
Coast casualty underwriters know they 
must meet the terms offered to employ- 
ers by the state or eventually retire 
from this field. Mr. Whitney met their 
request with the statement that com- 
pensation rates are made irrespective 
of competitive conditions and if rates 
are met in California they must be low- 
ered elsewhere. 


Send Delegation East 


Realizing the necessity of prompt ac- 
tion, the Casualty Underwriters Asso- 
ciation appointed a committee to pre- 
sent the California situation before the 
bureau in New York on Thursday of 
this week. The following comprise the 
committee: A. L. Johnston, Royal In- 
demnity; J. R. Molony, Aetna; Guy Le- 
roy Stevick, Fidelity & Deposit, and F. 
a. Wallace, United States Fidelity & 
Guaranty. Casualty underwriters are 
pinning their faith on Mr. Whitney’s 
report on California conditions and the 
persuasive powers of their carefully se- 
lected committee to secure relief. 


The Caiifornia State Compensation In- 
surance Fund, encouraged by its first 
year's showing, is going to make a big 
fight for a larger share of workmen’s com- 
pensation business in 1915. Employers 
are receiving a circular letter sent out 
from San Francisco pointing out the fact 
that in its first ten months of operation 
the State Fund has collected over $500,- 





A strong, middle-western 
casualty company operating in 
ten states and writing only 
accident and health, plate 
glass, burglary and automobile 
lines wishes to effect merger 
with industrial accident and 
health company with moderate 
volume of business in force. 
Address 58-M, care The West- 
ern, Underwriter. 





Inter-Ocean Casualty 
Company 
Springfield, Illinois 
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000 in premiums, or more than double what 
was expected. It is claimed that operating 
expenses are less than 10 percent or one- 
quarter the average expense of other in- 
surance carriers. This is the main reason 
given for the promise to policyholders of 
a 15 percent dividend. During the period 
of the State Fund’s existence it has re- 
ceived over 5,500 applications and has 
handled some 2,800 accident cases. 

At a recent convention at San Francisco, 
California mine operators and representa- 
tives of the state fund and the industrial 
accident commission discussed at consid- 
erable length various proposals for han- 
dling the workmen’s compensation insur- 
ance for the mine owners. They com- 
plained that the rates are too high and 
they are considering the organization of a 
mutual in their line of business. The 
state fund, however, has volunteered to 
assist them in carrying the business at 
as low a rate as possible. 

, SS 


OHIO CONFERENCE ORGANIZED 








Companies Doing Accident and Health 
Business Form Association to Put 
a Stop to Twisting 





Columbus, O., Nov. 17.—(Special.)— 
The Ohio Conference of Accident & 
Health Companies met in the office of 
Superintendent of Insurance Price 
Russell this afternoon and perfected its 
organization by the election of the fol- 
lowing officers: 


President—John M. Sarver, president 
Ohio State Life. 
Vice-President—S. M. Cross, secretary 


Columbia Life. 

Secretary—W. R. Sanders, general man- 
ager American Liability. 

Treasurer—H. R. Stapp, general man- 
ager Gem City Life. 

Executive Committee—The officers and 
G. L. Behrens, Globe Casualty. 

The Ideal Benefit Association of 
Mansfield was elected to membership. 

The object of the association is to 
prevent twisting. Immediate benefit 
policies and crooked agents came in for 
a lengthy discussion. Some sort of a 
code card system will be adopted 
whereby the agents can be kept track 
of and the state department notified. 
The fact was not lost sight of during 
the discussion, however, that the home 
agent has rights that the companies are 
bound to respect, and that if he makes 
an honest transfer to another company 
he has some right to be protected in the 
business he controls. 

A campaign will be carried on to en- 
list under the banners of the confer- 
ence, every association and society hav- 
ing head offices in Ohio and doing a 
properly authorized personal health and 
accident business. 

The next meeting will be held at the 
call of the executive committee. 


The following were present: 

. R. Jones, Central Business Men's 
Accident Association; W. R._ Sanders, 
American Liability; ‘William H. Hunt, 
Cleveland Life; S. M. Cross and W. A. 
Wedding, Columbia Life; H. R. Stapp, 
Gem City Life; H. L. Doud, United Com- 
mercial Travelers; C. L. Luckhart and G. 
L. Behrens, Globe Casualty; R. A. Hann 
and I. A. Morrissett, Ohio State Life. 





Dickson Succeeds Drake 


Richard L. Drake, secretary of the 
Michigan industrial accident board, was 
deposed at the first meeting held sub- 
sequent to election, and a Democrat 
installed in his place by the commis- 
sion. Gilbert W. Dickson, a Detroit 
printer, got the appointment, which 
pays $3,000 a year. .The vote of ouster, 
which came after Mr. Drake had de- 
clined to resign, was on party lines. 
Mr. Dickson is regarded as an able 
man, having been president of the state 
federation of labor and of the typo- 
graphical union and a candidate for the 
legislature several times, but always de- 
feated because in a Republican district. 





Action of Burglary Underwriters 


The Burglary Insurance Underwriters 
Association last week confirmed the 
rule previously adopted concerning 
commissions in Philadelphia. Here- 
after commissions to brokers in that 
city will be 20 percent. The committee 
was authorized to go ahead with its 
plans and start compiling statistics on 
the new basis on Jan. 1. The associa- 
tion appointed a committee to take up 
actively the question of searching pawn- 
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shops. Some reduction in rates on 
dentists’ offices will be effective through 
the modification of a rule regarding 
this class of risks. 


FOR BETTER CONTRACT FORM 
Milwaukee Surety Association Asks 
Architects to Cooperate—Invites 
Outsiders to Join 








Two important business matters 
were brought up at the regular noon- 
day luncheon of the Surety Underwrit- 
ers Association at Milwaukee held at 
the College Inn in that city last week. 
One was the appointment of a commit- 
tee to call upon the general agents of 
the Globe Indemnity, Chicago Bonding 
& Surety, Casualty Company of Amer- 
ica and Hartford Accident & Indem- 
nity and urge them to join the associa- 
tion. They are the only four general 
agents in Milwaukee who are not mem- 
bers at the present time. It is under- 
stood that they are in accord with the 
views of the association. 

The other matter was the appoint- 
ment of a committee of the association 
to confer with the architects’ associa- 
tion of Milwaukee with a view to se- 
curing its cooperation in drafting a 
new form of contract bond. The form 
that has been in common use in the 
city gives no limitation as far as the 
contract is concerned and is so objec- 
tionable that some of the surety com- 
panies have refused to execute bonds 
on this form. Others have executed 
such bonds but only after raising con- 
siderable objection. Besides the ap- 
pointment of these committees and the 
discussion in connection with the ap- 
pointment, the luncheon hour was 
taken up with surety experience talks. 
The occasion proved a very pleasant 
and profitable one. 





Richmond Association Elects 
Officers of the Richmond, Va., Asso- 


ciation of Casualty & Surety Agents 


were reelected at the annual meeting of 
the body Nov. 12, as follows: George 
N. Skipwith, American Surety, presi- 
dent; Robert Schaefer, Fidelity & Cas- 
ualty, vice-president; J. Blythe Moore, 
Aetna, secretary and treasurer. 

On motion of E. Leslie Spence, gen- 
eral agent of the United States Fidelity 
& Guaranty, the by-laws were amended 
so that the officers will not be per- 
mitted to succeed themselves after next 
year. Personally, Mr. Spence had no 
objection to any of those reelected. 

The following three agency firms 
tendered their resignations: Gibson & 
Moore, McCue & Alsop, and A. L. 
Pleasants & Co. This still leaves the 
association with a membership of 
twenty-three and excellent prospects 
for the coming year. 





Bale Made Resident Manager 


Henry B. Bale has been appointed 
resident manager of the Standard Ac- 
cident in Chicago. He has been acting 
in that capacity since the company 
opened its branch office a few weeks 
ago but the appointment was only made 





permanent last week. In honor of the 
occasion the company entertained its 
Chicago office staff at dinner at the 
Hamilton Club on Thursday evening. 
Mr. Bale presided and speeches were 
made by J. H. Thom, agency superin- 
tendent, and. E. J. Scofield, superin- 
tendent of the personal accident de- 
partment at the home office, and R. J. 
Lavery, adjuster of claims at the Chi- 
cago office. Under Mr. Bale’s manage- 
ment the Chicago branch office will 
have full authority both in underwrit- 
ing and settlement of claims. 


News of LIVE 
STOCK Insurance 


The foot and mouth disease that has 
wrought so much havoc of late has 
‘manifested itself in the very heart of 
the live stock insurance section. Live 
stock insurance started in the central 
west. It has had its chief development in 
that section. The big premium pro- 
ducing states are Ohio, Indiana, IIli- 
nois and Iowa. The great stock rais- 
ing industry is in the west. Live stock 
companies will find the real center of 
their profitable operations in that ter- 
ritory. 

Yet in this fertile field, the scourge 
breaks out and its ravages are intense. 
Disease of this nature is carried in 
many varied ways. It travels fast and 
leaves behind a trail of death. Human 
beings, small animals, pigeons and the 
like are transmitters of such disease. 

This present plague was carried from 
the island of Sicily in a shipment of 
hides to Nilés, Mich. Cattle came in- 
to contact with the germs in the straw 
used in packing the hides. This is the 
sixth time such disease has swept over 
this country. Animals will always be 
in danger of such a plague. 

Insurance agents should use the pres- 
ent occasion to drive home a few facts 
to owners of live stock and show them 
the need of being insured in good, 
strong companies. Little one-horse 
farm mutuals could easily be wiped off 
the earth by a catastrophe of this kind. 

It requires a calamity such as this 
once in a while to give the people a 
jolt. Just like a big conflagration 
which shows property owners the dan- 
ger of a sweeping fire and the neces- 
sity to protect themselves against all 
contingency, so a plague like the pres- 
ent will in the end benefit the live 
stock insurance companies if the les- 
sons are utilized to their best advan- 
tage. Local agents have had to edu- 
cate the people as to plate glass, bur- 
glary, sprinkler leakage and other new 
lines of insurance that have been intro- 
duced within recent years. Live stock 
insurance needs also the educational 
theories applied in extending knowl- 
edge concerning it. Here is a clean line 
of indemnity that should appeal to live 
stock owners. Agents need to push it. 


J. W. NEWMAN'S STATEMENT 


J. W. Newman, commissioner of agri- 
culture of Kentucky, who has been tak- 
ing a leading part in combating the spread 
of the foot and mouth disease, is well 
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known to the insurance world as president 
of the Kentucky Livestock Insurance 
Company, of Louisville. He has given the 
following statement on the insurance as- 
pects of the situation. 

“Livestock companies are not as a rule 
very much affected by this outbreak, since 
horses, mules and jackstock are not sub- 
ject to the disease. Practically no sheep 
and swine are insured in any company in 
the country. The policy of practically all 
companies provides that the company is 
not liable when animals are ordered killed 
by the federal, state or municipal authori- 
ties. The policy of the federal govern- 
ment is to destroy all affected and ex- 
posed animals, and hence the companies 
are in no danger of great losses from this 
source.” 





Drive for Accident Business 


The accident and health department 
of the Fidelity & Deposit is urging the 
company’s agents and brokers to make 
an extra drive for business during the 
week of Dec. 1-8, with a view to bring- 
ing the volume of personal accident and 
health business for the year up to 
$500,000 in premiums. 





Joyce Starts Charity Move 


President William B. Joyce of the 
National Surety has suggested to the 
presidents of surety and insurance com- 
panies that they attend a meeting to 
consider the advisability of asking all 
their agents to cooperate in raising 
funds and securing other necessaries 
for the people of Europe made desti- 
tute by the war. 





Indemnity Payable For Life 


The Travelers has revised its regular 
$25 a week disability policy so that the 
weekly payments are payable for life 





under the health feature. The addi- 
tional cost for this is $12.50, making the 
total premium $72.50. 





RULES ON RESIDENT AGENT LAW 


Attorney-General W. L. Moore of Ar- 
kansas has given a ruling on the resident 
agent law, in which he holds that while a 
nonresident agent may not execute a pol- 
icy or a bond on persons or property in 
the state, and a resident agent may not 
share his commission with a nonresident, 
there is nothing in the law to prevent a 
company executing such policy or bond 
at its home office, through its officers for 
delivery in the state, and that there is 
nothing to prevent a nonresident agent 
from delivering a policy so written, 
through a resident agent, who may be al- 
lowed a commission. 





A. G. BLAIR’S NEW CONNECTION 


A. G. Blair, formerly with the London 
& lLancashire’s accident department at 
Los Angeles, has been appointed general 
agent of the Casualty Company of Amer- 
ica for southern California. Mr. Blair is 
well known as a casualty underwriter 
over the entire coast. 


$25,000 FOR HIS EYES 


A jury in the common pleas court of 
Cleveland, Ohio, awarded John Haas a 
verdict of $25,000 against a manufacturer 
of cabinets for the loss of his sight. Haas 
was operating a circular saw when he was 
hit in one eye by a piece of wood. A 
erect time afterward he became totally 
lind. 





FEDERAL RESERVE BANK BONDS 


Considerable activity has been manifest 
among surety men in Chicago in connec- 
tion with the opening of the Federal Re- 
serve Bank of Chicago. There appears 
to be much uncertainty as to what bonds 
will be required and to whom they are to 
run. The understanding is that the fed- 
eral reserve agent and his deputy shall 
give one bond of $250,000 covering on 
both, really amounting in penalty to $500,- 
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000, and that the federal reserve agent’s 
cashier shall also give bond for $250,000 
and that these bonds shall run to the 
United States government. The bonds of 
the gcvernor of the bank and of his as- 
sistants will probable run to the Federal 
Reserve Bank of Chicago. The amount of 
these bonds has not yet been decided 
upon. 





Attitude on Stamp Tax 


The Workmen’s Compensation Serv- 
ice Bureau is to meet in New York to- 
day (Thursday), when it is expected it 
will decide what attitude the casualty 
companies will assume on the payment 
of the emergency stamp tax; that is, 
whether the assured shall pay for the 
stamps or the companies assume the 
burden of doing so. 





Plans a Big Trip 


Ernest H. Wamds, representing the 
Fidelity Trust Company of Baltimore, 
was in Chicago this week and ad- 
dressed the Association of Commerce 
on the South American trip for which 
that company has chartered a steamer. 
This trust company, which is closely 
associated with the Fidelity & Deposit 
Company, is organizing a commercial 
expedition to go down the east side 
of South America, around the Horn, up 
the west side and home through the 
Panama canal, The trip will take 
somewhat over three months, and rep- 
resentative business men of various 
parts of the country are being invited 
to go. The cost will be about $800 for 
each person. 





CAN COMPROMISE CLAIM 


The supreme court of Connecticut has 
approved the order of Judge Greene in the 
superior court of Hartford county, author- 
izing Theodore H. Macdonald, receiver of 
the Aetna Indemnity, to compromise and 
settle certain claims made by the defunct 
company against the Munich Reinsurance 
Company. One creditor of the Aetna In- 
demnity objected to this order and car- 
ried the case to the supreme court which 
— that there was no error in the 
order, 





KENTUCKY RATES ISSUED 


Louisville, Ky., Nov. 18—(Special)— 
Stanley L. Otis, actuary, has issued new 
rates covering workmen’s compensation in 
Kentucky to be applied Jan. 1. Symbols, 
and their value stated in cents per hun- 
dred dollars of payroll, have been pro- 
vided, to be appended to the new manual. 
Williams & Dick, general agents of the 
Aetna, were among the first to receive the 
Kentucky raets, and have been advertis- 
ing this fact prominently. Governor Mc- 
Creay will be called on to name two spe- 
cial judges to pass on the compensation 
law because two members of the appellate 
court have refused to sit in the case, due 
to personal interests affected by it. 





LIVE STOCK COOPERATION 


A reinsurance policy form to be offered 
to insurance companies through the Live 
Stock Insurance Bureau, planned by the 
National Live Stock Insurance Associa- 
tion, is being perfected by which, it is 
said, all the business can be kept in 
America without having to send some of 
it abroad, though the companies will con- 
tinue to use their own policy forms in 
other cases. Plans were to have been 
completed for the organization of the 
bureau at a meeting scheduled held at In- 
dianapolis Nov. 18. It is declared that 
the bureau will be ready for business in 
the near future. 





APPOINTMENTS IN SOUTH 


The Fidelity & Deposit has named Philip 
H. Hicks, of Nashville, enn., general 
agent for its surety lines with territory 
including the city and thirty-two adjacent 
counties. Mr. Hicks will continue as gen- 
eral casualty agent for the same com- 
pany in the same territory. He succeeds 
James B. McKee & Co. Davant & Co., of 
Savannah, have been appointed local 
agents for all casualty lines for Chatham 
County, the appointment, as well as that 
of Mr. Hicks, being announced by Harry 
M. Hutton, manager for the southern 
se who is on a trip through the 
south. 





CASUAL EMPLOYES UNPROTECTED 


Under Minnesota’s workmen’s compen- 
sation act persons whose employment is 
only casual cannot seek relief from em- 


CHICAGO ST. LOUIS 


PAY ROLL Aupit Co. 


KANSAS CITY, MO. 





ployers, according to a decision of the 
Ramsey county district court at St. Paul, 
Judge Kelly reading the opinion. Isador 
Fuksman, a house painter, sued Maurice 
Rosenbloom, a grocer, for $90, alleging 
that he fell and was injured while paint- 
ing the defendant’s house. Judge Kelly 
declared the compensation act was in- 
tended to make the employer an insurer 
of employes working for him in the con- 
duct of his business. Edward S. Thomp- 
son, the pene Pe attorney, agreed that 
Judge Kelly was right, and that no appeal 
would be taken. : 





American Fidelity, Montpelier, Vt.—The 
statement of Oct. 31 shows: Admitted 
assets, $1,116,529; loss reserves, $415,693; 
unearned premium reserve, $168,153; con- 
tingent reserve, $25,000; capital, $305,500; 
net surplus, $150,000. In this statement 
the company shows a larger net surplus 
than at any time since 1910 or the early 
part of 1911. 


INDUSTRIAL 
Hlealth and Accident 


INSURANGE 














D. A. Stoker, chairman of the com- 
mittee on physicians of the Health & 
Accident Underwriters Conference 
states that the committee will shortly 
renew its activities. This committee, 
while representing the American As- 
sociation of Accident Underwriters, 
had gotten out a list of about 500 
reputable physicians who were satis- 
factory to the companies for examina- 
tion and claim work. Since the 
merger of the various organizations, 
however, the committee has been pre- 
paring for new work. It expects soon 
to have everything in readiness and 
will then circularize the companies that 
have not already furnished the lists of 
their physicians and will endeavor to 
increase the present list of physicians 
to about 2,000 nameg and possibly 
more. The committee, in the past, has 
been somewhat cramped for want 
of sufficient funds. It attempted to 
carry on its work by calling on the 
companies for $5 a year each. It prob- 
ably will ask for $10 from each com- 
pany during the coming year. 


The following companies have been 
elected active members of the Health & 
Accident Underwriters Conference: Globe 
Casualty, Columbus, Ohio; Western In- 
demnity, Dallas, Texas; Interstate Cas- 
ualty & Guaranty, Albuquerque, N. M.; 
Southern Surety, St. Louis. 

J. J. Watson, agency manager of the 


American Indemnity of Galveston, has 
been elected an associate member, and 
Bayard P. Holmes and Francis L. Sward 


honorary members. 


— 


ANTITWISTING RESOLUTIONS 


President R. P. Shorts of the Health & 
Accident Underwriters Conference has 
sent to members a copy of the resolutions 
on the subject of twisting, adopted at the 
meeting of the executive committee on 
Oct. 28. The resolutions are as follows: 

Whereas, the practice known as “twist- 
ing” is recognized as pernicious and 
against the best interests of both policy- 
holders and companies; 

And whereas, the objects and purposes 
of the Health & Accident Underwriters 
Conference are declared to be to promote 
good will and harmony between members, 
to devise measures for the protection of 
their common interests, and to advance 
the general interests of health and acci- 
dent Mga optict ing F 

And whereas, this spirit was recognized 
and fully set forth in all letters relating 
to the advantages of the combined con- 
ference; 

And whereas, it has been reported to 
the executive committee that since the 
organization of the Health & Accident 
Underwriters Conference some of its 











Producers 


of Health and Accident business 
can secure top-notch contract 
in Iowa, Missouri, Wisconsin, 
Kansa and Nebraska territories 





Bankers Accident Co. 


Des Moines, Ia. 














| —— have been guilty of this prac- 
c 


e; 

Be it resolved by the executive commit- 
tee that such practices are altogether con- 
trary to the constitution and by-laws of 
the Health & Accident Underwriters Con- 
ference and in violation of the true intent 
and spirit thereof, and that we hereby 
condemn such practices and pledge our- 
selves, and call upon all members of the 
conference to uphold the principles herein 
set forth, and 

Be it further resolved, that the presi- 
dent of the conference is hereby requested 
to communicate this resolution to each 
member thereof, and to bring to the at- 
tention of the grievance committee, and 
through it, to the insurance officials of the 
state in which the offense is committed, 
every violation—with a view to preclude 
further activities of this kind. 


——~ 


ANOTHER SUIT STARTED 


Another suit for an accounting has 
been filed ‘at Louisville against the Ken- 
tucky Central Life & Accident of that 
city, and its officers, F. J. Walker, presi- 
dent, and T. O. West, secretary. Bertha 
Smith, George Dowdy and Josephine 
Wright brought the suit. The petition 
asks for an accounting of surplus. The 
Plaintiffs seek to sue on account of 100,- 
000 policyholders in the company. It 
is claimed that the officers are paying 
themselves jointly about $25,000 a year 
in salaries and commissions. A similar 
suit was filed against the company re- 
cently, but the plaintiff afterwards asked 
to have it dismissed, saying that he did 
not know what he was doing when he per- 
mitted action to be taken in his name. 


MAY FORM A NATIONAL BODY 


Acting upon the suggestion in a letter 
from the Pittsburgh conference, the 
Cleveland Casualty Conference, composed 
of representatives of industrial disability 
companies, at its luncheon last Friday 
took the first steps toward the formation 
of a national conference. A committee 
was appointed, with Robert Bowie as 
chairman, to go to Toledo this week and 
talk the matter over with the agents in 
that city. Should conditions be favorable, 
other cities will probably be visited for 
the same purpose. 

It is the idea of the Cleveland men to 
organize a state conference first and then 
from that carry out the national idea. This 
will result in a permanent organization 
that will be able to carry into effect the 
ideas that have so far been promulgated 
only through the local organizations. 


SUIT IS BEINSTATED 


Louisville, Ky., Nov. 18—(Special)— 
Judge Quarles, sitting in the circuit court 
at Louisville, has sustained a motion to 
withdraw the order of dismissal in the 
suit of John Shelton against the Ken- 
tucky Central Life & Accident of Louis- 
ville. Shelton, after swearing that he had 
brought suit for an accounting without 
knowing what he was doing, gave an- 
other affidavit stating that he had been 
misled by the insurance company. The 
court decided, in view, of the situation to 
let the suit stand. - 


—_—~ 


SOUTHERN CONFERENCE MEETING 


Asheville, N. C., has been selected for the 
next annual meeting of the Southern Cas- 
ualty & Surety Conference, to be held in 
July or August, the executive committee 
so deciding at a meeting in Atlanta. Sev- 
eral new members have been added. 
Progress is being made, it is believed, 
toward adoption of the prorata clause, 
suggested for incorporation in health and 
accident policies of industrial companies. 





BIG COMPENSATION LOSS 


An explosion at the Beckwith Anile & 
Chemical Works in Broklyn last Friday 
caused two deaths and injury to seven- 
teen workers. Workmen’s compensation 
insurance was carried by the Globe In- 
demnity. No estimate is available from 
the company, but others believe it will 
aggregate $30,000 or more. This is the 
first disaster under the new New York 
law and will be cared for by the rein- 
surance bureau. The results will be an 
important factor in future compensation 
rate making. 





CASUALTY NOTES 


The New England Casualty has joined 
the Surety Underwriters Association of 
Chicago. 

Cotton & Murray have been appointed 
general agents for fidelity and surety 
lines in Pittsburg and vicinity by the New 
England Casualty Company. 

N. J. Westerhold of the Rockwood-Bad- 
gerow Company of Chicago got back on 
the street Wednesday after being confined 
to his home for about six weeks by grip 
and pneumonia. 

H. L. Dixon, formerly a subagent of the 
Continental Casualty at Columbus, Ohio, 
has been appointed general agent of the 
Transylvania Casualty for Indianapolis 
and some adjacent territory. 

The Guardian Casualty & Guaranty of 
Salt Lake City has executed the largest 
contract bond ever executed in San Fran- 
cisco. It is for Robert C. Storrie & Co., 





who have taken a contract for the erection 
of the building of Twin Peaks tunnel. 
The contract price was $3,272,000. 


The Equitable Surety has executed a 
supply bond covering a contract for $100,- 
000 worth for saddles for one of the Euro- 
pean armies secured by tse Studebaker 
yeaa of St. Louis are making the sad- 

es. 

Tracy Underhill, assistant to the vice- 
president of the Commonwealth Bonding 
& Casualty of Fort Worth, has gone to 
Los Angeles on behalf of his company, 
which has quite a heavy business in Cali- 
fornia. 

The Plate Glass Service & Information 
Bureau on Tuesday adjusted all matters 
resulting from the break-up of the local 
New York Association and elected the 
Hartford Accident & Indemnity to mem- 
bership. 


W. T. Grant, secretary of the Business 
Men’s Accident Association of Kansas 
City, Mo., reports that the association has 
received a license in Michigan, and that 
an active campaign for business will be 
made there. 

The Surety Association of America was 
in session Wednesday and Thursday of 
this week at the Waldorf-Astoria, New 
York. It announced that no action will 
be taken regarding the stamp tax, leaving 
the matter up to the companies for indi- 
vidual action. 


At the meeting of the Massachusetts 
legislative insurance investigating com- 
mission at Boston the session. appointed 
to workmen’s compensation opened, but 
as no one had anything to say, was 
promptly closed. A number of company 
representatives were present. 


Frank E. Whitney of Topeka, Kan., is 
in Macon, Ga. attending the general 
agents’ convention of the Georgia Cas- 
ualty, representing the agency of Stephen- 
son & Webb at Topeka. The convention is 
to be held Nov. 19 


The American Institute of Steam Boiler 
Inspectors has selected Warren Hilleary, 
supervising inspector of the Royal Indem- 
nity at San Francisco, to represent that 
body in the national council of the World’s 
Insurance Congress. 

License Clerk Cotter of the Ohio de- 
partment gives the following figures on 
the number of licenses issued to agents of 
casualty and miscellaneous companies in 
the years 1909-1913: 1909, 5,380; 1910, 
6,525; 1911, 7,198; 1912, 7,447; 1913, 7,466. 

A. S. Wickham of the Hartford Steam 
Boiler addressed the members of the Fire 
Insurance Society of Philadelphia this 
week on the subject of “Steam Boiler In- 
surance.” He dealt with the rating 
method, inspections and local conditions 
in Philadelphia. 

Martin Bros. & Co. of Omaha landed the 
$1,000,000 bond of the new state treasurer 
of Nebraska. The deal was made by W. H. 
England, representative of the Massachu- 
setts Bonding at Lincoln, aided by Carl S. 
Brown of the home office. The bond will 
be partly reinsured. 

St. Louis surety offices are arranging 
to execute a bond covering a contract 
amounting to $228,477 for a general sewer 
system at Argenta, Ark., secured by Me- 
rino, Brooks & Burkham. Under the law 
of Arkansas, the bond must be twice the 
amount of the contract. 

. §. St. Clair, adjuster for the Na- 
tional Fidelity & Casualty of Omaha, has 
been spending some time in Kansas look- 
ing after suits brought against the To- 
peka Bridge & Iron Company, clients of 
the company, in connection with work 
done in the vicinity of Arkansas City, 

an. 

L. K. Vories of St. Joseph, Mo., has been 
appointed master in chancery to take evi- 
dence in the case of the city against 
George H. Wyatt, former city treasurer, 
and his sureties, the United States Fidel- 
ity & Guaranty and the American Fidelity. 
The city alleges that Wyatt is $27,000 
short in his accounts. 

John H. Davis, who has been in charge 
of the contract department at the home 
office of the Chicago Bonding & Surety 
Company, has gone to San _ Francisco, 
where he will do the underwriting in the 
office of Edward Brown & Sons, general 
agents on the coast. He takes the title 
of resident vice-president. 

The St. Louis office of the United States 
Fidelity & Guaranty has executed a $50,- 
000 bond for Walter L. Wilson as receiver 
in bankruptey for Thomas S Wiedeman. 
The office also executed a $50.000 refund- 
ing bond on behalf of Marguerite C. Lewis 
in favor of Edward G. Schall as adminis- 
trator of the estate of James F. Coyle, de- 
ceased. 

The Equitable Surety, at its Chicago 
branch office, has executed the $114,000 
bond of C. E. Carson, contractor for the 
building of the Second Regiment armory 
at Chicago, amount of the contract, $129,- 
000. The office has also executed the bond 
of the Lenox-Haldeman Comvany of Chi- 
eago, which secured the $128,000 plaster- 
ing contract on the Missouri state capitol. 
The bond was for $64.000. 

A state “safety first’ exhibition, the 
greatest ever held in Ohio, will take place 
at Columbus the second week in January. 
Exhibits will be sent from fifty-five of 
the largest manufactories and railroads 
in the United States. The exhibition will 
be free. The school children will be in- 
structed in lessons of safety. R. W. 
Campbell of Chicago, president of the 
National Safety Council, is among the 


noted speakers who will attend. 
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MOTOR INSURANCE NEWS 


LOWER RATES ON OLDER CARS 





New Conference Schedule Adopted— 
Minimum Premiums Reduced — No 
Changes in Percentages of Insurance 





Lower rates on old cars costing orig- 
inally less than $3,500 and more than 
$700 have been adopted by the eastern 
conference at the instance of the west- 
ern organization and will be made ef- 
fective Dec. 1. The reductions range 
from 25 to 75 cents. No changes are 
made on new cars nor on cars costing 
in excess of $3,500 or less than $700. 

The new schedule will show the fol- 
lowing rates. 

Year 3 Years 
List Price Last oe or 


$5,500 and over..$1.50 $1.50 $2.25 $2.75 
$1,500 to $3,499.. 1.75 2.00 2.75 4.00 
$700 to $1,499... 2.00 2.75 3.50 5.00 
Less than $700.. 2.50 3.25 3.25 3.25 

The minimum premiums have been 
reduced and on all classes will here- 
after be $10 for fire and theft coverage 
and $6 for fire only. 

The reduction for eliminating theft 
coverage is 50 cents on all classes ex- 
cept cars costing less than $700 of last 
year’s model or older, in which case the 
reduction is 25 cents. 


a 


GET LIABILITY STATISTICS 





Conference Companies Tabulating Pre- 
mium and Loss Figures on Chicago 
Territory—Result of Fight 





Conference liability companies are 
now tabulating their automobile expe- 
rience in the Chicago territory, segre- 
gating it by classes into experience on 
private cars, public cars and trucks. 
When all the companies have reported 
and their results have been combined, 
the basis will probably be secured for 
determining with exactness whether the 
class 1 rates now in use in Chicago and 
adjacent territory are about right or 
too high. It is contended by some of 
the local liability men that these rates 
are too high on private cars, and Chi- 
cago is entitled to class 2 rates, like 
Philadelphia, Boston, St. Louis and 
other important cities. On the other 
hand, two of the companies which do 
the largest business claim that their 
statistics show that the class 1 rate fur- 
nishes only a reasonable margin ,of 
profit in Chicago. Against this con- 
tention it has been held that this show- 
ing is.due to the fact that the results 
were not segregated and that while the 
companies had been making a large 
profit on private cars, they had been 
losing money on trucks and public 
cars, resulting only in a fair margin of 
profit on the combined business. 


Two Companies Are Outside 


The question of the correctness of 
the class 1 rate in Chicago is a very 
important one in view of the fact that 
two prominent companies are outside 
of the conference and these, and some 
that are less prominent are writing at 
lower rates than those in the class 1 
table. Efforts have been made to get 
the two larger companies into the con- 
ference, but it has been contended that 
the conference rates at present charged 
are too high. It was impossible satis- 
factorily to refute this charge so long 
as no statistics were available except 
on the various classes of cars com- 
bined. The segregated experience will 
furnish a basis on which the nego- 
tiators can work more intelligently. 


Two New Ohio Mutuals 


Two new mutual automobile insur- 
ance companies have been organized in 
Ohio and have received their licenses. 

ey are the Northwestern Mutual 
Automobile, with office at Holgate, and 























IT WORKS BOTH WAYS 


If you had a client who gave you all of his in- 
surance—fire, tornado, liability, etc.—and you 
couldn’t offer him the very best in automobile 
insurance, a competitor might work in and ulti- 
mately get some of the other business, too. 


An automobile agency under such circumstances would be doubly advantageous to you. 


INSURANCE COMPANY OF NORTH AMERICA 
AUTOMOBILE DEPARTMENT 


PLATT, YUNGMAN & CO., General Agents 
400 Walnut Street 


If you represented the best company in America 
that writes automobiles, you might get the auto- 
mobile business of some man who gave all of his 
other business to a competitor and ultimately 
you might get the other business also. 


PHILADELPHIA 


























the National Mutual Automobile Insur- 
ance Company of Celina. 


Good Work by Detectives 


Automobile insurance men in Chi- 
cago are giving high praise to Detec- 
tives Sheahy and Sullivan, the two 
automibile sleuths of the Chicago po- 
lice department. These officers give 
their entire attention to the recovery 
of automobiles, and their work has at- 
tracted wide attention due to their 
faithfulness and efficiency. A few days 
ago they rounded up fourteen stolen 
cars which had been sent to Rens- 
selaer, Ind, and there distributed. 
Their work on these cases showed a 
high order of ability. These men have 
reduced the recovery of stolen ma- 
chines down to a science, and they are 
succeeding admirably in their specialty. 


GOES TO HARTFORD FIRE 


J. F. Gilbertson has been appointed to 
an important staff. position in the marine 
department of the Hartford Fire at its 
home office. Mr. Gilbertson was formerly 
in the marine department of the Thames 
& Mersey Marine at Liverpool. He came 
to this country and entered the marine 
department of Johnson & Higgins, resign- 
ing from that position to become marine 
manager for Frank B. Hall & Co. 





Another Sprinkler Loss 


Another total loss on a sprinklered 
risk was sustained at Galveston, Texas, 
Tuesday. A grain elevator burned. 
The insurance involved aggregates 
$1,000,000, but the loss will not reach 
this figure, as much grain had previ- 
ously been shipped but no insurance 
canceled. 





WANT COMPANIES TO PAY 


Atlanta, Ga., Nov. 18—(Special)—The 
Atlanta Insurance Exchange has made 
formal protest to the National Associa- 
tion of Insurance Agents against the 
companies decision to insist upon pay- 
ment of the war tax by the assured and 
has asked Secretary Putnam to take suit- 
able action. Protests have also been filed 
by local boards of Macon, Columbus and 
Savannah. Members of these bodies are 
emphatic in their belief that law requires 
that companies pay the tax. 





DOYLE DINNER SPEAKERS 


Louisville, Ky., Nov. 18—(Special)—The 
speaking program for the Doyle dinner in 
Louisville, Dec. 4, has been completed, and 
will include, besides Mr. Doyle and John 
Marshall, Jr., toastmaster, the following: 
Young E. Allison, S. Y. Tupper, Queen; 
W. A. Blodgett, American Central; J. M. 
Docaaay, L. & L. & G.; W. H. Cox, presi- 
dent of the Great Southern; F. M. Fisher, 
president of the Ohio Valley Fire of Pa- 
ducah; C. F. Snyder, manager of the Henry 
Clay; T. C. Timberlake, president of the 
Kentucky local agents association; J. F. 
Joseph of the Sterling, and Harry Gam- 
ble, president of the Kentucky Fire Un- 
derwriters Association, in addition to a 
representative of the business interests 
which assisted in bringing about a settle- 





ment of the troubles last spring. Most 
of the talks will be less than ten minutes 
long. The members of the state insurance 
board and the legislative commission will 
also attend. 





ROCKFORD MEETING BIG 


Rockford, Ill. Nov. 18—(Special)— 
Forty members of the Illinois State Fire 
Prevention Association inspected Rock- 
ford today. Nearly seven hundred build- 
ings were inspected and most of the de- 
fects found were electric wiring. Rock- 
ford is without an electric ordinance. The 
fire department was found standard in 
every particular. Assistant State Fire 
Marshal Frank Morgaridge addressed over 
eleven hundred school children. The 
meeting was one of the very best held in 
the state and was in charge of President 
J. Geo. Stauffer. 





NO BATTLE AT LEXINGTON 


Louisville, Ky., Nov. 18—(Special)— 
Twenty-five leading field men were cor- 
dially greeted and the matters involved 
will be disposed of amicably at an early 
meeting of the Lexington Fire Under- 
writers Association. A committee which 
visited Henderson to take up rate dis- 
turbances has practically completed ar- 
rangements for the establishment of a 
stamping office. 





NO RELIEF AGAINST TAX 


Louisville, Ky., Nov. 18—(Special)—The 
state insurance board of Kentucky has 
decided that the federal tax on fire insur- 
ance premiums does not come within the 
scope of its authority and it will take 
no action one way or the other in regard 
to adjusting rates to include the tax. It 
holds that this is a question for the com- 
igen to take up with the federal authori- 
ties. 





NATIONAL ASSOCIATION’S BALE 


Fred W. Cole of Atlanta, president of 
the Georgia Association o Insurance 
Agents, and also a member of the execu- 
tive committee of the Natinal Association 
of Insurance Agents, has purchased on 
behalf of that organization a bale of cot- 
ton in connection with the “Buy a Bale 
of Cotton” movement. Mr. Cole states 
that the bale has been purchased from a 
deserving tenant farmer and stored in 
warehouse at Atlanta to be sold whenever 
the association elects. 





IOWA MUTUALS MEET 


Des Moines, Ia., Nov. 18—(Special)— 
Délegates to the annual convention of the 
Iowa Mutual Insurance Associations 
which opened today were urged to guard 
against unfavorable legislation. 

Harry P. Cooper of Crawfordsville, Ind., 
secretary of the National Association of 
Mutual Insurance Companies, was a 
speaker. “One of the first things that 
some men want to do when they are 
elected to the legislature,” declared the 
speaker, “is to draw up an insurance bill. 
Often the bills are drafted by persons 
who have absolutely no knowledge of in- 
surance and no idea of what the business 
requires.” 

any of these bills, he said, are per- 
aicious in influence and a strong organiza- 
tion is necessary to combat them. 

The speaker declared that a ruling is 
expected in favor of the mutuals on the 
income tax. hen the income blanks were 
first sent out the mutuals were ignored 
and few companies made any report. 
Those which failed to report later paid 
their assessment and the fine imposed 





for not reporting. The mutual companies 
have no net income and it is expected that 
upon this basis there will be a joint rul- 
ing of the two houses in favor of the 
mutuals. If this is secured the money, 
with the fines paid by the mutuals, will 
be refunded to the companies. 





GLAD TO OBLIGE 
An agent wrote a delinquent client: 
“Kindly send the amount of the premium 


on your policy written some two months 
ago.” 


The following answer was promptly re- 
ries “The premium is given as 
8.75.” 


DIRECTORY OF 
Independent Adjusters 
ILLINOIS MISSOURI —«sIOWA 

Quincy Adjustrment 
& Serwvice Bureau 


Wells Building, Quincy 
GEORGE C. GILL, Manager 


INDIANA 
M. Ve McGILLiaARDbD 
Amer. Cent. Life Bidg., Indianapolis 
Phone Main 871 
OHIO, INDIANA, MICHIGAN AND ILLINOIS 
INDIANA 
5... OAell & Som 
0 Upper Second St., Evansville 


11 
Adjusters of Fire, Tornado, Automobile and Inland 
on Marine Losses ie 











IOWA 
NEWMAN & KING 
515 Citizens Nat. Bank Bidg., Des Moines 
ADJUSTERS OF FIRE LOSSES 


KANSAS 


Alexander 8S. Hendry 
McPherson 
INDEPENDENT ADJUSTER 
Inspections Made. 17 years Experience 


KANSAS 
The Warrem 
AGAjustrimentBureawu 
ADJUSTERS FIRE 
INSURANCE LOSSES 
R. B. WARREN, Manager, Wichita 
MICHIGAN 
oOo. Cc. Keormp 
Greenville 
ADJUSTER OF FIRE LOSSES 
Automobile Losses a Specialty 
MINNESOTA 
CHARLES EF. BRADEN 
419 Northwestern Bank Bldg. 
Minneapolis 
ADJUSTER OF FIRE AND CASUALTY LOSSES 
NEBRASKA—IOWA 


JOUN @.LATITLE 
856 Omaha Nationa! Bank Bidg., Omaha, Neb. 
ADTUSTER OF FIRE LOSSES 
WEST. MINN., DAKOTAS, E. MONT. 
CHAS. SS. WAIT TLESEY 
Fargo, N. D. 
Phone 1006 Lock box 144 
INDEPENDENT ADJUSTER 
OHIO 
JOMUN WY. ZUBE 
(Ex-State Fire Marshal) 
404-5 Union Nat'l Bank Bidg., Columbus 
INDEPENDENT ADJUSTER AND ATTORNEY 


WISCONSIN AND NO. MICHIGAN 
DAVID LAWSON 


Cook Block, Oshkosh, Wis. 
TWENTY-FIVE YEARS EXPERIENCE 
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Don’t Wait! Come In Now! 
JOIN THE CONTENTED CLASS OF AGENTS OF THE 


OLD COLONY 


INSURANCE COMPANY 
BOSTON, MASSACHUSETTS 
A. D. Baker & Co., Mgrs. Western Department, Lansing, Mich. 
Fire, Tornado, Automobile and Tourist Baggage Insurance 














Assets $1,152,424.98 ORGANIZED 1853 


LOSSES PAID $10,580,000 


THE FARMERS’ FIRE INSURANCE CO. 


OF YORK, PENNA. 


W. H. MILLER, President A. S. McCONKEY, Sec’y & Treas. 


Surplus $642,513.99 


CASH CAPITAL, $700,000.00 


CLEVELAND NATIONAL uo. 


FIRE INSURANCE COMPANY 
CLEVELAND, OHIO a 


CARROLL L. DeWITT, Vice-President and Managing Underwriter 











This Strong, Modern Company is now establishing agencies in Indiana, Illinois 
and Wisconsin. It should be of value to any Union Office needing 
additional company representation. 





NO ANNEXES 
NO UNDERWRITERS’ SCHEMES 
NO REINSURANCE TREATIES WITH FOREIGN COMPANIES 





APPLICATIONS FOR AGENCIES DESIRED 














Union Casualty Insurance Co. 


PHILADELPHIA 
You Fire Agents, Wake Up! 


Build up a casualty business. It’s more profitable, more pleasant 
and more permanent. \@ We write all lines of casualty business. 








BIGHTY-THIRD YEAR 


THE POTOMAC INSURANCE COMPANY 


OF THE DISTRICT OF COLUMBIA 
WASHINGTON, D. C. 
Geo. W. White, President Alex. K. Phillips, Secretary 
Thos. C. Moore, Vice-President and Manager. 
A Useful and Comfortable Company to Represent 


Agents wanted in P. lvania, West Virginia, Ohio and 
Illinois. Address Home Office or 


F. J. King, Special Agent, Zanesville, Ohio 





Surplus to Policyholders 
$300,890.32 














in Michigan, Indiana, Illinois, Iowa, Minne- 
sota, South Dakota, North Dakota, Nebraska 
and Montana. 


Wante 


Salesmen to sell the remaining stock of a big American Fire Insurance 
Company, organized by a fifty-year-old general agency firm carrying an 
immense volume of business. 


‘This company has many unique advantages, strongly susceptible of dem- 
onstration, and investment at time of organization should certainly bring 
rich reward. 


HIBERNIA FIRE INSURANCE CO. 
562 Insurance Exchange Bldg., Chicago, II. 
M. J. NAGHTEN, President ROBT. E. PETRIE, Mgr. of Organization 


GEORGE E, FEENEY EDWARD T. LYONS 


President etary 
INSURANCE CO. 


THE COLUMBIAN 222fans 


Hume-Mansur Bldg., INDIANAPOLIS, IND. 
It is a typical Western Company—Progressive, yet conserv- 
ative. Cordially and closely allied with its agents 
YOU SHOULD BE ONE OF THEM 
THOMAS J. FLYNN W. H. KING 
State Agent State Agent 





JACOB BUENNAGEL 


reasurer 


L. S. MACENANEY 
Managing Underwriter 





INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 
United States Branch RICHARD D. HARVEY 
92 William Street, New York United States Manager 





Organized 1852 Capital $1,000,000 


HAN OW E R 


FIRE INSURANCE COMPANY OF NEW YORK 
ANNUAL STATEMENT, JAN. 1, 1914 
Assets, $4,743,232.86 Liabilities, $4,001,928.23 Net Surplus, $741,304.63 
Western Department, 1105 Insurance Exchange, Chicago 
C. W. HIGLEY, General Agent F. A. HUBBARD, Assistant General Agent 





Illinois and Indiana 
17 No. La Salle St., Chicago 


Wis., Minn., and Upper Mich. 
17 No. La Salle St., Chicago 





The CONCORDIA FIRE 


INSURANCE COMPANY 
GE MILWAUKEE, WIS. 


Cash Capital - - $ 600,000.00 
Reinsurance Reserve ~ 1,120,145.81 
Reserve for all other Liabilities 225,696.61 
Surplus to Policyholders - 1,021,949.96 
Total Assets - - - 2,367,792.38 





STATE AGENTS 
JOHN DREIHS, Chicago, Ill., for Ill. 
F. C. SECOR, Detroit, Mich., for Mich. 
P. E. NORRIS, Columbus, Ohio, for Ohio and W. Va. 
F.E. HOFFMAN, Jr., Sedalia, Mo., for Kans. and Mo. 
O. J. GRAHAM, Des Moines, Iowa, for lowa and Neb. 
FRED B. CLARKE, Indianapolis, Ind., for Ind. 
H. E. MILLER, Milwaukee, Wis., for Wis. and Minn. 





London & Lancashire 


FIRE 


Insurance Company 
LIMITED 


of Liverpool, England 


CHARLES E. DOX, Manager 


Western Department 


39 S. La Salle St. 


Chicago, Illinois 

















FIRST NATIONAL 


FIRE INSURANCE COMPANY 
WASHINGTON, D. C. 





Statement of Condition June 30th, 1914 


As shown by an examination made by the Insurance Department of the 
District of Columbia. 


LIABILITIES 
Outstanding Fire Losses. . .$32,869.54 


ASSETS 
Real Estate (Equity)..... $254,500.00 





Mortgage Loans.......... 246,850.00 Unearned Premium Reserve 203,091.15 

Bonds (Market Value).... 868,797.60 Accrued Charges on Real 
Cash in Banks and Office. 89,182.43 Estate... retseeseeeeeees 5,208.43 
Agents’ Balances......... 64,650.96 All Other Liabilities Bytes 5,311.09 
Interest and Rents due , Capital Full Paid.......... 848,527.50 
and accrued...........- 26,694.33 Capital Part Paid.......... 37,560.00 
All other assets........... CISRSS  SURPIUS. . 2. ccs. esses 424,240.86 
Tetels.:..+: $1,556,808.57 Tota]...... $1,556,808.57 


Surplus to Policyholders, $1,310,328.36 
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Wants Good Men TELINOIS LIFE INSURANCE COMPANY 





Will Pay Them Well 





CHICAGO 


JAMES W. STEVENS, President 


GREATEST 
ILLINOIS 
COMPANY 





The Western Underwriter 


(Entered as Second-Class Matter February 24, 1900, at Post Office at Chicago, Illinois, under Act of March 3, 1879) 


A WEEKLY NEWSPAPER. OF INSURANCE 


PART TWO 








EIGHTEENTH YEAR, No. 47 a 





CHICAGO AND CINCINNATI, THURSDAY, NOVEMBER 19, 1914 


$2.50 per Year, 15 Cents a Copy 








ARRANGE FOR NOTABLE 
SPEAKERS AT MEETING 





A. Barton Hepburn and Dr. John 
H. Finley Are First 
Announced 





SPEAK TO PRESIDENTS 





President Clark of the Union Central 
Will Preside Over the Forth- 
coming Annual Rally 





Hon. A. Barton Hepburn, chairman 
of the board of directors of the Chase 
National Bank of New York, is among 
those who will speak at the eighth an- 
nual meeting of the Association of Life 
Insurance Presidents, to be held at the 
Hotel Astor, New York, Dec. 10-11. 
He will discuss the relation of life in- 
surance to the credit fabric of the busi- 
ness world, this subject coming under 
the central theme for this year’s meet- 
ing, namely: “The Common Interests 
of Life Insurance, Education and Busi- 
ness.” Mr. Hepburn is one of the fore- 
most bankers of this country, and has 
long been known as a deep student of 
financial affairs. His more recent pub- 
lic activities have included the presi- 
dencies of the Chamber of Commerce 
of the state of New York, the New 
York Clearing House Association and 
the National Currency Association. 

Dr. John H. Finley to Speak 


The educational side of the associa- 
tion’s theme this year will be discussed 
by John H. Finley, Ph. D., state com- 
missioner of education of New York. 
His topic will be “Response of our 
Educational Institutions to Present- 
Day Business Needs.” It is hoped that 
Dr. Finley will, among other things, 
deal with the part that educational in- 
stitutions are now taking in the matter 
of giving life insurance instruction in 
their courses. As head of the New 
York state department of education, 
whatever he might say as to the exten- 
sion of such training would be of much 
interest both among insurance men and 
educators. While colleges and univer- 
sities are paying much more attention 
to the subject of life insurance today 
than they did ten years ago, it is still a 
moot question among educators as to 
whether the secondary schools should 
devote any time to the subject, in view 
of the many other matters claiming 
their attention as fundamentals. 

While Dr. Finley will appear at the 

(CONTINUED ON PAGE 14) 
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Amicable 


Life Insurance 
Company 


WACO, TEXAS 





$1,000,000.00 Deposited with 
the State Treasurer of Texas 











Growth During First Fifty- 
One Months 


Commenced Business April!2d, 1910 











DATE | Admitted Assets 
April 2nd, 1910............ $ 474,657.60 
December Sist, 1910...... 823,258.38 
December Sist, 1911...... 1,369,388.76 
December 31st, 1912...... 1,769,449.71 
December Sist, 1913...... 1,967,710.01 
June 30th, 1914............ 2,087 ,072.63 




















a. a $820,000.00 
iy ¢ ae $673,718.82 


First Siz Months in 1914..9 21,919.68 


ARTEMAS R. ROBERTS 


AMICABLE LIFE BUILDING President 











Come and win with 
us—we are behind 
our men every day 
in the year and help 
them make good. 


PEORIA LIFE INSURANCE 
COMPANY 


PEORIA - - - °*  ~- ILLINOIS 





METROPOLITAN LIFE 
IS TO MUTUALIZE 


Important Announcement of This 
Plan Made by Home Office 
This Week 








SHARES SOLD FOR $75 





Big Move Comes as a Great Surprise 
—Company Will Render Even 
a Larger Service 





The announcement that the Metro- 
politan Life of New York will mutual- 
ize is the biggest piece of life insurance 
news of the year. The fact that its 
stockholders will sell their shares at 
$75 per share or three times the par 
value, constitutes probably the greatest 
contribution and concession on the part 
of a corporation to its patrons ever 
made. The Metropolitan has $2,000,000 
capital stock and is limited in its divi- 
dends to 10 percent annually, but the 
actual value of the company measured 
by ordinary business standards is a 
great many times the capital stock. 

Stock Has Great Value 

The real value of the stock could 
perhaps be realized only by wrecking 
the company, and should the control 
ever get into the hands of those who 
would not consider the interests of the 
policyholders primarily the danger 
would be great. The magnificent plant 
of the Metropolitan, probably the most 
wonderful organization ever gotten to- 
gether in the world of business, will 
now be conserved absolutely in the in- 
terests of policyholders without danger 
of disturbance. It is true that the 
company is already virtually a mutual 
institution, inasmuch as the stock- 

(CONTINUED ON PAGE 14) 


The Forest City 
Life Agent’s 
Contract 


is a mighty good one. It is di- 
rect with the Home Office—no 
general agent between receiving 
a “rake-off" on the agent’s busi- 
ness. It provides first-year com- 
missions; renewal commissions; 
exclusive territory, and experi- 
enced insurance men tell us it’s the 


FAIREST CONTRACT 


they have seen. We want good 
agents to whom we will give poli- 
cies and a contract that spell suc- 
cess. @ Write for details TODAY! 


HOME OFFICE 


ROCKFORD, ILLINOIS 
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TEXAS CONVENTION 
HAS ANNUAL MEETING 





Henry A. Hodge, of the San An- 
tonio Life, Made 
President 





MEETING’ IN HOUSTON 





Local Companies Provided Very At- 
tractive Entertainment Features— 
Next Conclave Will Be at Waco 





At the annual meeting of the Texas 
Life Convention last week, Henry A. 
Hodge of the San Antonio Life was 
chosen president. Mr. Hodge is one 
of the substantial life officials of the 
state. He has the confidence of all the 
companies and his company is one of 
the institutions that is making real 
progress. Other officers elected were: 

First Vice-President—Louis Linzmeyer, 
vice-president Southland Life. 

Second Vice-President—C. B. Johnson, 
vice-president Amarillo National. 

Third Vice-President—L. H. Collier, sec- 
retary American National. 

Secretary—L. Cathles, 
Southwestern Life. 

Executive Committee—A. R. Roberts, 
president Amicabie Life; F. H. Davis, 
actuary American National; Dr. F. J. 
Combe, president Equitable Life of San 
Antonio; C. B. Johnson, vice-president 
Amarillo National; N. H. Lassiter, presi- 
dent Ft. Worth Life; B. P. Bailey, presi- 
dent Gibraltar Life; O. S. Carlton, vice- 
president Great Southern Life; J. H. 
Thompson, vice-president Guarantee Life; 
J. E. Cockrell, president National Temper- 
ance Life; Dr. W. A. King, president Pru- 
dential Life of San Antonio; A. S. Doerr, 
president Sam Houston Life; Henry A. 
Hodge, president San Antonio Life; James 
L. Mistrot, secretary Southern Union; 
James A. Stephenson, president Southland 
Life; T. W. Vardell, president Southwest- 
ern Life; John D. Mayfield, secretary 
Texas Life; M. B. Davis, president Two- 
Republics Life; E. P. Greenwood, vice- 
president Wichita Southern Life. 


Meeting Held At Houston 


The annual meeting held at the Rice 
hotel, Houston, Nov. 10, was a very in- 
teresting one in every way. It was 
originally planned to hold this meeting 
in Dallas, but at the invitation of J. H. 
Thompson, vice-president and general 
manager of the Guarantee Life of 
Houston, the change was made to that 
city, affording the insurance officials 
from the various other Texas cities an 
opportunity to see Houston rigged out 
in her gala clothes donned for the oc- 
casion of its “Deep Water Jubilee” 
and the annual “No-Tsu-Oh: Carnival.” 
Those present were very much im- 
pressed with the magnificent decora- 
tions and the signs of progress to be 
seen on every side. 


Special Entertainment Feature 


The special feture of the entertain- 
ment provided for the visitors by the 
Houston companies was a luncheon at 
the Rice, followed by an automobile 
trip to the new deep water channel 
landing, thence up the channel to the 
turning basin (which has just been 
completed and opened at a cost of two 
and one-half million dollars), and from 
there to the historical San Jacinto bat- 
tlefield, where General Sam Houston, 
with his handful of men (750 in num- 
ber) on April 21, 1836, defeated the 
Mexican hordes commanded by Santa 
Anna and accomplished the independ- 
ence of Texas. Here the visitors were 
met by automobiles and driven back 
to Houston. 


secretary 


Election of Officers 


Aside from a number of important 
discussions as to policy forms, cash 
surrender and loan values, first year 
costs, interest rates, etc., the important 
feature of the executive session was the 
election of new officers and appoint- 














RECOMMEND IT TO A FRIEND! 


There is some young fellow working at $10.00 a week 
who can earn $20.00. 


YOU CAN DO HIM A SERVICE! 
Tell him of our 
REAL AGENCY SERVICE! 


How we educate our men; about our Sales Department; 
and if you haven’t heard of our Efficiency Staff, write us. 
We will be glad to tell you about it. 


The Phoenix Mutual Life Insurance Company 


of HARTFORD, CONN. 
JOHN M. HOLCOMBE, President 

















ment of various committees for the 
ensuing year. 

At the invitation of President A. R. 
Roberts of the Amicable, it was voted 
that the next meeting of the Texas 
Life Convention would be held in 
Waco. 

A general vote of thanks was offered 
the officers of the two Houston life 
companies, the Great Southern Life 
and the Guarantee Life, for the excel- 
lent entertainment. 





Active in Ohio 


The Lincoln National Life of Ft. 
Wayne is becoming quite active in 
Ohio. C. E. Way, formerly district 
manager at Akron, becomes manager 
for central Ohio with office at 304 Hart- 
man building, Columbus, and W. W. 
Griffin, supervisor for western Ohio, 
who was formerly located at Lima, re- 
moves to Columbus and will have his 
office with Mr. Griffin. 





Norris Takes Eastern Kansas 


J. L. Babler, vice-president of the 
International Life, spent part of last 
week in Kansas City. He appointed T. 
A. Norris of Kansas City supervisor of 
agencies in eastern Kansas. Mr. Nor- 
ris formerly was supervisor of agencies 
of the New York Life, and the Great 
Western Life of Kansas City. 








Fraud on Company |}. 


E. B. Scott, an agent at Little Rock, | 
Ark., was given a hearing last week on | 
a charge of conspiracy to defraud an | 
insurance company. It is alleged that | 
a negress named Lena Parker took a | 
medical examination, giving the name | 
of Bertha Smith, and that a $1,000 | 
policy was issued in the name of | 
Bertha Smith on the strength of the | 
examination. The Smith woman was 
then in an advanced stage of consump- | 
tion and has since died, and upon her | 
death an attempt was made to collect | 


on the policy. H 





THE BEST SELLER 


We have the NEWEST IDEA IN INSURANCE. THE PREFER- 
RED LIFE IS PROGRESSIVE. If you are doubtful, just ask us 
what we have to offer. Wecan CONVINCE you as we have others. 


WRITE FOR THE BEST SELLER 


THE PREFERRED LIFE INSURANCE 


COMPANY OF AMERICA 
GRAND RAPIDS MICHIGAN 











Reliable Life Assurance Company 


We want State Managers, Field Superintendents, District 
Managers and General Agents. We have fine contracts 
to offer men of character and ability. : : : Address 





401 to 417 PENNWAY BUILDING INDIANAPOLIS, INDIANA 














SOUTH DAKOTA 


To a reliable man able to 
finance himself, will make 
a contract on all lines for 
entire State. Address the 
Company, at Oshkosh, Wis. 

















OUR TWO 
SPECIALS 





SECURITY LIFE INSURANCE COMPANY OF AMERICA 


20-Payment Life, Guaranteed Special Cash Payment; 
20-Payment Life, with Diminishing Premiums, can not 


fail to create a new interest in Life Insurance. 


Our Economic 20-Payment Life and Economic Ordinary Life emphasize low rates and high values; 
every policy provision absolutely guaranteed. Capable men desiring an agency connection, address 


W. O. JOHNSON, President 


Rookery CHICAGO, ILLINOIS 
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HE STATE LIFE INSURANCE COMPANY 


INDIANAPOLIS 





UNSURPASSED AGENCY CONTRACTS 
COMPLETE PROTECTION POLICIES 








On agency matters, address: 


CHARLES F. COFFIN, Vice-President 











FEDERAL LIFE REPORT. claimed by the receiver for the North- 


FEW CRITICISMS. ARE MADE 





Treatment of Policyholders, Invest- 
ment of Assets and Handling of 
Reinsurance Commended 





Much satisfaction is found by people 
interested in the Federal Life of Chi- 
cago in the report of a joint examina- 
tion of the company by the insurance 
departments of Illinois, lowa, Indiana, 
South Dakota and Tennessee. The 
treatment of policyholders and benefi- 
ciaries in both the life and disability de- 


ern Life, but say in their report that 


this is in excess of the amount deter- | 


mined due by the Illinois department. | 


Thus the surplus to policyholders was, 
according to the statement, $307,506, 
though really in excess of that. The 


| special funds, or assigned surplus, of | 


partments is commended, the remarks | 


of the examiners regarding the invest- 
ments of the company are highly com- 
plimentary, the manner in which rein- 
surance and agency contracts have been 
handled savors of the laudatory and the 
records of the company- were found to 
be in excellent shape. Since the re- 
port was issued the city of Chicago has 
voted to widen Michigan avenue, mak- 
ing the Federal Life building property 
more valuable. The company is criti- 
cized for its last annual statement. For 
this the company used the Illinois de- 
partment’s figures on reserves in which 


the company is $79,861. The admitted 
assets amount to $3,100,186. 

President Isaac Miller Hamilton has 
had the report printed in full, without 
comment or emphasis by larger or 
blacker type, and is sending it out to 
stockholders, agents and friends. The 
comments of the examiners are given 
below in full: 


Ledger Assets 


Beal Estate—In 1911 the company ac- 
quired a 99-year lease on a North Michi- 
gan avenue iot (lots 17 and 18, block 10, 


Fort Dearborn addition), on which has | 
| been erected a twelve-story building. Ad- 
justments have been made in the book | 


value from time to time, one of $9,960 in 


| 1913 being reported as miscellaneous in- 


mistakes had been made instead of its | 


own. The examiners found the com- 


pany’s records correct and necessarily | 


the reserves are larger than those 
shown in the statement and the unas- 
signed funds less. 


Unassigned Funds of $7,506 


The unassigned funds or net surplus 
shown in the statement made by the 
examiners as of Dec. 31, 1913, is $7,506. 
Since that date one mortgage loan that 
was marked down has been paid off in 
full, showing the unassigned funds 


were in reality greater. The examiners | 


terest income. The book value as of 
December 31, 1913, was $474,521.30. Care- 
ful appraisals obtained indicate a value 
of $500,000 for leasehold interest and im- 
provements, at which value it has been 
allowed in the present report. It ap- 
pears to have been built in advance of 
the current demand for rentals in the 
neighborhood, and the net returns to date 
have not been remunerative, though opin- 
ion points to a material improvement in 
the future. The rental charged for the 
company’s Own occupancy appears in 
keeping with the rentals obtained from 
other tenants. The abstract of title was 
brought up to date, showing no encum- 
brance against the company’s title. 


Mortgage Loans—Most of these were 


on deposit with the Indiana and Illinois | 


departments, together with various bonds, 
stocks and policy loans. 


{the amount on deposit were obtained 





from the departments, the balance being 
accounted for by examination at head of- 
fice. The papers of the mortgage loans 
examined were in order, appraisals on file 
showing the necessary legal margin of 
security, except in one case, where an 
appraisal obtained by the Illinois depart- 
ment showed a loan of $13,000 on $18,000 
security. As this loan has since been 
disposed of, it has been admitted in the 
report for the full amount. 


also charge up as a liability $7,000 | viela a good rate of interest. Of the in- 


Certificates of | 


The loans | 


| If you want to increase your income write for our proposition. 


terest overdue December 31, 1913, all has 
since been paid except $111.40, on which 
an extension of time is being allowed. 


Collateral Loans—Under certain of 
these collateral loans protected by mort- 
gage loans, some of the usual documents 
were missing, which we have assurances 
will be supplied. A number of appraisals 
were obtained of properties held under 
mortgage bonds as security for collateral 
loans and the amount loaned thereon 
found to be within the legal requirements. 
It appears that certain of these loans are 
made to directors. This is a practice 
which may be subject to abuse, and con- 
sequently to be regarded with disfavor. 
A loan of $17,000 was protected by Iowa 
Power Company bonds, which are in de- 
fault. This loan, together with the mort- 
gage loan referred to above, has since 
been disposed of to the Union Securities 
Company, and in consequence admitted as 
an asset in the report. 


Policy Loans—The company has an un- 
usually large proportion of policy loans 
and liens, owing to the automatic pre- 
mium loan feature in certain of its pol- 
icies and to the liens imposed on policies 
assumed under reinsurance contracts. The 
method of accumulating these was checked 
and certain corrections found necessary. 
Numerous checks with the loan certifi- 
cates were made of the policy loan sched- 
ules, indicating their correctness. The 
ledger account was found in excess of 
the total of loans, the excess of $576.47 
being in consequence shown in this report 
among the non-admitted assets. 


Bonds and Stocks—The bonds held con- 
sist almost altogether of municipal se- 
curities and drainage district bonds, the 
latter in particular yielding a good rate 
of interest. The stocks are those of state 
and national banks. The market values 
of these were determined from the com- 
missioners’ publication on valuations or 
from other dependable sources. 

The company holds $20,000 first mort- 
gage bonds of the Shiocton Garden Land 
Company of Wisconsin. These bonds have 
been in default for some time and the 
property is at present being administered 
by a receiver. During the examination 
steps were being taken toward a reor- 
ganization under which the present first 





mortgage bonds would be taken up, half 
in cash and half in bonds of the new or- 
ganization. Since the close of the ex- 
amination we have been informed that 
this has been effected. Appraisals are 
on file showing a large margin of secur- 
ity over the total bond issue and in con- 
sequence the bonds have been allowed at 
their face value. 

Under the values placed on bonds and 
stocks the nonadmitted asset of the ex- 
cess of book value over market value 
is $7,180.45, an increase of $1,000 over that 
reported by the company. 

Deposits, etc.—The cash on hand at time 
of examination was checked and state- 
ments received from the banks verifying 
the correctness of the deposit accounts. 

Among the deposits are included $71,000 
of certificates of deposit found on hand 
or accounted for. 


Non-Ledger Assets—The various items 
of interest due and accrued were found 
correct. 

Schedules of policy credits had been 
made up which were extensively checked 
and found accurately and carefully kept. 

The company had neglected in its re- 
port to take account of the outstanding 
and deferred premiums on policies rein- 
sured in other companies. A checking of 
the reinsurance records with policies and 
premium receipts showed that $2,507 
should have been deducted from the asset 
of outstanding and deferred net pre- 
miums. 

The nonadmitted assets were treated in 
the usual manner. 


Liabilities 


Policy Reserves—In the past the com- 
pany has issued or reinsured policies 
based on the ordinary life modifications 
of preliminary term valuation. Policies 
taken over from the Interstate Life is- 
sued since 1903 are valued on the Amer- 
ican 3% percent table. Policies issued at 
present are valued on the American 3% 
percent table with 20-payment life modi- 
fication of the preliminary term method, 

The company reported the reserves at 
the amount determined by the Illinois 
department from its records, which are 
based on monthly statements rendered by 
the company. In checking up these rec- 





The Central Business Men’s Accident Association 


Incorporated under the Insurance Laws of the State of Ohio. 


Home Office, DAYTON, O. 


LIFE AGENTS double their income handling our special low priced, liberal Health and Acsident Policies. 


Issued separately and in combination. 


No time wasted in making collections. Standard Policies—cost $3.00 


per quarter. The prompt payment of claime brings extra business and more money for you. 


J. R. JONES, Secretary. 











ROYAL LIFE INSURANCE COMPANY 


ALFRED CLOVER, President 


INDUSTRIAL AND ORDINARY POLICIES 


Special confidential contracts for Superintendents, Assistant Superintendents and 
Agents in Indiana, Illinois, lowa, Kansas, Kentucky, Michigan, 


Minnesota, Ohio, and Wisconsin 
NOW ORGANIZING A HEALTH AND ACCIDENT DEPARTMENT 


HEAD OFFICE: 108 S. La Salle St., CHICAGO 
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ords it was found that the basis of valu- 
ation on certain reinsured policies was 
in error and various discrepancies had 
developed. It appears that the company 
had knowledge of these discrepancies and 
is subject to severe criticism for not re- 
porting them. 

After a careful rechecking between the 
company and department records with 
reference also to original data the reserve 
liability shown was determined, being a 
considerable increase over that reported 
by the company. 

Death Claims, etc.—The claim jackets 
were checked extensively and the neces- 
sary papers found in order. The claims 
are settled promptly and in accordance 
with policy terms. All rejected and com- 
promised claims were examined and the 
company’s stand appeared justified. It 
has had considerable trouble and ex- 
pense in settling claims under reinsured 
policies, involving liens, though the com- 
pany’s treatment appears to have been 
in keeping with the reinsurance contracts. 
Liability is shown for claims under which 
judgment has been rendered against the 
company, the cases now being,under ap- 
peal. The liability has been increased 
$300 over that reported on account of a 
resisted claim settled during the current 
year for that amount. 

Surrendered policies were examined and 
found correctly handled in general. A 
change was required in the method of 
handling certain reinsured policies with 
an automatic premium loan feature. 

The liability for accrued expenses and 
taxes were determined from the payments 
during the current year, involving an in- 
crease over that reported. Slight changes 
were required in certain of the other 
items, 

The method of handling the special 
funds was checked, these funds being 
accumulated in accordance with the terms 
of certain policy forms. 

No liability other than for dividends 
overdue was shown for surplus or divi- 
dends to policyholders, none having been 
apportioned. 

Northern Life Reinsurance—The com- 
pany reinsured the risks of the Northern 
Life Insurance Company of Rock Island, 
Illinois, December 21, 1911. Securities to 
the amount of $133,616.64 are shown as 
having b ~ transferred to the Federal, 


which a xd the reserve liability on 
the rein policies. The Federal obli- 
gated it . pay $10 per thousand for 
the busin “sumed less the deficit in 


the reserve .c. 1 on deposit, which it made 
up. The records show payment of $7,- 
965.24 to the receiver of the Northern Life 
in 1912 and an outstanding liability of 
$7,000 is still shown, which agrees with 
the amount claimed by the _ receiver, 
though this amount appears in excess of 
that determined by the Illinois depart- 
ment under the reinsurance contract. 

Among the assets received were certifi- 
cates of deposit amounting to $16,400, 
payment of which has since been refused 
by the issuing banks and suits for col- 
lection are now in process. From all in- 
formation gained it appears that these 
certificates are collectible and that the re- 
ceiver of the Northern Life considers that 
in any event there should be no loss there- 
under to the Federal. The final payment 
of commission under the reinsurance con- 
tract is being withheld in the meantime. 

Accident Department—This department 
has been in operation since January, 
1912, and in 1913 showed premium in- 
come, exclusive of policy fees, of $57,- 
405.92. The business is written largely 
on a monthly premium basis. As might 
be expected, its development. to date has 
involved a loss of surplus to the com- 
pany. and it is uncertain when this 
branch will reach a_surplus-producing 
stage. 

While certain of its agents’ contracts 
are profit-sharing, dependent upon the 
loss ratio experienced, none of the agents 
holding these contracts settle policy 
claims. We are informed that these con- 
tracts’ have been canceled since the close 
of the examination. 

The settlement of claims was gone into 
extensively, blocks of claims being ex- 
amined as well as all rejected and re- 
duced claims. In general, it may be said 
the settlements are handled equitably 
and in accordance with the terms of the 
contracts. 

The liability for claims incurred prior 
to December 31, 1913, has been determined 
from the actual payments during the cur- 
rent year. No account was taken by the 
company of claims incurred but unre- 
ported in 1913. The liability for pre- 








miums paid in advance has been reduced 
from that reported. ; 

Interstate Life Reinsurance—As set 
forth in the report of the last examina- 
tion, the balance payable under this con- 
tract has been assigned by the receivers 
of the Interstate to Gleason and Morrel, 
bankers, with whom the company agreed 
to keep the balance on deposit. A later 
arrangement was made whereby the bal- 
ance outstanding was loaned at four per- 
cent interest as a collateral loan protected 
by mortgage loans. The final payment 
under this contract was made in January 
of the current year and the company 
thereby relieved of a heavy annual charge. 

It appears that a supplementary con- 
tract had been made in connection with 
this reinsurance which in return for serv- 
ices rendered provided for the payment 
ot renewal commissions of 5 percent on 
the business reinsured to commence after 
completion of the payments under the re- 
insurance contract. The Federal was to 
have the right to commute these commis- 
sions by a payment of $2,500, and such 
right was exercised during the current 
year. Under the terms of this agreement 
the reporting of this commission as a lia- 
bility was avoided. 

Occidental In’ mt Company—The 
contract with this company has been re- 
ferred to under the previous examination. 
The Occidental was to advance money to 
the Federal for development purposes, the 
Federal to pay thereon such a percentage 
of renewal premiums received thereafter 
(not exceeding 3 percent) as would pro- 
duce 10 percent on the money advanced. 
After twenty-five years the Federal was 
to have the option of canceling the con- 
tract on payment of double the amount 
advanced. No record appears on the Fed- 
eral books of the amounts advanced and 
expended, but the resolution of cancel- 
lation of the contract as regards further 
advances sets forth that there had been 
already advanced $20,100. On this, in con- 
sequence, the Federal pays 10 percent in 
semi-annual installments, covering the 
amounts earned on the premium income 
for the preceding six months. Under the 
terms of this contract the only current 
liability would be the payment of $1,005 
accrued at the end of 1913 for the preced- 
ing six months. 


Union Securities Company—The report 
of the last examination sets forth the ad- 
vance of $47,500 by this agency company 
to the Federai, to be repaid with 6 percent 
interest by three percent of the renewal 
premium income. In November, 1912, a 
final release of all claims thereunder was 
received on the basis of calculations 
showing that the contract had been ful- 
filled. A checking over of the payments, 
however, disclosed errors and a deficiency 
in payments such that the accumulated 
liability on December 31, 1913, amounted 
to $11,224. This was called to the atten- 
tion of the company, since which time 
a new agreement has been drawn up be- 
tween the two parties providing for a re- 
lease of current liability, and in lieu 
thereof for the payment of the above 
amount with 5 percent interest by the 
appropriation from loading of 2 percent of 
the renewal premium income of the Fed- 
eral, till the whole has been retired. In 
view of the terms of this contract the ac- 
cumulated liability is now released, 
though included in the financial state- 
ment herewith for December 31, 1913. 

Capital Stock—At the end of 1910 cap- 
ital stock to the amount of $194,200 had 
been issued. During 1911 this was in- 
creased to $300,000, at which amount it 
has remained since. This stock was to 
be sold at 250, commissions being allowed 
thereon sf 20 percent. The total amount 
not having been sold, an agreement was 
entered into December 29, 1911, with cer- 
tain individuals whereby the balance of 
$36,300 still unsold was to be disposed of 
to them at 150, the company retaining the 
right to later sell the stock at the regu- 
lar price of 250 on reimbursement of the 
purchase price. Payment for this stock 
was made by notes thereupon discounted, 
without recourse, by the company, the 
total amount of capital stock of $300,000 
being thus reported as fully paid up in 
cash. The net surplus realized from the 
sale of stock was $85,078.54 in 1911 and 
$16,930.60 in 1912. 

In 1911 two semi-annual dividends of 
5 percent were declared on the capital 
stock, but since that time none has been 
paid. 

Conclusion—The company shows a fa- 
vorable mortality experience and is grad- 





Pensions for Individuals. 

Pensions for Superannuated Em- 
ployees of Business Institutions. 

Pensions instead of Legacies under 
Wills and Trust Agreements. 


We can use a few high grade salesmen 


in this fruitfall, rapidly growing field. 


THE PENSION MUTUAL LIFE 


INSURANCE Co. 
PITTSBURGH, PA. 





ually freeing itself of payments incurred 
under contracts assumed in the past. Of 
the total insurance of $22,225,815 in force 
December 31, 1913, $12,809,508.40 was on 
the deferred dividend basis, $642,263 an- 
nual dividend, and $8,767,043.60 nonpartic- 
ipating. Especially in view of the amount 
of deferred dividend business to which no 
surplus is apportioned as yet, the financial 
statement indicates the need for the most 
so administration of the company’s 
affairs. 


SHOWS 





TERM EXPERIENCE 





What the Northwestern Mutual Life 
Has Done With Policies on 
This Insurance Plan 





During 1913 the Northwestern Mu- 
tual issued and restored insurance on 
the 10-year term plan amounting to 
$22,547,503, while insurance on that 
plan terminated in the amount of $17,- 
765,326. Of this amount $8,498,820 
went off by lapse, $7,964,963 by conver- 
sion and $871,000 by death. Thus the 





net increase during 1913 of 10-year 
term in force was only $4,782,177, 
bringing the total term in force Jan. 1, 
1914, up to $164,658,643, or 12.62 per 
cent, of which $49,495,900 was on the 
renewable term plan, discontinued Jan. 
1, 1908. 

During 1913 there was converted 
$7,964,963 of term insurance or $4.98 
percent of the amount in force at the 
beginning of the year. Of the total 
amount converted only $3,218,963 out 
of $105,874,566 in force Jan. 1, 1913, was 
on the present 7-year convertible plan. 
About 75 percent of these conversions 
were to original date. 

During the first 9 months of 1914 
there has been converted a total of 
$6,813,560, an increase of $1,107,997 
over the first three-quarters of 1913. 





Agency licenses have been granted to 
representatives of life companies in Ohio 
in the years 1909-1913 as follows: 1909, 
7,064; 1910, 7,291; 1911, 7,794; 1912, 8,230: 
1913, 8,564. 





ACTUARY, with high professional standing and with 
young company experience in actuarial and general adminis- 
trative work wishes suitable connection with sound young 


company. 


Write 63-R, care The Western Underwriter. 





The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE COMPANY 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 





PROOF OF PUBLIC CONFIDENCE 
This Company has more pre™*1m-paying business in force in the United States 


than any other Company, and ._. each of the last seventeen years 


has had more new 


insurance accepted and issued than any other Company in America. 


THE DAILY AVERAGE BUSINESS DURING 1913 
549 per day in Number of Claims Paid. 7,895 per day in egy of Policies issued ard revived fo: 


$1,676,339 per day in New Insurance issued and revived. $286, 


.02 per day in payments to Policy 


holders and addition to Reserve. $164,025.94 per day in Increase of Assets. 





German American Life Insurance Co. 


ae nreoeanwe a 
S&a2trkneanr 





OF IOWA 


BURLINGTON, IOWA 


Salary contracts to men-in Iowa who can 
produce business. 


LOUIS H. KOCH, General Manager. 





REPRESENT A WESTERN COMPANY 


The Reserve Loan 


Life Insurance Co. 


INDIANAPOLIS 


Operates under the Compulsory Deposit Law OF INDIANA 


Reliable Agents Wanted 





Reliance Life Insurance Company 


OF PITTSBURGH} 


Has the best General Agents contract to offer You. 


Has all 


forms of Policies to offer the insured. Participating and Non- 
Participating Annual Dividend Guaranteed. Has the Only 
Perfect Protection Policy combining Life, Accident and Health 


Insurance at Minimum Cost. 








Write us for erritory. 





MODERN AND FULLY SHARPENED TOOLS 


A workman has a big advantage when he can work with tools that arein good order. 
A Life Agent must have the best policies to meet the needs of the times. 


He wi find them in the UP-TO-THE-MINUTE contracts issued by the 


Manufacturers and Merchants Life Insurance Company 


of ROCKFORD, ILLINOIS 
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ASSOCIATION ACTIVITIES 


MAY TAKE UP LEGISLATION 





Proposition Suggestion for Action By 
Local Bodies In Ohio—Columbus 
Meeting Friday 





The Life Underwriters Association 
of Columbus, Ohio, will have a get-to- 
gether meeting Friday night. The cam- 
paign of education as started by the 
association in advertisements is already 
bearing fruit, and it is to further this 
work that the meeting will be held. 
There will be no banquet. 

It is possible that at this session a 
plan will be launched whereby the 
other life associations of the state will 
be asked to cooperate along legisla- 
tive lines. One thing that may be 
brought to the aetention of the next ses- 
sion of the legislature is the plan to li- 
cense agents of Ohio companies. An- 
other matter that may be taken up in 
Ohio is the legal definition of “agent,” 
so that no one but an agent will be able 
to solicit business. This would cut 
out “helpers.” 





Chicago Meeting Dec. 10 


The Chicago Life Underwriters As- 
sociation will hold its membership rally 
Dec. 10 instead of Dec. 3 as announced. 
This will be the meeting to which all 
the life men of the city will be invited. 
it will be held in the Hotel La Salle. 
President E. A. Ferguson has not com- 
pleted arrangements yet for the pro- 
gram. 





Election at Grand Rapids 


The Life Underwriters Association 
of Grand Rapids, Mich., held its annual 
dinner Nov. 15, which was followed by 
election of the following officers for 
1915: President, J. A. Bassford, Mu- 
tual Life of New York; vice-presidents, 
H. W. Becker of the Metropolitan and 
A. D. Swain of the New England Mu- 
tual Life; secretary-treasurer, Ned 
Bomers, Germania Life. T. A. Mur- 
phy, R. F. Lillibridge and S. M. 
Wright were made members of the ex- 
ecutive committee. It was voted to 
hold annual meetings hereafter in Jan- 
uary. Reports on the national conven- 
tion held in Cincinnati were made by 
Ned Bomers and S. M. Wright. 





New Campaign On 


The second membership campaign of 

the Detroit Life Underwriters Associa- 
tion will begin this week. It will be a 
short one, made so purposely by Chair- 
man E. W. Owen of the membership 
committee because he believes better 
results can be obtained in a short, sharp 
campaign. “Prospects” and workers 
do not have time for procrastination. 
_ Incidentally, a membership campaign 
is a good thing for the agents taking 
Part, and for the agencies, because it 
gives the participants new experience 
in “closing cases.” 





Discussed War Risks 


_The Pittsburgh Association of Life 
Underwriters held its monthly dinner 
Nov. 12. The principal speaker of the 
evening was Colonel T. J. Keenan, who 
spoke on “War Risks.” The speaker 
reviewed causes leading to the war in 
Europe and pointed out the “risks” 


many, in staking future greatness on 
the outcome of militarism. William M. 
Duff, president of the association, pre- 
sided and at the conclusion of Col. 
Keenan’s address introduced Frederick 
Vining Fisher, who delivered an illus- 
trated address on “Our Own America.” 
Fifty-nine applicants were elected to 
membership, bringing the enrollment to 
a figure that makes the association the 
second largest in the United States, 
Chicago being the leader. The affair 
was in charge of W. F. Stimmel and 
Royal S. Goldsbury and was attended 
by more than 100 members. 





Organizing at South Bend 


An effort is being made to organize 
a life underwriters association at South 
Bend, Ind. J. C. Bishop of the Creed- 
Bishop Company was appointed tem- 
porary chairman. A meeting was held 
the other day of the life insurance 
members of the South Bend Chamber 
of Commerce. It was suggested that a 
committee go ahead and organize a life 
underwriters’ association. The com- 
mittee appointed is E. A. Schafer, Mas- 
sachusetts Mutual; E. F. Johnston, 
Northwestern Mutual; J. C. Romine, 
Indianapolis Life; J. B. Wright, Metro- 
politan and G. E, FitzGibbon, Penn 
Mutual. It is understood that the com- 
mittee will meet this week and outline 
a plan of operation. 





ASSOCIATION NOTES 


“How to Secure New and Retain Old 
Business During War Times” was the 
topic discussed at the November meeting 
of the Indiana Life Underwriters Asso- 
ciation, held recently at Indianapolis. 

Ww. Fischer, general agent at St. 
Louis for the Northwestern Mutual Life, 
addressed the Nebraska Life Underwrit- 
ers’ Association last Saturday at Omaha. 
Fisher resided in Omaha eleven years and 
was one of the founders and the first 
president of the organization. His subject 
was “Reminiscences.” 

The Iowa Life Underwriters Associa- 
tion will hold its annual meeting Dec. 5 
in Des Moines. As there are to be officers 
elected, every effort will be made to get 
out the full vote. In addition there will 
be a debate. The committee in charge of 
the proposed publicity campaign will 
await the action which it is expected the 
National association is to take before pro- 
ceeding further, so it is stated. 





Gets Tennessee for Atlantic 


Ferdinand Powell and L. M. Neas, 
operating as Powell & Neas, of Johnson 
City, Tenn., have been appointed gen- 
eral agents for Tennessee for the At- 
lantic Life of Virginia. Mr. Neas is an 
experienced insurance man, having been 
formerly connected with the Massa- 
chusetts Mutual. Mr. Powell has been 
previously engaged in the realty busi- 
ness. Though the entire state will be 
covered, it is the intention of the John- 
son City agency to pay special atten- 
tion to the eastern part, which is re- 
garded as a particularly fertile field for 
the development of new business. 





Good Business Reported 


To show that confidence is being re- 
stored, the New York Life announces 
that 34 branches did a bigger business 
this October than last. Twenty-seven 
of these branches exceeded last Octo- 
ber’s business by more than 15 percent. 
October of last year was one of the 
biggest months with the New York 
Life. The company announces that 
seven other branches, while not ex- 
ceeding their written business this 
October over last by 15 percent, never- 
a, did a bigger business this Octo- 

er. 





each nation was taking, especially Ger- 





An Exceptional Opportunity for a General Agency 


for part or all of California with a company hav- 
ing splendid connections there to a man able to 
produce a large volume of business and finance 
himself. A large commission will be paid. Cor- 
respondence treated strictly confidential. If you have 
ever had a desire to operate in California this is the chance. 


Address 66-U, care The Western Underwriter. 
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Carry a Strong Anchor— 





The 1913 record of the Anchor Life re- 
veals that it has policies that sell. 


In these days of stress and change it 
pays an agent to get firmly attached 
to a permanent company. 


Watch Your Anchor!! 











The Anchor Life Insurance Company 
Indianapolis, Indiana 
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For if You Mean Business for | 
If You Can do Business | 














Ohio 
JACKSON MALONEY, Manager of Agencies l3 


Philadelphia Life Insurance Co. F 


N. E. Cor. Broad and Sansom Sts., PHILADELPHIA, PA. | 


Write to me 
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INVESTMENT METHODS OF COMPANIES 


Plans Followed in Placing Life Insurance 
Funds to Secure Safety arid Good Return 














N view of the effect of the European 

war on life insurance investments, 

the following statements as to the 
methods of various companies in mak- 
ing their investments, their character, 
etc., should prove of exceptional inter- 
est at this time. The handling of com- 
pany investments. is certainly one of 
the most important features of man- 
agement, and much can be gained by 
the various officials in charge of this 
department studying the methods pur- 
sued by other companies. The infor- 
mation is first-hand, and deals in some 
way with nearly all phases of the work. 
Anyone reading this exhibit cannot fail 
to be impressed with the fact that it 
would be difficult to show how any con- 
dition, such as that of the war, could have 
a material effect on many of the com- 
panies. On the whole, the investment 
methods of the various companies are 
simple, and are sound and free from 
objectionable features in every respect. 
It is particularly complimentary to the 
younger companies that they have 
seized investment opportunities and 
are following an investment policy 
with a single eye to safety and the 
largest returns to policyholders. This 
is one of the features which makes the 
outlook for the many young companies 
especially bright. The investment of 
life insurance funds has become a great 
business by itself, and the many com- 
panies throughout the country have de- 
veloped a large body of life insurance 
investment experts on whom devolve 
the tremendous responsibilities of safe- 
guarding the funds held in trust. for 
policyholders. 

The tendency in life insurance in- 
vestment is toward a wider distribu- 
tion and in smaller sums. Farm and 
other property mortgages and munici- 
pal securities are clearly in the lead in 
favor. 

American Bankers, Chicago.—Handles 
all loans from home office, usually with- 
out assistance of brokers. Farm mort- 
gages have been made on applications 
usually received from various bankers 
who also do collecting. 

Atlantic Life, Richmond.—Investments 


are largely on mortgage loans on real 
estate. Company does not make any 
loans unless papers are prepared by at- 
torneys, approved by the company and 
its general counsel, nor until property 
has been appraised by competent apprais- 
ers of its own selection. While its in- 
vestment business as yet is not large 
enough to justify maintenance of paid 
loan agents or regular organization, it 
has. through Virginia and North and 
South Carolina certain connections estab- 
lished through which it makes its own 
independent investigations, and has se- 
lected attorneys after careful investiga- 
tion who represent it in the preparation 
of abstracts and such other papers as 
may be required in connection with mort- 
gage loans. It does not purchase mort- 
gages through dealers, unless the officers 
are personally acquainted with all the 
facts in connection with the loan. In 
other words, it does not make any loans 
unless it has first-hand information in 
regard to the securities. The company 
has its own interior organization to fol- 
low up the question of tax payments, see 
that fire insurance is promptly renewed 
and the premiums paid thereon, and fol- 
low the collection of interest in the usual 
routine of an investment department. 


Berkshire, Mass.—<All investments made 
by finance committee; bonds purchased 





We offer only carefully selected 


FARM MORTGAGES 


In Northwestern States 


5, 54, 6 Per Cent 


We attend to all details during life of loan 


Farm Mortgage Bond Co. 


JOHN A. HARTIGAN, 
President 
Edincott Bldg. ST. PAUL, MINN. 





direct from well known and responsible 
houses; loans on real estate made 
through real estate attorneys, mortgage 
loan dealers, etc. All properties in- 
spected by representatives of home office 
before mortgages are negotiated. 

Cedar Rapids Life, Ia.—Does not employ 
loan agents and all investments are made 
directly from home office. In a few cases 
buys mortgages from bankers who re- 
ciprocate by helping the company. All 
investments are farm loans or municipal 
bonds of Iowa. 


Central Life, Iowa—Greater part of in- 
vestments consists of farm mortgages 
obtained from bankers who submit appli- 
cations for approval, and from mortgage 
dealers who invest their own money in 
loans and assign them to the company. 

Central Life, Ill.—All investments made 
by president in first farm mortgages and 
to a limited extent in choice city prop- 
erty where company is doing business 
direct from home office. Company per- 
mits certain persons to submit applica- 
tions for loans upon request, but ap- 
praisements as to value, etc., are di- 
rectly under president’s supervision. 

Continental Life, Utah—Invests bulk of 
assets in farm mortgages, often on such 
terms as will enable farmer to pay off 
mortgage gradually and permit him at 
same time to provide insurance that will 
retire indebtedness in case of death. Bor- 
rower may pay off loan in equal install- 
ments, annually for 10, 15 or 20 years. 
In event of death of borrower before en- 
tire loan has been paid off, company will 
take proceeds of policy as full payment 
of loan and turn remainder over to bene- 
ficiary. Rate of interest charged, 8 per- 
cent. 

* * * 


Citizens National, Anchorage, Ky.— 
Real estate loans received either direct 
or through agents writing life insurance 
or local banks. Does not deal through 
brokers or allow borrowers to be charged 
commissions, but requires borrowers in 
application to sign agreement to pay esti- 
mated cost of inspection and all other 
fees and expenses. Loans are often made 
Ss 73 five years, returnable one-fifth annu- 
ally. 


Cleveland Life, Ohio—Has no loan 
agents, but invests money direct from 
home office. Borrowers are required to 
submit application and company inspects 
and appraises property usually without 
employing any intermediary. Also pur- 
chases mortgages from mortgage dealers 
of known reliability, but an independent 
appraisal and inspection of property is 
made in each case. Bonds are purchased 
from reputable brokers. 


Columbus Mutual, Ohio—Most of in- 
vestments are in farm loans, handled di- 
rectly from home office without interven- 
tion of professional loan agents. A large 
percentage of loans are secured by regu- 
lar agents, insurance being also taken by 
applicant. In this way company has been 
able to handle loans at very slight ex- 
pense to borrower, since it is not neces- 
sary for him to pay any commission to 
an agent for obtaining the loan, and this 
has undoubtedly had an influence in en- 
abling company to secure 6 percent on 
mortgage loans. 


Connecticut General, Hartford—Does 
not follow any one method. 

Connecticut Mutual, Hartford—Has lo- 
cal correspondents, one to a county or 
city, who submit applications for loans 
received from their clients. Loans are 
authorized from applications that appear 
desirable and the correspondent is em- 
powered to draw up the papers and trans- 
mit them to the company’s office. At the 
same time he may draw on company to 
order of the borrower. If papers are sat- 
isfactory, loan is closed by payment .of 
draft. Company feels that a very satis- 
factory experience has been realized un- 
der this plan and loans of a high stand- 
ard obtained, the advantages being the 
fuller knowledge that each correspondent 
has of the conditions as to land, its value, 
and the history of the borrower in his 
limited field, and the lessened danger of 
the large loss through the misjudgment 
or wrong doing of any single correspond- 
ent. After loan has been closed, company 
gets into direct correspondence with bor- 
rower and so continues throughout life 
of the loan. 

Conservative Life, Wheeling—Invest- 
ments are practically all made on first 
mortgages on business property or farm 
lands, from home office. 

Dakota tual, Watertown, S. D.—All 
loans made through own loan depart- 
ment. 

Equitable, Iowa—Has established rela- 
tions with various loan agencies in Iowa 
and a couple of other states. Has only 
very small amount of municipal bonds. 
Finds that farm mortgages are the most 
satisfactory, because of the larger rate, 
and so far has not found it necessary to 
keep any considerable amount of bonds 





The Ohio National Life Offer 


A company that is strong financially. 
A home company, with the added advantage of size and strength. 
A company with experienced and energetic management. 


A general agency contract with the home office in “home state” 
territory. 


Close and immediate contact with the home office. 

Quick action on all agency matters. 

Thousands of influential men financially interested. 

A splendid line of policies with low rates and liberal values. 
An up-to-date home office service in every respect. 
Commissions good, but not too good. 








For Territory and Terms, Address: 


T. W. Appleby, Agency Manager and Actuary, 
Albert Bettinger, President, 


Cincinnati, Ohio. 





The Right Agent needs 
The Right Policy for 


The Right Prospect 
; All the Time 








INSURANCE r 
OF BOSTON MASSACHUSETTS. 
J. C. CAMPBELL, State Agent 
for Ohio and West Virginia 
So. West Cor. State and Third Sts, COLUMBUS, OHIO 











“T confesss I had not thought of it in that 
way. Isee thatif I were to die and all my 
insurance were to be invested, the interest 
would not pay the rent of the house I am 
living in.” 

THIS IS WHAT OUR AGENTS HEAR 
EVERY BUSINESS DAY OF THE YEAR 
How much income will the face value of your 
insurance bring to your beneficiary after your 


The Provident Life 
and TrustCompany 


OF PHILADELPHIA 
J. THOMAS MOORE 


Manager of Insurance Department 
Office of the Company, Philadelphia, Pa. 








eath ? 
Write for information as to Income Policies. 


GERMAN-AMERICAN 


NHI MEay OMAHA 


INSURANCE 
COMPANY 

Do you know about German-American contracts—Investigate 

G. L. E. KLINGBEIL, President 


INDIANA NATIONAL LIF 


Commenced Business INSURANCE COMPANY Authorized Capital 
January 1, 1907 C D RENICK President $1,000,000 
Our agents are successful. There isareason. Sec our new guaranteed premium-reduction policy. Liberal eontracts 
for reliable men. For information concerning Territory and Contracts, ad 


EVERETT WAGNER, General Agent 
E. C. WAGNER, Ass’t Gen’l Agent INDIANAPOLIS, INDIANA 


THE GEM CITY LIFE 


INSURANCE COMPANY, DAYTON, OHIO 
THE YOUNG MAN’S COMPANY 


General Agency Contracts direct with the home office. Exclusive territory. Guaran- 
teed renewals. Guaranteed Low Level Premium Life Insurance. Unrestricted Acci- 
dent and Health Insurance. 


Ohio, Indiana and Michigan Only 
Address H. R. STAPP, General Manager 


SCANDIA LIFE Insurance Company 
30 North La Salle Street, Chicago, Illinois 
The Only Illinois Mutual Legal Reserve Company 


Its Policy Holders are Its Only Stock Holders. Issues all Standard Forms Including 
Total and Permanent Disability Benefit, and is a Leader in Net Cost of Insurance. 


























We have some splendid Agency soe in Illinois, Iowa, Nebraska, Kansas, 
Minnesota, North and South Dakota, Michigan, Connecticut and Washington. 





For Terms to Producing Agents, Address the Home Office 
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in order to have so-called “liquid” securi- 
ties. 
* * . 

Federal, Chicago—Loans its funds usu- 
ally to approved borrowers on security of 
improved farms where margin of secur- 
ity is ample. In some instances makes 
loans direct. On others operates through 
medium of reliable local loan agent, 
thoroughly familiar with conditions and 
values in his vicinity. 


Pidelity Mutual—Method of handling 
mortgage applications varies in different 
localities. In some states where company 
has old and tried representatives appli- 
cations are handled through local offices; 
in others mortgages are purchased 
through dealers and investment compa- 
nies; and in near-by localities loans are 
handled direct from home office. In pur- 
chase of bonds has no affiliations what- 
ever, but buys securities from houses 
making offerings which in company’s 
judgment are best suited to its needs. 

Ft. Worth Life, Texas—Loans are made 
from home office, at rate of 8 percent 
per annum; borrowers to pay inspection, 
attorney and record fees. 


Pranklin Life, Springfield—About 12 
percent of invested assets are carried in 
high grade municipal bonds, purchased 
in small amounts from bond houses of 
well known reputation. Does not invest 
in corporation bonds or own stocks of any 
kind. Makes a few collateral loans, and 
carries about 85 percent of invested as- 
sets in farm mortgages, dealing directly 
with borrower in all instances through 
its own farm loan department. 


Girard Life, Pa.—Investments handled 
by two committees, a finance and a mort- 
gage loan committee, selected from board 
of directors and appointed yearly. Mort- 
gage loan committees look after first 
mortgage loans on real estate and finance 
committee after all other investments. 
Company makes its investments directly 
upon recommendation of these two com- 
mittees, which, however, are usually 
passed upon by board of directors at 
regular monthly meetings. 

Guardian Life, Madison—Makes all 
loans direct from home office. 

Tilinois Life, Chicago—Buys real estate 
mortgages through*mortgage companies 
and bonds through various brokers. 

Intermediate Life, Evansville, Ind.—Has 
a contract with a firm who loans all 
money on farm property at places desig- 
nated either in Indiana or Illinois; they in 
turn give company a bond guaranteeing 
the loan, which means that in the event 
that any interest when due is unpaid, they 
look after it and when a mortgage ma- 
tures, if the company does not desire to 
renew it, they immediately take it off the 
company’s hands by paying the principal. 
Company pays traveling expenses in mak- 
ing investigation of property and in addi- 
tion the loan agent receives commission 
from.the borrower. 

International Life, St. Louis—Invests 
funds principally in first mortgages on 
improved farm property; maintains own 
loan department, receives applications di- 
rect from borrower, inspects property by 
appraisers and has titles passed upon by 
attorneys of its own Selection. 


LaPayette Life, Indiana—Invests re- 
serve funds almost wholly in farm loans. 
As company is located in midst of a high- 
ly developed farm region, has no difficulty 
in placing all its money, dealing directly 
with borrowers from home office. 

Lincoln National, Ft. Wayne, Ind.—In- 
vestments consist exclusively of real 
estate mortgages made directly from home 
office by the ordinary methods. 

Manhattan Life—All investments are 








Salesmen Make Money 





Having Some- 
thing to Sell 


Receiving Proper 
Co-operation 


Being Connected 
With Live Wires 


Any “Plug” canmake money with 


S. C. PANDOLFO 


San Antonio, Texas 








Nearly $3,000,000.00 in applica- 
tions the first three months of 1914. 





THERE ARE 


in Michigan 
WITH THE 








Splendid Opportunities 


Detroit Life 








The Company is on a Sound Financial Basis; 
Having Ample Capital and a Large Surplus; 
Our Policy Contracts are up-to-date; 
We pay Agents Liberal Commissions; 
We have Good Territory still unassigned; 


No more attractive conditions, 


Write, and we will tell you how you can increase your income. 


Address M. E. O’BRIEN, President 
MEN and WOMEN Detroit Life Insurance Company, Detroit, Mich. 


The People are Prosperous. 


> 


for the Agent, exist anywhere. 




















made direct from home office. Company 
has no loan agents, but majority of ap- 
plications for out of town loans come 
through regular agents of company. 

Massachusetts Mutual, eld— 
Finance committee consists of five mem- 
bers of board of directors, of which pres- 
ident is chairman. Has various loaning 
agencies throughout the United States in 
charge of salaried employes. 

Meridian Life, Indianapolis—Company 
maintains its own loan department, mak- 
ing all investments direct from home 
office, but is always willing to consider 
loans presented either direct from pro- 
spective borrowers or from a loan agent. 
Company does not make any loans which 
are not personally inspected by its own 
loan department, excepting in some cases 
in the far away territory, where loans are 
purchased from trust companies or mort- 
gage companies on a guaranteed basis. 

* * . 


Michigan Mutual, Detroit—Invests its 
funds exclusively in first mortgages on 
real estate. Has an organization of loan 
correspondents in various states in which 
company operates, most of whom have 
been with company many years and in 
whom company has confidence. Loans 
made from home office in Detroit and 
vicinity are inspected by secretary. On 
farm property loans are not made to ex- 
ceed 50 percent of value of land, exclusive 
of all buildings. 


Midland Mutual, Ohio—Has not yet de- 
veloped a department of its own to have 
charge of investments. Investments are 
confined to Ohio. Chairman of finance 
committee is vice-president of one of old- 
est banks and has been able to supply 
mortgage investments in sufficient amount 
to cover needs of company. 

Minnesota Mutual, St. Paul—Invests 
principally in real estate mortgage loans 
made on applications submitted direct to 
company. Salaried inspector examines 
properties offered, after which applica- 
tions, with inspector’s reports, are sub- 
mitted to company’s finance committee. 
Those which receive its unanimous ap- 
proval are made. 

Missouri State Life, St. Louis—Invest- 
ments are made direct from home office, 
although it has a number of agents locat- 
ed in different parts of the country who 


supply it with applications. Company has ; 


its own inspectors at home office who in- 
spect property on which loans are made. 
* * . 

National Life, Vt.—Investments consist 
of first mortgage loans on both city and 
farm property, the latter representing 
about 95 percent of the total in mort- 
gage account, and of municipal bonds. 
Company has no loan agents of its own. 
It does not, except in very rare cases, buy 
municipal bonds direct from the munici- 
palities issuing them. Nearly every bond 
house in the country has access through 
the mail or by solicitor and all offerings 
are daily considered on merit by finance 
committee. When purchase is made it is 
done subject to proof of legality and 
Montpelier delivery. In case of mortgages 
company deals with bankers and mort- 
gage loan men of approved responsibility, 
but only after a previous inspection of the 
territory in which they work. Company 
has no agreement with them that any 
paper submitted will be accepted. When 
it is accepted, it is subject to convenient 
remittance and also, of course, to satis- 
factory abstract of title. The remittance 
is made upon condition that the company 
reserves the right, by its own officer, to 
inspect the security within one year of 
date of remittance and the right to take 
up said loan and have it cashed for its 
principal, with accrued interest, for any 
cause. It maintains for that purpose 
three inspectors of mortgage loans. 


New England Mu Boston—Invest- 
ments are made by a finance committee, 
who pass upon everything that is pur- 
chased, and on loans made. Does not ap- 
point financial agents with authority to 
make investments for the company, but 
does take mortgage loans through brokers 
whose long dealings with the company 
have given them a certain recognized 
standing. 

* + s 


North American Life, Chicago—Pur- 
chases such municipal bonds as it cares 
to take after offerings are submitted by 
several bond houses. Mortgages are pur- 
chased through banking institutions and 





THE KIND OF CONTRACTS 


That Made the Old General Agents Rich 


Do you want to better your condition in the Life Insurance 
Business? One of the oldest Life Insurance Companies in this 


country (not doing business in 


New York), wishes to contract 


with live General Agents in the following states: 


Alabama, Idaho, Indiana, Kentucky, Maryland, Michigan, 
Minnesota, Missouri, Montana, Nevada, North Carolina, Ohio, 
Pennsylvania, Tennessee and Wyoming. 


Liberal contracts to the right men. 
care THE WESTERN UNDERWRITER. 


Address iz-Q, 








Oregon, California, Iowa and Illinois. 


dition, communicate with 
JOHN J. CADIGAN, Pres. 


R. M. 


NEW WORLD LIFE 


**Giant of the Northwest’’ 


CAPITAL—paid in—One Million Dollars 
SURPLUS—Four Hundred Fifty Thousand Dollars 


@ Offers unusual opportunities, just mow, to insurance men of ability in 
general and special agency contracts for Washington, Montana, Idaho, 


q If you want to move to a healthy climate and better your financial con- 


MALPAS, Agency Manager, 
P. O. Box No. 27, SPOKANE, WASH. 











L ooking to us 


C arries you to 





Security Mutual Life Insurance Co. 


BINGHAMTON, N. Y. 
FREDRIC W. JENKINS, President 


S ee what we have to offer. 
M en of ability are surely 


I ntelligent effort well directed 


For Particulars address 


C. H. JACKSON, Superintendent of Agencies 


for contracts. 


the front. 











The Globe Mutual 


Life Insurance Association 
OF CHICAGO, ILL. 


neorporated Under. the Insurance Laws of Illinois, 1895 


Manhattan Bldg., 431 So. Dearborn St. 


M. H. Hory FRANK T. ANDREWS, A. M,, M.D 
President and Counsel Medical Director 


T. F. Barry, Lu.B., Secretary, Gen. Mgr. and Founder 
Pays Death—Total and Permanent Disability 
and “Old Age’”’ Benefits 


Over Three Thousand One Hundred 


such claims paid on policies issued on 
residents of Chicago and within the “Forty 
Mile Limit” up to December 31st, 1913. 
ORDINARY AND INDUSTRIAL BRANCHES 
CLAIMS PAID ON SIGHT 
T. F. BARRY, Sec. and Gen. Mgr. 
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mortgage companies with the understand- 
ing that after the examination of the se- 
curity by the farm loan department if the 
mortgages are not satisfactory they will 
be taken back, money refunded, or other 
loans satisfactory to the company given 
in exchange. 


Northwestern Mutual, Milwaukee 
Makes real estate loans directly to the 
borrowers through special loan agents 
who are salaried employes of the company 
and receive no commissions. Has one or 
more special loan agents in each state 
where it makes loans, 

Northwestern Watio Minneapolis— 
Helps local agents by purchasing farm 
loans chiefly from banks in the localities 
in which agents are writing insurance. 


Occidental Life, Mew Mexico—Makes 
loans exclusively on first mortgages, 
through duly appointed loan agents. 

Oklahoma WNational, Oklahoma City— 
Some loans are made direct to the appli- 
cant, other applications are obtained 
through bankers and about one-half the 
loans are purchased from loan and invest- 
ment companies, 

* * +. 


Old Line Bankers Life, Lincoln—Com- 
pany has general loan agents, who in turn 
have subagents. Money is loaned entirely 
on farms and company does not buy mort- 
gages from brokers. Company states it 
is producing its loan business at less than 
one-fifth of 1 percent, including the ex- 
penses of the inspection of both land and 
abstract and remittance of the interest to 
the company without charge. 


Pacific Mutual, Los Angeles—Invests 
money direct from home office, under per- 
sonal direction of officers and executive 
committee. Plan is for a certain officer of 
the company to visit certain districts and 
carefully map them out and investigate 
them. In this way company is able to 
invest direct and is not forced to depend 
upon the judgment of employes or agents. 
It is practically limiting its investments 
to mortgage loans upon standard income 
property, including irrigated farms. Pos- 
sibly as the company grows larger some 
further modification of this plan may be 
adopted, but during the past eight years 
it has worked to perfection and the com- 
pany has lost nothing in principal or in- 
terest during that period. 


Peoples Life, Frankfort, Ind.—All funds 
are invested directly from the home office 
in first mortgage loans on real estate, 
these loans being made by the secretary 
and treasurer after abstracts have been 
passed upon by the general counsel and 
inspection made by some officer. Loans 
all net the company 6 percent and quite a 
few of them 7 percent. No commission is 
charged for making loans. 


Peoria Life, Peoria, Ill—Makes all in- 
vestments in farm mortgages, which are 
made direct by the company and the appli- 
cations in a large majority of cases come 
direct from policyholders. Loans are 
made principally in Illinois and lowa and 
in localities in which it does business. It 
gets 6 percent net to the company, plus 
the cost of inspection and all expenses of 
recording the papers. Does not charge 
any commission to the borrower and does 
not purchase loans from investment bro- 
kers. Every loan is inspected by some 
one from the home office, so that the com- 
pany knows exactly what it is getting and 
the character of its securities. 

Preferred Life, Grand Rapids—Loans its 
funds almost exclusively on real estate 
mortgages, largely farm mortgages. Has 
a manager of this department who gives 
close attention to all applications, which 
must be approved by loan committee. 
Patronizes largely the country banker 
with whom it has contracts. Contract 
provides that loans not satisfactory on 
examination are to be repurchased on 
demand and loans are accepted on this 
guarantee and then inspection made as 
early as possible. After inspection the 
bank is relieved from further responsi- 
bility. 

+. * v 

Provident Life & Trust, Philadelphia— 
Money is invested directly from home 
office in such mortgages and securities as 
are approved by the finance committee and 
ultimately by the board of directors. Cir- 
cular letters and offers of securities from 
brokers are presented from time to time 
and these are occasionally the basis for 
purchase, 


Sam Houston Life, Dallas—Most of its 
loans are procured through the Bonner 
Loan & Investment Company of Dallas. 

San Antonio Life, Texas—Confines its 
loans strictly to first mortgages upon 
farms and ranches, dealing direct with the 
borrowers. 

San Francisco Life—Company makes all 
investments direct from home office. 


Scandia Life, Chicago—Investments are 
chiefly made by finance committee from 
home office direct. Occasionally loans are 
made through bankers in distant sections 
of the country, but ordinarily only in 
cases where these bankers are personally 
known to the officers of the company, and 
in most, if not all cases, where the bank- 
ers are policyholders and thus have an 
interest from a policyholder’s point of 
view. 

. io 


Security Life, o—Does not have 
its own loan agents, but has made con- 
nections with and patronizes certain bank- 
ers, bond brokers and mortgage dealers, 
buying their securities after careful in- 





vestigation and inspection of properties by 
the officers. 

Security Mutual, Binghamton — Pur- 
chases bonds through bonding houses. 
Greater part of mortgages are made upon 
applications received at the home office. 
Has bought some bonds and mortgages 
through western loan agents. 

Security Mu Lincoln—Investments 
are almost entirely in farm mortgages, 
which are made directly from home office. 
Applications are received from borrowers 
direct, through banks, loan agents and 
attorneys. All property on which loans 
are made is inspected by a company rep- 
resentative. The company establishes a 
net rate, depending — location and size 
of loans. If the application is through a 
third party, he is expected to get his com- 
mission from the borrower in addition, but 
borrowers are not encouraged to pay any 
large commissions. Company has found 
farm loans very satisfactory and has no 
difficulty in getting 5% and 6 percent in- 
terest and occasionally as high as 7 per- 
cent. 

Southeastern Life, Greenville, 8. C.—Is 
planning to organize a trust company 
which will be a subsidiary to the life com- 
pany and will handle its investments, 
guaranteeing payment of interest and 
principal. The coupon note plan will be 
followed, the notes bearing 6 percent in- 
terest, payable semiannually. 


Washington Life, Charleston, W. 
Va.—Makes investments directly from 
home office, confining them almost exclu- 
sively to first mortgage real estate loans 
within the territory in which it operates. 
Has not yet found it necessary to patron- 
ize bankers, bond brokers or mortgage 
dealers. 


Standard Life, Pittsburgh—Confines it- 
self to first mortgages on real estate and 
municipal bonds. Tries to obtain mort- 
gage loans from territory in which it gets 
premium income, usually through a local 
bank, which helps the agent. 

State Mutual Life, Worcester—Bonds 
are purchased on the judgment of the 
finance committee from offerings made by 
bankers and bond brokers. Mortgages are 
made in the judgment of the finance com- 
mittee from offerings submitted by loan 
agents in the various cities. Company 
does not invest in farm mortgages in any 
state. Mortgages are confined to inside 
business properties in the larger cities 
and loans are made only in the cities 
where the company has established loan 
agents. Some member or members of the 
finance committee inspect every loan at 
least once a year. Tife investment busi- 








The Double Benefit Family Policy 


will soon be placed on the market by 


THE GERMANIA LIFE 
INSURANCE COMPANY 


OF NEW YORK 
Another evidence of 


PROGRESSIVE METHODS 


This policy is economically perfect. It combines the 
MAXIMUM of PROTECTION during the produc- 
tive years, with a COMPETENCY for OLD AGE 


THE IDEAL POLICY TO SELL 


For particulars, and Agency Contracts for exclusive territory on liberal terms, address 


HOME OFFICE, 50 union square New York City 























The Intermediate Life Assurance Co. 
EVANSVILLE, IND. 








This is a progressive age. Why not join the ranks 
of a progressive company that will give you a con- 
tract in either of two states where less than 12% 
of the Insurable population are insured in a legal 
reserve company. Let us tell you more. 














THE EQUITABLE LIF 
INSURANCE COMPANY OF IOWA 


Has good openings for general agencies in desirable locations for experienced and successful men. 


Apply to Home Office, DES MOINES, IOWA 


Liberal contracts offered. 











IOWA—NEBRASKA—SOUTH DAKOTA—Three splendid 
states. Reliable District and Special Agents desired. New company 
with very attractive policy, non-participating, just entering 
new territory. Address 90-R, care The Western Underwriter. 
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ness is absolutely divorced from the in- 
surance business. 
a * * 

Two Republics Life, El Paso, Texas— 
Loans are made direct from home office 
by the finance committee in the neighbor- 
hood from which premiums are collected. 

Union Central Life, ti—Negoti- 
ates loans on improved farm lands direct 
to the borrowers through its financial cor- 
respondents upon appraisements by two 
disinterested land owners, resident of the 
county in which loan is located, and val- 
uation is made by the company’s inspect- 
ors, endorsed by its financial correspond- 
ents. 

Volunteer State Life, Chattanooga—Real 
estate loans are placed through loan 
agencies with which company has con- 
tracts whereby they submit the applica- 
tion and, upon its approval, prepare and 
transfer to the company all papers. Some 
loans are made direct from the home 
office, which inspects the property and 
looks after all the details. 

Wabash Life, Danville, Til—Bonds are 
purchased from a bond house. Mortgages 
are taken direct from a mortgagor; ab- 
stracts of title are examined in home 
office. 

Wisconsin Life, Madison—Does not pa- 
tronize bankers, bond brokers or mortgage 
dealers, but the treasurer makes all in- 
vestments for the company direct. 


Wisconsin National, Oshkosh—Loans 


ACTUARIES 
A. ANDERSON, F. A. I. A. 


Consulting Actuary 
417-418 Washington Building 
MADISON, WIS. 


H W. BUTTOLPH 
” 














CONSULTING 
ACTUARY 


Hume Building 
INDIANAPOLIS, IND. 
_— F. CAMPBELL 


CONSULTING 
ACTUARY 





404 Harris Trust Building 
Telephone Randolph 918 


CHICAGO, ILL. 


OHN W. CROOKS 


INSURANCE EXAMINER AND AC- 
COUNTANT 


Ten Years Chief Examiner 
Ohio Insurance Department 


Four Years Company Experience 
52 East Gay Street 
COLUMBUS, OHIO 


R A. HANN 
> 


CONSULTING 
ACTUARY 


New First National Bank Building 
COLUMBUS, OHIO 


| ae J. HAIGHT 











Consulting 
Actuary 


Hume Bldé. 
INDIANAPOLIS 


Dee Cc. HARVEY 
Consulting Actuary 
Chemical Building 

ST. LOUIS, MO. 


T J. McCOMB 
. COUNSELOR AT LAW 
CONSULTING ACTUARY 


Premiums, Reserves, Surrender Values, etc., calcu- 
lated. Vi 








Colcord, Bldg. 
OKLAHOMA CITY 


J H. NITCHIE 
® 





Actuary 


Telephone 1219 Association Building 
Central 789 19 S. La Salle St-, CHICAGO 


ARRIS E. VINEBERG 


Fellow, Actuarial Society of America 
Fellow, American Institute of Actuaries 


CONSULTING ACTUARY AND EXAMINER 
Room 1137 First National Bank Building 
CHICAGO 








are made through finance committee of 
four members subject to approval by a 
board of directors of nine members. Buys 
through any reliable individual, firm or 
agency from whom the company can get 
what it considers the best securities in 
the market. In all cases the legal ques- 
tions are passed upon by the general 
counsel, 


PHELPS 





STATES POSITION 





Insurance Commissioner of California 
Comments on Twisting of Life 
Insurance Policies by Agents 





The Los Angeles Life Underwriters 
Association is taking an active cam- 
paign against twisting, the practice 
being prevalent in the southern part of 
the state. The following letter from 
Insurance Commissioner Phelps on the 
subject was written to the association: 

“We have for acknowledgment your 
letter requesting the insurarice depart- 
ment of California to cite to you the 
law which protects and safeguards the 
interest of its citizens in their life in- 
surance policies, from the misrepre- 
sentations of dishonest “twisters.” I? 
is to be deplored that California has 
never enacted into law this much 
needed protective measure, and it is my 
hope that our legislature may, at its 
coming session, realize the great need 
of providing such a law and that the 
penalties attaching thereto for any vio- 
lations thereof may be so drastic and 
severe as to drive from this state every 
dishonest life insurance solicitor. 

“As you doubtless know, the Insur- 
ance Commissioner’s Association of 
the United States has repeatedly gone 
on record branding the “twister” as 
the most dangerous selling agency 
which today harasses legitimate life 
underwriting; for the “twister” tears 
down in one stroke the solid structure 
of life protection upon which the 
policyholder, in cooperation with his 
chosen company, has spent a great 
many years in building. 

“The insurance commissioner has 
taken an oath to protect each and 
every citizen of California against any 
and all frauds designed, or perpetrated 
by dishonest and unscrupulous insur- 
ance companies, associations, their 
agents, solitictors or employes, and he 
will with untiring zeal, bend his every 
effort to fulfill his obligations to the 
people of California.” 





Stamp Taxes 


The Fidelity Mutual Life gives in 
concise form just where the stamp tax 
will touch agency offices. It says: 


The war revenue law goes into effect, so 
far as stamp taxes are concerned, Dec. 1, 
1914. The one item therein which will 
affect all cashiers and agents is the tax 
on promissory notes. This will include 
all premium notes and each renewal of 
the same. The tax will be two cents on 
each $100, or fraction thereof, and must 
be paid, by affixing the proper amount 
of stamps to the note, by the one who 
makes, issues or signs it. The law also 
provides that the stamps affixed must be 
initialed and dated by way of cancellation. 
Agents and cashiers must therefore see 
that all notes or renewal notes taken 
after Dec. 1, 1914, are properly stamped 
and the stamps cancelled, before such 
notes are forwarded to the head office. 

Policy loan agreements will be subject 
to a stamp tax, payable by the borrower. 

The law also provides for a stamp tax 
on every bond of indemnity. Whenever 
the agent is required under his contract 
to furnish such a bond to the company, 
internal revenue stamps to the amount of 
fifty cents must accompany same. If the 
bond be approved, the stamps will be at- 
tached and duly cancelled. If not ap- 
proved, the stamps, or amount, will be 
returned. 





Makes a Fine’ Showing 


The Detroit general agency of the 
Sun Life of Canada, up to November 
1, had paid for $100,000 more business 
than in 1913. This is considered a very 
good showing, in view of the fact that 
it is a company working in a foreign 
field in competition with large home 
companies. The month of October 
was much better than the same month 
a year ago. The agency handles De- 
troit and ten counties in the south- 
eastern part of Michigan. 








A COMPANY NOT OPERATING 
IN NEW YORK 


Is prepared to give Old Time General Agency Con- 
tracts for a Few Important Fields Still Open. Company 
Old Enough to be Settled in Its Policy; Big Enough, if not 
the Largest. General Agency Contracts Under Which 
the Present Leaders in the Life Insurance World Made 
Their Success. One Especially Good Opening at Cleve- 
land for Northern Ohio. Only Men with Established 
Records of Production. Address 59-N, 


Care The Western Underwriter, Cincinnati or Chicago. 














International Life 


The Big Life Company of TODAY 
with Methods of TOMORROW 


Write us about our T. O. Policies. 
If you are not selling them we are both losing money. 


International Life of St. Louis, Mo. 
MASSEY WILSON, President 
J. L. BABLER. Vice-Pres. and Gen’l Mar. of Agencies 





WABASH LIFE 


DANVILLE, ILLINOIS 


"Tc progressive, sound little company offers an attractive agency 


contract to the right men. We are able to render unusmal assist- 
ance to the “‘boys in the field,” in the way of leads from the home 


office, and the active support of influential men in each community, 


These are facts—not advertising catch-words. 
Agents who once join forces with the Wabash, STICK—the company 


has not yet lost a single agent. 


There’s a reason! It will pay to investigate 





Otto Schenk, President 


ular Policy. 
you. Ask for details. 


The Conservative Life Insurance Company 


Wheeling, West Va. 


Clem E. Peters, Secretary and Treasurer 
Cc. E. Flanagan, Actuary 


Home of the Multiform Policy 


You Ohio and West Virginia agents, investigate this pop- 
We have an agency contract that may surprise 
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INSURANCE STOCKS 


SPECIAL CONFIDENTIAL PRICES 


AMERICAN BANKERS LINCOLN NATIONAL LIFE 
CENTRAL LIFE MARQUETTE LIFE 
COMMERCIAL FIRE MARQUETTE FIRE 
CLEVELAND NAT’L FIRE MISSOURI STATE LIFE 
COLUMBIAN NAT’L FIRE METROPOLITAN FIRE 
FOREST CITY LIFE NEW WORLD LIFE 
FIRST NATIONAL FIRE INDIANA NATIONAL LIFE 
NORTH AMERICAN LIFE PRUDENTIAL CASUALTY 
GREAT SOUTHERN FIRE 


Write to ANDREWS & COMPANY 


INVESTMENT BANKERS 
108 So. La Salle Street 


OHIO NATIONAL LIFE 
OLD COLONY LIFE 
PUBLIC SAVINGS LIFE 
PEORIA LIFE 
STERLING FIRE 
UNION CASUALTY 
WISCONSIN NAT'L LIFE 
ANY OTHER STOCES 


CHICAGO, ILL. 
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STUPENDOUS RESOURCES 


THE stupendous financial resources 
of the insurance companies of the United 
States are perhaps little appreciated, 
even by insurance men, This immense 
industry totals in. its assets $5,730,858,- 
644. Of this vast sum the regular old 
line life companies have $4,351,042,584; 
the assessment life associations $11,- 
727,880; the fraternal orders $37,395,294, 
and the old line fraternal orders $7,614,- 
000. This makes a total for life insur- 
ance alone of $4,407,779,758. 

The stock fire companies have assets 
of $692,260,011, while the cash assets of 
the mutual fire companies is $100,052,- 
623, making a total for fire insurance of 

792,312,634. The stock casualty com- 
panies have assets of $530,766,252. 

These figures do not include the 
numerous small concerns of all classes 
whose statistics are not included in the 
standard publications. 





AFTER HOURS 


Forses Linpsay, associate manager of 
the home office of the general agency of 
the Paciric Mutuat Lire at Los Angeles, 
is one of the most delightful writers in 
the business. He has had long experi- 
ence in literary work and his observa- 
tions, not alone confined to life insur- 
ance, have attracted wide attention. In 
one of his recent Monday morning talks 
to the agents Mr. Linpsay took occasion 
to point out the value of one’s leisure 
time. 

We are all inclined, more or less, to 
think of a day as disjointed. One por- 
tion is devoted entirely to work, another 
to sleep and still another to reading or 
some form of recreation. This idea has 
come down to us, as Mr. Lrnpsay points 
out, from the old days of feudal times, 
when the serf or slave was allowed per- 
fect freedom during a portion of the day 
that was marked and distinct from the 
work time. 

However, in more recent years we have 
come to learn that our leisure and work 
time are vitally related. Employers these 
days desire to know how the after hours 
of employes are spent, particularly if em- 
ployes are occupying a position of trust 
and confidence. This sort of exaction a 
few years ago would have been resented. 
It was the feeling that the employer had 
a right to a certain amount of service, 
but the after hours belonged exclusively 
to the individual. He could spend this 
time as he thought best and he did not 
recognize any connection between his 
leisure and his work time. 

However, new business standards have 
been set up. Competition has demanded 
of men that they keep running at the 
highest point -of efficiency and in order 
to maintain the machinery in first-class 
condition it is found that the hours of 
leisure should not be devoted to any 
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activity that will tend to disorganize men- 
tal, moral and physical functions. Self- 
interest has prompted many men to care- 
fully guard their leisure. What people 
do during the so-called playtime or dur- 
ing the rest hours away from work vitaily 
affects both character and capacity for 
labor. 

Mr. Linpsay very convincingly pointed 
out that every minute of the day is in- 
terwoven with many threads in forming 
the fabric of life. A missing thread here 
or a decayed one there weakens the en- 
tire piece, lessens its utility and reduces its 
value. 

The leisure period should not be a mere 
inactive one in that we refrain from do- 
ing certain things that affect us in our 
work hours to our detriment, but the 
after hours should be positive in that the 
time should be given to those activities 
which touch life at various points and 
can be classed as constructive. 

Life insurance men are engaged in a 
peculiar work, requiting much strain and 
stress. A life insurance agent must be 
a dynamo of enthusiasm and energy. A 
hard day’s toil canvassing in the field 
means a terrific drain on his resources. 
Therefore, what he does in his leisure has 
a very material effect on the character 
of his work. Physical strength and men- 
tal alertness are two requisites to the 
greatest success of the life salesman. Fa- 
tigue and mental dibility are mighty han- 
dicaps in field work. The conduct of a 
life man during his leisure hours should 
be such that it should not reflect in any 
way on his work day. 

The more life men consider the rela- 
tions of their leisure to the work day, 
the more valuable do the after hours ap- 
pear to them. The disposition of the 
leisure time should not be left to chance 
or accident. It should be regarded as a 
most valuable portion of the day and as 
a source of profit. 





THE STRAIGHT CANVASS 


AFTER all is said and done, it pays 
often just to get into the full swing of 
the straight canvass in life insurance 
work. We may try all our fancy meth- 
ods and go after prospects here and 
there, labor on our big cases and all 
that, but it is a splendid training to take 
a whirl in the systematic canvass. 

There is something to be gotten out 
of just continual plodding, real hard 
work in going at men one at a time, all 
in arow. We may do a lot of cultivat- 
ing and nursing in the hope of future 
reward, but the man who simply goes 
into the highways and talks insurance 
to every insurable prospect and prose- 
cutes his work with intelligence and 
adroitness, will pull many ripe apples 
from the tree. The straight canvass 
serves to get a man in trim. It brings 
him back to form. It gets him in the 
habit of working regularly. 





RESULTS must be thought of and 
planned in order to be worked out—but 
good intentions, of themselves, don’t 
amount to anything. They must be fol- 
lowed by action. 





NorHInc really worth while ever just 
happens. 





ersonal Glimpses of 
P Life U 


In the list of twenty best producers 
of the eight thousand Mutual Life 
agents for October, as far as number of 
lives insured is concerned, is one Mich- 
igan man who furnishes an example of 
what diligence can accomplish. He is 
George A. Spencer, of Port Huron, 
given in the list as of Detroit because 
Port Huron is under the Detroit gen- 
eral agency. He is third in the list. 
Port Huron has only about 20,000 
population. Yet Mr. Spencer, in Octo- 
ber, insured more lives than any Mu- 
tual Life agent in any large city in the 
country with the exception of one of 
the Baltimore men. He does not write 
many large policies, but simply keeps 
going after men who he thinks need 
life insurance in small amounts. He 
will rank high in the list of Mutual 
Life producers in November. Last 
week he sent in fifteen applications. He 
travels the country near Port Huron 
in his motor car, rounding up farmers. 
In one small town he wrote seventeen 
lives within a few days. Though his 
territory is small, he is an easy quali- 
fier in the $100,000 club every year and 
hopes to make the $200,000 club this 
year and take the trip to San Francisco. 

G. R. Sommers, vice-president of the 
Conservative Life of South Bend, Ind., 
was elected representative from St. 
Joseph county to the Indiana legisla- 
ture. 





Darby A. Day, manager of the Chi- 
cago department of the Mutual Life, 
possesses excellent eye-sight, a keen 
taste, has an exquisite tactile sense, but 
it is in his auricular faculties that he 
seems to have a particular gift. In 
other words, Darby Day is a man who 
has a fine sense of voice perception. 
Let him once hear a man’s voice, and 
if he can not recall him in any other 
way, he recognizes him by his voice and 
calls him by name. Mr. Day’s private 
office is partitioned from that of his 
secretary by a panel that reaches half- 
way to the ceiling. When a caller be- 
gins conversation with the secretary, 
Mr. Day usually greets him by name 
from his office, and if he is not busy, 
invites him in. Many a caller has mar- 
velled at the facility with which Mr. 
Day thus recognizes men by their 
voices. 

W. A. R. Bruehl, Jr., of W. A. R. 
Bruehl & Son, general managers of the 
Home Life in Cincinnati, is one of the 
comers in the life insurance field. In 
fact, although one of the younger men, 
he has already arrived. Among the 
general agents in personal production 
for the entire year he ranked ninth, 
having stepped from fourteenth place 
in the single month of October, and 
this without writing any especially large 
policies. Mr. Bruehl has for several 
years been secretary of the Cincinnati 
Life Underwriters Association and re- 
tired only a month or so ago. He is 
much interested in association work 
and a close student of the life insurance 
business. He represents the third gen- 
eration in the general agency of the 
Home Life at Cincinnati, his grand- 
father, R. A. W. Bruehl having taken 
the general agency for a number of 
states many years ago. 


Perez F. Huff of New York City con- 
tinues to write big business for the 
Union Central... He ranked first again 
for that company last month with re- 
ported business of more than a quarter 
of a million. This is exclusive of the 
work of his agents, who are also doing 
a splendid business. 


Though young in tht business, as well 
as in years, D. G. Durnerin of the Los 
Angeles agency of the Equitable of 
New York, has demonstrated that he is 
of Quarter-Million Club timber. 

In April, 1912, while identified with 
a western soap company, Mr. Durnerin 


met Manager Rathbun and decided to 
devote his spare time to the Equitable. 
He wrote his first application in July 
of that year, and after three months 
became so impressed with the pos- 
sibilities of the business that he de- 
cided to devote his entire time to life 
insurance. His record of $105,000 in 
paid for insurance from July, 1912, to 
July, 1913, demonstrates the wisdom of 
his decision. From July, 1913, to July, 
1914, Mr. Durnerin paid for over $150,- 
000. During the first nine months of 
this year he has insured nearly 40 per- 
sons, an average of one a week. 


How a chauffeur, who drove the car 
that carried Theodore Roosevelt on 
his recent trip to Chicago from Gary, 
Ind., spent the $10 tip that “Teddy” 
gave him, in purchasing a policy from 
the Northern States Life of Hammond, 
Ind., is told by one of the papers as 
follows: 

How a $10 tip given by Col. Roosevelt 
on his Monday trip to a Lake county boy 


has been invested by the latter has just 
come to light. ‘ 

The recipient of the Roosevelt gift was 
Roy J. Beebe of Lowell, Ind., who is em- 
ployed in the office of Attorney S. C. 
Dwyer there. He had acted as “Teddy’s” 
chauffeur on the trip from Gary to Chi- 
cago, Beebe having driven Attorney 
Dwyer’s car for the occasion. At the 
LaSalle hotel in Chicago, the colonel had 
pressed a $10 bill into Beebe’s hands 
with a “thank you” and a display of his 
well known teeth and did not stop to 


wait for any refusals or expressions of 
any kind. 

Enter the ubiquitous life insurance 
agent. Beebe, who is a young man, felt 
that a $10 bill which had been given 
| him by so prominent a personage as the 
great bull mooser, should not be spent 

in buying such plebian things as socks 
and night shirts, nor should it be wasted 
on such frothing sweets as are dispensed 
in the only refreshment emporiums 
that Lowell knows. It should be the foun- 
dation of an investment more lasting, he 
thought, and seemingly by coincidence he 
met his friend Ben Lynch of Lowell and 
Hammond and George Dobbins, also of 
Hammond, both agents for the Northern 
States Life, which has its offices in Ham- 
mond. If it was insurance that he was 
considering, they. could offer him the best, 
they told him, and convinced of this he 
invested his precious ten in a 20-payment 
life plan policy, with the Hammond com- 
pany. Twenty years from now when he 
collects the face value of the policy and 
in the meantime while it is maturing he 


will remember with pleasure his memor- 
able trip. 


—— 


Beale & Buzbee, Arkansas general 
agents of the International Life, are 
two hustlers in their state and are mak- 
ing the fur fly. Calvert W. Beale, de- 
scending from staunch French and 
English stock, was first heard in a log 
cabin, June 19, 1884, Cape Girardeau 
county, Missouri, and has been making 
a fuss ever since. He “hollered” in his 
youth until he was equipped, through 
hard knocks of his own, with a good 
education, his alma mater being West- 
minster College, Missouri. At 21 he 
was assistant cashier of the Bank of 
Fayetteville, Arkansas. At 31 he had 
organized the Farmers Bank of Blythe- 
ville and was cashier. Later he en- 
gaged in real estate and fire insurance, 
taking his jump into the life business, 
for which he seems to have been pre- 
destined, August, 1911, and, finally, 
Sept. 1, 1914, making the grand climax- 
ing move of his successful life by join- 
ing the International Life. 

Geo. F. Buzbee, Bryant, Ark., June 
5, 1879, on a farm; father a devout and 
honored preacher of the Methodist per- 
suasion, ‘ counting his progenitors 
among the hearty stock of merry old 
England. At the tender age of 11, he 
found himself bereft of his father, but 
in the possession of 40 acres and a 
pony upon which a mortgage covered 
like a blanket. He stayed by his patri- 
mony until 20, digging a living and a 
good education out of the ground. 
School teacher for three years; then a 
course at a business college; then 4 
job in an office of a fire insurance com- 
pany, and in 1911 opened up an agency 
for himself at Benton, where he was 
discovered by the International Life, 
the result being a partnership with 
Mr. Beale in the general agency for 
the state, with headquarters at Little 





Rock. 








Fc weer Ree —C—Ct 


orTnwvewe ome ti ww 











November 19, 1914 


THE WESTERN 


UNDERWRITER. LIFE 11 








NEWS ABOUT LIFE POLICIES 


q New Policies, Premium Rates, Divi- 
dends, Surrender Values and all Changes 
in Policy Literature, Rate Books, etc. 
q Supplementing Webb’s Policy- Holders’ 
Digest, Published Annually in May. 


PRICE, $2.50 











INCOMES FOR SHORT PERIODS 





Prudential Issues Monthly Pension 
Policies Payable for Five, Ten 
and Fifteen Years 





The Prudential Life has greatly in- 
creased its line of monthly income poli- 
cies. The new forms provide for $20 
a month or more for a period of five 
years and for $10 a month or more for 
a period of ten and fifteen years. On 
the ten and fifteen year income policies 
the company will guarantee such pay- 
ment continuously for the life of the 
beneficiary. The rates for these poli- 
cies are, of course, considerably less 
than for the twenty-year income policy. 
The rates for and values of a five-year 
monthly income of $10 a month are 
.557 of a regular $1,000 policy and any 
of the full life limited pay or endow- 
ment form. The factor for getting the 
rate and value of a $10 a month income 
for ten years is 1.27. The factor for 
$10 a month for fifteen years is 1.422 | 
of the regular $1,000 policy. 


FEW CHANGES IN DIVIDENDS 











Drops, Feared in Some Quarters, Do| 
Not Appear Likely—Not Many 
Increases 





It does not appear likely that many | 
participating companies will change | 
their schedules of dividends on the first | 
of the coming year. Many have = 
ready announced that they will con- 
tinue their present scale. 

Some life insurance men of a panicky 
turn of mind thought that possibly 
some companies would have to reduce | 
their dividends. This hardly seems | 
likely. The mortality in Europe is not | 
so severe that it is affecting the Ameri- | 
can companies having business abroad, | 
nor is that mortality amongst the class | 
of people insured by American com- 
panies, 

The present low market values of | 
securities will of course be instru- 
mental in keeping companies that 
might have increased their scale from 
taking any action this year. Those 
companies that have already increased 
up to what might be termed the limit 
on dividends, can fall back on the laws 
which permit amortization of securi- 
ties. Whether it will be necessary for 
any companies to do this is a question 
that can only be answered when annual 
Statements are made as of Dec. 31. 

Some of the younger companies will 
make small increases on Jan. 1. The | 
answer is, of course, found in the fact 
that these companies are getting an in- 
creasing amount of new business on | 
which the mortality is very favorable | 
and that they are in a position to in- | 
crease. Then, too, these companies are | 
getting their expense rates down. 

The present market prices permit life 
companies to invest in securities that will 
yield a large amount of interest. This 
will be of assistance in maintaining 
Present dividend rates next year. 





Northwestern Mutual Dividends 


The Northwestern Mutual will make 
no change in its dividend scale for next 








year. The deferred dividend fund, set- 
tlements under Options “A,” “B” and 
“C,” and dividends left to accumulate 
will, during 1915, be allowed interest 
on the basis of 4%4 percent. 





Lincoln Life Dividends 


An error was made in last week’s is- 
sue regarding the dividends payable by 
the Lincoln National Life. Franklin 
B. Mead, secretary and actuary, 
straightens the statement out with the 
following letter: 


The dividend year for policies issued 
prior to July 1, 1912, begins on Sept 1 
for the reason that the company began 
business Sept. 1, 1905. Upon such policies 
the company continued during the current 
fiscal year the same scale of dividends as 
was im geen previously. Our new lire of 
policies was placed upon the market July 
1, 1912. The life policies issued previous 
to that date were the usual life forms, but 
those issued subsequent to that date have 
the endowment at age 85 feature incor- 
porated in them. The dividend year on 
this new series of policies begins July 1 
of each year, the first dividends becoming 
payable in this year. The dividend factors 
on both series of policies are the same, 
but there is some difference in dividends 
due to the fact that the premium loading 
is somewhat different and the forms dif- 
ferent as to the endowment at age 85 
feature. I note that the word “omis- 
sions” appears instead of “commissions.” 
I am sure you will agree with me that 
commissions are not, by any manner of 
means, omissions, judging from the size 
of those sometimes paid. 


NO RECEIVER FOR EMPIRE 








Georgia Insurance Commission Decides 
That the Litigation Against the 
Company Was Without Merit 





Application for the appointment of 
receiver for the Empire Life of Atlanta, 
brought several months ago by Earle 
F. Chandler, was declined last week by 
the Georgia insurance commission, 
composed of Governor John M. Slaton, 
Insurance Commissioner William 
Wright, and Attorney-General Warren 
Grice, the commission holding that the 
charges of insolvency and mismanage- 
ment brought against the company 
were unmerited. 

Several months ago the Empire Life 
successfully defended a suit against it 
for receiver. in the Atlanta superior 
court, and immediately thereafter Mr. 
Chandler brought his unwarranted liti- 
gation against the company before the 
insurance commission, a law having 
just been passed creating this commis- 
sion to consider such matters before 
court proceedings could be instituted. 

After the suit had been filed by Mr. 
Chandler, he recanted and made affi- 
davit wherein he claimed that the at- 
torneys had imposed upon him and filed 
this suit without his knowledge and in- 
tention. The case had then gone so 
far that the commission decided to try 
it out on its merits at any rate. 





Dr. Rowley Made Medical Director 


The Phoenix Mutual announces the 
appointment of Dr. Robert Lee Rowley 
as medical director. Dr. Rowley went 
to the company nearly two years ago 
as associate medical director, giving 
about half his time to the work of 
the new business department. 

Dr. William D. Morgan, the medical 
director for so many years, will con- 
tinue to give the benefit of his experi- 
ence in that capacity, devoting as much 
time as he can spare from his own 
interests. : 

Dr. William B. Bartlett, who for 
the past year has given efficient service 
to the department, has been appointed 
assistant medical director. He is a 
graduate of the Harvard Medical 
School and is well equipped to perform 
the duties of the position. 








United States Annuity and 


Life Insurance Company 


Chicago, Illinois 


Provides assistance for individual solicitors, District and State Managers 
in building up a profitable connection. 


Now is a favorable time to secure a direct contract. Liberal policies, 
large dividends, good commissions, first and renewal. 


Write 
William T. Smith, Secretary 


Home Office - - McCormick Building 

















No Grumbling Here! 


Thus far our new business for 1914 exceeds that of the same pericd 
in 1913, both delivered and written. Our representatives are PROS- 
PEROUS, not grumbling—are WORKING, not talking war. They have 
modern policies, low net cost, effective literature, a first-class agency 
magazine, and happy relations with the Home Office. 

Occasionally we have a general agency opening. 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 


LIFE INSURANCE COMPANY 
SPRINGFIELD, MASS. 


Incorporated 1871 


BANKERS LIFE COMPANY 


Des Moines, Iowa Organized 1879 











Insurance Issued and Restored 1913 (Paid-for) $60,907,000.00 
Increase in Admitted Assets For Years - + 2,630,411.43 





ERNEST E, CLARK, President 


Ketel Ia Salte 
_ Chicago’s Finest Hotel “"TTT 


ERNEST J. STEVENS, Manager La Salle at Madison Street, Chicago 


WHERE INSURANCE MEN MEET 


Hotel La Salle ranks first among Chicago 
hotels for its perfect service, elegant equip- 
ment and comfortable accommodations. Lo- 
cated at the center of the insurance 
district it is the most convenient stop- 
ping place for the busy man. 


RATES; 
ONE PERSON 
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Room with detached bath <- - - - $8 te $8 oes Sav 
Room with private bath - - - = to $5 per day 
TWO PERSONS 
Room with detached bath - - - - $3 to $5 per day 


Rooms with ‘private bath - - =< = $6 to $8 per day 
Connecting rooms and suites as desired 
All rooms at $5 or more are the same price 
for one or two persons. 
Hotel La Salle gives more for the price 
you pay than any other hotel in Chicago 
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Ottawa, Illinois : 


The Central Life Insurance Company of Illinois 


Has a few GOOD positions open FOR FIELD 


MEN IN IOWA and MISSOURI : It will pay you to investigate 
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HETHER it pays a state to pass 
W laws compelling companies to 

invest locally a certain percent- 
age of their ‘eserves on the business 
done in that state is an interesting 
question. There is no doubt that the 
newer and growing sections of the 
south and southwest, being able to pay 
much higher interest than can be se- 
cured in the east, are receiving a large 
share of insurance companies’ invest- 
ments. In the present competition to 
make a showing on net cost, speaking 
of life insurance companies particu- 
larly, companies are striving to secure 
the very largest interest rate possible 
consistent with security. 


Invest in South and Southwest 


There ‘are several notable examples 
of quite large companies that have 
within the past two or three years seen 
the advantage to be gained by trans- 
ferring their investments to the grow- 
ing sections of the south and south- 
west. For instance, President Love- 
joy of the Manhattan Life, who comes 
from Alabama, and who knows the in- 
terest earning possibilities and safety 
of properly selected investments in the 
south is, it is understood, investing that 
company’s funds largely in the south. 
When John G. Hoyt secured control 
of the Hartford Life, one of the first 
things he did was to follow the lead of 
E. P. Melson, president of the Missouri 
State Life, with which the Hartford 
was afterwards consolidated, and in- 
vest the Hartford’s funds in the terri- 
tory in which the Missouri State had 
secured such a fine interest rate on 
farm and other mortgages. 


Requires Especial Care 


It is true that especial care and a 
knowledge of local conditions are 
needed to make this kind of invest- 
ment; also, that a large number of 
small mortgages requires a system at 
the home office by which the mort- 
gages are kept track of and that this 
may involve the expense of an extra 
clerk or two. But the companies as a 
rule can be depended upon in these 
days to be sufficiently alive to invest- 
ment opportunities in the newer sec- 
tions. 

Comparing Texas, which has the 
compulsory reserve investment law, 
with other southern and western states, 
it is found that quite a number of the 
companies have discriminated against 
Texas in investing only the bare 
amount required by the law, whereas 
in Mississippi and other near-by states, 
which possibly do not furnish as good 
investment opportunities as does 
Texas, the percentage of the invest- 
ments to the reserve on the business 
is larger than it is in Texas. 


Should Be Avoided 


Compulsory laws governing invest- 
ments are, if possible, to be avoided, 
though it is easy to sympathize with 
the standpoint of Texas in enacting her 
law after seeing the amount of pre- 
miums sent out of the state every year 
and realizing its pressing need for capi- 
tal. Even the guaranteed interest rate 
on policy loans, taking no account of 
the current money markets, is seen to 
be a bad thing for the life companies in 
compelling them to loan to policyhold- 
ers at a specified rate, which at this 
time is considerably below the market 
rate, and which encourages policyhold- 
ers to speculate with their life insur- 
ance funds, withdrawing them at the 
specified rate for policy loans and loan- 
ing them out at a 1 or 2 percent higher 
rate. Not only does this disturb the 
equilibrium of the investments of the 
companies but it may cause serious in- 
convenience and loss to companies 
which have to sell securities in a falling 
market in order to furnish policyhold- 
ers with money for reinvestment at a 
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higher rate than they have to pay the 
company. 








LOOKS OVER THE FIELD 


A. M. Johnson, president of the Na- 
tional Life, U. S. A., has just returned 
to the home office after an extended 
tour of inspection made for the pur- 
pose of looking over the field in which 
the company is making farm loans. 
He is a great believer in farm loans 
for insurance companies, which is evi- 
denced by his company placing its 
money in the territory in which it 
writes insurance. He reports the coun- 
try in a very prosperous condition and 
big opportunities for the men to write 
insurance in the rural districts. 





APPROVE OF WABASH MERGER 





Consolidation With Central States Life 
Passed Upon by Commission of 
Three Officials 





The merger of the Wabash Life with | 


the Central States Life of St. Louis has 
been approved, having been passed 
upon by a commission of three insur- 
ance commissioners, as required by 


law. The members of the commission | 
were Charles G. Revelle of Missouri, | 


Rufus. M. Potts of Illinois, and J. Will 
Taylor of Tennessee. 
must be filed with the Illinois depart- 
ment within fifteen days, and if there 
are no objections made, the merger 
will go into effect. 

A similar commission will meet next 
month to pass upon the merger of the 
Aegis Life of Denver with the Central 
States. By absorbing these companies 
the Central States will, before the first 
of the year, increase its assets to more 
than $1,000,000 and its insurance in 
force to more than $10,000,000. 





Burkhart Made General Manager 


A. S. Burkhart, formerly with the 
Public Savings Life, has been elected 
vice-president and general manager of 
the Conservative Life of South Bend, 


Ind. He is a successful and expe- | 


rienced life man. H. L. Bartram be- 
comes assistant manager of the field 
organization. 





De man dat is always blowin’ his horn 
is mos’ gen’ly a soloist.—Rough Notes. 


The contract | 





500 Rooms 





Headquarters 
For Insurance Men 





HOTEL GIBSON 


Cincinnati’s Safest—Largest—Best Hotel 


Representing an Investment of over 
Two Million Dollars 


“THE LAST WORD in Hotel Service’’ 
Rates—Two Dollars per Day and Upward 


500 Baths Built in 1913-14 
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STOCK SALESMEN WANTED 


Men who can qualify will be assigned to choice terri- 
tory. Write giving experience and last connection. 
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These companies are backed by big men and will have a 
combined capital and surplus of $4,000,000. 


QUICK SELLER—GOOD CONNECTIONS TO MEN WHO ARE RIGHT 





EMIL W. ZINSER 
General Manager 





Peoples Gas Building 
CHICAGO, ILLINOIS 





A Penn Mutual Premium, less a Pena Mutual 

Dividend, purchasing a Penm Mutual Policy, 

containing Penn Mutual Values, makes 
| surance Proposition which in the sum of all ite 

Benefits, is uns for net low cost and care 
| of interest of all members. 


The Penn Mutual 
Life Insurance Company 
Of Philadelphia 


On January 1, 1909, rates were reduced 
and values increased to full 3% reserve. 





Warm Personal Interest 


That describes the happy relation 
aes between the Fidelity and 
its Field Men, and explains why 
both are forging ahead. Maybe 
you could reach a higher success 
in that atmosphere. Write to— 


The Fidelity Mutual Life 
INSURANCE COMPANY 
Philadelphia, Pa. 

WALTER LE MAR TALBOT, President 


Desirable openings in good territory for the 
right men. 















PURE LIFE 


INSURANCE 


Annual Premium per $1000 
WHOLE LIFE 


AGE 30——$12.50 


JAMES W. LUTHER, President 


AGE 50-—— $22.37 


Other ages in same proportion 
LIBERAL PROPOSITION TO AGENTS 


Merchants Reserve Life Insurance Co. 


10 So La Salle.Street, CHICAGO 








vee oat! 


Anl)\ Modified Legal Reserve 
wY/;) Lifé Insurance “\, 


Stipulated Participating Rate Per s1000 \\ 


AGE 20—31036 
AGE S50 — $1336 


Disability Eelance at Death 


Commonwealth Life Insurance Company 
“Si, CHICAGO, ILL. eg” 


a 





AGE 40—s1854 |} 
AGE 50—$2824 | 
% One-half the face in event of Total Permanent 


Insurance can secure 


for Illinois territory by addressing the co 


Commonwealth Life 
Insurance Company 


Issues an Advance Policy Con- 
tract at a Participating Rate. 


LIVE ILLINOIS PRODUCERS of Protective Life 


exceptional Renewal Contract 
mpany. 





WESTERN LIFE INDEMNITY COMPANY 





Agents nowadays are connecting with companies that furnish them with 
up-to-date ideas and methods of writing business from time to time. 
This is a feature with our company, and the agent receives assistance 
and encouragement that helps him close more business. 


Aegents who have not already made a contraé for 1914 will surely be interested in the one we can give them 








GEN. GEO. M. MOULTON, President 


J. L. MITCHELL, General Agency Manager 
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EXCELLENT MEN CHOSEN 


CHANGES IN OFFICERS MADE 





Samuel J. Steele Has Been Elected 
Treasurer of Fidelity Mutual Life 
—Other Appointments 





Samuel J. Steele has been elected 
treasurer of the Fidelity Mutual, to 
take effect Dec. 15. 

The growth of the Fidelity and its 
increasing accumulation of invested 
assets, amounting now to over $30,000,- 
000, made it necessary to increase its 
financial staff. F. X. Quinn, vice-presi- 
dent and treasurer, therefore relin- 
quishes the title of treasurer, but as 
vice-president will continue as execu- 
tive head of the financial department, 
in charge of the company’s investment 
interests throughout the United States. 


New Treasurer’s Record 


Mr. Steele, the newly-elected treas- 
urer, was born in 1870. He is now 
general assistant in the treasurer’s de- 
partment of the Pennsylvania Railroad, 
having been with that corporation for 
over twenty-five years. He has been 
closely identified with the Pennsyl- 
vania’s financial affairs, has had a wide 
experience and excellent training in in- 
vestment matters, and is highly re- 
garded by the Pennsylvania railroad 
officials. He is therefore a valuable ad- 
dition to the Fidelity staff. 


A. G. Fouse Retires 


A. G. Fouse, for many years comp- 
troller of the company, tendered his 
resignation to take effect Dec. 3. Mr. 
Fouse has passed the age of three- 
score and ten, and while he is more 
vigorous than most men of his years, 
he has reached the point where he is 
ready to free himself of business cares 
and seek the rest to which a man is 
entitled after rounding out half a cen- 
tury of business activity. 


Sykes Made Comptroller 


J. R. Sykes, the assistant treasurer, 
was also appointed comptroller. On 
and after Jan. 1 the duties of these 
offices will be combined. He entered 
the service of the Fidelity twenty-three 
years ago as a junior clerk; after some 
years spent in clerical work in various 
departments, he was made a _ book- 
keeper, and in 1904 was elected assist- 
ant treasurer, in charge of the com- 
pany’s accounting. His broad knowl- 
edge of accounts and long acquaintance 
with the details of the business admir- 
ably fit him for his new responsibilities. 


Wilson Is General Attorney 


George H. Wilson has been ap- 
pointed general attorney of the com- 
pany. Mr. Wilson was born in Bar- 
bourville, Ky., Feb. 16, 1876. He was 
educated at Union College, Barbour- 
ville, from which he was graduated in 
1895 with the degree of A. B. After 
graduation he was made professor of 
Latin and Greek, occupying the chair 
until 1904. In 1897 the degree of A. M. 
was conferred upon him and he was 
elected vice-president of the college. 
In 1904 he was elected to the presi- 
dency, but before the school year 
opened, resigned the office to enter 
Harvard Law School, from which he 
was graduated with the degree of 
LL.B. in June, 1907. He was admitted 
to the Massachusetts bar in October 
and practiced law in Boston during the 
following year, after which he moved 
to Cleveland, Ohio, and, upon examina- 
tion was admitted in December, 1910, 
to practice before the supreme court of 
Ohio. After a year in Cleveland, he 
moved to Kansas City, Mo., took his 
examinations and was admitted to 
Practice before the supreme court of 
Missouri. In Kansas City he was as- 
sociated with the law firm of Rosen- 
berger & Reed, specializing in insur- 
ance law. He entered the service of 
the Fidelity Aug. 20, 1914. 
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These are legitimate high grade contracts, issued on the 
Tne Life and 20 Payment Life Plans. 


for a few high-class men as GENERAL AGENTS for exclusive 
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eae Age apply. 
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News About Companies 











First Texas State Insurance Company, 
Galveston.—It has decided to double its 
capital stock, fixing the amount at $100,- 
000. The company started a few years 
ago with $25,000 capital and $6,250 sur- 
plus. It makes a specialty of monthly 
payment industrial business but will 
now give more attention to ordinary. It 
has some 500 agents scattered through- 
out Texas in its life and health and ac- 
cident departments. J. Cunningham 
is vice-president and general manager. 

. * * 

Inter-Mountain Life, Salt Lake City— 
The company reports a good business this 
year. Death losses so far have been 
oniy $4,000. A dividend of 6 percent was 
paid to stockholders in October. 

he statement of the Inter-Mountain 
Life as of Sept. 1 shows for the eight 
months. Premium income $111,132, total 
income $125,456, total disbursements $77,- 
276, insurance in force $5,774,383, assets 
$246,874, policyholders’ surplus $146,747. 
Gains are: increase in insurance $767,- 
572, increase in premium receipts 18 per- 
cent, average rate of interest on invest- 
ments 8 per cent, increase in legal reserve 
53 percent, savings in mortality 91 per- 
cent, increase in assets 28 percent. 

oo: 

Continental Life, Richmond, Va.—The 
company has filed an amendment to its 
charter, increasing its capital from $30,- 
000 to $300,000. i 

Commo: Life, Omaha—lIt expects 
to issue $4,000,000 of new business during 
the present year and it is making plans 
for a much larger business next year. 
The company has entered Kansas and in 
a few weeks it will seek admission in 
Missouri. 


Atlantic States, Augusta, Ga.—Stock- 
holders have asked the United States dis- 
trict court to order the distribution of 
funds of the company not required to 
liquidate disputed claims. The company 
is in the hands of a receiver. Stockhold- 
ers have paid in $123,835. 


* * * 


Lutheran International Insurance Com- 

any—This company is being organized 
under the laws of Arkansas with $300,000 
of authorized capital. It plans to sell all 
stock to prominent Lutherans and rely 
on the members of that church for its 
business. Only preliminary work is being 
done at this time and the stock will not 
be put on the market until after the first 
of the year. The executive office of the 
company is located at room 810, 30 North 
Michigan avenue, Chicago. 





Cc. H. Hare of Grand Rapids, Mich., who 
has been with several life insurance. com- 
panies, has been appointed general agent 
in eastern Michigan for the Central Life 
of Iowa and will either make his head- 
quarters at Saginaw or Detroit. 


IN WISCONSIN 


Farm property increased in value 74% 
in the census decade—1900 to 1910. 

Q There are 177,127 farms in Wisconsin 
and 85% of these are operated by their owners. 

@ The total value of farm property in 


this State is nearly a billion and a half. Average 
value per farm is $7,978.00. 


Q More than one-half of Wisconsin’s pop- 
ulation live on farms. More than half of the re- 





mainder live in small cities and towns. 
Wisconsin's ity is Proof 
Against Foreign War Influence 
e * 
urance pary 
Home Office, Madison, Wis. 
Corres invited for 
Open 


A GENERAL AGENCY 


is open in the STATE OF ILLINOIS 


For one of the best Old Line Companies in America 
Address, 98-Y, care The Western Underwriter 








DR. W. O. THOMPSON, President 


SO ab da vocds ccicwcner $1,049,976 
eee $264,140 
Insurance in Force................ $13,254,199 
Gain in 1913.......... $2,979,074 
Surplus to Policyholders........... $297 ,266.95 


Lapsed and not taken policies in 1913 were only 814% of 
the total business in force. 


Policies that are easily sold and stay “put” are most 
profitable for the agent. 


OHIO ONLY 


GEORGE W. STEINMAN, Secretary 
COLUMBUS, OHIO 








oO. P. WOODRUFF 
President 





The Beacon Insurance Company 
of America 


A. legal reserve Company organized under the Indiana laws, writing insurance on the 
lives of Indiana citizens through Indiana agents. 





Merchants Bank Bldg. 
INDIANAPOLIS 


Get our proposition. 





Standard Life 


Insurance Co. 
Pittsburgh, Pa. 


LIFE, ACCIDENT and 
HEALTH INSURANCE 


This Company has caught the spirit 
of the times. It issues policies that have 
an appealing force to the public. 


It is under the management of careful, ex- 
perienced men who appreciate a good agency 
force, and cooperate with them. 
write FRANK A. WESLEY 
(Vice President and Director of Agencies) 


for agent's contract in Pennsylvania, West Virginia 
or California, 





REFERENCES 


A FEW FIRST-CLASS STOCK SALESMEN 


(No Grafters Need Apply) 


Can find a profitable connection with JOSEPH STOUT, Presi- 
dent of the SOUTH BEND LIFE ASSURANCE COMPANY 


HIGH CLASS PROPOSITION FOR HIGH CLASS MEN 


AND EXPERIENCE REQUIRED 














Old Colony Life Insurance Company 


OLD COLONY BLDG. 


Has territory open in Illinois, Wisconsin, Mich- 
igan, Minnesota, South Dakota, Nebraska, 
Oklahoma, Arkansas, Tennessee and Kansas. 


Why be a Sub-Agent if you have the ability and oppor- 
turtity to become a General Agent under a Liberal First- 
Year and Non-Forfeitable Renewal Commission Contract 
made direct with the Home Office? The Old Colony 
issues a very extensive line of non-participating policies, 
embodying the latest ideas in Life Insurance, at high, 
medium and very low rates to meet all conditions of 
insurability and competition. For particulars write to 


B. R. NUESKE, Vice-President and General Manager 


CHICAGO, ILLINOIS 














| 
| 
) 


ee 





14 LIFE 


THE WESTERN UNDERWRITER. 





November 19, 1914 








SECURITY LIFE REPORT 


FINANCIAL CONDITION SHOWN 





Retirement of Part of the Capital Stock 
Is Criticized—Explanation By 
Company. 





A report of an examination of the 
Security Life, which is a Virginia cor- 
poration having its head offices in Chi- 
cago, has recently been issued by the 
insurance departments of Kentucky and 
Tennessee. The examination was made 
as of May 31 last at which time the 
company was found to be possessed of 
assets of $2,233,470 and a surplus of 
$415,419 including the capital stock of 
$220,000. Its insurance in force on that 
date on the paid for basis was $16,520,- 
825 of which $13,047,825 was nonpartici- 
pating and $3,475,000 participating. The 
company ceased writing this latter class 
of business at the end of 1907. 


Retired Part of Its Stock 


During the year 1913 the company 
retired part of its capital stock by re- 
ducing the amount outstanding from 
$500,000 to $220,000. This action was 
taken with the full approval of the in- 
surance departments of Virginia, its 
home state, and Illinois, where the 
company maintained its executive of- 
fice. Furthermore the plan was unani- 
mously approved by the stockholders 
at a special meeting called for that pur- 
pose and at which 46,572 shares were 
represented out of 50,000 issues. 


Explanation of the Action 


In explanation of the advisability of 
this retirement of capital it is shown 
that in 1906 parties purchasing a ma- 
jority of the stock then issued, executed 
a contract to hold the stock in a voting 
trust for five years and to issue to sub- 
scribers for such stock as might be sold 
trustees certificates. In 1907 in antici- 
pation of a sale of 30,000 additional 
shares a new trusteeship was created 
which took over the holdings of the 
original trustees and executed a new 
agreement holding both issues in a vot- 
ing trust for a period of twenty-five 
years. Of the trustees certificates for 


DIRECTORY OF 
LIFE INSURANCE 
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Policies Sell Themselves 
PeoRN EXCHANGE BANK BLDG. 


CHICAGO 
YMAN & PALMER 
General Agents for Illino 
BERESHIRE LIFE INS. CO. 
of Pittsfield, Mass. 
69 W. Washington Street 
CHICAGO, ILLINOIS 


MINNESOTA 


E. ELLIS, Manager 
® PHOENIX MUTUAL LIFE INSURANCE 
COMPANY 














419 to 483 Plymouth Bidg. 
$th anéd Hennepin 

for good agents 
MINNEAPOLIS 


OHIO 


WwW A. R. BRUEHL & SON 
*. GENERAL MANAGER: 
Central Department 
State of Ohio and Northern Kentucky 
Home Life Insurance Company 
8 and 83 Bast Fourth Street 


CINCINNATI, OHIO 














1910 
1912 





Splendid non-forfeitable re- 
Home Ofg for good br- 





THE LINCOLN NATIONAL LIFE fosr wayne, inviana 


Comparative Record of Growth for Six Years Ending June 30, 1914 
Premium Income Assets 


$ 
1908 85,525 - 
170,093 


258,803 


256,024 
419,985 


174,983 


Insurance in Force 
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these 30,000 shares, 24,867 subsequently 
fell into the hands of the Carnegie 
Trust Company of New York. That in- 
stitution brought suit to dissolve the 
voting trust, but the courts upheld its 
legality. Later on the failure of the 
Carnegie Trust caused the certificates 
held by it to fall into the hands of 
the banking department of New York, 
as receiver, and several attempts were 
made to dispose of them, but without 
success. 
Shares Are Sold 


Finally the banking ‘department 
agreed to sell the certificates to the 
trustees at $7 per share, the par value 
being $10, plus certain expenses which 
it has incurred. This offer was ac- 
cepted and the certificates taken over. 
The trustees then proposed to directors 
of the Security Life to turn back to the 
company 28,000 shares of stock held by 
them at par, a dividend of $1 per share 
being declared, payable to stockholders 
of record as of July 31, 1913. They 
further agreed to strictly account for 
the cost to them of the 28,000 shares in- 
cluding interest, and all expenses in- 
curred as trustees and to return to the 
treasury of the company any difference 
between the cost and the amount re- 
ceived by them for the purchase of the 
stock by the company. It was also 
specifically stated that the consent of 
the stockholders and trustees should be 
obtained. This consent was obtained 
and at a special meeting of the stock- 
holders, most of the plan was ratified, 
consents having even been obtained 
from those not present at the meeting. 


Receipts and Disbursements 


The statement prepared by the trus- 
tees of receipts and disbursements 
shows that they received $280,000 for 
the sale of 28,000 shares at par, $40,088 
for dividends on free stock and trus- 
tees’ certificates returned and on out- 
standing trustee certificates and $39.72 
interest on bank balance, making a 
total of $320,127.72. Under expendi- 
tures they reported $186,860 paid to the 
New York banking department for the 
shares purchased including attorneys’ 
fees, $75,504 for other shares, $15,919 
for Carnegie suit expenses, $12,088 divi- 
dends to individual certificate holders 
and $6,465 for other expenses. This left 
a balance of $23,292 which was returned 
to the company, so that the cost to it 
of the 28,000 shares returned was but 
$296,836. Part of the stock held by the 
trustees had been purchased at a much 
greater figure than the par value, but 
was all turned in at par according to 
the original proposition. 


Deal Favorable to the Company 


It would seem, therefore, that the 
whole transaction was a highly favor- 
able one for the company, inasmuch as 
it was thereby enabled to retire a block 
of stock virtually at par, and also 
eliminated a possible cause of friction. 
The examiners, however, seem to feel 
that the whole transaction is open to 
criticism and claim that inasmuch as 
the trustees interested in the contract 
were directors and officers of the com- 
pany, they should not be paid directly 
or indirectly any profits on the stock 
purchased by them and sold to the 
company. From the statement of re- 
ceipts and disbursements given in the 
examiner’s own report, it is shown that 
whatever profit was made over the cost 





price was returned to the company, so 





that claim of the examiners is dis- 
proven. 

The examiners conclude their report 
by stating that the books are well kept, 
and the accounting department ably 
and efficiently managed, while the fig- 
ures brought out in the financial exhibit 
show that the Security Life is solvent 
and entitled to the full confidence of its 
policyholders. 


ARRANGE FOR NOTABLE 
SPEAKERS. AT MEETING 


(CONTINUED FROM PAGE 1) 
meeting in his official capacity, the oc- 
casion will have its personal side, for 
he was an intimate friend of the late 
Grover Cleveland, the first head of the 
Association of Life Insurance Presi- 
dents. Dr. Finley was president of the 
College of the City of New York from 
1903 until last year, when he became 
commissioner of education. 


J. B. Clark to Preside 


The middle west section of the coun- 
try will be prominently represented at 
the meeting by President Jesse R. 
Clark of the Union Central Life, who 
will act as chairman. Mr. Clark re- 
cently represented the association as 
its fraternal delegate at the annual 
meeting of the American Life Conven- 
tion at Dallas, Texas, and has been a 
member of the executive committee of 
the association for several years. 

Vice-President R. W. Stevens of the 
Illinois Life will be on the program to 
discuss one of the chief topics before 
the convention, “Fireside Campaign- 
ing.” 


METROPOLITAN LIFE 
IS TO MUTUALIZE 


(CONTINUED FROM PAGE 1) 
holders have been limited to a small 
percent of the earnings and dividends 
have from time to time been declared 
to policyholders. However, the actual 
mutualization is still a great event and 
shows the trend of life insurance and 
much of modern business. 


Foreshadowing of the Move 


A foreshadowing of the event came 
last week when the superintendents 
were instructed to hold a meeting of 
their men and secure the names of 
policyholders who, in the industrial and 
intermediate departments combined, 
carry $1,000 of insurance or more. The 
inference from this is that polcyholders 
having $1,000 or more will be permitted 
to vote. 

The Metropolitan will no doubt be- 
come a still greater ordinary company 
than-it has been heretofore. 

Will Have a Big Effect 


The assumption generally accepted is 
that the Prudential will, after it mu- 
tualizes, continue to write participat- 
ing policies at the present nonpartici- 
pating rates. It is.also believed that 
the Metropolitan will follow this plan. 
Should these two giant companies thus 
issue low participating rates no doubt 
it will cause a revolution in premium 
rates of many of the companies, and 
their example will be followed by 
others. 

The effect of the mutualization of the 
Prudential and Metropolitan will. also 








be to give a strong impetus toward mu- 
tualization of other stock companiés. 
As the John Hancock is a mutual com- 
pany, this will make the three largest 
industrial companies mutual. 

The stock of the Metropolitan is un- 
derstood to be largely held by the 
estate of the late President Knapp, al- 
though President Hegeman and others 
have considerable blocks. The an- 
nouncement of the proposed mutualiza- 
tion came as a complete surprise to the 
life insurance public. It was not 
known that anything of the kind was 
even being considered. 


Not Operated for Gain 


For many years the company has not 
been operated as a money making in- 
stitution. Of late years it has devel- 
oped social welfare work on the largest 
scale, and its work in this field has been 
of incalculable value. 

President Hegeman and Vice-Presi- 
dent Fiske have proved themselves to 
be wonderful life insurance executives. 
Vice-President Fiske of late years has 
shown a large grasp of the social and 
economic problems connected with in- 
dustrial insurance, which placed him in 
the first rank of business statesmen. 
Perhaps the mutualization of the Met- 
ropolitan will not materially affect the 
cost of life insurance to its policy- 
holders, but it will go a long ways to- 
ward bringing life insurance into a still 
better position than it now occupies in 
the minds of the public. 


ANNOUNCEMENT BY COMPANY 

New York, Nov. 18—(Special)—The 
Metropolitan Life today mailed to its 
ordinary policyholders a plan of pro- 
posed mutualization of the company, 
which has been formally approved by 
the directors, and informally favored 
by practically all stockholders. A 
stockholders meeting is set for Dec. 4, 
and a meeting of policyholders is called 
for Dec. 28. The plan provides for the 
acquisition of the company’s capital 
stock of 80,000 shares of $25 each at 
$75 per share, or a total cost of $4,000,- 
000 in excess of the original capital. 
This is to be paid from the surplus of 
the company, which is estimated to be 
over $40,000,000 at the end of Septem- 
ber, 1914. Mutualization is provided 
for under the Armstrong laws, and the 
proceedings up to today have been con- 
ducted without publicity, and the an- 
nouncement brought surprise to insur- 
ance men. 


Company Has Big Business 
The company has in force over 14,- 
500,000 policies. All but 250,000 are 
non-participating. No dividends have 
ever been declared to ordinary policy- 








3 GOOD POLICIES 


1—19 Pay Premium Saving Policy 

2—Whole Life Premium Reduction Policy 

3—Paid-up Addition—20 Pay Life Policy 
as well as all other regular forms - 


Central States Life 
ST. LOUIS, MO. 
Capital $300,000 Deposited with State 
1300 Stockholders Swornto Boost 
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holders since 1891, except upon special 
classes and policies assumed in re- 
insurance of other companies. Over 
1,000,000 ordinary policies have no 
claim on the savings, and over 13,250,- 
000 industrial policies depend on the 
voluntary action of the company in dis- 
tributing bonuses. 


President Hegeman’s Announcement 


President Hegeman’s announcement 
says: 

The directors believe the price pro- 
posed is a fair one. Seven percent as- 
sured annual dividend gives the stock 
a value higher than par, and an addi- 
tional value is given by the examina- 
tion which gives the stockholders two- 
thirds of the membership of the board 
of directors. Another element is a 
provision of the charter which adds 
the net surplus of the industrial de- 
partment to the capital. Under these 
circumstances the addition of $50 per 
share as the consideration for surren- 
der seems entirely fair and reasonable. 
There is no doubt that a larger price 
could have been obtained by the pres- 
ent stockholders if they had been 
willing to sell to men seeking control 
of the company for their own purposes, 
but this they have refused to do. 


Policyholders Are to Vote 


The announcement to policyholders 
contains proxies. Under the plan ar- 
ranged, proxies made to John H. Hal- 
lock and John W. Herbert will favor 
the mutualization plan and proxies 
made to Edgar A. Tredwell and Edwin 
A. Stevens will oppose the plan. 
Proxies must be returned so as to 
reach the home office by Dec. 23. Only 
policyholders insured for at least 
$1,000 on policies in force at least one 
year are eligible to vote. The circular 
states the following advantages to be 
gained by mutualization: 

1. Absolute control of the manage- 
ment by the policyholders. Under the 
present charter two-thirds of the direc- 
tors must be stockholders owning to- 
gether a majority of the capital stock. 

2. Safeguarding of the company for 
all time against schemes for obtaining 
stock control to exploit assets and in- 
come. Grave peril is found in the 
danger that the present stockholders’ 
control may be acquired by those who 
would seek to manage the company in 
their own interests and against those 
of the policyholders and the public. 


Put on a Participating Basis 


3. Conversion of all nonparticipat- 
ing policies, except those excluded in 
accordance with provisions of the law, 
into participating policies. Savings 
and surplus will belong to policy- 
holders, and their distribution, except 
the part held for the security of policy- 
holders, will be equitably made for 
benefit of policyholders. 


Plan Adopted by the Directors 


Following is the plan adopted by 
the directors: 

1. The company to pay $75 in cash 
for each of the outstanding 80,000 
shares of capital stock, such payment 
to be made on Jan. 5, 1915, provided 
that at that time this plan has been 
approved (1) by vote of stockholders 
of the company representing a ma- 
jority of the capital stock at a meeting 
called for the purpose; (2) by a ma- 
jority vote at a meeting called for the 
purpose in a manner hereinafter pro- 
vided, of policyholders of the com- 
pany, each insured in at least $1,000, 
and whose insurance shall then be in 
force and shall have been in force for 
at least one year prior to such meet- 
ing; and (3) by the superintendent of 
insurance in writing; and if it has not 
been so approved on or before Jan. 5, 
1915, then such payment is to be made 
within ten days after last of such ap- 
provals shall have been given. 


Deposit to Be Made 


Such payment to be made by deposit 
of the sum of $6,000,000 with the New 
York Trust Company at its office, 24 
Broad street, New York, for and on be- 





half of the owners of shares of capital 
stock of the company at the time of 
such deposit. On surrender and deliv- 
ery by stockholder to said trust com- 
pany of his shares properly indorsed in 


_blank he is to receive from the trust 


company out of the sum so deposited 
the sum of $75 for each share so sur- 
rendered. As shares of the capital stock 
of the company are surrendered and de- 
livered to the trust company under this 
plan and payment therefor is made, it 
pn deliver same to the Metropolitan 
ife. 
To Be Paid From Surplus 


2. The sum of $6,000,000 to be appro- 
priated out of the surplus of the Metro- 
politan Life for acquisition by it of all 
its capital stock as herein provided. 

3. This plan to be submitted to the 
stockholders of the company at a spe- 
cial meeting called for that purpose to 
be held on Dec. 4, 1914, at 11 a. m. at 
the offices of the company, 1 Madison 
avenue, New York City. Fourteen 
days notice in writing of time of such 
meeting to be given by mail to each 
registered stockholder at his address as 
same appears on the books of the com- 
pany at date of mailing of such notice, 
which notice is to be accompanied by a 
copy of this plan. Each stockholder to 
be entitled to one vote for each share 
of stock owned by him and to vote in 
person or by proxy. The result of votes 
cast at such meeting to be certified by 
the secretary of company to the super- 
intendent of insurance. 


Meeting of Policyholders 


4. This plan to be submitted at meet- 
ing called for purpose of policyholders 
of the company, each insured in at least 
$1,000, and whose insurance shall then 
be in force and shall have been in force 
for at least one year prior to such meet- 
ing to be held at the office of the com- 
pany, Dec. 27, 1914, at 11 a.m. Notice 
in writing to be given to each of such 
policyholders appearing as such on the 
books of the company on Nov. 26, 1914, 
by mailing same to him at his address 
as shown by said books at that date on 
or before Nov. 27, 1914, which notice 
shall be accompanied by a copy of this 
plan. Each of said policyholders to 
have one vote, and to vote either in 
person or by proxy. 


Two Forms of Proxy 


Two forms of proxy to be sent to 
each of such policyholders with notice 
of meeting, one headed “Proxy for the 
plan,” and designating John H. Hallock 
and John W. Herbert as attorneys and 
agents of policyholder to vote for him 
in his name, place and stead in favor of 
plan; the other headed “Proxy against 
the plan,” and designating Edgar 
Tredwell and Edwin A. Stevens as at- 
torneys and agents of the policyholder 
te vote for him in his name, place and 
stead against plan. The proxy to be 
effective must be filed with the secre- 
tary of the company at least five days 
before the meeting to afford an oppor- 
tunity for tabulation and verification in 
advance of the meeting. Votes cast at 
said meeting to be canvassed by three 
inspectors to be appointed by the super- 
intendent of insurance, who shall cer- 
tify the result in duplicate to the com- 
pany and to the superintendent of in- 
surance. 


To Go to State Superintendent 


5. This plan to be submitted to the 
superintendent of insurance of New 
York for his approval in writing. 

6. Upon deposit by the Metropolitan 
Life with the New York Trust Com- 
pany of the sum of $6,000,000 as herein- 
before provided, for acquisition by the 
company of all its capital stock, and 
after written notice of the approval of 
said plan shall have been mailed to all 
stockholders and policyholders who 
were entitled to vote on said plan, at 
their respective addresses as _ then 
shown by the books of the company, 
said corporation is to become a mutual 
life insurance corporation under the 
provisions of its charter applicable to it 
as such or as said charter shall be 


amended for that purpose pursuant to 





the provisions of the insurance law of 
New York. Thereupon the procedure 
provided by section 52 of the insurance 
law to be followed to conform the 
charter to the status of the company as 
a mutual life insurance corporation or 
to adopt in whole or in part a new 
charter in conformity with said section. 


Preposterous Report Heard 


News of a preposterous claim comes 
from Los Angeles, where one I. W. Cun- 
nirgham claims to represent the Com- 
mercial & Fraternal League of America. 
Such an organization is domiciled at 68 
William street, New York, but no one was 
in the office today. The report stated that 
the league’s policies are backed by the 
Metropolitan Life, which claim was 
promptly denied by the Metropolitan. The 
report also stated the league is to pur- 
chase the Metropolitan, which is ridicu- 
lous, also that Edward L. Hearn is to be 
the Metropolitan’s new president after 
the change of ownership. Edward L. 
Hearn is treasurer of the Casualty Com- 
pany of America and could not be located 
today, but none of his associates knew 
enything about the scheme. The Metro- 
politan people say practically every prc- 
moter in New York claims to have wan 
opt’on of Metropolitan control as well as 
other companies. It fs all bunk. 





Kansas City Meeting 


The Kansas City Life Underwriters’ 
Association had no invited speaker at 
its monthly session Nov. 13, but they 
had a very interesting session, with 
volunteer speeches from several mem- 
bers. The subject that elicited the spe- 
cial oratorical contributions was the 
support of the organization, especially 
by the companies, and by the general 
agents. The association is planning 
now its semi-annual social event, and 
the following committee was appointed 
to arrange the preliminaries: R. J. Lyd- 
dane, Equitable, N. Y.; A. P. Osborn, 
Royal Union Mutual; E. M. Summer- 
ville, Penn Mutual. 





Policyholders at Banquet 


Stevens & Stevens, district agents at 
Gardner, Ill., for the Equitable Life of 
Iowa, entertained 120 policyholders at 
a dinner Tuesday evening. One policy- 
holder acted as toastmaster and others 
were on the program as_ speakers. 
J. A. Andrews, general agent at Ot- 
tawa, Ill., and William Franklin Craw- 
ford, general agent at Chicago, also 
spoke. Miss Musa Stevens, a daughter 
of one of the hosts, sang. 





WILLET PLANS TRIP 


Atlanta, Ga., Nov. 18—(Special)—Presi- 
dent Willet of the National Association of 
Life Underwriters will be guest at meet- 
ing of Life Presidents Association in New 
York, Dec. 10. Mr. Willet will call a 
meeting of the executive council for Bal- 
timore in December and decide upon 
routes to be taken by the national body 
to San Francisco next year. He will also 
probably visit the Boston association on 
this trip. 


LIFE APPOINTMENTS 


Kansas 

Guarantee Fund, Neb.—C. R. Murray, Wich- 
ita; W. F. Keurcick, Winfield; R. C. Wilson, 
Wakeeney; R. . Milner, Hartford; George 
Beckert, Clay Center. 

Continental, Utah—W. H. Coyle, Topeka. 

Columb. Natl.—C. L. Stewart, Wetmore; C. 
H. Price, Kansas City, Mo.; A. F. Siverd, 
Winfield; L. S. Harrold, Manhattan; C. F. 
Reed, Kansas City. 

Home Mutual, Kan.—I. C. Gregory, Law- 
rence; M. O. Griffin, Herington; J. B. Cough- 
lin, Axtell; D. W. Ruckel, Iola; A. H. Black- 








more, Topeka; E. W. Campbell, Wetmore; G. 
W. Barker, Minneapolis; A. S. Chandler, Hoxie. 


LIFE NOTES 


William R. Moses, a well-known life 
man at Cathage, Mo., died the other day. 

The People’s Coupon Life has been in- 
corporated at Baltimore with an author- 
ized capital of $1,000,000. 

Jacob Frankel of Houston, Texas, was 
the first Pacific Mutual Life agent to qual- 
ify for that company’s 1915 San Francisco 
convention. 

The Idaho State Life of Boise is offer- 
ing its agency force a free trip to the San 
Francisco exposition next fall as an in- 
ducement to secure more business, 


The Marquette Life of Springfield, IL, 
has a contest among the agents and will 
probably result in sending a delegation 
to the San Francisco exposition in October. 

The Southland Life of Dallas states that 
it will send a brigade of fifty men to San 
Francisco in 1915. The men will wear 
Southland badges, and they will talk 
Texas while away. 

R. E. Dea of the Montana agency of the 
Continental Life of Salt Lake City won 
the gold watch offered by the company to 
the first agent who qualified in its Pana- 
meres International Exposition con- 
es 


Harry L. Topping has been appointed 
general agent for the Continental Life of 
Chicago at Kankakee, lll. Mr. Topping has 
had several years’ experience in handling 
all lines of insurance and has proved his 
ability as a life insurance producer. 

The agents of the Central Life of Des 
Moines in southeastern Iowa held a meet- 
ing at Oskaloosa recently, some sixty 
being present. Supervisor T. E. Gillaspie 
presided and President George B. Peak 
of the company was one of the speakers. 


M. A. Gray of Denver, after eleven 
years’ service with the Metropolitan Life, 
has taken charge of the monthly depart- 
ment of the Continental Life & Invest- 
ment at Denver under the Charles M. 
Reisch Agency, managers of the Colorado 
department. 


T. A. Norris of Kansas City has been 
appointed supervisor of agencies in east- 
ern Kansas for the International. Life of 
St. Louis. He formerly was supervisor 
for the Anchor Life of Kansas City, Kan., 
the New York Life and the Great Western 
Life of Kansas City. 

“On the third anniversary of his intro- 
duction into the ranks of ‘professional 
suckers’ known as general agents,’ so the 
invitation read, Alfred McArthur of the 
National Life, U. 8. A., gave a dinner at 
Schlogel’s, Chicago, Nov. 9. Officers and 
general agents of the company were his 
guests. 

Commissioner Winship of Michigan has 
heard that some of the insurance con- 
cerns expended money in the recent cam- 
paign in which a vote was taken on the 
proposed constituional fraternal amend- 
ment. He states that if the funds were 





so used and guilt is proved, prosecutions 
— follow. An investigation is being 
made. 


W. T. Cahoon, general agent of the 
Pittsburgh, Pa., branch of the western 
Pennsylvania department of the Reliance 
Life, who has been ill for two months 
from bronchitis and near-pneumonia, is 
back in harness. Mr. Cahoon was the 
winner of a $1,000 automobile and a cash 
prize of $250 in the anniversary contest 
of the Reliance last summer. 


The receiver for the Indiana Industrial 
Life, which failed some four years ago, 
has been discharged and it is announced 
that the creditors received 81 percent on 
their claims. Only $16,226 in cash was 
realized on the company’s assets, which 
included $10,000 cash and $47,000 in mort- 
gages and notes. The business in force 
was taken over by the Public Savings. 


Donald Clark, general agent for Michi- 
gan for the Mutual Benefit, has resigned 
as chairman of the life insurance section 
of the Detroit Board of Commerce, and 
as a member of the executive council of 
that body, and M. H. Zacharias, general. 
agent for the Connecticut Mutual and 
president of the Detroit Life Underwrit- 
ers Association, has been appointed as his 
successor in both positions. The honor 
is a much-coveted one. 














Insurance in Force........sssseeeees 


‘State Mutual Life Assurance Co. 


of Worcester, Massachusetts 


INCORPORATED 1844 BURTON H. WRIGHT, Pres. 
. PROGRESSIVELY SUCCESSFUL 
January 1, 1914 
Assets $42.4555,745.37 
Liabilities 40,209,207 .57 
Surplus Mass. Standard $ 2,346,537.80 
Ragusameas Taamed, 1918 .q...02ccccccnscccccccccccseccecessete $ 23,051.034.00 


nenvesiciaieasuiiaiete’ 171,310,426.00 
THE COMPANY OF SUCCESSFUL AND CONTENTED AGENTS. 
Only the highest grade men eligible. 
EDGAR C. FOWLER, Superintendent of Agencies 
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BE: Always an 
Illinois Life 
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ILLINOIS 


COMPANY COMPANY 


NTS GOOD MEN Mm WANTS GOOD MEN 
AND AND 
L PAY THEM WELL WILL PAY THEM WEL 








INTER-SOUTHERN LIFE 


INSURANCE CO., 33 Louisville, Kentucky 
Is Clean, Strong and Progressive 





—has ample assets and no unpaid death claims 





Has it ever occurred to you men engaged in other branches 
of insurance that there is big money in selling life insurance 
for the right company? Let us tell you why we believe this is 


The Right Company 
ADDRESS 


INTER-SOUTHERN LIFE INSURANCE CO. 


Home Office, Louisville, Kentucky 
3rd National Bank Building H Mansur Building Insurance Exchange 
Atlanta, Georgia Indianapolis, Indiana Chicago, IRinais 











Che Western and Southern 
Life Insurance Company 


Ww. + WILLIAMS, President CINCINNATI, OHIO 
he Largest Industrial Company West of the Alleghenies 
Also Issues All Standard Forms of Ordinary $500 to $10,000 
COMPARATIVE RECORD—FIVE YEAR PERIODS 











Weekly Indemnity 


On our Utopia Accident and Health Policies 
INCREASES TEN PER CENT. EACH YEAR FOR FIVE YEARS. 

















teas si04:30 ., lasursnee in Force Income ; 
i908 Hi fot pee 183 339 Why not write the business that sticks? 
4, ’ 
1908 3,621, 170 43,443,633 8,062,281 GENERAL ACCIDENT FIRE & LIFE 
1913 7, "804, 230 73, 455, 636 12,886,338 Assurance Corporation, Ltd. 
bach Oe nal he ara ten Onn Kuch, Was rn tn ese suena C. Norie-Miller, U. S. Manager, 55 John Street, New York 
Ambitious, productive and trustworthy Life Agents Representing 
may be BENEFITED by corresponding with the Th e Mutu al Lif e Insur an C e Co mpany 


Berkshire Life Insurance Company 
Of Pittsfield, Massachusetts 


—————— Incorporated 1851 





New Policies with modern provisions 
Attractive literature 


W. D. WYMAN, President W.S. WELD, Supt. of Agencies 


of New York 


You will make money. 


The great strength, big dividends and incomparable benefits of 
the ‘‘oldest company in America’’ mean certain success for you. 





For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 


34 NASSAU STREET, NEW YORK, N. Y. 








MISSOURI STATE LIFE 


INSURANCE COMPANY 
CHEMICAL BUILDING ST. LOUIS, MISSOURI 


Fastest Growing Company of Its Size in the World. A Live, Progressive 
Middle West Company that is Fast Coming to the Front. 


Nearing Hundred Million Mark in Insurance in Force and Assets Getting 
Close to Ten Million Mark. 


We believe there are many life insurance men looking for a good, sound company not operat- 
ing under the Armstrong Law, and in a ition to give liberal direct general cy contracts 
to the men wno oon wn the goo goods. West Virgi pete: Life — the b bill *tilin i, Tadian, 
terri open in Kentw 0, V: est Virginia, rgia, Mississi inois, Indiana, 

pg Boa Nebraska, Wyoming, tu Mexico, California, Oregon and and Washington 

WRITE US FOR PARTICULARS 


GOOD SERVICE 


Is the Foundation Upon Which to Erect a Successful Business 
Brief, liberal, clearly expressed policies, with guaranteed low cost, are 
serviceable alike to policyholders and agents. 

Specimens of Life, Accident or Health policies cheerfully furnished. 


For agencies address 


The Columbian National Life Insurance Company 


ARTHUR .——— WM. C. JOHNSON, 
ident Boston, Mass. Vice-Pres. and Gen. Mgr. 

















Home Life Insurance Company of New York 


An examination of the Home Life of New York by the New York Insurance Department, the 
report on which has just been issued, shows the yee me | to be in apueate condition in every respect, 
with an excellent record in all of its relations with policyholders. e chief examiner closes the report 
on the examination as follows: 

“From the above report it is apparent that the Company is efficiently managed, its claims under 
its policies promptly settled and its policyholders treated fairly.” 

During the period under oe the Home Life has experienced a steady and sound growth, 
its assets, now nearly ; being well over five millions greater than in 1909 and the insurance 
in hae having increased from $92,532,533 in the year mentioned to over $116,000,000 in 1913. 


Re Sommer | n Ohio, apply to In other territory apply to 
R BRUERL SON GEO. W. MURRAY, Supt. of Agi 
anh Net’ i Bark Bidg., Cincinnati 250 Broadway, New York, N. 





An Honest Contract, sold by Honest Men, by Honest Methods 

GR EAT {xp Permanent connections for desirable agents 
NC ORTH to sell life insurance 
JH FE B. F. WILSON, President 

] WILLIAM A. FRICKE, Vice-President and General Manager 
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SAFE AS A GOVERNMENT BOND 


OTe OHIO STATE LIFE 


LIFE. HEALTH. ACCIDENT *° MONTHLY INCOME INSURANCE. 


Sjadeeaa LATEST POLICIES AND AGENCY CONTRACT BUS RE 
Splendid Openings IND., KY., MICH. and OHIO 











